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Spanish Bronze Casket, with Panels in Repousse Silver. 
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YON DER LUHE & HANNE 
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For the Event of His Life Get 
Him a Timekeeper for Life 


Make Hamilton His Watchword 





[he Hamilton Watch, by the service it per- 


rorms, teac hes the same lesson that S¢ how! and 


* * 
college training gives—accuracy, precision and V ertising 


tarhtul performance of duty 






























































HAMILTON WATCHES. It will be sent to Jewelers on request. 


LANCASTER, PENNSYLVANIA 


Masterbuilders of Accurate Timepieces 


2 Hamilton Watch Company 
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TOO eee easel eee 


fe) A vood watch ts a ahiaaraatt reminder of the in the May Magazines; el 
TP] value a. timer"a dollars-and-cents AaS- and in the lune Harper § ‘(el 
— Z| ( of a graduation Y ? : 

= set. hen you think a vraduatiol and McClure 5 full lo 
a oift, decide upon the : . | 

| pages—reaching a se- al 
fe ~~ lected subscription ol [el] 
rl more than six million al 
(re)} homes, makes a strong a 
rel] appeal to School and ie] 
Tel] College Graduates and al 
re) those who will be buy- al 
(el “The Watch of Railroad Accuracy’”’ ing Gsraduation Gifts. a 
e f. Put a sign in your al 
Te - | | a window; use your news- 

— [he railroad men who Operate the fastest trains in ] 1] (el 
ic America depend upon the accuracy of the Hamilton as Paper Space, i Call yout [el] 
Ee a matter of life and death. advertising feature the (e] 
[rel] A watch is a oft of a lifetime, and the Hamilton tells idea—" kor the Event of el 
[rel] true time all the time. His Lite! Cl Him cl ITle- (ell 
fe] There are thirty different Hamilton models for men and keeper lor Lite. \ OU (rel 
Tal women, ranging in price from $12.25, for movement alone, will find it 200d business 

fe ($13.00 in Canada), up to $150.00 for the Hamilton Master- ran | 5 ” el] 
fel piece il ISk. heavy Wold Case, \| nave Hamilton Accuracy, LO Concentrate Ol} this el 
re] Rea Ty ata 1) IPaowiity. (onsult you! jewele! about ntting a idea ror a short time or (ral 
— Hamilton movement to your present watch case. “1 : 

(fel) until Commencement 1s ‘fel 
Tal Write for The Hamilton Watch Book, over. lal 
al ‘The Timekeeper”’ We shall be glad to io 
re! it i| ! Conta ng much hitere ting watch infor- send Jewelers a copy of | fe] 
[ra] matiol It is a Ook that will interest vo whether vou plan to buy a specimen letter which ‘fal 
— i Watch Pow © ite] It vou expect to DbuV a graduation present, _ aie ' ' 

el} ss saainiians ee emi 0 Cres , lave tn n e ¢ ‘fel 
= a. ‘rom this they would 

= HAMILTON WATCH COMPANY cane al gga. Mires fel 
e Dept. Lancaster, Pennsylvania  , ; o SOME SUsSsC SUONS ON | [rel] 
re) a letter which they ‘ial 
Tal might wish to send tothe fal 
Trl parents of Graduates. ‘fal 
= The piece of copy shown is one of the Graduation series | (ell 
: al 
- When ordering your 1915 catalogs ask to have Hamilton (el 
ie pages inserted. Let us know who is making your catalogs, ie) 
Ue and we will supply the plate. (e] 
Tal \We have prepared a new descriptive booklet and price list of E 
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HERE is no more convincing proof of the usefulness of 

bracelet watches than the fact that almost all of the 

woinen helping at the front in the present war are using 
them. 


A time-keeper worn so that it is easily and quickly accessible has 
made the wrist watch indispensable to every soldier, doctor 
and nurse at the front. 


Io women in all walks of life the Bracelet Watch ts equally 
essential. 


There are no more reliable bracelet watches made than the 





(ahYS Bristol Watches 


(guaranteed to give perfect satisfaction. Made in a large variety 
of styles and sizes. 


If you have not already received our new 1915 Bracelet Watch 
Catalogue write for it. 


JOSEPH FAHYS & CO. 


Fahys Building 
NEW YORK 
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When you want diamonds, 
remember we cut them. It 
pays to buy of first hands. 
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y Durability 





On the reliability of the maker depends the dur- 
ability of the rings. 


No one can question our reliability, nor the quality, 
workmanship and durability of our wedding 
rings. 








J. RR. WOOD & SONS 


Wedding Ring Makers 
170 Broadway Cor. of Maiden Lane New York 
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FOR THE PAST 30 YEARS 


We have been buying Old Gold and Silver in connection with our manufac- 
turing business to use in our own shops. 

This use permitted us to pay FULL VALUE and we cheerfully paid it. That 
is why we survive. 

Had we been under the same expense for advertising, soliciting, refining, etc., 
as the innumerable concerns which entered into competition with us, we, too, 
would have succumbed as they have. 

The difference between the value of old gold (before refining) and fine gold 
was our profit. It kept usin business, it kept others out, and the trade was satisfied. 


Test All Old Gold That You take In 


So many jewelers do not test the old material they take in, but accept the quality 
stamps as the actual quality and allow accordingly. 

To prevent disappointment and loss, every piece should be carefully tested to properly 
value same. Before the National Stamping Act becanie operative, there were manufactur- 
ers in all branches who were not particular as to the correct stamping of their wares. We 
receive watch cases with caps and centers from 2 to 4 Kk. lower than quality stamped in the 
backs; chains with swivels stamped a certain quality, and the links of much lower grade; 
old-fashion 14 K. enameled band bracelets stiffened with silver solder that would not melt 
over 4 or 5 WX.; besides, almost every article in jewelry of much lower quality than supposed 
to be. 

We remit the same day consignment is received, and hold same until remit- 
tance is accepted. 


HIGHEST MARKET PRICES PAID FOR OLD SILVER AND PLATINUM 
DO NOT PAY YOUR BILLS WITH OLD GOLD 


Sell it to us for cash, and pay your bills with the proceeds. You will make 
money by doing so. 


WENDELL & COMPANY 


THREE BIG WONDERFUL SHOPS 
ie eee 47 John Street, New York poner penn 


CHICAGO 
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STERLING SILVER HAIR BRUSHES | 


TS .——SR Repaired and 
a | . Strengthened 


$1.50 to $2.50 list 





NEW BRUSH HEADS (bristles) fitted to order, $4.00 to $6.00 list 
NEW ROUND MIRRORS fitted in sterling frames, $1.25 to $1.50 list 


Dents out and repairing extra. Spectal shape Mirrors ground to order. 


NEW STEEL MANICURE and Other Toilet Pieces fitted in Sterling Handles 





VANITY 


and 
CIGARETTE 
CASES 


Repaired 
Straightened 
New Springs Fitted 

| and 
Renewed 





New Combs fitted in Silver Backs $1.25 to $1.50 list. Over 70 sizes and styles carried in stock. 






Watch Cases 


Renewed 






Repaired 
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Sterling Silver and Plated Ware 
Repaired, New Parts Made, 








Repaired, Relined, Replated Sliver Plated, Polished 
$1.39 to $2.00, list, which includes Gold Plating, Coloring | 
return parcel postage Renewing 


and Changed to Fit American 
Movements 





Gold Chains Repaired, Refilled, Made Over New Claws 


Wendell & ©. 


3 BIG, WONDERFUL. SHOPS 


— TORK ; Family Crests 
CHICAGO Engraved on Stones or 


in the finest manner 
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of all kinds 


Re-enameled anu Repaired K AN S AS € | ig hd "aaa dance 


Swiss Cases Re-enameled 
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R. WALLACE STERLING 


Washington 
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any particular pattern. 


Consult your WALLACE 
price list or apply to 


-- 


Co. 


WALLINGFORD, CONN. 


Chicago San Francisco Philadelphia London 
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GUARANTEED 10 KARAT GOLD FILLED 


Spring Beauties 


An assortment of late patterns of the most 
popular lady’s watch made, the Dueber- 
Hampden “Four-hundred ” Series, popular 
because the correct size and will keep time. 


Dueber-Hampden Watch Works 


Canton, Ohio 
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The NEW W. & UH. 
MATCH CASE, made on the 
same beautiful lines as the 
W. & H. Cigarette and Vani- 
ty Cases, with bassine edges, 
in Engine Turned and En- 
graved designs. 


Made in Sterling Silver and Fine 
Rolled Gold. 


Carries all standard size match 
cards. 


Ring for chain attachment. 


>» are NOT cheap cases. They are 
intended for a critical, discriminating clien- 
tele, vet sell quickly at prices within the 
range of moderate purses and allow an at- 
tractive margin of profit to Wholesalers and 
Retaters. 





Illustration Actual Size. 


This New Match Case and the New 
W. & H. Cigarette Case will put 


‘Lots of Pep”? In Your Business 





igarette{ ase 
PATENTED 
Highest grade hand-made only. 
ls made in 14k. Gold, Fine Rolled Plate, Sterling Stiver, 
Nickel-Silver and Nickel-Silver Gilded. Jewel catches on 
every case. Plain, Engine Turned and Rich Hand En- 
graved design * 

















These NEW W. & H. 
Match and Cigar- 
ette Cases have been 
produced only after 
a thorough inspec- 
tion of all the dif- 
ferent styles of arti- 
cles for similar pur- 
poses now on the 
market. 














Send for Booklet 
showing several de- 
signs of the W. & H. 
Cigarette Case. 


(Patented.) 


WE POSITIVELY ASSERT § that 
they not only surpass all other styles 
now before the Trade, but also that they 
will become the STANDARD PER- 
MANENT STAPLES OF THEIR 
KIND. 


Distributed Thru Jobbers 


WIGHTMAN & HOUGH CO. 


- Main Office and Factory, PROVIDENCE, R. I. 


W8H New York, 15-17-19 Maiden Lane San Francisco, 704 Market St., Room 814 
Cc 


MARK 
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Men wear rings which reflect their individuality. 


They therefore exercise more care in the selection 
of rings than in all other jewelry. 


Men appreciate UR rings for their simplicity, 
strensth and knack of design. 


They appeal to the masculine. 


Heller’s Synthetics 


UNTERMEYER, ROBBINS & CO. 


71 Nassau St. New York City 
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ORDER THRU 
YOUR JOBBER 
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Untermeyer Kobbins G © 


71 Nassau St New York City 
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Star Watch Case Company 


We have no complaint to make about business 


being dull—Neither would you if you handled 
STAR CASES 


You will find that STAR CASES are business 
getters. Give them show room and they will sell 


themselves. 
Every discriminating Jeweler carries a STAR 


WATCH CASE. He knows that STAR CASES 
have greater intrinsic gold value than any other 
filled cases, at the same price. He appreciates 
the SAFETY BOW, which prevents any possible 
accident to his watch by the bow being pulled 
out, and he knows that when he buys a STAR 
CASE he can select from a great number of 
original and artistic designs all hand engraved. 


Cuts show a few of these 


Wachter Patent 916,809 


FACTORY, Ludington, Mich. 





a 


—~ —_---—— 


CHICAGO, Heyworth Bldg. 





NEW YORK, Silversmiths Bldg. 
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SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 








SOLIDARITY 


Patent 





Revolving Pendant 














Patent No. 1,007,128. 











Mr. Retailer: 
DON’T let your TAILOR be a smarter merchant than you. How 


often, when you have looked for a suit of clothes or an overcoat, in- 
tending to pay a certain sum therefor, you have paid considerably more 
than you anticipated, and have been satisfied? 


He showed you BET TER MATERIAL, BETTER WORKMAN- 
SHIP and took full advantage of the TALKING POINTS on his wares: 


His sign probably reads: MERCHANT TAILOR, he isa MERCHANT 
alright. 


JEWELERS have tive talking points to the TAILORS’ one—on their 
merchandise—you can be a bigger, better merchant, if you will SHOW, 
TALK and SELL better watches. 


People will buy GOLD Watches just as surely as they will buy GOOD 
Clothes—you can sell them, AND THE TALKING POINTS on 
SOLIDARITY GOLD CASES will be a mighty big factor in making the 
selling of GOLD Watches easy—TRY IT—REPRESENTATIVE JOB- 
BERS are SOLIDARITY JOBBERS. 


SOLIDARITY WATCH CASE CO. 


(Established 30 Years) 
tS MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Sec’y-Treas. 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Ass’t Sec’y-Treas. 
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The Milacdiniuedion Lady of Fashion 


Invariably choosesthe 
Mesh Bag as a requi- 
site for all occasions. 


Whether it isto meet the 
serviceable demands ot the 
shopper Or to put ali added 
the 


touch to the costume, 


mesh bag is always 1n ex- 
cellent taste. 

Its practicability and 
possibilities are unlimited. 
New shapes, new sizes are 
being constantly produced 
and can be supplied to suit 
any requirement. 

Especial attention ts 
called to the completeness 
and stability of the Whiting 
& Davis 


The most complete line of 


mesh bag line. 
mesh bags in the world. 


the lead- 


ing wholesalers throughout 


Distributed by 


this country and Canada. 


WHITING & 
DAVIS CO 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 


NEW YORK 
15-17-19 Maiden Lane 


CHICAGO 
31 N. State Street 


SAN FRANCISCO 
717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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The Whiting Chain Co. 


is showing this season 
many new and salable 
articles at decidedly 
attractive prices. 








Sold Through the Jobbing Trade 








WHITING CHAIN CO. 


PLAINVILLE (NORFOLK CO.), MASS. 


NEW YORK CHIGAGO SAN FRANCISCO 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street 
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New Location 
43-47 West Twenty-third street 
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Our New York salesroom is now located at the above address, where we are making a bigger, better and more 
complete display than ever before. Do not fail to see this magnificent exhibit. 
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Bud Vases and Prize Cups | 
; \ : 
I'wo Big Sellers J 
| 
We are large manufacturers of both these lines and are showing 
many beautiful patterns and new de- 
; signs. They will surely interest you. 
Photographic Books | | 
showing any of these | ) | 
lines complete loaned | : | 
to the trade on appli- | 
cation for inspection : | . > i 
| a > . | 
Cut Glass : Silver Plate | \/ f i} | | 
Electric Portables | | | | | j 
Prize Cups: BrassGoods || » 7 . | 
| Sheffield Reproductions. | - yy 4 
| i of a r 
|i @ 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches NEW YORK, 43-47 West 23d St. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bidg. SAN FRANCISCO, 140 Geary Se. 
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WALTHAM New Convertible 


Disappearing 
Bracelet Watch 


(Patented May 11, 1915) 








10 Ligne 
Waltham Bracelet, 
actual size. 





EYE CLOSED 
WHEN WORN 
LAR waTCH 





This Watch has recognized 


Selling Merits 
Not A Makeshift 


Worn in any manner 
its appearance is 
perfect and unmarred 





JACQUES DEPOLLIER & SON 


DUBOIS WATCH CASE CO. Manufacturers of High Class Specialties Established 1887 


Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 
Main Office and Factory : Complete American and Swiss Watches, Salesroom : 
316 Herkimer St., Brooklyn, N. Y. Odd and Regular Shapes. 15 Maiden Lane, N. Y. 
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THE 
NECKLACE 
“The Gift that Lives and Grows” 
Here’s a brand new Juergens & Andersen Co. idea—the Add-a-pearl necklace. The Add-a- 


pearl necklace consists of from five to fifteen genuine oriental pearls, strung on silk cord and in- 
serted in the center of a fine gold neck chain—the idea being to ‘“add-a-pearl” at a time until the 


necklace is complete. 
Add-a-pearl 


Means continual pearl sales for years to come 


It is a salable proposition for small as well as large dealers, entirely original with Juergens 
& Andersen Co., and may be obtained only trom us. 


THE PLAN THE COST 


Six necklaces form an Add-a-pearl series, and The Add-a-pearl idea places a pearl necklace with- 
are sold only as a complete series. Each necklace in the means of everyone. It will double your pearl 
bears a register number, accurately describing the sales. Your investment is small—profit big. The 
color, weight and size of pearls, already purchased retail prices are $5.00, $7.50, $10.00, $15.00, $20.00 
We keep this record and it is only necessary for you and $30.00. 
to send us the register number when you want to 
furnish an extra pearl to your customer. This serv- In addition with each series we furnish, gratis, 
ice does not require your carrying a stock of loose attractive window display cards, hangers and one 
pearls electro for Newspaper and circular advertising. 


You need at least one series of Add-a-pearl necklaces—Order Now 


The Add-a-pearl idea has a universal appeal and is going to be a big winner for you. It solves the 
gitt problem “for her” for all times and for all donors. Suitable for every event—birth, birthdays, gradua- 


tions, weddings and all anniversaries. Appeals to men, Women and children of all ages. 
You cannot get started a minute too soon on this big new idea. Be the first to feature it in your 
town. This new idea will attract attention to your store. “Add-a-pearl at a time” is a slogan that will 


“take” immediately. It will bring you prestige and profit. Order your first “Add-a-pearl” series now 


Write for descriptive circular 


JUERGENS & ANDERSEN CO. 
\) 108 N. State Street, Chicago \U) 
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Ask For 











(Reg. Trade Mark) 


AND 


(Reg. Trade Mark) 





ACR a» 


pie 


Gold Filled Chains 
They Are Leaders 


The trade-mark with the world-wide reputation 

















Sold through jobbing houses 


D Speidel Co. 2: Providence, R.L 
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G. L. P. CO. 


GL. P. Co., the Manufacturer, whose Goods Have Created 
~ Absolute Confidence with the Entire Jewelry Industry 
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G. L. P. CO. 
(Trade-Mark Registered) 


‘ 
ry 





Headquarters for Goods made and manutactured in 
Solid Gold Plumb 10Kt, Solid Gold Lapped Front, 
also Gold Filled. 


A Conceded Fact :—G. L. P. Co. always LEAD. 


The Finish that Has Characterized Our Make of Goods positively and absolutely places 
all our production in a class by itself. 


The Immense Business the Jobbers have favored us with alone enables us to produce same 
at the prices. 


Ask Your Jobber to Show You what G. L. P. Co. have added for new merchandise for the 


GEO. L. PAINE CO. 


~ New York Office, 9 Maiden Lane and Works: North Attleboro, Mass. 
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G. L. P. CO 


Design, Quality and Finish 








Our Real Pink Shell Cameo Goods, a line in themselves. 


Again We Lead 


Watch for the Line of Wedgwood Cameos we shall put in the market this 
coming season. Not a Wedgwood Cameo is genuine that does not have the 
word “Wedgwood” stamped right in the back of every cameo, so there is no 
chance of your buying imitations. 





Tremendous Trade Revival in sight this fall for the Retail Jewelers, who through 
their Jobbers, handle these new goods that we shall put on the market for this 
coming season. 


Neither Time nor Expense Has Been Considered in getting out this New, Up-To- 
Date Merchandise. 


G. L. P. Co. Always Have in Mind the Retail Jeweler and the High Standard 


of all our goods is conclusive proof. 


An lIron-Clad Guarantee:—Every piece of merchandise shipped from our factory, 
the retail jeweler can give his guarantee when making a sale, and this means 
satishied customers. 


To Protect the Entire Jewelry Industry, we give this our Iron-Clad Guarantee: 
—Every piece of goods made and manufactured by us is stamped with our 
initials, “G. L. P. Co.,” right in the stock. Could there be a stronger guarantee 
possible to safe-guard the interests of the jewelry industry > 


Look for this Stamp on your merchandise, “G. L. P. CO.,” and ‘then there will be 
no chance of your purchasing other makes of jewelry because they are carded 


on G. L. P. Cex’s cards. 


We Receive Innumerable Letters each and every day in the year from different 
jewelers and they all write G. L. P. Co.'s goods is the merchandise to tie up 
to, for it is a pleasure to buy and sell same. 


GEO. L. PAINE CO. 


New York Office, 9 Maiden Lane and Works; North Attleboro, Mass. 
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ICED TEA SPOONS 
In Rockford Quality 


(HEAVIER THAN STANDARD) 












Our line of Iced Tea Spoons is designed to add to the 
daintiness and convenience of serving this most pop- 
ular Summer beverage. 


Your stock is not complete 
without this seasonable line. 
Send us your orders, we will 
fill them promptly. 

















Sold to the Retail Jeweler exclusivelygby the 


Rocktord Silver Plate Co. 


ROCKFORD, ILL. 
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cae ‘E-BEAM Ore Piece Cuff Button 



















All One Piece Guaranteed _ 
against 
All Solid Everything, 





Chas Keller & @ 


71 Nassau St New York City 
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The Ideal Graduation or Wedding Gift 








MAURAN 
1850 











from low priced sterling silver and gold filled to the best 
in 14K solid gold, all with guaranteed lever movements and 
MAURAN bracelets with center snaps and detachable links. 


JOHN T. MAURAN MFG. COMPANY 


MAKERS OF 


GOOD SOLID GOLD JEWELRY for the LAST 65 YEARS 
Providence, R. I. 














Don’t Miss This One! 


Making them in large quantities, by 
simplified labor operations, we are pro- 
ducing these high-grade lever-buckles at 
an extremely low cost. This saving we 
are passing along to our customers and 
we're all happy over the business pro- 
duced. Are you getting your share of 
it? If not, send for our price-list and 
get aboard! But— 





HURRY! HURRY! 


while the season is on! 


Theodore W. Foster & Bro. Co. 


ESTABLISHED 1873—42 YEARS 


Manufacturing Jewelers and Silversmiths 








100 Richmond Street Providence, R. I. 
NEW YORK CHICAGO CANADA 
gres2 ETL ST EF ei . 276-7. COU re 13 Maiden Lane Heyworth Bidg. Kingston, Ont, 





Illustrations % Actual Size. 
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Hitch Your Business 


fit 
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cy E— we, Retailers who cater to the habits of people are =a 

)) me) prosperous retailers, be they grocers or jewelers. = 

sa ‘= 108 (ver three-quarters of American men smoke —; 

—— Very pretty design in sil- cigarettes. —= 
a ver plate that is liked by ; —a 
([ everyone. , ‘ : pe 
Jewelers don’t sell cigarettes—but jewelers do = 
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sell 14 Kt., Sterling and Silver Plated 
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Cigarette Cases 


The Forget-me-not of Gifts. 
No other like it. 
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The Havone eliminates cigarette breakage, 
therefore it 1s an economy which appeals at sight 
to every cigarette smoker. 


{ 


Hitch your business “‘wagon’’ to a human habit 
‘star’? and you will make more money. 

















HARARE 


Write for catalog of exclusive ‘asked for’”’ 
designs. 801 


One of a great variety of 
engine-turned effects in 
sterling. 


HAVONE CORPORATION 


21-23 Maiden Lane NEW YORK 
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Elgin American Manufacturing Co. 


Where Original Designs and Decorations are Created 
Most Beautiful Engravings and Engine Turnings 
Exquisite and Dainty Enamelings 
Quality Considered—Prices Lowest 
Solid Gold Cigarette Cases—Varied Models \ Sterling Silver 


Vanity Cases 


: Vest Pocket Photograph Cases (oR ; 
| Gold Shell : Vest Pocket Match Safes “ ? Nickel Silver 


, Pocket Knives : , 
| Gold Filled ( Dainty Powder and Puff Boxes with sa Heavily Silver Plated 


An unending Assortment of Hand:ome LOCKETS made like Watch Cases 
with One Piece Back-Snap and Seating 


THE LINE OF ORIGINALITY 


Ask your Jobber or Write Direct to 


-ELGIN AMERICAN MANUFACTURING CO. 


ELGIN, ILLINOIS 





























eae INSIST ON GETTING 


the 


Only Genuine 


—_____—]D),. N. 
ANTI TARNISH FLANNEL 


For Your Rolls and Bags 


Used by all Silversmiths and is the only acknowledged 
fabric giving perfect satisfaction 


DENZER & NATHAN _...... 


SOLE MANUFACTURERS 
bears our Anti 
611-621 Broadway, New York Tarnish [abel 
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IN- YOUR INTEREST 

















Send for our June Booklets Showing all the new Krementz Bangles. Use the Coupon 


‘Intelligent stock selection is the 


first essential of successful retailing.’’ 


VVhen a manufacturer keeps your 
interests uppermost, even in making 
his goods, you ought to stick to him 
like a barnacle to a ship's bottom. 


VVhen he devotes brains, money 
and time to creating jewelry that you 
can sell quickly and easily, he is mak- 
ing intelligent stock selection on your 


part certain. 


Note the new bangles illustrated 
here. VVhether a generous assort- 
ment in your store would mean quick 
sales, good profits, satisfied customers, 
fresh stock and new patronage we 


leave to your discrimination and to 


your past experiences with Krementz 


Jewelry. 


KREMENTZ & COMPANY Pa 


Prices (Subject to 


Kngine turned 


Engine turned, 
Engine turned 


Kngine turned 


Engine turned 
Engine turned 


o sapphires (Pol. Gold). 
’ol. Gold and Plat.).. 


Newark, New Jersey 


Jewelers’ Circular Discount): 
$17.00 


26.00 
20.00 
22.00 
20.00 
2? 00 


LARGEST MANUFACTURERS OF a y- C. 
FINE JEWELRY IN THE WORLD Z us 


Krementz & Co., 
Newark, New Jersey 


Please send me a copy 
of June Booklet. 
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ABBoTrr 


(SURE TIME) 


Here’s the greatest value in an American made Watch ever offered the retail jeweler, a $15.85 movement for $6.50 


If this movement had the maker’s name on the plates and dial, and you bought it at the factory in the usual large 
wholesale quantities, you would have to pay $15.85 for this movement. 








Is the maker's name worth $9.35 ? 


While it is true that the makers of this movement are one of the companies that produce the highest grade 
watches made in America, nevertheless we believe that by eliminating the maker’s name the saving is well worth the 
difference, and by putting your own salesmanship back of it and giving your customer a high-grade article at a low 
price, it will mean a-continued benefit to you, and if you knew as well as we know who made this watch, we know 
that you would order them in quantities. Now get busy; send us your orders, because we have but 5,000 of these move- 


ments and they are going fast. Order to-day. 
16 Size 
Hunting Only 


DESCRIPTION 


16 Size Abbott Hunting, 17 jewel adjusted, three-quarter plate, two 
steel expo-ed winding wheels, double steel] roller, whip lash regulator, 
double sunk glass enamel dial, ruby jewels in gold cups. This 
movement must be seen to be appreciated. The regular price 
f this movement is $15.85. Our Net Cash Cut 0 
Ps Ss 6.60000 00.9056000660800660000 00400000008 6. 


ALTER & COMPANY 


Successors to HOLSMAN & ALTER 
oiat View 179 Madison Street CHICAGO, ILL. Back View 





























P. S.—Write for Illustrated Bargain Catalogue, Mailed to Retail Jewelers on Request Only 




















Highest Grade Diamond Mountings 


A general line of high grade Diamond Mountings in Platinum, 
14K. and 18K. Gold. Designs for remounting old diamond jewelry 
imto latest up-to-date styles submitted with estimates on request 


JULIUS WODISKA ™¥Ae"9sRr4" 
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EMBLEMS ‘FOR 
THE MACCABEES 


A NEW SOCIETY FORMED BY 
THE CONSOLIDATION OF KNIGHTS 
i OF THE MACCABEES AND KNIGHTS OF 
THE MODERN MACCABEES 








01023 


DESCRIPTION 


THE MACCABEES gold buttons. 01021 and 01023 gold letters on enameled rim. 
01022 enameled letters on gold rim. White tent on black background Finish bright 


Gold—01021 $21.00 doz. 01022 $16.00 doz. 01023 $11.00 doz 
Plate— 4436 9.00 doz. 4437 8.50 doz. 4438 6.00 doz 








IRONS & RUSSELL CO. {<.:* EMBLEMS 


Three Complete Stocks in Three Convenient Centers 


New York Office: 11 Maiden Lane Main Office and Factory: Providence, R. I. Chicago Office: 10 S. Wabash Ave. 








MR. NORTON 


is one of the most 
careful, calculating 
and substantial men 
in the Jewelry Busi- 
ness. He will use 
the Arnstine System 
‘this year, which 
makes his sixth suc- 
cessive year. 
























He began by 


mailing 
this 
coupon. 
Doesn’t that ¥ P 
suggest v of 
something . Ps Po 


to you? 







ae Re RE > ELSES 

Th A ti B C Cl | d 0 The Keith Jewelers, Ellwood City, Pa. 
e rns ine ros. 0., eve an 9 ° A. B, NorTON, Prop. 
The results from the Catalogs and Circulars this year were the best ever. In the five Pe! 
years that we have used your Catalogs and Advertising, we could not give it more a” & 
credit than it is entitled to. This year we could trace fully 70% of our sales direct to the Cat- a g 
alog and advertising. Two days after the catalogs were put out we noticed a gain in the , _ we 
number of shoppers, and within one week we commenced to get the cash from them with ? Ra » ) 
“A x 


ample proof that the advertising did its part. The Keith Jewelers—A. B. Norton, Prop. uw 
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| Exetusive PRoouctions In [4 Karat GOLD, 


STERLING SILVER AND LEATHER Goons. 
PROVIDENCE — NEW YORK — SAN FRANCISCO 
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* || \re strictly correct in every minute detail, unitorm 
| in every particular and each ring is the work of 


‘ 


<perts and our expervence Of over JO years. 








SEAMLESS, PLAIN and 
HAND CARVED 


[here is absolutely nothing speculative 1n Bowden's 





Rings. They reflect a reputation firmly established 















































wu) the trade for a high quality product. 
> a —— 
| TRADE- MEANING 
| MARKS QUALITY 
| © 
Sal alll 























BOWDEN & CO. 


15-17-19 Maiden Lane, New York 
MAKERS OF RINGS OF ALL DESCRIPTIONS. DEALERS IN DIAMONDS. 
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Popular—All Summer 





This is the season when bare necks are not only a 
matter of style, but also a matter of comfort; that 1s, 
necks bare of collars and dress yokes. 


but My Lady will not do without adornment. That 
is why these 


Hedges Neck Velvets 


make such an irresistible appeal to her. The beauty of 
the platinum mounted designs is set off to the utmost 
advantage by the “loveliest” kind of velvet—the kind 
she likes to have clinging around her neck, the very kind 
she “goes wild over.” 
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That explains the enthusiasm of more prosaic crea- 
tures, tor example, mere man, particularly the man who 
sells jewelry. 


oe he Seer beers tf 


+ | ere eeratenrer eee Gane, 


Send for a selection package and see for yourself. 


A. J. Hedges & Co. 


Specialists in Mourning 141 12 to 16 John Ss 


Jewelry 
Makers of 14 Kt. Jewelry K New York 


























THE NEWEST THING IN RINGS! 


Onyx and Pearl 
Onyx and Diamond 


We make them in a large variety of shapes, sizes and prices 








M. B. BRYANT & CO. 
No. 7 Maiden Lane, New York 
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VISIT NEWARK 





TRADE 


Riker Brothers 


Manufacturing Jewelers -14 Karat Only 
42-4-6 Court Street 





MAREK 





OS) Shafer & Douglas, [nc. 
Manufacturers of Rings 
Office and Factory 
9-11 Franklin Street Opposite City Hall 


Eastwood-Part Co. 
Silver Fonerwee. Novelties and Mesh Bags 
. Office, 15 Maiden Lane 


potas end Murray Stree 


J.A.&S.W.Granbery 


(a corporation) 


The 10 kt. line that sells 
Kinney, Orchard and Scott Streets 





Trade Mark 





Burstow, Kolimar & Co. 
Bracelets and Bead Necks 








Meyer & Gross 


Makers of High Grade 
Solid Gold Set Rings 
401-407 Mulberry Street 


Mv. G. 
Trade-Mark 





DIAMONDS RE?fsisz: 
SurEmion WoRKMANst’ GUARANTEED 


L. M. Van Moppes Co. 
671 Broad St., Wiss Bidg. Newark, N. J. 





James R. O'Donnell. 
Enameling on Jewelry, Watch Cases, Emblems, 
etc. Black and White a Specialty. 
3S5u mulberry Street 





Newark Finding Co. 


Manufacturers of 
SWIVELS AND SPRINC RINGS 
In Platinum, Gold and Gold Plate 
N.Y. Office, 7 1 nassau St. Factory,Newark,N.J. 





Frederick B. Weiss, Inc. 


The Up-to-Date 10-Kt. Line 


CUJ>10K 473-475 Washingto:, street 





Taylor & Co., Inc. 


10-K. Jewelry—In make and finish unsur- X K 
passed by goods of any higher quality. 
47 Chestnut Street 








‘“ TRADE MARKS oF tHe JEWELRY 
AND KINDRED TRADES” 


Third Edition Just Published. Price, $6.00. 


The Jewelers’ Circular Pub. Co., 11 John St., N.Y. 





The Keller Joweiry Mfg. Co. 
Line that is 10-K. 


New York Office: 64 Nassau Street 
Factory 251 N. J. R. R. Ave. 





Stumpf & Binder 


Manufacturers of Fine Gold and Platinum Chains. 
Swivels, Spring Rings, in Gold and Platinum, 
Also in Gold Plated 


50-58 Columbia Street Newark, N. J. 





Barry & Company 


Well Made 10K. Jewelry 
Mark Our Trade Mark Your Guarantee 


10 Austin Stree: 








18 Columbia Street 












T WILL PAY YOU TO VISIT 
Newark when you are in New 
York. Newark, besides being 

the metropolis of New Jersey, is 
one of the largest manufacturing 
cities in the world, especially noted 
for its manufacture of the finest 
specimens of jewelry art. 

Over eleven million dollars is 
invested in the manufacture of 
jewelry in Newark. Nearly 150 
factories, employing about 5,000 
expert workmen, are daily produc- 
ing the 


Finest 14 and 10 K. 
Gold Jewelry, 


Finest Platinum Jewelry, 
Finest Diamond Jewelry 


and the 


Finest Silver Novelties 
and Silverware 


A cordial invitation is extended 
to the jewelers attending the con- 
vention of the A.N.R.J.A. to be 
held in the Grand Central Palace, 
New York, during the week of 
August 23, to visit Newark and 
inspect the lines shown there. 




























20 Minutes from Broadway 





_. Link & Angell, inc. 


14-K. Jewelry 
71 Austin Street 





Strauss & Strauss 
Advanced Styles 
Gold Set and Dinner Rings 
“Rings that sell themse!ves.’’ 
9 Clinton Strest 








THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
630 Mulberry Street 





Garland, Fisher Company 


GF 


10-K. yom Bags and General Line 
N. Y. Office, 9 Maiden Lane 


530 Mulberry Street 








Emil Abig 


Specialty 10 and 14-K. Bracelets and La Vallieres 
60 Cotumbie Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 


206-208-210 First Street 





Weizenegger Bros. 


Sterling Silver Mesh Bags 
358 Heaisey Street 





J. D. Daizell & Co. 


Meee Manufacturers of Fine 14-K. Jewelry 
23 Marshall Street 





Mowe 
L. Fritzsche & Co. 
Fine Gold Jewelry 
Pat. Horse Shoe Nail Bracelet 








480 Wasnington Stree: 
PLATINUM 


Settings in Platinum and Gold 


Baker & Co., Inc. 


N. Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





Kohn & Company 


Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 


Camp and Orchara Sireets 





La Seela, Fried & Ce., Inc. 


(Geld amd Silversmiths) 


Specialists in Eye Giass Cases, Purses, Vanities oF 


and Card Cases. 
T Mark 
897 Chestnut Street ate 








& fame 8/ Henry Ziruth 
ay Unbreakable Chains—-High Grade 10 and 
\e/ 14-K. Gold aud: Platinum Chains 


su Ceowr' St eset 





The Ledos M'f’g Co. 
Manufacturers of 
Watch Case Materials—Jewelers Findings 
No. 34 Peari St. Newark, N. J. 
1882 1915 
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STANDARD LINES 
14-K JEWELRY 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 
Match Boxes Safety Pins 
Sleeve Buttons a ok ness Scarf Pins 








10 and 14-K Gold Chains 
Platinum Chains 
Platinum and Gold Chains 

















SAN FRANCISCO OFFICE : 
Head Building, Post St. and Grant Ave. 





Waldemars Sautoirs 
Lorgnette Chains ees pe Neck Chains 
Key Chains Outing Chains 
Lapel Chains Fob Guards 


| “R.S."” CIGAR CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


Factory: 
NEWARK, N. J. 























if It s a Ring We Can Make It— 


This is the actual size of a ring 
made on special order— 


“Rings on Special Order a 
Specialty.” 


Rings that challenge criticism and 
command admiration 


Albert M. Mix & Co. 


Manufacturers ~al tg of Jewelry 


























106-108 FULTON ST. an NEW YORK 
14K. 
The Buyers’ Directory 


Price, 50c. The Jewelers’ Circular Pub. Co., New York 








CAMEOS 


We have just received a new ship- 
ment of all sizes 


CAMEOS in CORAL 
and SHELL 


of splendid qualities 





Don't delay to send for a Memorandum package 


DE DILECTIS & SARNO 


339 BROADWAY, NEW YORK 
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Jeweled Bags Lorgnette Chains | 
| Mesh Bags Card Cases || 
Purses Bracelets |} 
Vanity Cases Cigarette Cases 
Chatelaines Loregnettes 
Cigarette Holders Eyeglass Cases 
Coin Purses Novelties 


New and Beautiful Designs, at Popular Prices, Executed by 
Our Well-known Complement of Skilled Artisans, Every 

Piece Bespeaking That Deft Touch in Workmanship That 
| J | Has Always Characterized the “Cottle” Line, Are Ready for 
Le 5 ny Your Inspection and Approval. 





i, & 
Bs. ; 
i, 
7 S cg hi CORIO RO pel Ee EEE LOLS: 


ig 


' Se if aN 
I. N. LEVINSON, Pres. OTTLE COMP NY H. S. MORRIS, Treas. 
S. C A 


Makers of Jewelry for Half a Century 


Platinum — 14 Karat Gold — Sterling Silver 


31 EAST 17th STREET NEW YORK CITY 
PARIS: 28 Rue D’Hauteville CHICAGO: H. M. TEEPLE, Heyworth Bldg. SAN FRANCISCO: A, E. LEE, Shreve Bidg. 























IN DISPLAY 


THIMBLES cases 


A Large Variety. Ali New. 
Thimble Selling Made Easy. 


Write for Catalogue 


SIMONS BROS. COMPANY 

















PHILADELPHIA 
NEW YORK CHICAGO St*N FRANCISCO 
13 Maiden Lane 31N. State &t. 717 Market St. 
You wouldnt go fishing OUR NEVER-ENDING Won't cost a cent to look 


———— 


with old bait—then WHY N ID 4 —Profits to you if you buy. 
expect sales with an old line? Cw esighs 


WILL GINGER SALES 
OUR ‘“‘MOTTO”’ 


Something New all the Time 
Flanagan-Keil-Schlosstein, Inc. 


18-20 Columbia St., Newark, N. J. Chicago Office: Room 507, Mallers Building 





























for Graduation, Contir- JUST OUT NEW EDITION 


mation and Wedding 
and Bridesmaids Gilts Trade-Mar ks of the Jewelry 








sFANS 





—" se at prices to suit every purse. ° 
\ ea Also the best values in the country in and Kindred Trades 
wane Pearl, Amber and Italian Jet Necklaces The Jewelers’ Circular Publishing Co. 











mentioning price KEWY & COHEN, 321 Fifth Ave., New York oe iy eee 
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Our 
Twe Stack 
Suit Case 





Jewelry Trunks and Cases 


Send for Illustrated Catalogue 


Crouch & Fitzgerald 


177 Broadway, New York City 
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| | 
GOODS WELL SHOWN 
ARE EASILY SOLD 


This Beautiful Plate Class 
Show Case 10 < 5, FREE 
withordersfor HOLDEDCE 
Knives. The blades are 
MADE in U. S. A. and 
are full polished. 

We use Wardlow Bros. 



























154 Fifth Avenue, 14 W. 40th Street 








BRACELET WATCHES 


TO RETAIL ar * 35° $5 * [QO ann UP 


DEST PRICES 
EST EVERY JEWELER 


UR ORDER TO- A 
FCKraccs 0.47 mason 











MJAVE 








L. BONET 
CAMEO PORTRAITS 





importerof Precious Stones 
41 Union Square, NEW YORK 





SHEFFIELD STEEL 















The shells are i, 
{Ok GOLD FILL- 


ANTEED. 


terns at same price. 
Try a case. 


A 100012 Roman 
A 1001—12 English 
ej A 1002—12 Fancy 
A 1003-— 
6 Roman, 6 English 


A 1004 


One-Fifth 6 Roman, 6 Fancy 
A 1005 
Actual 6 English, 6 Fancy 
, A 1006— 
Size 3 Rom., 3 Eng., 


Turn, 6 Fancy 


ASK YOUR JOBBER. 


























| 


ED, TWENTY | 
YEAR CUAR- | 


Plain and Fancy Pat- | 














MEN’S LEATHER BELTS 























C.F. RUMPP & SONS 


PHILADELPHIA 
New York Salesrooms, 683-685 Broadway 


Established 
1850 











Polable 

















WHEEL and PINION 
CUT TING 


MODEL-MAKING 


ESTABLISHED 1869 


SIROIS & OLIVER, | Maiden Lane, N, Y, Gity 





WORKSHOP NOTES. For Jewelers and Watch- 
makers. Cloth. Postpaid, $2.50. Published by The 
Jewelers’ Circular Pub. Co., 


11 John St., New York. 














Practical Course in Adjusting 


By THEO. GRIBI 


SPECIAL REDUCED PRICE, $1.50 


Post eines 


THE JEWELERS’ CIRCULAR PUBLISHING COMPANY 
ll Joha Street, corner Broadway, New York 
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=\\ Introducing 


Established 1863 4 & the 
R. BLACKINTON & C0. 

Van Buren 
\\) A popular weight Ster- 


Manufacturing Jewelers \ 7 
Makers of Small Wares in . \ ling Silver Flatware 
Sterling Silver and 14K. Gold palisianiie \ pattern of quiet 


suggestive dignity and 
of colonial days orace. 


North Attleboro, Massachusetts sure to meet a ready 


response from the dis- 


ESTABLISHED 1892 


(Factory and Main Office) 
criminating public. \\ 


May we not send you a 


few pieces for inspection >? 
**The Line Made and Soid on Honeor’’ 


®) Gs © Baker-Manchester | 
rRADE MARE Manufacturing 


Novelties Company ; 
Manufacturers of Flat Ware N 


Toiletware New York Salesrooms pani Ate aa 
and Jewelry 15-17-19 Maiden Lane 100 Stewart St., Providence, R. I. 
































Leather Belts for Manufacturing Jewelers 





Insist on 
We are special- 


THIMBLES = 


leather belts. 
That bear this mark Le = 


Our entire factory is given Over to the making « ft belts exclusively, 
hence we are enabled to supply thi om in all pranee, hinds, qualities and 
prices to suit every requirement. These belts come with snaps and slide 


as shown in illustration, ready to have the buc kle attached. 
SEND FOR SAMPLES AND PRICES. 
COLUMBIA LEATHER GOODS MFG. CO.., INC. 
MEN’S BELTS 
For 83 years they have stood the 21-23 Howard Street NEW YORK 
test of competition and today are as 
popular as ever. 


The prices are right, and their || ARA > Dictate Your Letters 


general standard of excellency un- LJant ma \ » When You Feel Like It 
surpassed. | Df 



































Any hour, day or night. Increases | 








Write for Catalog and Prices a efhciency. Decreasesexpense. Cuts | 
| : letter writing cost in half. One 

person does work of Two on The | 

Edison Dictating Machine. | 


Ketcham & McDougall , Let us show you how without any cost to you | 




















Manufacturers Gold and Silver Thimbles 


15-17-19 MAIDEN LANE NEW YORK | SEELY OFFICE APPLIANCE COMPANY | 
LE 


| 2 — Street "Pho ne, e, Rector 86 98. New York 1 


























j ——_$$$ $$$ $$ 
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The Latest “Gift and Side Line” Article. Put up in Jewelers’ Display Cases 


| The“PFLUEGER-REDIFOR’” 


Anti-Back-Lash Casting Reel 


Nothing shows outside—nothing to get out of order inside—no wires to fray the line—makes casting 
a real pleasure for beginners as well as experts. It cannot break or get out of order, and requires no 
adjustment. Automatic Thumbers, attached to the flange of the spool enclosed within the reel, free 
from all dirt and possibility of damage, thumb the reel mechanically, retarding the spool as the bait 
slows down. 

This reel is made of best German Silver, satin finish, has genuine Scarlet Agate Jewels, balanced 
crank, fluted Pyralin Amber Handle, with Phosphor Bronze Bearing, and adjustable front sliding click 
and drag. 

This reel will hold from 60 to 100 yards according to size of line used. Price, $7.50. (Fully 
guaranteed against defects of all kinds for all time.) 

NOTICE, Jewelers—Send for illustrated price list and discounts. Good profits. 


THE ENTERPRISE MFG. CO., Dept. No. 27, AKRON, OHIO 


Largest Manufacturers of Fishing Tackle in the United States. 
Successors to American Fish Hook Co.—Established 1864 






Patented Jan. 22, ’07. 
March 10, 08 
Dec. 29, °14 














THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pina 


for all sizes of scarf- etc. 
pin wire. Guaranteed. 


Po 


EAR WIRES 


Alli W edding 
Ri 

Rapidly yee the old style 

band ring. s graceful in style and 

the secrecy of its construction and the 

hidden engraving add to its selling 


qualities. Joints are invisible, but can 
be readily opened with a pin. 





Our AAA Catalogue, comprising 

















for unpierced ears. cTONDS ATC HES UE Py 
14 kt. $1.80 per dwt. net.......1n dozen lots, $1.25 dwt. net. . 
SAFETY CATCH 18 kt. $1.45 per dwt. net.......In dozen lots, $1.40 dwt. net. UMBRELLAS, CLOCKS, SIL- 
For Brooches, etc. , <a> : distribution. 
Can be applied te any AVERAGE WEIGHT, 3 DWTS. EACH. ready for dis on 
work where pin to ® 
ne — mie |LEONARD KROWER (Canal and Exchange Place 
IMPORTER OF DIAMONDS—JOBBER OF WATCHES 
= MANUFACTURER OF FINE GOLD JEWELRY NEW ORLEANS, LA. 
Open. Closed. ~_ Closed 
Descriptive Circular on Application. 





Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


Cc. IRVING WASHBURN, 108 Fulton Street, N. Y. 


m The Empire Knife Company 


Fstablished 1856 








Be A Master W orkman 


THOROUGH BUSINESS Man. SOLE MANUFACTURERS OF EMPIRE POCKET KNIVES, 
THE REE 'S “SCHOOL will do this for you on the Trade Mark “EMPIRE” Registered U. S. Patent Office 
ground floor of @ new building with tthe. me In pocket knives all gold sides are mounted on inside skeletons. Why mount 
equipment in the best central location, having d = 
cad aamenentioin with & bik clase ahi. . Catan gold on cheap quality blades? The cutting quality of blades is of as much import- 
and particulars on request. Established 1890. ance in gold knives as in any pocket knives. Dealers should insist on having from 


54 Clinton Ave. their jobbers and manufacturing jewelers their gold knives with “Empire” blades. 
The . Rees School, A pee wt en ¥. “Empire” blades are made from the highest quality cutlery steel made by Thos. 
, r Firth & Son, Sheffield, England, with high polish keen edges, and opening and 

closing smoothly. 


Made by THE EMPIRE KNIFE CO., WINSTED, CONN. 
Highest standard of quality for over sixty years 





[Manipulation of Steel in Watchwork. 
John J. Bowman. Reduced price, 60c., ~ —) 
rh. Jewelers’ Circular Pub. Co., 11 John. , N. 























BONNER MFG. CO. 


MAKERS OF 


Diamond Mountings, Mounted Jewelry 
Importers of Diamonds 


87 MAIDEN LANE 
Order Work a Specialty NEW YORK 
Chicago Office, Heyworth Building 











«tgp initio 
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Udalink Sellsto Consumer for 25c. Each, Including Engraving 


FOR FRIENDSHIPS SAKE 








A Perfect Link 


A Successful Sales Plan 


Harvest time is here on Bracelets 
of Friendship. 


IRLS are making’ <Ad-a-link , 
¢ Don’t wait! With Ad-a-link 


Bracelets as beautiful sou- 

venirs of happy school days. Bracelets and our proven selling 
Members of graduating classes in plan you Cat do the Friendship 
schools and colleges are exchanging business of vour citv. 


‘* Ad-a-links” as commencement gifts. 


Ad-a-link clubs are torming in every © 
citv, town and village | -f- 


Hostesses use Ad-a-links as presents 


at parties FOR FRIENDSH/PS SAALE 


RECISTERED 
Bridge cl bs otter co ylete Ad-a-li < ~ . . 
REE CPUS CITES COUNERRS CHO Made in a variety of attractive 
Bracelets (links bearing initials of : : , : 
designs both in sterling silver and 
Marathon quality gold filled. 


members) as prizes. 





And particularly appropriate 1s_ the 


use of Ad-a-link Bracelets as “bon vov- YOU SELL THE LINKS— 
. | | YOUR CUSTOMERS ATTAC4 THEM 
age remembrances trom a circle oj 


triends to one who is going away. FRE Display Window Card 


Explanatory Card for Customers 
Display Ad-a-l.nks with the card we with Every Order 
supply FREE. Your customers will 
discover a multitude of uses. Write for Fall Details of Our 
Unique Sales Plan 





= MARATHON 


CO. 


FORMERLY ATTLEBORO CHAIN CO. 


Attleboro Mass., U.S. A. 








Every Link Stamped <a - 














June 2, 1915. 
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Price Lists 
furnished, also 
advertising leaflets 
and electrotypes 
for catalogue and 


newspaper use. 
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(A a 
(ZS.CO) ls STERLING) 


An Example of Pure Gothic 


Made in Stérling Silver by 


BIMPSON, HALL, MILLER & CO. 


INTERNATIONAL SILVER COMPANY, SUCCESSOR 


SIL VERSMITHS 
WALLINGFORD, CONN., U. S. A. 
NEW YORK CHICAGO SAN FRANCISCO 
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ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—Mountings—Diamonds 


AMERICAN GEM & PEARL CO. 


Prec. Stones, except Diamonds. 14 Church St. 


M. J. AVERBECK 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 15 Maiden Lane 


BIGALKE & ECKERT CO. 
Fine Imported Watches 527 Fifth Ave. 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J.B. BOWDEN & CO. 
Ring Makers 


R. A. BREIDENBACK 6561-58 Maiden Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 


Watches: 


10-12 Maiden Lane 


82 Nassau St. 


15 Maiden Lane 


68 Nassau St. 
Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 


Imp. and Cutters of Diamonds’ 15 Maiden La. 


M. B. BRYANT & CO. 


Ring Makers 
CARTER, GOUGH & CO. 


Manufacturing Jewelers 9-13 Maiden Lane 


7 Maiden Lane 





| 


Do Not 


The importance, 


ational Retail | 


In New York 


At this great meeting of jew 


matters of 
upon. 
tion is the 


H. H. COLLARD 15 Maiden Lane 
Mfrs.’ Agent, Everything in Silverware 


COMRIE & BROKAW 14 Maiden Lane 


Auctioneers to the exclusive trade 


COOPER & FORMAN - 3 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


S. COTTLE CO. $1 E. 17th St. 
Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 
Ring Makers 51-58 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 
Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 


Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


W orld renowned Hollow and louiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. and Importers of Watches 54 Maiden La. 


C. DORFLINGER & SONS 
Fine Cut Glass 86 Murray St. 


WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 


N. J. FELIX & SONS 56 John St. 
Watch Mtls., Tis. & Jwls’ Findgs, Case Reprg. 


vital interest to you 


The trade needs com 


place to get it. 
BE SURE 


| THE GINNEL MFG. CO. 16 Maiden Lane 
Gold Plated Link Buttons, Bar Pins, etc. 


GOLDSMITH BROS. 30 John St. 
Gold, Silver and Platinum Bought and Sold 


THE GORHAM CO. 
tifth Ave. and 86th St., and 15 Maiden Lane 


HERPERS BROS. 


Settings 


35 Maiden Lame 


J. L. HERZOG & CO. 45 Rose St.,cor. Duane 
Makers LK Rings and EL-KAY Cuff Buttoms 


I. HOCHBERGER & SONS 
Diamonds 35 Maiden Lane 


S. E. HOWARD’S SON & CO. 
Ebony Goods 15 W. 24th Se. 


ROBT. H. INGERSOLL & BRO. 
Watches 315 Fourth Ave. 


INTERNATIONAL GEM CO., Inc. 
Lapidaries and Prec. Stones 315 Fifth Ave. 


INTERNATIONAL SILVER CO. 
Silversmiths 9-15 Maiden Lane 


JEWELERS’ Adv.&CopyServ.i Maiden La 


Adv. Cepy, Booklets, etc. Reasonable charge 


A. R. KATZ CO. 


Importers of Diamonds 


87 Nassau St. 
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Overlook 


to you, of attending 


Jewelers’ Convention 


Next August 


elers from all over the country 
will be discussed and acted 


bined action, and the Conven- 


TO ATTEND 


THE KELLER JEWELRY MFG. CO. PAIRPOINT CORP’N 13.47 W. 23d. St 


10-Karat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 12 John St. 
Bracelets 

WM. B. KERR CO. 15 Maiden Lane 
Silversmiths 


KETCHAM & McDOUGALL 
Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 
Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 
LARTER & SONS 21-28 Maiden Lane 


Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 
Coral and Black Onyx Mourning Jewelry. 


FRANK T. MAY CO. 2-4-6 W. 45th St. 
Mesh Bags, Vanities in Gold, Plat. and Silver 


JOS. H. MEYER BROS. 59 Nassau St. 


Richelieu Pearls (Insoluble), Diamond Clasps 


NASSAU CLUTCH CO. 90 Nassau St. 
Mfrs. Scarf Pin Clutches and Novelties 


OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 170 B’way. 


H. Z. & H. OPPENHEIMER 


Diamonds 1 Maiden Lane 


87-89 Maiden Lane 








Cut Glass, Sheffield Reproductions, Electroliers 
JOHN M. RICHARD 65 Nassau St 


lack Opals, Star Sapphires and Pearls 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 
Diamond Importer; Maker of Diamond Jewelry 


W. Il. ROSENFELD 1 Maiden Lane 


Diamonds 
WILLIAM L. SEXTON 65 Nassau St. 
Viatinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 


liamonds 15-17-19 Maiden Lane 


L. STRAUS & SONS 42-46 Warren St. 


Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 


Silversmiths 


17 Maiden Lane 








U. S. AGENCY OMEGA WATCH CO. 
Specialty Imp’t. Bracelet Watches. 21 Maiden La 


WAGNER COMB MFG. CO. 1182 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 88d St. 


WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La. 


HAYDEN W. WHEELER & CO. 


Diamonds and Mfg. Jewelers 2 Maiden Lane. 


N. H. WHITE & CO. 21 Maiden Lane 


Diamonds—W atches—Jewelry 


FRANK M. WHITING & CO. 


Silversiiths 15 Maiden Lane 


WHITING MFG. CO. 15 Maiden Lane 


Silversmiths 


A. WITTNAUER CO. 


Impoiters ot Watches 


JULIUS WODISKA 


Diamond Mountings 


WOLFSHEIM & SACHS 


Boxes, Trays, etc. 


J. R. WOOD & SONS 170 Broadway 


Diamond Cutters—Wedding Ring Makers 


WOODSIDE STERLING CO. 170 B’way 


Mail Order Silversmiths to Jewelry Trade. 


30 W. 36th St. 


182 Broadway 


35 Maiden Lane 
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IS47 ROGERS BROS. 


‘‘filver Plate that Wears’’ “CROMWELL” 
~ PATTERN 


BRIGHT FINISH 
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A chiuadl See 





Silver Plate for the Best Trade 


HY not carry a line of silver plated flatware that has 


back of it the reputation for quality ? It is not only 
‘the easiest selling merchandise in your store, but it helps 
your store to be known as a quality store. 
Write for Circular 1245-9 describing our free advertising and display helps. 


INTERNATIONAL SILVER CO., MERIDEN, CONN. 


Successor to Meriden Britannia Co. 


NEW YORK CHICAGO SAN FRANCISCO 
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Argentine Jewelry Exhibit at. Providence, R. I., Attracting 
| Attention of Eastern Manufacturers. 

















T HAT the manutacturing jewelers of 


Providence, Attleboro and_ vicinity 
are seriously considering the  possi- 
bilities of an expansion of trade so as to 
include the Latin-American countries, 1s 
evidenced by the interest that is being man- 
ifested in the exhibition of jewelry from 
Argentina that has been set up in the rooms 
of the New England Manufacturing ]Jewel- 
ers’ and Silversmiths’ Association in the 
Wilcox building, 42 Weybosset St., Provi- 
dence, R. I. The exhibit was not 
opened until last week, but since that time 
it has been examined and studied, not only 
by the manufacturers, but by their sales- 
men, superintendents, foremen and design- 
ers. The export committee of the asso- 
ciation, consisting of Maurice J. Karpeles, 
of Low-Taussig-Karpeles Co., chairman; 
Louis Lyons, of the Lyons Mfg. Co.; 
George G. Wheeler, of Manchester-Smith 
Co., of this city; Frederick Howard, of the 
Frank M. Whiting Co., North Attleboro, 
and Frank P. Daughaday, of Freeman & 
Daughaday Co., Chartley, Mass., through 
whose efforts the display was secured, has 
made the collection more valuable by hav- 
ing considerable data concerning prices and 
similar information conveniently arranged 
with the exhibit. 

While resembling in a marked degree the 
same lines made here in plated goods and 
silver, the technical eye can detect varia- 
tions in these goods, which are of French 
and German make—largely the former— 
from those produced by American manu- 
facturers. It is generally believed, how- 
ever, that local manufacturers can success- 
fully compete with the goods and prices 
shown. Experts in jewelry are making 
investigations regarding other South Amer- 
ican markets with the purpose of securing 
information whereby the manufacturers of 
this section may place themselves in a posi- 
tion to bid for business if they care to 
do so. 

Speaking of the jewelry exhibit and the 
interest it has created, Manager Wood- 
ward Booth, of the New England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation, in an interview stated: “This 
association has just placed on exhibition 
in its rooms in this city a display of gold- 
plated and silver jewelry purchased for the 
association’s export committee by the com- 
mercial representatives of the National 
City Bank of New York. These samples, 
with accompanying data, are displayed for 
the benefit of the members of the associa- 
tion, and much interest has been evidenced 
therein, not only by the members them- 


selves but also by their factory superin- 
tendents and foremen. 

“The association’s committee on exports 
has paid special attention to the South 
American jewelry and silverware market 
during the last year. As a result of the 
committee’s efforts comprehensive investi- 
gations of the jewelry market have been 
made in Argentina by the National City 
Bank of New York and throughout South 
America by the United States consular off- 
cers. These investigations have been based 
largely on a cateorical list of questions 
submitted to the above-named bank and 
the United States Department of Com- 
merce by this association. The commit- 
tee’s inquiries cover a considerable range 
of subjects related to the general topic of 
export trade, such, for instance, as the 
value of South American imports, tariff 
rates, stamping regulations, banking facili- 
ties, methods of shipping, packing, distribu- 
tion, etc. 

“These eftorts have resulted in the pub- 
lication of a special consular report, No. 
70, entitled ‘South American Market for 
Jewelry and Silverware,’ issued by the De- 
partment of Commerce, and in two articles 
in the March issue of The Americas, a 
publication of the National City Bank of 
New York. The Government monograph 
deals with South America in General, and 
may be obtained from the Government 
Printing Office at Washington, D. C., for 
five cents per copy. The article in The 
Americas is confined to the Argentine 
jewelry market. Both articles contain much 
valuable data of interest to manufacturers 
contemplating a South American business. 
In this connection it might be added that 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association was the first 
trade organization in this country to take 
advantage of the offer of the Foreign 
Trade Department of the National City 
sank to put its organization at the dis- 
posal of associations or groups of manu- 
facturers, with its facilities for obtaining 
information about foreign trade markets. 

“During the course of its work the asso- 
ciation’s export committee became con- 
vinced, however, that whatever facts and 
figures might be assembled, such data 
should be supplemented by an exhibit of 
jewelry in use in South America. The 
committee therefore purchased in Buenos 
Aires, through the commercial representa- 
tives of the aforesaid bank, a line of gold- 
plated and silver jewelry which 1s _ thor- 
oughly typical of the goods in demand in 
Argentina and other countries of Latin 


America. The articles are of rolled gold 
plate, gold electro-plate and silver &00-fine, 
and are of French and German design and 
make. The designs generally compare fa- 
vorably with those of better grades of 
jewelry. The exhibit includes such articles 
as are in general demand, such as rings, 
bracelets, brooches, earrings, scarfpins, 
fobs, chains, necklaces, beauty pins, medals, 
etc. the European buying price and the 
Argentine retail price, with the equivalents 
in American currency, are indicated for 
the benefit of the association members. 

“While there has been a difference of 
opinion expressed among those who have 
inspected the exhibit, the preponderance of 
opinion, especially among those best in- 
formed as to the South American market, 
is to the effect that the prices quoted indi- 
cate there should be an excellent oppor- 
tunity for the American manufacturer to 
meet his foreign competitor on various of 
the articles displayed. 

“The exhibit is, of course, intended to 
be educational, and is but one feature of 
the campaign of education that is being 
conducted, the theory of the association be- 
ing that all data related to the jewelry 
export business should in the first instance 
be placed at the disposal of the organiza- 
tion’s membership. Later the committee 
will propose a definite and well thought 
out plan for securing a larger portion of 
the South American trade to those mem- 
bers of the association who are interested 
in export business.” 








The Nassuk and Arcot Diamonds. 


| N an English journal of the year 1838 

are found some very interesting com- 
munications concerning the two famous 
diamonds, “Nassuk” and “Arcot.” The 
Nassuk diamond formed a part of the 
plunder of the English on the occasion of 
the conquest of Hindustan by the com- 
bined armies under the leadership of the 
Marquis of Hastings. This gorgeous dia- 
mond has the size of a walnut, weighs 
357% grains, and is of dazzling whiteness. 

The Arcot diamond is also very large 
and of extraordinary brilliancy. Both dia- 
monds were originally the property of 
Queen Charlotte and were sold to Run- 
dle & Bridge, the famous jewelers of 
Ludgate Hill. In the year 1837 they were 
put up at auction by Messrs. Starp, of 5t. 
James, with other jewels. Nassuk was 
bought by Emanuel Bros. for £7,200; and 
Arcot, in the form of a flat drop of 79% 
grains, was purchased by Mr. Blogg at the 
price of £1,800. 

Nassuk was sold for far less than its 
value. When it was imported, the India 
Co. estimated it at £30,000. Later it passed 
into the possession of the Duke of West- 
minster, who presented it to his Duchess. 
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AT THE ELEVENTH HOUR 


You will be asked to suggest something appropriate for the bridegroom, 
best man or ushers, and if you will bear in mind that a set of Larter 
Mother-of-pear! Shirt Studs, with Cuff Links to match, or a Complete 
Set, makes a most usefal as well as a practical gift, your suggestion 
is sure to be productive. 





The distinctive and graceful designs, the ease with which the Larter 
Automatic Studs and Vest 8uttons can be inserted or removed and the 
moderate prices, all have a gripping effect and will appeal most strongly 
to your customers. 


if you need more patterns to clinch the sale, our stock is at your service. 


Set of Studs and Links in 14K Gold Complete Sets in 14K Gold 
from $4.75 Uoward from $3.75 Upward 


LARTER & SONS 


Pacific Coast Representatives: - As. > {¢ , | 
winautesonin.  @9 Wfaiden Lane LARTEp 
Jewelers Bldg., Post St., “4% 
San Francisco, Cat. New York ecistene sce MARK 
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The South American Market for Jewelry and Silverware as Re- 
ported by American Consular Officers in the Leading Cities. 

















ntinued trom 1ss of Mav 26.) 
Panama. 


(Consul-General AtBan G. Snyper, lPanama.) 
HILE there is no great demand in 
this city for j >welry, because of small 
population and limited purchasing capacity 
of the great mass of the people, there 1s, 


nevertheless, a demand for 10, 14 and I1& 


karat gold and sterling silver jewelry. The 
native element seems to prefer 14 and 1&8 
karat jewelry, the demand for 10-karat 


jewelry 
American 


being generally confined to the 
and foreign residents, and the 
demand for sterling jewelry to the large 
West Indian colored population. While a 
distinction is made between rolled 
plated and electroplated jewelry, the de- 
mand for these is so small as to be hardly 
worth consideration. There is also a fair 
demand for silver and silver-plated wares 
other than jewelry. 

According to the best information ob- 
tainable, there are no specail requirements 
of any kind to be met by American manu- 
facturers. 

There are no wholesale jewelers in Pan- 
ama, the retail jewelers all handling the 
following articles in gold, rolled-gold plate, 
gold electroplate and silver: Watch, neck 
and eyeglass chains, rings, collar and cuff 
buttons, cuff links, scarf and other pins, 
lockets, charms, la_ vallieres, brooches, 
bracelets, armlets, mesh bags, etc. The 
great majority of these are in 14-karat gold 
or in silver, as in the case of mesh bags. 

In addition to the above articles, those 
most in demand seem to be gold and silver 
watches, sterling and plated mesh bags, 
cigarette cases, vanity boxes, hollow ware, 


gold- 


tea sets, table cutlery, water pitchers, card- 
cases, gold, silver and silver-plated pen- 
holders, bon-bon dishes, souvenir spoons, 


etc. It is hard to give prices, but the de- 
mand is, in most cases, for medium-priced 
articles. 


AMERICAN GOODS CARRIED—BUYING HEAVIES! 


AT CHRISTMAS 
The styles do not change as frequefitly 


as in the United States or Europe, and 
probably follow more closely those of Eu- 
rope. Most of the jewelry stores carry 


American goods, and some represent sev- 
eral large American manufacturers, par- 
ticularly in silver and silver-plated wares 

Buying is about the same the year round, 
except at Christmas, when it is heaviest. 
Goods are usually bought direct from the 
manufacturers. Terms depend entirely 
upon the firm doing the business; for in- 
stance, there is one large firm here which 
always prefers to pay cash. Terms, 
erally speaking, are from 60 to 90 days 

In the city of Panama there are just 
seven stores handling jewelry as their prin- 
cipal article, and probably as many more 
handling silver or silver-plated articles as 
side tines to other business. 

It is impossible even to 


gen- 


estimate the 


amount of jewelry sold annually in this 
country, because of the poor classification 
of official statastics. 


The only classifica- 


tion is that of “silver in jewelry” and “gold 
in jewelry.” The last official statistics pub- 
lished, for the year 1912, show imports 
during that year to have been: Silver in 
jewelry, a total of $3,609, of which Ger- 
many supplied $212; China and Japan, $48; 
the United States, $2,766, and France, $583. 
Gold in jewelry, a total of $3,116, of which 
Germany supplied $90; China and Japan, 
$732; the United States, $301; France, 
$1,460; Spain, $193, and Italy, $400. 

There is no antipathy to American mer- 
chandise or American styles, the only cir- 
cumstance operating against their greater 
sale being the fact that most jewelers here 
are foreigners and naturally prefer to pat- 
ronize their own countrymen. However, I 
believe that -here is not a single jeweler 
here who, if convinced of the advantage in 
any particular case, would hesitate to pur- 
chase from American manufacturers. 

|A list of leading jewelers in Panama 
and of other stores carrying silver and 
silver-plated goods may be obtained from 
the Bureau of Foreign and Domestic Com- 
merce or its branch offices. | 

Paraguay: 
(Consul SaMvuet HAMILTON Wrtey, Asuncion.) 

There is some sale of 10-karat solid gold 
jewelry in Asuncion, but the gold jewelry 
generally handled is of 12 or 18 karat. 
There is a market for gold-plated and ster- 
ling silver jewelry. There is also a con- 
siderable sale of silver and silver-plated 
ware other than jewelry, especiaily of sil- 
ver-plated ware. 

The class of jewelry for which there 1s 
the greatest demand is cheap jewelry of 
all kinds, especially ornaments, such as ear- 
rings, picture lockets and brooches. Of 
the higher grade jewelry the class of ar- 
ticles for which there is the greatest de- 
mand is as follows: Earrings from $7 to 
$50 per pair, wrist watches from $15 to $30, 
gold rings from $3 to $10, gold brooches 
from $5 to gold and silver watch 
chains from $2 to $25, lockets from $6 to 
$20, bracelets from $12 to $60, cuff buttons 
and links from $5 to $10, silver and silver- 
plated table sets, tableware, coffee and tea 
sets, vases, pitchers, etc., at prices from 45 
to 60 per cent. higher than in the United 
States. The styles in jewelry do not 
change frequently, but follow, in general, 
the fashions of Europe, changed to suit 
the tastes of customers here. The jewelry 
used in Asuncion is a trifle more showy 
than that used in Europe or the United 
States. 

BUYING SEASONS 


$20, 


-METHOD OF SELLING— 
TERMS. 

The season of heaviest sales of jewelry 
by retailers in Paraguay is from April to 
about September. During these months 
there are several “fiestas” of importance, 
and these are the favorite months for wed- 
dings. The custom of making Christmas 
or Easter gifts is not indulged in to any 
extent here, and no heavy buying is done 
for these seasons 

Jewelry is usually sold in Paraguay by 
traveling representatives of European firms 
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carrying samples. Samples can be brought 
in duty free by depositing an amount equal 
to the amount of customs duties. This 1s 
refunded when samples are taken from the 
country. Samples may be kept in the coun- 
try for three months, at the end of which 
time the deposit is forfeited. 

The terms accorded to reputable jewel- 
ers here are three months after acceptance 
of draft, draft accompanying shipping pa- 
pers. The safest method of consigning 
goods until relations are firmly established 
with dealers is to consign them to one of 
the banks here, with orders to notify pur- 
chaser. In this way it is impossible for the 
purchaser to take the goods out of the 
custom house without having shipping pa- 
pers. This is not the where goods 
are consigned to purchaser. 
STAMPING—TRADE-MARKS—AMOUNT SOLD— 

PRESENT CONDITIONS. 

There are no regulations in Paraguay 
governing stamping of gold and silver ar- 
ticles. Trade-marks should be registered, 
as the registration gives to the person reg- 
istering it the exclusive right to sell goods 
of that mark. 


case 


There are in Asuncion 21 dealers han- 
dling jewelry as their principal stock. The 


estimated value of the annual sales is $250,- 
000. There are, in addition, dealers in va- 
rious other lines who carry very cheap 
jewelry. There is no antipathy to Ameri- 
can goods here, and dealers would pur- 
chase them if offered in the same manner 
as those of Europe, at prices correspond- 
ingly low and with the same terms of pay- 
ment. It will be difficult to enter the 
jewelry market of Paraguay through the 
medium of catalogues and letters. Goods 
should be introduced by competent sales- 
men. 

During the present time of financial 
crisis the jewelry market here has felt the 
depression greatly. Dealers say there is 
very little demand at present for jewelry of 
any kind. It is also very difficult for deal- 
ers to obtain gold in which to make the 
payments for their goods because of the 
moratorium now in effect. 

Peru. 

(Consul-General Wm. W. Hanon tey, Callao.) 

The Peruvians, like all Latin races, are 
very fond of jewelry and gold and silver 
ware, and this desire for ornamentation 1s 
manifested by the ordinary element of the 
country as well as by the educated and cul- 
tured classes. While the best Peruvian 
jewelers have in the past made a practise 
of handling only high-grade jewels and 
solid gold and sterling silver articles, in 
recent years a good market has developed 
for both 8 and 10 karat gold and gold and 
silver plated articles. 

Although there are no legal requirements 
as to stamping, the public demands that 
such goods be properly stamped; otherwise 
there would be difficulty in selling them. 
Trade-marks are protected by law, as in 
European countries. 

PERU A SILVER-PRODUCING COUNTRY—STYLES. 

In considering the demand here for solid 
silverware it must be remembered that 
Peru is a silver-producing country and 
many of the houses of the well-to-do have 
large quantities of sterling silver house- 
hold ware, much of it having been made 
by hand many years ago. This silver is 
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Stern Bros. & Co. 


Diamond Cutters 





Operating the Largest 
Diamond Cutting Works 
in America, emphasizes 
the Attractive Values of 


our Offerings and the 
Enjoyment of the Confi- 
dence of the Entire l rade 


Our factory and facilities are 
modern in their every detail 


Established 1868 
ee ee 





Office: 68 Nassau St. 
Cutting Works: 136-146 
West 522 St., New York 


31 North State St., Chicago 
10 Tulp Straat, Amsterdam 
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preterable to the modern, and because of 
its antiquity finds a ready sale. Reproduc- 
tions of it are made by the local silver- 
smiths for sale in the jewelry shops of the 
large cities. 

Most of the silver and gold jewelry 
found in the shops of Peru is stamped ac- 
cording to the metric system; that is, 0.750 
fine rather than 18 karat. The public fa- 
vors the light, artistic French and Italian 
styles rather than the plain and heavy ones. 
High-grade plated and filled jewelry is not 
much in demand. The solid gold or the 
cheapest of plated articles have the best 
sale. Many of the medals of religious 
characters are, however, made of 10-karat 
gold, as well as a large number of plain 
circular earrings worn by the lower classes. 
Generally speaking, the demand is much the 
same as in the cities of the United States. 
The public’s taste for jewelry has been 
largely developed by European and Ameri- 
can illustrated catalogues printed in the 
Spanish language. 

Styles of jewelry do not change as fre- 
quently as in the United States. The peo- 
ple are more inclined to follow the styles 
of continental Europe. Buying here is not 
seasonable, except that the importer usu- 
ally prepares for the Easter and Christmas 
trade. As Peru is south of the equator, 
the seasons here are contrary to those in 
the United States: most of the goods are 
sold here during the cooler months from 
May to October. 

Before the present war most of the 
jewelry, watches, etc., were purchased from 
Belgium, Germany and Switzerland, large 
quantities coming from Leipsic during the 
annual fair, but recently most of the or- 
ders have been placed in the United States. 

CREDITS—METHOD OF DEVELOPING TRADE. 

The responsible importers of Lima usu- 
ally buy on a six months’ credit and supply 
the smaller dealers of the country on a 
monthly account basis. There are not 
more than 10 first-class jewelry stores in 
Peru, but there are a great many whose 
principal business is jewelry. The best 
means of developing American trade here 
in this line is by sending a capable Spanish- 
speaking salesman, with an ample supply 
of samples and having authority to extend 
credit to the best firms should they de- 
mand it 

There is no antipathy whatever to Amer- 
ican ‘tewelry, as much of it, especially 
watches, has been sold here in the past. 
Its superior quality is fully recognized. 
The only complaint is that the styles are 
not suthciently popular and that the manu- 
facturer is not as liberal with his credit 
terms as the European exporter. 

The classes and value of all jewelry im- 
ported into Peru during the year 1913 are 
shown in the following table, by countries 
of origin: 
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United 
Kinds of jewelry. States. 
Gold and platinum jewelry.............. $19 
I noice cite tn ads.0-e bbes ton we 
Gold watches (up to four centimeters in 
CE Oe i a i aso eee ee a wae be 49 
Gold watches (greater than four centi- 
SSSR SP GURNEE «occ ccc ccccoceccewe 234 
Gold watches (repeaters, jeweled, etc.)... ..... 
Silver watches, all kinds................ 1,080 
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[A list of the principal dealers in jewelry 
in Lima may be obtained from the Bureau 
of foreign and Domestic Commerce or its 
branch offices. | 

Venezuela. 
(Vice and Deputy Consul Cart P. SUTHERLAND, 
Maracaibo. ) 

In the city of Maracaibo there are only 
two iusiness houses devoted exclusively to 
the jewelry trade, but there are 15 or 20 
commercial houses and small shops that 
carry a line of the cheapr grades. 

There seems to be no market for 10- 
karat gold, but 12, 14 and 18 karat are im- 
ported, the two latter being the most popu- 
lar. Gold-rolled and gold-plated jewelry 
of almost every description is imported in 
larger quantities than that of solid gold. 
Gold-rolled finds the most ready market. 
Sterling silverware is imported in smaller 
quantities, but silver and silver-plated ware 
are usually in the form of jewelry. There 
seems to be no requirements affecting 
stamping and marking. ‘ 

The following list comprises the most 
important articles imported in rolled-gold 
plate, gold electroplate and silver: Watches, 
watch chains, eyeglass chains, rings, brace- 
lets, cuff and collar buttons, charms, stick- 
pins, lockets, brooches, armlets, mesh bags, 
la vallieres, cuff links, earrings, etc. Among 
these, watches, cuff links, watch chains and 
charms, bracelets, and ear and finger rings 
command the greatest sales. Watches sell 
for from $20 to $125; charms from $1 to 
10; earrings from $2 to $50; chains from 
2 to $25. The majority of articles sold 
are of the cheaper grades. Among the 
watches sold, the Waltham seems to be the 
most popular. 

The styles of jewelry change frequently 
and usually follow those of Europe. The 
effect of the seasons on sales is not so 
marked here as in the United States, the 
demand being less, but usually the Christ- 
mas holidays inspire the greatest amount 
of business. 

Most of the jewelry in this section of 
Venezuela is obtained directly from Euro- 
pean firms, though some is secured from 
local wholesale houses. The quality of 
that imported from the United States is 
acknowledged to be better, but the masses 
of the people, not being familiar with that 
fact, purchase European brands in pret- 
erence to American because of the flashy 
appearance of the former. 

The terms granted by European firms 
are six months’ time or 10 per cent. dis- 
count for cash, while the merchants of the 
United States are said to grant only four 
months’ credit. The difference in time re- 
quired for transportation perhaps accounts 
for this, though the merchants here do not 
seem to take that into consideration. 

The jewelry imported into Maracaibo 
during the year 1913 amounted to about 


tf FR 
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Other 


Belgium. Germany. France. countries. T otal. 
$86,394 $15,279 $4,919 $10,065 $116,676 
24.149 7,356 192 469 32,166 
8,078 426 584 426 9,563 
5,567 214 Le 7,319 
3,309 78 506 39 3,932 
11,903 3,543 3,348 108 19,982 


aa 


$26,896 $10,853 $11,107 $189,638 
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$139,400 








THE JEWELERS’ CIRCULAR-WEEKLY a 


$6,212. According to statements made by 
the principal dealers in jewelry in this city, 
solid gold jewelry amounts to more than 
half the total imports in value though much 
less in bulk. Next in importance is the 
rolled-gold plate. 

There seems to be no prejudice against 
American merchandise or American styles, 
but several complaints have been made 
charging the American firms with careless- 
ness in packing and in making the consular 
declarations in the invoices. This has a 
tendency to create antipathy to American 
methods, 1f not to their wares. 

PRECAUTIONS NECESSARY FOR AMERICAN 

SHIPPERS. 

If possible American firms should be 
thoroughly familiar with the methods fol- 
lowed in this country, both as to the collec- 
tion of duties and the requirements of 
making out the consular invoices, before 
making extensive shipments to Venezuelan 
ports. If two or more classes of goods 
are packed together in the same crate the 
rate of duty invariably will be collected in 
accordance with the rate of the most valu- 
able goods contained in the package. Thus 
some merchandise is often required to pay 
a duty which far exceeds the market value 
of the goods here. The matter of making 
proper declarations in the invoice is also 
important, because the merchants here are 
fined heavily when certain classes of goods 
are not properly declared. The custom- 
house officials have no legal authority to 
make exceptions ffor clerical’ errors, 
whether they be intentional or accidental. 

It would be advisable for American firms 
to request the merchants with whom they 
do business to state definitely how the mer- 
chandise should be declared and how 
packed before venturing to fill orders. 
Thus they would relieve themselves of all 
responsibility in case of fines or confisca- 
tion of goods. This applies to all classes 
of merchandise, but especially to that which 
pays high duty. 

[A report from Puerto Cabello indi- 
cates that at the time of the report (No- 
vember, 1914) there was no market for 
jewetry and silverware in that district.| 

(THE END.) 








Imitation Pearls from the Scales of the 
Swedish Bleak? 


A GERMAN engineer, Emil S. Erd- 

mann, recently visited Linkoping, 
Sweden, in order to ascertain, in the in- 
terest of a German pearl manufacturer of 
Stettin, whether the scales of the bleak 
(Leuciscus), which are present in enor- 
mous quantities in Swedish inland waters, 
are adapted to the production of imitation 
pearls. 

The factory is reported to have suc- 
ceeded in producing a pearl from fish 
scales, which is said to be the peer of the 
genuine one in firmness and luster; and 
this concern is now obliged to look about 
in foreign lands for raw material. 








Mason Lowell, of Lowell, Jones & Bailey, 
was recently elected trustee at the first 
meeting of creditors of the Niles-Darrow 
Co., Binghamton, N. Y. 









































































to Buy Diamonds 


at a fair price from a reliable House, the proportionate percentage 
of whose legitimate expenses are all included in a moderate and 
reasonable profit. 


It Doesn't Pay 
to Buy Diamonds 


if, besides an ordinary prolit on the stones themselves, you have 
to pay for the dealer’s prestige and contribute to the maintenance 
of an elaborate establishment as well. 


Albert Lorsch & Co., Inc. 


enjoy unusual facilities in both the domestic and foreign markets for securing the 
most complete and desirable selections of diamonds. We IMPORT and CUT, 
and offer our extensive stock to patrons at prices which simply cover the cost 
to us, plus a reasonable profit for our TIME and SERVICE. 


Exceptional Advantages are Yours 


when availing yourself of our SELECTION, EXPERIENCE, PRICES and 
SERVICE. 





ALBERT LORSCH & CO., Inc. 


NEW YORK CITY, 37-39 Maiden Lane PROVIDENCE, 131 Washington Street 


New York Phones, John 236} 
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The Pearl and the Moonstone the Bi:th- 
stones for June. 

b Sore birthstones for June are the pearl 

and the moonstone. With the pearl, 


its origin and peculiarities, the virtues as- 
cribed to it by the ancients and the high 
value that has always been placed on it, 


almost everyone is familiar. The moon- 
stone, however, is less generally known, 
its natural beauty is less widely appre- 


ciated, and, a few words as to its descrip- 
tion will not come amiss. 

The moonstone is a variety of felspar, 
and consequently belongs to the class of 
semi-precious stones. Partly or sometimes 
clearly transparent, at other times opaque, 
it is specifically known as Adularia, a name 
derived from Mount Adula, one of the 
highest peaks of the St. Gothard in Switz- 
erland, where it was and is still found. The 
real moonstone is an opalescent variety of 
orthoclase felspar, and geologically 
classed as a transparent albite. It may 
have a chatoyant (cat’s-eye) reflection, the 
most highly prized form, or it may be a 
pearly-white albite with a bluish opales- 
cence. It is found in or in the immediate 
vicinity of plutonic strata—granite, for in- 
stance—in the form of well-developed crys- 
tals of considerable size, their substance, 
Ikke all felspars, being a combination of 
anhydrous silicate of alumina with an al- 
kali or lime. 

The hardness of the mineral, which 
sufficient to resist scratching with an ordi- 
nary penknife, well as its refractory 
character, is mainly due to the large pro- 
portion of silica it contains; in 100 parts 
are contained 68.7 per cent. of silica, 19.5 
per cent. of alumina and 11.8 per cent. of 
soda. The triclinic crystals in which it oc- 
curs have a perfect dual cleavage in dif- 
ferent directions; its hardness 6, its 
specific gravity 2.62 and the milky bluish 


is 


is 


as 


is 


opalescence from which it derives its name 
is caused by the reflection of light at the 
thin twin lamella of its structure. 

The moonstone was known to the 
cients, who probably obtained it from Hel- 
vetia, the modern Switzerland. To the 
Greeks it was known as Aphroseline, sig- 
nifying the splendor of the moon. The 
Romans knew it Lunavis, both names 
due to its peculiar coloring and its prop- 
erty of showing a pearly opalescent reflec- 
tion resembling the soft light of the moon, 
in addition to a very beautiful display of 
iridescent coloring. 

Nowadays the moonstone comes chiefly 
from Ceylon, hence is sometimes errone- 
ously styled Ceylon opal. It has also been 
found in Virginia and Pennsylvania, and 
at other points in the United States. 

It is customary to cut the moonstone en 
cabochon, and it makes such a very beau- 
tiful contrast with the more highly colored 
and brilliant precious stones that it merits 
more extensive popularity than it has had 
in the past. 

It is regarded as endowing its possessor 
with all kinds of good luck. In medieval 
times it was believed that a moonstone 
held in the mouth would stimulate and re- 
fresh the memory. Among other beliefs 
attached to it was that it would cure epi- 
lepsy, a belief still entertained by the peas- 
ants of the Basque provinces of Spain and 


all- 


as 


| 
the moon 
love 


waxing of 


Krance. During the 
. efficacious 


it 1s reputed to 
charm, and when the moon is on the wane 
it is reputed to endow its wearer with the 
faculty of foretelling the future. What- 


be as 2 
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ever may be its supernatural pr 
makes it everywhere 
ir the beau- 


soft beauty 
and it is a fitting gem-symbol 
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Clecks, Watches, Jewelry and Gems Imperted Into Canada. 





Toronto, Can., May 24.—The monthly 


report 


ot 


the 


Canadian 


De 


Trade and Commerce, for February, gives the value of imports for home 


tion in the jewelry and kindred trades as f 


Clocks, time recorders, clock and watch keys, clock 


movements and clock cases: 
United Kingdom 
United States 
Krance 
Germany 
Other countries 


Sea eeeaeaseeeaeegcoaandese eae @ ee &€ 6 8 'O@ 
Se 20280 82.0 2 Oe 6.6 6 oe 62 2 e.8 6 6.2 os 
BaeeensweesceaeeeeeePgeseeeeesensreesrtenseeseeeeerees 
sé 68 82 8 ee 6.8 © 2 6 608 O22 68 oe ee eo ea 2 a 686 @.e « 


Totals 


Watches: 


ollows : 


1914. 
$3,359 
33,750 

63 


5,807 


EE OT ee ee ae be own we 2,996 
ES EE ee Ee Re 1,490 
ee 546 
EE re ae Le ET 1,146 
NN SEC OL Oe OPO Tee 3 
a a ea a Se $6,181 
Watch cases and parts thereof, finished or un- 
finished: 
United Kingdom Oe we © 6 ee Ble Be 178 
United States 3,303 
TE A ES ne aS Oe 2 241 
I ie as 58 
FN a cs $5,780 
Watch actions and movements and parts thereof, 
finished or unfinished, including winding bars 
and sleeves: 
I EE EEE he 4,910 
REET OCT EET TE OT OT Te $4,997 
I eit i oN od At Ce @ ade hah Oe kee ew o< 229 
rs BE See oe oa fae gehen 0b Oe 9,352 
ee es i os eee e euwewee a 180 
ili a a ee $59,668 
Jewelry: 
ON se aig ead ea eah bea eames $14,873 
a ah ls 74,382 
eS, oo cvrerededenenawwedeees 2 483 
la a i ee ee ee tahi a 1,507 
eT TTC CCRT ULE CLTET TEE 4,368 
Other countries S86 


es so tn been bdekn end babe dees Ok: 
Gold and silver and manufactures of: 
United Kingdom 
Linited States 
Other countries 


0 ere ee eee Pees Pee ee TET er re ee ee 

Diamonds, unset: 
United Kingdom 
United States 
selgium 


US i sa ee ee a te dab eehus 
Germany 
Netherlands .. 


Other countries 
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Precious stones and imitations thereof not mounted 
or set, and pearls and imitations thereof, pierced, 
split, strung or not, but not set or mounted: 

United Kingdom 
United States 
France 
Germany .....-. SOP eee PETE COT Te Ts Me 
Other countries 
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“eet eweeenweseeeeeeneeeeeeee 


pa tee6£e @eaee<aew ee eee toca ee eoeqgceoa Oe ee Goa es @ 


Totals 


sae Oe @aeaeweeeaeeaevweeeaeeseneedseeeegae 6c ee oe @e See @ e 


Other precious stones, etc.: 
United Kingdom 

Lnited States 
Other countries 


,re¢Ccneo e626 62 CO 8 Oe 
spaedeaeeeneseeaee eee eaeeeedceeeee 86 Cee 6 OO 6.8 
Skew aeetaeehbeeaee2ersgeseedcaedcesoedstas 8 € 


Totals 


S98, $99 


$10,417 


$167,692 


8 255 
65,119 


+) a 
n OU i 


$7,373 

1,956 
3,511 
1,796 
944 


$15,580 


$4,049 


$4,049 


Vonth 


tft February 
LYLDS. 
$1,312 
27,314 


” 
od 


4.056 


(2,000 
21,487 


a en 


$97,543 


$3,479 


39,965 


QH6 
64 
140 


———— 


$44,614 


$7,663 
12,821 
045 


$21,029 


$53,499 


1,091 


15,026 


1,284 





$70,900 


$20,193 
3,792 
893 

600 





$25,478 


$21,364 
634 





$21,998 


partment 


of 
onsump- 


Eleven months ending 
February. 

1914 191s. 
$57,147 $30,966 
417,311 253,522 

17,517 3,375 
120,376 40,211 

4,960 0,391 


_ —— —_ - 


$617,311 


17,189 
Y $855 
60,691 

9,676 


$182,414 


73,845 
695,849 
33,720 
334,851 
13,974 


£445,701 
917,113 
49,269 
59,628 
143,738 
24,857 


. 


$] 6 $05! h 


$533,574 
311,322 


79,4384 





$920,380 


$1,094,042 
21,371 
520,192 
128,467 
409 

S98, 379 


223 





—— 


$2,693,083 


$173,300 
43,342 
68,464 
32,687 
13,663 





$331,456 


= ———E 


$333,465 


$19,777 
22,384 
891 
18,735 


3.63 


$65,423 


14,936 
49,902 
23,014 

14381 


$89,333 


56.603 
417,195 
3,750 
169,755 
4,499 


$651,802 


$191,504 
945,939 
28,265 
37,134 
38,708 


5,4 38 


$846,988 


$320,960 
189,219 
28,751 


$538,930 


$1,100,759 
31,486 
194,242 
48,052 





$150,570 


$60,683 
66,907 
558 





$128,148 
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NOT AN ADVERTISEMENT 
But an Invitation 
TO EVERY STORE-SALESMAN 


to make use of a suggestion, respectfully submitted here in the 
assurance that it will prove helpful 


Mr. Salesman: 


This is about how our talk would run if we were to try to sell a Cultured Pearl 
piece of jewelry after having shown a pearl which has proven too expensive. 


“Price too high? Well then, here is a pearl 
that will suit you. No, it is not an imitation. 
I know you do not want an imitation pearl. 
This pearl is a natural pearl. Look at it. 
Now, let me ask you this—Would you have a 
real pearl as beautiful as this at a lower 
price? Examine this pear! carefully and let 
me tell you what this pearl is, or rather let me 
first tell you what that $500.00 pearl is. 


You know there are pearls worth thousands 
of dollars. You also know what they are all 
made of, or rather what the wonderful ma- 
terial is from which all real pearls are made. 
It is the hardened fluid called nacre, which the 
oyster wraps, layer by layer, around a grain 
of sand or other substance that accidentally 
gets into its body. 


Good pearls are scarce. Pearl fishing is dif- 
ficult and dangerous. Thousands of oysters 
have to be taken from the bottom of the sea, 
opened and examined before a good pearl can 
be found. 


People will risk so much—expense, trouble 
and even life to get pearls. There certainly 
must be something wonderful about them that 
make people want them so badly. 


Now look at this pearl. It is made by the 
same species of oyster that made the $500.00 
pearl. It is made under the same conditions 
and from the same substance, and has all the 
wonderful fascinating properties that make 
them fully as desirable. What then is the dif- 
ference? What makes it possible to sell them 
for less money? 

Well, it’s this. In order to get the other pearl, 
probably 20,000 oysters had to be fished out 
from different places and at different depths 
from the sea bottom. 


To get this pearl only one-tenth or perhaps 
one-twentieth of the number of shells had to 
be opened. In other words ten to twenty 
times as many pearls are gotton out from the 
same number of pearl shells. This is what 
makes them so much cheaper. 


Now the question is, what causes this richer 
harvest? 


You see, the same pearl oysters that produce 
the very expensive pearls are gathered in some 
one certain place on a sea-bed near the shore 
where they are left to breed. 


At certain seasons the pearl-breeder or culti- 
vator brings out the oysters from under the 
water and by a certain process inserts a speck 
of some substance, a piece of mother-of-pearl 
or so into the shell and places the oysters back 
into the sea-bed. This done, a certain small 
percentage of the oysters begin their work. 
They work and work slowly around the for- 
eign substance (it makes no difference to the 
oysters who put it there), and in about six to 
eight years the pearl is ready. Here it is, 
(have a pearl shell to show). By a certain 
process, the pearl is removed from the shell 
and here is the pearl already mounted. (Show 
the ring or whatever other piece you may 
have.) 


You can see that the difference between this 
and the other pearl consists merely in the fact 
that the foreign substance that starts the 
pearl, in one case enters into the body of the 
oyster accidentally (that’s why we call the ex- 
pensive pearl an accidental pearl), whereas, 
in the case of this Cultured Pearl, it is placed 
there purposely. So that the fishers do not 
have to depend entirely upon chance to find 
a pearl. 


It is true they still have to go fathoms deep 
into the sea at great expense of labor and 
even risk, but they have the advantage of work- 
ing within a space that is more or less certain 
and have more oysters to choose from. 


This makes the supply more certain and the 
price so low. It is almost unbelievable, un- 
less the process is explained, and that is the 
reason why I thought I would first describe 
what this pearl is before giving you the price.” 


You may add after quoting that the pear! is absolutely guaranteed and that if any- 
thing should happen to it that would not happen to the most expensive accidental 
pearl, a new perfect pear! will be furnished without charge or question. 


68 NASSAU STREET, 


NEW YORK 
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Navy Department Solicits Bids to Supply 
Silver Plated Tableware. 
WASHINGTON, D. C., May bu- 
reau of Supplies and Accounts, Navy De- 
partment, is inviting proposals until June 


26.—The 


8 for the following supplies of silver and 
silver and nickel-plated Wa}, delivery to 
be made at the Brooklyn Navy Yard within 
contract. 


5 days atter date ol 


SILVER-PLATED WARE, 
For officers’ mess: 300 knives. dessert, 
iptain's 
For wardroom mess: 204 dessert spoons, 
SOO tea spoons, 560 dessert forks, 100 des- 


sert knives and 200 table forks. 


lor warrant ofhcers’ mess: 144 dessert 
S MOTIS LOS dessert knives. 270 dessert 
forks. 120 table forks and 108 table knives, 


2 silver-plated mustard pots 


Vor theers’ mess, captains : S ewers, 34% 
quarts; 9 ice pitchers, 24% quarts; syrup 
pitchers, & smoking sets, 22 waiters’ trays, 
lS-inch 

or wardroom mess: 21 tea pots, 3 pints; 


30 cream pitchers, 42-pint; 15 bread trays, 


12-inch: 15 meat dishes, 16-inch: 18 vege- 
table dishes, oval, uncovered, 10-inch, and 
2() baking dishes, 10'4-inch. 

for junior officers: 25 pitchers, l-pint; 18 
fruit dishes. 

for warrant officer: 12 sugar bowls, 50 


vegetable dishes, 10-inch, oval. 

Nickel silver Hatware for crews’ mess, as 
30.000 35.000 knives. 45.000 
On these three items deliveries are 


follows: forks. 


Spot 11S, 


to be in such quantities and at such times 
as may be required during the fiscal year 
ending June 30, 1916, in lots of not less 
than 3.000 of each item—except with the 
consent of the contractor. It is to be dis- 


tinctly understood. however, in connection 
with these items that it is the intention of 
the contract that the contractor shall fur- 
nish and deliver any quantity of flat ware 
for specified which 
needed for the naval service at the place 
named during the 


crews’ mess may be 


fiscal year 








Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 

WASHINGTON, D. C., May 26.—The fol- 
lowing were the exports of jewelry, silver- 
optical goods, clocks, watches and 
kindred lines from the Port of New York 

for the week just ended: 


wale, 


Bombay L case wat he Ss, S732: a9 ses Cl cks, 
$oO76, 

jordeaux: case precious stones, $1,000; + 
cases thermometers, $1,893 » cases er! eters, 
$2,529. 

buenos Ayres: cases clocks, $112 

( hristiania: oY cases clocks, ee 

(Colon: 5 cases cloc ks, /4 1 case va nes, sZU0Y 

Copenhagen 1 case optical S, HSL l cas¢ 
optical goods, $142 

Glasgow: 388 cases clocks, $8,510 

Havana: 2 cases plated-ware, S162: IS cases 
clocks, $529: | case tic i] wri ds S100 60 cases 
clocks, $852. 

Havre: 1 case optical goods, $378 

Hong Kong: 2 cases optical goods, $246; 143 
cases clo ks, =? OSS. 

Hull: 26 cases clocks, $1,357. 

Liverpool: 197 cases clocks, $8,885 > cases 
cloc ks, S670. 

London: cases optical goods, $900; 242 cases 


SUS; #2 


$11,991. 


goods, $150, 


clocks, $7,712: 6 clocks, cases op 
tical goods, $4 

Madrid: 1] 
Manila: 5 


tical goods, $485: 


CaAaSCS 
794 
case optical 


218; cases clocks, 
$428; 8&8 


$400 


plated-ware, 


S cases clocks, 


cases cases 


Newcastle: ] case optical goods, $192 

Paita: 7 cases clocks and watches, $199 

Santa Marta: 7 cases clocks and watches, $128 

san Paula: 1 case jewelry, $115: 0 cases 
clocks, S102: ft cases optical goods, $1.3529 


. ) » <> >») 

Singapore: 9 cases clocks, $302 

Stockholm: 1 case scopes and views, $169. 
' , 

\ la livostock: { cases optical goods, S400), 








Interesting Work by Jewelry Students 
Recently Exhibited in Brooklyn. 

Several interesting pieces of jewelry by 
students were at 
of the work of the 
florence E, Smith, which was held at the 
studio, Ave., May 1l4 
and ld The exhibition also showed SOM) 
fine and original designs and good work- 


the annual exhibi- 


\liss 


shown 


110n classes oft 


63 Gates Brooklyn, 


manship in jewelry executed in platinum, 
|8-karat gold and silver. 
Among the choicest pieces shown was a 


brooch in platinum set with precious topaz, 


in scroll design, and also a platinum drop 
set with a ruby and diamond, these being 
the work of Miss Katherine Monroe. There 


were two very novel and original necklaces 
by Miss Emily Goodwin, one seaweed de 
set with tarbo 
beads set in 1&-karat gold and tft 
not ry fine | 


shells. the other coral 


sign 
rvet-me 


leaves: also a Vi rracelet. pine 


cone and needle design, made in three 
metals—gold, silver and copper. A beauti- 
ful dinner ring in 18-karat gold, set with 


a large black opal and moss agate, was the 
work of Mrs. A. Terhune, while Miss 
Isabel Brown showed some novel rings set 
ar pin of 
with 


with precious stones and a fine | 


pierced work in 1&-karat gold. set 


EXAMPLES OF STUDENTS’ WORK IN 


te ee ee ee 
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plates, 
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a sapphire vild rose 

lp al CalT \ 
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I iT i | ISS 


Le | Cy 
ie . : : 
\V | | stones. CaT VEU 
inere was aiso ex- 
Sa handsome assort- 


hatpins, 


Nalrpilis, 


ri?) 1wW84fT 
[pW1l1s, SULdI 


set, 


silver finger 


] , 
UCSK 


IN BROOKLYN. 
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Bi 


, Perles de Ceylon 


An Indestructible and Insoluble LA TAUSCA Pearl String 
which you can sell, cased as illustrated, and finished with 
solid gold clasp, for 


in Pearl Regalia 





ILLUSTRATION SHOWS CA3INET 2 3 ACTUAL SIZE--PEARL STRING 16 INCHES LONC 


q In price—not above the average purse. 


@ In beauty of appearance—the exact counterpart of lovely 
creme-rose Orientals. 


@ Its durability guaranteed, proof against deterioration 
from any cause. 


A word to your jobber—or a line to us—brings a sample cabinet, quick 


THE LOW-TAUSSIG-KARPELES CoO. 


PROVIDENCE PARIS NEW YORK 


Address all communications to Providence 


THE WINNERS 
in the Hundred-Dollar Prize Contest 
First prize $50.00 cash 
J. Einswerth, salesman with Emil Beyer, Erie, 
Penn. 
Second prize $20.00 cash 
Won by P. C. Curtiss, Manager, Jewelry Department, C. F. Jackson 
Co., Norwalk, Ohio 
Third prize $15.00 cash 
Won by C. M. Keyes, Salesman with Karl M. Keyes, Warren, III. 
Fourth prize $10.00 cash 
Won by Richard T. Ryan, Salesman, Harry P. Lowell, Augusta, 
Maine. 
Fifth prize $5.00 cash 


Won by L. E. Kohler, Salesman, with M. J. Kohler, Parsons, Kan. 








——— SS <= 
Indian Expert Drilling Pearl 
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Robber Draws Revolver Upon Albany, 
N. Y¥., Jeweler, But Loses Booty 
in Making His Escape. 

ALBANY, N. Y., May 26.—The jewelry 
store of W. F. Antemann & Son, 21 N. 
Pearl St., was the scene Monday of one 
of the most daring attempts at robbery 
that has ever been made in this city. The 
efforts of the thief, who got out of the 
store with two diamond rings worth $1,000 
in his possession after holding up the 
jeweler with a revolver, were thwarted only 
by the persistent courage of Mr. Antemann, 
whose cries caused him to drop his booty 
in his flight. The thief escaped, but the 
police are making every effort to catch 
him. 

The robber. who is described by the 
jeweler as about five feet four inches tall 
and weighing about 135 pounds, entered 
the store wile Mr. Antemann was waiting 
on a customer in the front and asked to 
see some diamond rings of about a carat 
and a half to two carats in size. Mr. An- 
temann became suspicious of the man al- 
most at once and instead of taking out a 
tray of diamonds for his examination 
handed him two rings. The man asked for 
stones of a larger size, and Mr. Antemann 
took back the rings he had shown him and 
picked up two others, valued at $1,000. 

By this time the other customer had left 
the store and the jeweler and the stranger 
were alone, except for the two workmen 
in the back of the shop. Glancing at the 
two larger rings the jeweler had given him, 
the man asked for a magnifying glass, with 
which he inspected them for a minute and 
said he would take them. He thereupon 
backed from the showcase to the wall, five 
feet away, and drawing a revolver from 
his hip pocket said to the jeweler, “Stay 
where you are.” 

As he opened the door of the store to 
rush out Mr. Antemann started after him, 
yelling “Stop thief,” and chased him up 
N. Pearl St.. which was then filled with 
pedestrians. Several of these took up the 
jeweler’s cry, and the thief, evidently fear- 
ing capture with the goods upon him, threw 
the rings to the sidewalk, where Mr. Ante- 


inann stopped to recover them, but in so 
doing gave the thief an opportunity to 
escape. 

To the police the jeweler described the 


robber as noted above, and said that a fea- 
ture of his face, which was clean-shaven, 
was that it was deeply pock-marked. The 
robber wore a dark-colored suit, a blue 
necktie and a blue soft hat. 








Japanese Culture Pearl Dealer Pleads 
Guilty to Smuggling Charge and 
is Sent to Jail for 60 Days. 

San Francisco, Cal., May 27—Y. Na- 
kane, member of Nakane & Co., a Tokio 
firm of culture pearl dealers, has been sent 
to jail. Nakone, as told in the last issue 
of THE JEWELERS’ CIRCULAR, was charged 
with having concealed 2,000 pearls in a 
false-bottomed box, a toy dog and a false- 
bottomed can of fine-cut tobacco upon his 
arrival here last week. He pleaded guilty 
in the Untted States District Court on May 
20 to a charge of smuggling and was sen- 
tenced to serve 60 days in the Alameda 
County Jail by Judge Maurice T. Dooling. 


T. Suda, of Tokio, an exhibitor at the 
exposition, appeared and testified in behalf 
of young Nakane, whom he had known in 
Japan. Suda declared that the prisoner 
had not understood the seriousness of his 
offense against the customs laws of the 
United States. 

Nakane declared pearls, with a 
value of $2,000, while concealing gems to 
the value of $3,000. 


1.000 








National Association of Manufacturers 
Holds 20th Annual Convention in 
New York. 


The 20th annual convention of the Na- 
tional Association of Manufacturers open- 


ed at the Waldorf-Astoria Hotel, New 
York, last Tuesday and continued until 


last Wednesday evening. There were about 
200 members from all parts of the country 
in attendance. Subjects of discussion on 
the floor included: “Industrial Education,” 
‘Industrial Betterment,” “Minimum Wage,” 
“Legislation,” “Export Trade,” “Accident 
Prevention,” and “Workingmen’s Compen- 
sation.” On Wednesday evening a recep- 
tion was held in the Astor Gallery. This 
was followed by a banquet, at which many 
prominent speakers were present. 

Among the many speakers at the conven- 
tion was Ludwig Nissen, of Ludwig Nis- 
sen & Co., 2 John St., president of the 
National Jewelers Board of Trade. Mr. 
Nissen explained that he had expected no 
revision of the tariff until after the next 
Presidential election. Mr. Nissen described 
himself to be a stand-pat high protection- 
ist, but he insisted that the Wilson ad- 
ministration has flatly refuted many of the 
accepted basic principles of Democracy. 
“Democracy,” said Mr. Nissen, “has its 
conception in individualism, and yet when 
the Democrats get into power they seek 
by all means to concentrate all powers un- 
der their own partizan jurisdiction.” An 
intimation from Washington recently that 
an effort will be made by the dominant 
party to revive the plan for a Government 
owned and operated steamship line Mr. 
Nissen cited as an example of the social- 
istic principles which the Democrats are 
now fostering. 

Inquiry among the manufacturers assem- 
bled at the convention showed that the ma- 
jority of the individual members were in- 
clined to favor a readjustment of the tariff 
schedules, generally on a basis of revision 
upward, so that the conditions which the 
conflict in Europe is declared to have 
brought about may be maintained to the 
adequate protection of our _ industries. 
There were many members, however, who 
individually favor no action on the tariff 
question during the present disturbed con- 
ditions in international and domestic trade. 
As one factor put the viewpoint of these 
partizans, the tariff 1s too often made the 
football of politics, and the business men 
desire nothing so much as the preservation 
of the stable conditions, regardless of the 
tariff. 

An exhibition devoted to industrial edu- 
cation was arranged in the Colonial Room 
of the hotel in connection with the conven- 
tion. A great variety of material in the 
form of physical exhibits, photographs and 
diagrammatic tlustrations afforded an in- 
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teresting insight into the progress of the 
nation-wide movement for the better train- 


ing toward industrial pursuits. 








Max S. Fersko, New York, Files Sched- 
ules in Bankruptcy. 

Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Friday, by Max S. Fersko, a dealer in 
jewelry, 5 Cortlandt St. Manhattan. 
These schedules show liabilities of $12,811 
in unsecured claims. The amount 
to $5,205 and constitute stock in trade about 
$4,000 ; debts due on open accounts, $1,137; 


assets 


deposits of money in the bank and else- 
where, about $18, and property claimed to 
be exempt, $50. 

Among the largest unsecured creditors 
are: Adolph Eisen, $300; Kaufer Bros., 
$26; Jonas Koch, $161; L. Luria & Sons, 
$184; Doehrman & Goldfuss, $41: I. Hoch- 
berger & Son, $1,112; Korones Bros., $287; 
tugene Freiberger, $78; J. R. Wood & 
Sons, $115; N. H.. Mann, $585; Holmes 
Electric Protection Co., $49; Aronson & 
Speigel, $62; Baumgold Bros., $900; J. J 
Schmukler, $41; A. Cohen & Sons, $65; 
Jonas Koch, $161; Aisenstein & Schiller, 
$137; A. Eliasoff & Co., $335; Sol. Sprung, 


$1.100; L. Kroll & Son, $230; Louis Grey, 
$215; J. Epstein, $245; H. Halparin & Co., 
$204; B. L. Strasburger, $136; Harry 


Davidson, $38: B. L. Stifter, $814, Lieber- 
‘riend Bros., $68; Dennison Mfg. Co., $29; 
International Silver Co., $27; Morris Shon- 
gut, $25; Blumliss & Strattman, $70; Julius 
Pezenik, $2,700; Victor Diamond & Co., 
$287; B. Willner, $300; Lloyd Realty Co., 
$583: Ginsburg Bros., $122; Adolphe 
Schwab, $120; J. Bulova Co., $61; Warner 
Jewelry Case Co., $68; Charles Kahn, $78; 
Herman Baum, $36; Stein & Hochberger, 
$33; A. & Z. Chain Co., $287, and Mexican 


. 
+ 


Art Jewelry Co., $41. 








Importations at the Port of New York. 


Weeks ended May 23, 1914, and May 22, 1915. 


(hina, glass and earthen ware: 1914. 1915. 
SSS csumikgeceGesdeawks $94,569 $62,681 
Farthemware ......cece-. 23,073 15,961 
NE 5 nic cas sennde rs 40,421 17,958 
re ree 2.834 1,121 

Instruments: 

Ne ct ade hen 13,328 15,090 
Optical 20,726 2,881 
Philogophical .......... 3.391 656 

Tewelry, etc.: 
pC yee eee 10,283 31.589 
Precious stones ......... $20,506 368,662 
0 ee 68,457 50,776 

Metals, etc.: 
ek oe leo wie 568 167 
RED 66 6t.006 se scenden 53,801 13,953 
| a 17.157 45,152 
re 820 3.818 
Silverware 2.65 2,791 

Miscellaneous: 

Alabaster ornaments .... 130 39 
DE nccaede omeiwe es a 70 10 
SE dats a peewee weds aes 36,691 5,502 
i ce ad Pai at aa a 14,079 8,508 
F Tre: see eet. eee 7,453 1,660 
POMCY GOOGD oc cccccceccs 44.316 12,772 
le ae ee ee Pre + eawiee 
Ivory, manufactures of.. ...... 1,831 
Marble, manufactures of. 18,800 1,755 
PO cc eddwceeseavee% 7,392 698 
Shells, manufactures of.. 14,043 21.673 








The business of J. W. Taylor, Gadsden, 
Ala., has been turned over to the Thomp- 
son-Harper Sales Co., which will close the 
same out at auction. 
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Death of Robert W. Adams. 


AOR AEM lng: Sc BIRR. 
NEWARK, N. J., May 26.—After an illness 
time which had kept him confined 
) for about six weeks, Robert W. 
\dams, one of the best known and most 
highly respected manufacturing jewelers of 


Or some 


| his hed 


Newark, passed away early this morning at 
| 175 Mt. Prospect Ave. His 
death, though not unexpected 


friends and the 


nis res dence, 
by his close 
immediate members f his 
will prove a great shock 
jewelry trade 
\dams had 


although they knew he 


number ot members of the 


who were not aware that Mr 


been seriously ill. 


had been ailing for some years. 

Deceased was head of the firm of Thomas 
W. Adams & Co., well known manufactur- 
ing jewelers this city, with a factory at 
83 Union St. and an office at 15 Maiden 
Lane, New York. He was also first vice- 
president ft the Nationa! Jewe lers Board t 
Trade and chairman of the good and wel- 
tare committee of that organization, was 
pr yminently identified wit! the ewar®r 


Manufacturing Jewelers’ Association, the 
Newark Board of Trade, and 
] | 


indorsement committee of the 


chairman of 
tne charities 
last-named association 

The funeral 
his late 


o'clock. 


services Wi 


residence [Friday afternoon at 3 


The news of Mr. Adams’ death caused 
the most profound regret in the jewelry dis- 
trict of New York, as well as in other cen- 
ters where he was well known for the 
prominent part he had taken in all work 
that looked to the development of the in- 
dustry, particularly along the lines of the 
enforcement and interpretation of the 
stamping laws. His death leaves a gap that 
it will be hard to fill in trade circles, and 
to his personal friends is a loss which is 
most keenly felt. 

Robert W. Adams had lived practically 
all his life in the jewelry trade. His father 
betore him, Thomas W. Adams, had been 
prominent as a manufacturer of jewelry, 
the Adams house springing from a founda- 
tion laid in 1844, when the business was es- 
tablished by John C. Jennings. Robert W. 
Adams was born Aug. 24, 1851, the year 
prior to the time his father, who was then 
a member of the firm of Harriot & Adams, 
joined forces with Mr. Jennings in the firm 
ot Jennings, Harriot & Adams. As a boy 
he grew up in Newark, closely in touch 
with his father’s and after re- 
ceiving an educati Newark Acad- 
career. In 


business, 
nin the 
emy started OT) his mercantile 
the meantime the Adams firm had gone 
various changes of names, Jen- 
\dams, Jennings, Adams & Co., 
Thomas W. Adams & Co., a 
stvle adopted shortly after the Civil War 


| \lr. Har- 


ithdrawn 


through 
nings & 
{ tli 0 7 
and finally 
and retained at the present time. 
in the meantime had w and 

other partners had come and gone. 
\dams 


Robert W. 
business about 1876. and starting at the fac- 
busimess 


riot in 


joined his father’s 


tory end learned the details of the 
’ 


and its management thoroughly. After be- 


coming familiar with both factory and of- 
fice needs, he acted as salesman for the con- 
cern, traveling extensively on the road and 
coming in close contact with the firm’s cus- 
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tomers. In 18/8 and 1&79 William Great- 
head and H. C. Ostrander, partners in the 
firm, retired, respectively, whereupon Rob- 
ert Adams became a member of the firm, 
being joined in 1880 as a partner by his 
brother, J. Woodhull Adams, father and 
sons continuing the business until the death 
of Thomas W. Adams in 1901. Since that 
time the been in the hands of 
Mr. Adams and his brother, though of re- 
cent years J. W. Adams had retired from 
active participation in the affairs of the 
concern. 

Throughout his entire career in the 
ry business Mr. Adams always took an in- 
terest in movements that looked to the bet- 
terment of the industry, and his time was 
always available for any proposition look- 
ing toward trade uplift. When, in 1903- 
1904, the 
tional stamping law, 


business has 


iewel- 


agitation was started for a na- 
Robert W. Adams was 





THE LATE ROBERT W, ADAMS. 


among the first to give the proposition his 
unqualified support, and when the first com- 
mittee was formed to obtain such a law he 
was one of those representing the Newark 
manufacturers on the same. As a member 
and director of the Newark Manufacturing 
Jewelers’ Association he followed up this 
work in helping to put through the State 
law passed by New Jersey in conformity 
with the national law, and later, when the 
National Jewelers Board of Trade, through 
its good and welfare committee, decided to 
law, 
the 


take up matters under the stamping 
Mir. Adams 
sub-committee having this in charge. 


h chairman of the 


Was the first chairman ot 


later he became the 
5 1! and welfare cot eh - the Board 
Pood and weltare committee or the MOar®rd, 
had held for 
entire time ot his 


a position he several 
and during the 
1 —— + 4 } actively directed ] 
bency as chairman he actively directed the 
this committee 1n all it had to do 
the stamping laws, both 


years, 
incum- 


work of 
with reference to 
in the prosecution of 
the interpretation of 
fecting the particular questions that came 
up from time to time. In his work he was 
in touch with the leading associations in the 
manufacturing, wholesale and retail trade 
on the stamping proposition, and it was due 
to his individual efforts more than that of 


cases and in obtaining 
the various laws as af- 


Vemment Was 


Natu nal 


man that the m 
amended 


7 
s > }s% > sz) 
aliv ouner one 


started to obtain an 
Was Wil 
nference of the delegat 

“2 “a 


various associations who met in New 


Stamping Law, and he it 
the first c 


in January last for the 
draw a law that wou 


purpose oO 
] ’ - > 
the first steps to 


properly meet conditions. 


I 

Mr. Adams was first dire 
second e-president, and finally first vice 
president of the National Jewelers Board 
of Trade, and the post of president was his 
for the asking, had his physical condition 


| 
assume the respol! 


permitted him to 


ties of the office. As an officer of the instt- 
tution he for years did caretul a1 ins 
taking work which won him the respect and 
esteem of his members and fellow directors 
alike. His personality was such as to per 
m1 e accomplishment of many things that 
might otl erwise have fail c larity 
is a ma ten being suf ent irmo- 
l1Z¢ cise int eli me] ‘5 } 1} 
ypositi rT} t} m_ 3 ] evelo te 
Great as was the work that he d in the 
interest the National Jewelers Board of 
Trade, it was but part of the effort which 
he spent for the good and welfare of his 


| 


industry and his city. He gave much time, 


advice and counsel to the Manufacturing 
Jewelers’ 
prominent 
Karat Club of 
work, and was 


or tne 


Newark, was a 
member of the Jewelers’ 24- 
New York and active in its 
for 25 years a director and 

Swedenborg Printing & 
Newark, 


Cup 


\ssociation of 


treasurer 
Publishing 
ceived last year a 
brother directors on the celebration of this 
anniversary. Always active in the Board 
of Trade in Newark, he took deep interest 
of its charity endorsement com- 
mittee, and, in fact, in everything relating 
to charities generally. A public spirited cit- 
izen of his home city, he was vitally inter- 
ested in all that related to its development 
and was one of those who participated in all 
new movements for the public and civic 


Societv of and re- 


silver from his 


in the work 


welfare. 

Mr. Adams was married in 1870 to Miss 
Isabel Roberts, and of the children born 
of the union three survive, Richard C., who 
is now connected with the jewelry business, 
and the Misses Marjorie and Eleanor 
Adams 

To those who knew him intimately Rob- 
ert Adams’ memory will always be revered. 
He was a man gentle in thought and action, 
yet positive as to character and strong with 
the ability to think right and do right. He was 
ageressive in his efforts to ly trade 


remed 
in his advocacy of and adher- 


abuses and 
ence to high standards of business, but his 
such it might be called, 
] 


i at conditions 


aggressiveness, if 


was directed at principles an 
naturally a stu- 


and not at men. He was 


’ 1 7 
dent, and read and thought deeply on so 
. Ss - +. ] 204 en | ls .¢ 
cial, on philosophic and metaphysical lines 


His appreciation of music, literature and 
the arts was keenly discriminating, and he 
being able fully 


xd in man and in 


had the rare faculty ot 
appreciate all that was go 
nature. Though physically a 
years, he kept at his work both in business 
and altruistic lines with a cheerfulness and 

h few to understand 


sufferer fot 


patience that allowed 
how much he was sacrificing for th 


= sake 
: - ; one ntil his breakd nee 
of others. It was not until his Dreakdown 





THE JEWELERS’ CIRCULAR-WEEKLY 





170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 




















AUSTRALIAN SAPPHIRES 


ALL SHAPES AND SIZES FOR ECONOMICAL 
CALIBRE CUTTING 


SEED PEARLS—AQUAMARINES 


NEW LOTS JUST RECEIVED 


BENEDICT & WARNER 


15 MAIDEN LANE NEW YORK 






































GOODFRIEND BROS. 


Importers 


Precious Stones—Pearls 


Pearl Necklaces 


PROVIDENCE, R. I. NEW YORK PARIS, FRANCE 
212 Unien Street 5-11-13 Maiden Lane 4ibis Rue de Chateaudun 





























June 2, 19108. 


six weeks ago that any but his most inti- 
mate friends realized that he was not in 
eood health. 

Upon the announcement of Mr. Adams’ 
death last Wednesday the National Jewelers 
Board of Trade held a joint meeting of the 
good and 


atternoon 


directors and the members of the 
welfare committee Wednesday 
for the purpose of passing resolutions upon 
his death and appointing a delegation to 
represent these two branches of the Board 
to attend the funeral services. During the 
funeral service Friday the New York office 
ef the National Jewelers Board of Trade, 
as Well as its offices in Providen 
Francisco, 
hour as a tribute of respect t 
The Jewelers’ 24-Karat Club also arranged 
to take special action and a large delega- 
tion attended the funeral service, the reso- 
lutions on his death being arranged tor at 
the next monthly meeting of the club. 
The funeral services were held from 


e. Chicago 
and San were closed for one 


. the deceased. 


Mr. 
\dams’ late Prospect 
Ave., Friday afternoon, the \dolph 
Roeder and A. W. H. Thompson, of the 
Church of 


residence. 5 Mt. 
Rey, 
Swedenborgan (Orange, of- 
ficiatins 








Death of Henry A. Young. 


ProvipeNcE, R. [., May 29.—Henry A. 


wholesale 


Young, senior partner of the 
fancy goods, jewelry and silverware con- 
cern of Blanchard, Young & Co., 28 Pine 


St., this city, died at his home, 7 Woodbury 
St., last Young was 
being the 


Sunday morning. Mr 

born in this city July 23, 1861, 
son of Charles A. Young and Mrs. 
H. (Pidge) Young. 


l‘rances 


He is survived by a 


widow. Mrs. Lois E. (Bates) Young, and 
one son, Charles \W. Young, who is a mem- 
ber of the firm, and two brothers, Frank 
N. and Arthur L. Young, paper box manu- 


facturers of this city 

\lr. Young was always a resident of this 
city. receiving his early education in the 
public schools, and after graduation from 
the grammar course began his business ca- 
a minor position with the old-time 
Edwards & 
which, 


reer il 
dry voods concern of Crosby, 
Co.. Westminster and Clement Sts.. 
after a number of changes, has become the 
Shepard Co. of to-day. He left this con- 
cern when he was 21 years of age to enter 
the wholesale fancy and dry goods house 
f Burrington & Hutchins, which, on the 


death of the former, became in a few 
years Hutchins & Murray. Through suc- 


cessive changes, death and new members 


of the concern, the business grew to the 
present firm of Blanchard, Young & Co., 


Mr. Young having been the directing force 
since his admission to the firm. 1n 1890. 


From early age Mr. Young suffered from 
asthma. This prevented him taking a more 


prominent part in the business life of the 
city, his entire mercantile being 
identified with the concern he was so large- 
ly instrumental in developing. This he saw 
expand from a small store to one of the 
in New Eng- 


Career 


largest wholesale companies 
land 

In 190) his business life was interrupted 
by his health breaking down, and he spent 
four years in the West endeavoring to re- 
gain strength. On his return he again took 
up his work, and, although he was able to 
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he at store tor but a few hours at a 
time, he was active until two weeks ago 
to-day, when he visited his ofhce for tie 
last time. He was not a member of any 
lodge r society. 








Exhibition of Rhode Island School of 


Design Shows Notable Work in 
Jewelry and Silverware Lines 
—Medals and Prizes 
Awarded. 

PROVIDENCE, R. I., May 29.—lor a num- 
her of vears the New England Manutfac- 
turing Jewelers’ and Silversmiths’ Asso- 


has been a steadfast patron of the 
Island School of Design, offering 
prizes for jewelry 
These offerings were for some years Of a 
financial nature, but later they took the 
character of scholarships, and, in addition 


to) rnes a 


ciation 
Rhode 


special designing, etc 


ibout five years ago the associa- 
tion medals for certain‘ work at 
the school that are highly prized by the 
Because of the importance and 
extent of the manufacturing jewelry and 
silversmithing industry of this city and 
vicinity the School of Design several years 
ago added a jewelry and silversmithing de- 
partment to its courses, both tor day and 
and these are now among 


oftered 


recipients. 


evening classes. 
the largest in the institution. 

At the exhibition held the past week in 
connection with the annual graduation ex- 
ercises of the Sc‘1ool of Design the results 
of the jewelry class work received general 
commendation, and several of the manu- 
facturing jewelers who have examined the 
exhibition have been loud in their praises 
f the excellence of the work, both in de- 
sign and workmanship, as regards artistic 
and practical qualities. Augustus F. Rose, 
who is at the head of the department, has 
made special efforts for the advancement 
of the students in the jewelry classes and 
as met with very satisfactory success. The 
exhibit of jewelry this year shows much 
originality and individuality, each of the 
students having been allowed to work out 


his or her own conception of the subject 
given. The arrangement of tie designs 
showed the development from the funda- 


mentals to the finished product, and also 
the manner in which different students have 
specialized along .different lines, as empha- 
sized by toe work of the graduating class 

This was especially marked in the de- 

Miss Wilhelmina Babcock, who 
an unusually beautiful design for 
chalice in gold and silver and enamel, ex- 
emplifying the fitness of material to de- 
a tray of exquisite workmanship, a 
eroup of decorated bowls, showing what 
can be done wit'l inexpensive materials, and 


signs of 


showed 


sign: 


odd pieces of jewelry. 

Designs for a copper tea set based on 
a Hindu theme, and for a coffee pot, pitch- 
ers and other articles, by Hugo Carlborg, 
made a group. Miss Helen 
Brown, who won the alumni scholarship 
last year, showed some interesting things 
in jewelry, and there was an unusually 
large number of meritorious and attractive 
bits of jewelry and novelties by different 
students. 

The awarding of 


nt ticeable 


diplomas, certificates 


and scholarships was made by Mrs. Gustav 
the institution, and 


Radeke, president of 


nel e following jewelry students 
epartment of Jewelry Design and Sil- 
ersmuthing.—Certificates—Stephen Capas- 


so, four years’ evening work in jewelry de- 
sign; Morris Horovitz, three years’ evening 


work ewelry design; Edwin A. Ohlsson, 
three years’ evening work in jewelry de- 
sign; Herbert H. Smith, four years’ eve- 
ning work 1n_ silversmithing; Andrew 


Swan, two years’ evening work in jewelry 


cesign; Charles E. Winter, three years’ 
evening work in silversmithing: Hugo O 
[E. Carlborg, traveling scholarship from 


\lumni association. 

[lt was announced that the medal offered 
by Herpers Bros., Newark, N. J., to the 
-tudent making the greatest improvement 
during the past year in the department of 
jewelry and_ silversmithing had 
awarded to Angelo Del Sesto. 


been 


The New England Manufacturing Jewel- 
| Silversmiths’ Association having 
tfered five medals and a scholarship to 
encourage a high grade of work in this 
department, William T. Chase, president of 
was introduced and, in 
making the presentation, said: “Ihe jewel- 
ry business is an interesting combination of 
art, workmanship and industry, and we in 
this city are fortunate in having in the 
Khode Island School of Design a place 
students may learn the principles of 
this craft, which is so extensive and of so 
much importance to this community. It 
vives me great pleasure, in behalf of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, which I have the 
honor of representing, to present these 
medals to the winners this evening.” 


ers and 


the association, 


. | 


where 
[ 


The medals and scholarship were award- 


ed as follows: Jewelry Designing—Monica 


H. Monaghan. medal: Angelo Del Sesto, 
honorable mention. 
Jewelry Making—Leroy R. Landry, 


medal; Willard B. Stone, honorable men- 
tion 
Hub Cutting—George F. Bulick, medal: 
(,ottfrid C. Ohlsson, honorable mention. 
Engraving—Stephen S. A. Nelson, medal; 
‘rank F. Remley, honorable mention, 
Silversmithing—Silvio DePippo, medal; 


tiugo ©. E. Carlborg, honorable mention. 


Scholarship—Leif Erichsen; J. Lloyd 
\loran, honorable mention. 
Creditors File Bankruptcy Petition 


Against Gordon & Margolis, Boston. 


Boston, Mass., May 29—Albert D. Gor- 
don and Jacob Margolis, 
Gordon & 
have been 


the United 


in business as 
On Hanover St ; 
petitioned into bankruptcy 1n 
District Court in this 


Margolis 


states 


CIT Dy three creditors, 
[lt was reported in the trade earlier in 
the week, before the above petition was 


Margolis, one of the partners, 
had been missing from the city for sev- 
eral weeks, and that Gordon, being pressed 
by creditors for payment of accounts due, 
had offered to settle for about 25 cents on 
the dollar. 

The firm 


d, that 


not long ago moved into the 
Hanover St., formerly 
pied by the Union Diamond Co., 
went into bankruptcy soon after the be- 
yt the year. 


store on OcCU- 


which 


Oimning 
wm ih kLLL Lie 
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called attention to the program for the en- 
, a . . T ’ , : suing three days, saying that there would 

Keystone State Retail Jewelers Hold Tenth Convention. a | ~ 

- an annual banquet, a number of inter- 

New Officers Elected, Instructive Addresses Delivered and Important Resolutions Adopted at Meet- ) 


+s all : ’ nc - ie 
esting talks, a 1 pt Lancaster and other 
ing in Philadeiphia Big Banquet Thursday Night Trip to Lancaster on Friday 











the attendance of all 











1 at every session. The 

introduced was Edward J 

Cattell, City Statistician, who came to the 
convention to greet the delegates on behalt 
Wanamake: Fe. amid Ohi of Mayor Blankenberg, who found it 1m- 

opportunity afforded to greet ai Lene possibl oO atten he open session. 


12 
that venerable merchant orin a President Garman introduced Mr. Cattell 


ture of the con ‘ vhic) wa ] Ml < t and neatly worded speech, in 


"ead aT a oe eee ~~ sailliess 
greatly enjoyed ’ i ‘ {| the ( wel TS tha iit Spe aker 


? 
ill; » inti duction be Catlse he 
ne ensuil a1 1 < .\ i ‘ i i Ait Ai Ll i . cat - ii 


Ofhcers for tl | | “isp ‘ 
llows: President, . Ferguson; % years been a friend of the jeweler. 
j 7 . | 
visiting delegates oft 
of Philadelphia 
st interesting 
| to trom start 
° 7 
attention. He 


EDWARD \MES 


nade. The 
l excellent place f ir 
he English room was 
iewelers. TI 
he Knights Lemplar of 


world, 
jewelers were ther at | ae we Sey os rashilene —_ o many © 


a drug convention at the 


at aes — — adi il so-called luxu! al the real necessities of 
Interesting and ructi , : 
made Penn- 


iresses were delivered ATIC I St ECN] \ 


yO! ' rol | ' all the States, 
able banquet participated in by over 250 he princip thrift, taught by the founder, 


. a1 Pi a: ie 1. 1. ‘ 71 “1) 1 “hi n ry ] ' +7 " robust he] t 
iewe let Ss alld tell Ouests, he hiladel ° ’ a oe 
kuropean§ State 
! ' 7 


ia) i US 


phia Wholesale Jewelers’ Association was 
| host to the retailers at the banquet 


. . ‘ . . ~~ . - _ =_[- = eae a . : - ’ 
prominent in the civic affairs of the eps poate «> nae - _— 


7~ 
~}l, 


1 Ps 
rovernment tous hed elbows Wi 
trade in the Keystone 


come easy to 
he 4 ] | *< ' pDinio oO} led 11D 

h lead- R. T. FERGUSON, PRESIDENT-ELECT = a y Opimsom, TouRcCS Ue 
that im a very 

) ) vice-presidents, Col Warner Hutchins, cite ' z = : . : vag 7 git 
uet Doard and were i- 7 a — prac » young Americ: has its birth 
C. H. Hambly, I. A. Deisher, A. C. Graul, "aE Pte are eal 
convention program be » = * p! article of luxury, 
William Bode, J. G. Buseman, W. W. Ap- general me piece of jewelry. He will practise 
ple, P. G. Diener and August Loch; sec- self-denial for this privilege impossible under any 
circumstances. And in a great majority of 


out in strong ft 
the convention oe : other 
| : adua , retary, William Sutton: treasurer, George 9 ee : 
ights of the “Citv o : : aa ; as h iabit so tormed becomes an influential 
ee . = \. Martin. Che executive committee 1S as at r in) h ater dev eloy ment. We are very 
| yorned in making ap ee | | . 
rr + foll Ws lra | ) (yvarman, CL. dS. \\ iley and human, and some ol ur finest actions have their 
quei Phursday evening an aftair lon , , . hes ins in some trivial so-called weakness. 
. |. Loughrey Roberts. | 
remembered. : ° business, therefore, in my eyes, stands 
. _— oe , vel import: actor } the growth ; > 
One resolution passed by the State asso- The First Day. vole , a ae ee ae own ind de 
- nt of the United States, becaus: you are 


alii 


ee iy? “-(F- ' ’ } > : ‘ ; ; rey — Lf ) o- = la ‘ ‘ : Q 3 > - 
ciation regarding the stamping of gold jew President Garman in opening the first aid or incentive te the practise of that 
elry was new, in that it advocated that a! session of the 10th annual conclave first hrift, and the development of that self-control 


> 
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conditions 


which are secrets of oul present aay 
of peace and prosperity. 

We must never forget the radical contrast ex- 
isting between the European idea of State con- 
trol and the American idea of self-control. The 
two cannot be blended, and the majority of our 
resent day evils are due to an attempt on the 

many, in love with European ideals, to 


} 
part ol 
| 


jut them in practise on American soil. 

For example, in Russia to police and produce 
the same peaceful conditions which prevailed in 
Philadelphia last night, last week, or last 
month, would require at least 20,000 ofhcers of 
the law. We were able te produce this result 
with only about 1,200 men, because in America 
the citizen is presumed to do automatically and 


instinctively the right thing in the great majority 


of cases, and is not forced, by compulsion of the 
police, to refrain from crime. 
This ability to handle a large body of popu- 


lation with one-tenth to one-twentieth of the force 
necessary in Europe, allows appropriation out of 


the funds raised trom taxation to support our 
great free school system, costing over $1,500,000 
a day, and to aid the church, through exemp- 
tion from taxation, with a practical contribution 
of more than $2,000,000 a day. Here you can 
see at a glance that unless we practise self-control 
and save the immense expense involved in State 
control, we cannot maintain our, great public 
school system, neither can we support the won- 
derful aids to civilization, our churches. Any 
thing, therefore, which makes for self-control or 
development of thrift, or for the brightening of 


life, or the bringing of contentment into life, 1s 
a great factor in the stability of the State. 

For the reasons already stated you will unde! 
stand why I regard your line of occupation as a 
distinct factor in the com 


the up-building of 


monwealth, and that too, along lines which do not 
take account of your services in cultivating the 
good taste of the people and in adding a new charm 
to life. But, in another sense, you are State 
builders, because every association which draws 
men engaged in aé_ kindred occupation into a 
closer business and social intercourse, helps to 
consolidate sentiment, and to make the nation 
progress along lines which lead us into a condi 
tion of national security 

In the present day all lines of commercial work 
are being attacked chiefly by men unfamiliar with 


necessities incident to 


+h, 


commercial practises, or the 


commercial Ite lhe only unjustifiable 


way Lillis 
attack upon present liberty can be met successfully 
is through thorough organization, and that careful 


survey of the situation only possible in a meeting 
interested in operating in 
meet to consult and to 


On of their interests and the 


such as this, where men 
many ifferent localities 
plan ror the protect 
general welfare of their trade 


n I'hiladelphia is of pecu 


This meeting to- lay 


lmiportance, because comes in the heart ot 
what may be termed a period of crisis in out 
iational life Kurope is convulsed by the greatest 
war of all times. Commercial relations throughout 


lisarranged. 
long standing between mer- 


the 


Business connections of 


whole world have been seriously 


chants of separate countries have been broken. 
With the dawn of peace, which I believe will 
come in the Autumn, America will have an oppor- 
tunity to assume world leadership. If the present 
rate of wealth destruction :n Europe continues, at 


the end of this terrible war America will possess 
practically 70 pe ent. of the world’s wealth, and 
at least 90 per cent. of its power of initiative. 
\ wi nderful era or prospet! ity opens out before 
us through this world leadership, for our great in- 
dustrial machines can produce in eight months 
more than our people can consume in 12 months. 


And the new foreign trade opening will enable us 
to market this surplus of product and so keep our 
whole people working on full time. We must not 
forget that while Europe been destroying 
wealth at the rate of nearly $2,000,000 an hour, we 
in been steadily building up new 
wealth, creating every 15 minutes a new millionaire, 
The close of hostilities abroad will, therefore, find 
America with a record during the year of hostili- 
ties, showing vastly increased resources, while 
Europe on the other hand will show vastly de- 
creased Moreover, this period of com- 
mercial unrest, decreasing speculative activity in 
America, has forced Americans to study every 
feature of their great wealth-producing machinery, 
reducing expenses at many points, finding ways by 
which waste matter could be utilized, and thus re- 
ducing net cost of production along a wide field of 
industrial occupation. 

In agriculture we have multiplied our 


has 


America have 


resources. 


power 


tremendously through scientific study of soils and 
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improvements in method of cultivation. Mullions of 
acres of land only a few years ago regarded as 
arid have been brought within the area of culti- 
vated land, while fertility of land already under 
cultivation has been multiplied manyfold as a 
result of scientific work. For example, the chief 
prize winner in a body of 1,200 Ohio agricultural 


prize winners, addressed by me last Winter in the 


courtyard Oo! the ( ity Hall, had increased the out- 
put of corn per acre in his district from 16 bushels 
an acre to 153 bushels. The value of this increase 
will be realized when it is remembered that last 
year, on the basis of only 16 bushels per acre, our 
corn crop had a value of $1,750,000,000. This sum 
being about $100,000,000 in excess of the total 
assessed value of real estate in Philadelphia, as- 
sessed for taxation and representing the accumu- 


lation of more than two centuries of activity. 
President Garman then delivered his an- 
nual address. He first thanked the jewelers 
for attending the convention in such good 
numbers, and expressed his pleasure at 
having in attendance at the convention the 
first president, A. C. Graul, Sharpsburg, 
Pa. 


“We have been standing together for 





-ARMAN. RETIRING PRESIDENT. 


ik \ 1) { 


many years and we are going to continue 
to stand together to help each other. This 
4 convention of discord, but a con- 
of We hope it will be a 
vear of world peace. The President of the 
l'nited States is doing a noble work. He 
is an advocate of and the people of 
the United States are back of him, shoulder 
There was never a time when 
we needed to stand together shoulder to 
shoulder more than we do to-day. I hope 
that this convention will indorse the Presi- 
dent’s peace policy,” said President Gar- 
man in his introductory remarks. 

He then delivered the following address: 


is not 


vention peace. 


peace 


to she yulder 


GARMAN. 
together at 


IRA D. 


meet 


ADDRESS OF PRESIDENT 
Fellow-J ewelers—Again 
annual State convention, not only as fellow-jewel- 


we our 


ers but as friends. 


Our association has been organized about 10 
years, and while we have not accomplished all 
many of our members expect, yet we undoubtedly 


have been able to do much 200d and have been able 
to meet together and get acquainted and make many 
warm friendships with those in our same business, 
and a great deal more has been accomplished than 
some give credit for. 

Many criticize the different associations for not 
doing certain things, and at the same time taking 
no part whatever, even by becoming members or 
by paying small dues. No jeweler not identified 
with the active work of these officers realizes the 
time and money given to make their association 





the only ike asso- 
c1atio V k reall successful wil be to have i 
Weli-p » g 1 SO hat he tte! t 
duties I Ss lal vork ¢ tin lly Lhe egular 
b Siness mn 1s Sy Vit 1s wn pusiness and 
so many other things that e cannot do tive 
ind successful work for any association 
As I retire from the presidency this year I have 
nothing but praise f the ofhcers and m«e ers 
tor their loyal support the past year in this WOrTK 
To be acquainted with them and work wit he 
was an honor which | assure you | fully ap 
preciate, and teel all money and time spent with 
this organization has been well repaid in having 


their friendship and respect. 
[ bespeak 


this Same loyal support you 


for your and officer 


given me at a 


new president 


s 
have ll 
times. 

No business or line 
than that of the 


in any 


any 
jeweler 


needs co-operation more 
lo be a respected reweler 
in honor, and it should be the 
aim of everyone connected with our business to be 
so considered, 
Within the past 
Philadelphia, has 


community 1s 


Jewelers’ Guild, of 
been organized, this being a 
local organization of the kind which every city or 
community should have. The guild | ‘own 
headquarters and is considered a very strong trade 


Organization in ind of great help to the 


year the 


has its 


our city, 
state aSsociation. 


My personal opinion is that such an organization 


should take as members all wholesale and retail 
merchants, manufacturers, and in fact everyone 
legitimately connected with the jewelry business 


all 
ind 
ould 


that 


business 


making a organization so 
be discussed in a 
and I 
accomplished 
and 


thereby strong 
matters could 
tric ndly 
then be 


The 


. 7 
way, believe greater results « 


new only way for organization will 


ve tor fewer associations with larger membership 


, 


and as | said before for each to have a well- 
paid secertary and then look to him f greater 
results, he being On the 1ob continual}y and 
looking after all matters pertaining to the asso 
ciation and members’ interests. 

Never in our lives have there been more trying 
times for us as business men or citizens, than we 
have t face at present. “Beside standing at 
our post,” we must all hang together as true 
Americans whatever the emergency may confront 


us. Let us then be true ourselves, to our gov- 


ernment and our ‘“President,’’ and as we stand 
true to them we can feel we are doing our part 
s loyal citizens 
And then again when we are doing our part as 
zens it this country, let us remember out 
ng as jewelers, to also be true to this calling: 
let us be honorable to our neighboring jeweler: 
speak well of him and the business he represents, 
ind see if by mutual co-operation both he and 
yurselves cannot be benefited so that we can at 
least all make an honest living. 
Let us in this convention discuss matters and 
business in a plain, ictical way, see if we 
1 be helpful to one the So much deceptior 
mn tne past has taken ice n line that I 
( the espected eweiers sition vill he 
noe than ever with the return [ prosperity 
s stand fast in ou sition and calling, 
I Stal | { S¢ I uur good fri is who are 
standing by us, and I believe in the near futu 
ve \ 1] tnen see brighter and bette: days. | 
sing I i! nly leave che message with vou to 
R O €1 The ne QO sh D where You are’ 


Secretary William Sutton, after reading 
the minutes of the last annual convention 
of the State association, submitted his re- 
port, which was as follows: 

SECRETARY S REPORT 
[lo the Members of'the Pennsylvania Retail Jewel- 
P Association: 
Gentlemen—As we meet in the 
ot association to 
means of improving the jewelry 


ers 
10th annual con 
devise ways and 
business and ob- 


vention our 


literating some of the evils which now assail 
us, thereby enabling us to do a more profitable 
business under more pleasant conditions, let us 
also consider ways and means of improving our 
organization that it may be a greater credit to 


this great commonwealth in which we are doing 
business. 

We have all formed friendships in this asso- 
ciation which are of inestimable value to all of 
us. This has stopped unbusinesslike competition 
and unfair price cutting, thus enabling the jewel- 
er to make a living profit on his goods. 

Let us all this coming year endeavor to form 
more friendships, especially with more jewelers 
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$40.00 
George 5S. Katz 
Secretary Sutton. Mr. 
1d the convention 
fact that he is 
was prepared 
Sutton, 


Che report ot lIreasurer 
Was also read vy 
Katz was unable to atte 


because t the distressing 
alm Si h id. Th : report 


by his son and read Secretary 


LE ASURER’S REPORT. 
Members of the Pennsylvania Retail 
rs Asso 
Gentlemen 
as his annual report 
feceived trom ‘illiam Sutton, sect 
24, 1915, 
MENTS. 
Mann Ce 


submits the followin 


June 30, 1914 
liting 
Aug , 1914 
7 . 
Ke ystone 
Jos. H isda! 
Aug. 20, 1914 ‘1 W 
Sept. 29, 1914—John 
Jan. 20, 1915—Postage...... 
Feb. 13, 1915 Kevstone Pul 
April 12, 1914—Other 


\nderson, 
Wanamaker: 


lishing 


11 bursement 


May 24, 1915-—Balance 

City National Bank 

Respectfully Ss ibmitted, 
Geo. S. Katz, Treasure: 

secretary and treasur- 
el to an auditing commit- 
-President A. C. Graul, 
consisting of George W. Martin. chairman: 
Wilham Bode and A. C. Graul, who were 
appointed directly after the reports had 
heen submitted 

Secretary Sutton also reported the names 


oT 22 now 


The ‘ports t the 
er were 


tee. on motion of 


members of the association, as 
follows: Robert S. Milner, David Green- 
burg, |. M. Keller, R. G. Headley & Son, 
James C. Tinsley, Albert C. Sauter, Harry 
J. Gold, A. N. Peoples, William Broeg, 
Raymond Raymond Rudrauff, 
William D. Pinkstone, all of Philadelphia: 
Fverett & Co. South Bethlehem; Butler 
Bros., Honesdale; H. B. Schanley, Quaker- 
Watsontown; J. P. 
sarre; C. P. McClure, Lew- 
Olyphant; James W. 
Ridge. Lang- 


Hess. i’ 


town; C. A. Sturgis, 
Ernst, Wilkes-| 
istown; E. G. Lloyd, 
Clark, Bristol, and George E 
horne 

President Garman stated, after th 
of the new members had been read. that 
all members who were behind in their dues 
them remitted to date on pay- 
dues for the ensuing year. 

that if 
discussed 


e names 


would have 
ment of new 

Ex-President Graul 
there were any questions to be 
it would then be a good time to consider 
He opened the discussion by speak- 
“guarantees,” and 
discussion 
come to the store 
them.” He said 


“7 _* 
LiiL€! 


suggested 


them 
ing on the subject of 
also offered as a subject for 
that of “complaints that 
and how to take care of 


that the question box was always a1 


JEWELERS 


‘Onvention and sug- 


submit questions 


} 


the later 


sc > 


TI. &b 


renners,. ¢ f 


tiagstoz, 
Phil- 
lesty in 
speech 


& Son, 

made a plea tor hor 

business connection with his 
| rticle of gold is stamped 


should 


e said that it ana 


, 4 » . 4 : | oon @ ; 

as Ol a CeTtalll nRaTdal mnen SS lj 
mark indicated. and not 
karat. as 1s allowed 


laws He 


be fully up to the 
within one-half or one 
by the national and State urged 


that the jewelers take a stand on this ques- 
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THE HOTEL APELPHIA, CONVENTION 


OU ARTERS., 


and argued that while the honest man- 
their gold fully up to the 
solder used brings down 
the assay. He said that foreign 
manufacture are a fraction of a karat bet- 
ter in quality than the stamp which 
they bear and the condition should be the 
same in this country. He pointed out that 
no business requires more than 
the jewelry trade, and he said that he 
could not understand why so little attention 
has been paid to this most important mat- 


tion, 
ufacturers alloy 
karat mark, the 


goods of 


assay 


honesty 


John L. Shepherd, speaking on the 
question, had attended about 
15 conventions since last January, and he 
said that if the laxity regarding the mark- 
ing of jewelry were allowed to stand there 
is no knowing where the end would be 
reached. He that he would like to see 
the Pennsylvania State start a 
which would have byect 


said that he 


said 
association 


movement for its 
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the enactment of a law providing that 
shall be fully up to 


said that he has found 


jewelry when stamped 
karat mark. He 
his travels that jewelers all over the 

or of the Owen-Goecke 


Stevens Bill and the Steenerson 


the jewelers to take part 

he discussions of the cor 
that is what makes a convention a success, 
he said. He then told of some of his ex- 
periences in visiting conventions through- 
country, calling attention to the 

work which is being done in New York 
State, and speaking particularly about the 
conventions which he had attended in Syra- 
and from which he had come to 
meeting H bso spoke 
Wiseonsin, Vir- 
and satd that Ver- 
Miss we are 
the Penn- 
a pr ieer-# 
issociation 
he would 

> to other 
velers had 
stamp- 


tion, as 


ut the 


cuse 
the Pennsylvania 
of the work being done 
ginia and other States, 
New Hampshire 
about to be 
sylvania jewelers that they hav 
build up their State 
local clubs. He “aa 
able to take the messag 


mont, and 


organized He t told 


chance ti 
through 
like to be 
conventions that the 
idopted a strong 


Key stone 
ution « 
jewelry, 
harles E. Hancock, a Providence, R. L, 
manufacturer, next discussed the stamping 
' jewelry, calling attention to the fact 
9 years ago a committee of which 
started to form a tentative 
Iment of «! present 
National Stamping Law, reterring to 
jewelry. He spoke of the work of this 
committee conferences which have 
been held regarding the matter, saying that 
the plan of this committee was to allow 
a leeway of one-half karat on jewelry 
ntained solder and one-quarter lee- 
where no solder was used. 
\fter explaining the provisions of the 
present law, he called attention to the fact 
hat some of those in the conterences that 
ie had attended thought it necessary to 
continue a one-karat leeway im the stamp- 
ing law, and that the eastern manufactur- 
ers had finally complied with this arrange- 
ment. He spoke also of the tentative plans 
made for the recognition of “gold plate,” 
“rolled gold plate,” “electro-plate,” etc., to 
which all had agreed. 
After 


subiect by 


ing ot 


member 


plan for the amen¢ 


and the 


which c 
way tor jewelry 


t 


discussion on this 
Graul and Hagstoz 
President Garman that matter 
would be referred to a good committee. 


some further 
Messrs. 


said 


Wednescay Afternoon Session. 
At the 


Wednesday 


opening of the convention on 

afternoon Secretary Sutton 
read a letter from C. S. Wiley, Pittsburgh, 
which explained that he was suttering from 
and could not attend 
expressed his regret 
jewelers 


an injury to his foot 
the convention. He 
at his inability to meet his fellow 
» them his wishes for a suc- 
meeting. He hoped, he said, to 
national convention in 
Secretary Sutton also read 

Fred Sauter, which suggested 
who were to take the trip to the 
Hamilton watch factory at Lancaster “buy, 
borrow or steal” a Hamilton watch and 
carry it on the trip to the factory and 
that all consult their watches at a given 
time at the factory. F. M. Harder, Ban- 


and conveyed t 
cessful 
meet them at th 
New York. 
letter from 
that all 
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Pa.. also wrote a letter to the State 
association to the effect that he 
to attend. He said he 


tion would take some action regarding the 


5? | iT, 
7 
was unable 


1 


hoped tne conyeli- 
silver proposition. 
It was suggested by 
a silk flag | 
the coat-of-arms of the State of Pennsyl- 
\s- 
of Pennsylvania,” which could be 
city to city where conven- 
and displayed the 


Dotter that 
ye provided, which shall bear 


Charles 


vania and the words “Retail Jewelers’ 
sociation 
carried 
tions 
convention headquarters. 

Secretary Sutton read the bills 
owed by the association and, on motion of 
R. T. Ferguson, it was voted that they be 
paid. Mr. Ferguson also offered a motion 
to the effect that the salary of the secre- 
tary be raised to $150 a year, and this mo- 


rrom 


1 1 « 
are held betore 


list of 


tion was unanimously carried. The secre- 
tary thanked the jewelers for their action 
and said that whatever he had done to 
promote the welfare of the association had 
been a pleasure to him. 
\DDRESS OF JOHN L 
President Garman then introduced Col. 
John L. Shepherd, who delivered one of 
his 
discussed a number of questions of interest 
to the retail jewelers. Colonel Shepherd, 
who is known from ast as tie 
“Grand Old Man of Jewelry Trade,” 
is always hailed with hearty welcome by 


COL. SHEPHERD. 


characteristic addresses, in which he 


Coast tO ¢ 


the 


State associations the country over 
He discussed “price-cutting,” “cost of 
doing business,” “advertising,” “the trade 


papers” and other matters of inter- 
est, giving the jewelers advice and counsel 
of value. Speaking of the trade papers, 
Colonel Shepherd urged the jewelers to 
read them, and said that they could get the 
value of a year’s subscription out of any 
one issue. In conclusion he spoke of per- 
sonality as an adjunct to the jewelry bust- 
ness and concluded his address by reciting 
a poem. 


ADDRESS OF 


many 


COL. J. WARNER HUTCHINS. 
The next speaker Col. J. Warner 
Hutchins. He delivered a short address, in 
which he said that jewelers talk too much 
about hard times. He called attention to 
the fact that there is no more intelligent 
body of than 
gaged in the jewelry business, but that peo- 
ple are living too extravagantly and when 


Was 


men in business those en- 


hard times come they feel the pinch. 

“IT believe that the jewelry business 1s 
for the happiness of the 
erocer. We could 
maintain that 
luxury. 


just as necessary 
country as is that of th 
not live without jewelry. | 
jewelry is a necessity and 
1 remember a man who once paid $10,000 
for two and came 
he attempted to sell them, but could get 
only $1,000 each for them. Next he parted 
with his diamond jewelry, and he received 
in return dollar for dollar for all that he 
had spent. This is an indication that in- 
vestment in deal 1s 
a good one 

“Let us look over 
and make it fit the Let us 
talking about the jewelry business being a 
hard luck business. We are all doing busi- 
ness. get married, and this 
means business for the jeweler. When I 
started in Philadelphia there 
were only about 100 jewelers in the city, 


not a 


when reverses 


TURS, 


the line in which we 
account 
stop 


OUT 


income. 


expense 


People will 


business in 


THI 


‘ 
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and there {00 selling nothing but 
jewelry,” said Colonel J. Warner Hutchins 
tie told the did not think 


was interest enough in local as- 


ATC T11OW 


iewelers that h; 


that there 


sociation work. In closing he left the 
thougit that jewelers should not try to 
youge the other tellow, but be fair with 


their competitors and with themselves. 


President Garman next introduced Louis 


Sickles, the president of the National 
Wholesale Jewelers’ Association, who de- 
livered an interesting address on the sub- 


ject of “The Wholesaler in His Relation 
to the Retailer.” Mr. Sickles’ address fol- 





lows: 
ADDRESS BY LOUIS SICKLES. 

It is, indeed, very gratifying to me to ad 
dress the members of the Pennsylvania Ketail 
Jewelers’ Association, because I have practically 
lived among you all my life and I see in this 
issemblage a large number of familiar faces, many 
LOUIS SICKLES, PRESIDENT NATIONAL WHOLE- 

SALE JEWELERS ASSOCIATION. 
of you who have become in the course of years of 
jusiness relations yery close personal friends. 

i an ilso pleased to greet you as the official 
representative Of an association of wholesalers, 
national in its character and aims, composed of 
the representative wholesale dealers in jewelry 
located in all parts of our country, and it 1s not 
in a formal but altogether in a friendly and 
since’“e manne that I bring to you the fraternal 
greetings of the National Wholesale Jewelers’ As 
sociation. 

It is recognized in all fields of human endeavor 
that this is an era in which it is highly essential 
to co-operate in order that the greatest amount of 
good ft the greatest num»er may be secured, and 
when the hist f the present age is written it 
will recall this as the period in which co-operation 
has been the keynote 

We find that the professions, religious, medical 
and legal, are highly organized. Men engaged in 
commerce oft every character have their organiza 
tions, and the object and purpose of these is 
practically that of your organization and of that 
which I represent, namely, the uplift of the 
trade and the elevation of dcing business. 

The idea that prevails among some is that when 
you’as retailers or we as wholesalers get together 
in convention our object is to increase the selling 
price, So that those who are ignorant of the real 
purpose of such organizations have frequently 
alluded to them as “‘trusts,’’ and yet we all know 
that this idea is far from be‘ng the true one. 

Each and every man engaged in the jewelry 
business is to a certain extent, and I might say 
to a large extent, dependent on his competitor. 
If in the business there are certain parties who 
would lowe eithe the standard of quality of the 
goods or tie method of disposing of them such 


1 ri¢ S guilty of 1 C . @ 
com! n n t 1S meetinez is kind 
l W ¢ Ssist ¢ orne 1! iving 
Sta lard ympeti ) W eneficial 
not only rs es if 11S ‘ 7ene al 
bli vhom we depend for a iood. I 
» not t nk os ¥ esire me tft ss at this 
time in detail the conditions wh ¢ 
fronting. If uu did I might mention as a ve 
nportant o1 nisrepresentation, both ¢ ugh the 
show-wind L the 1a rtising columns of the 
newspapers at magazines, Of productions which 
ire Li¢ \ the reta ler and wholesale of 
eCeweil ¥ 
[his tendency in recent years has been growing, 

uut through the co-operation of the he grade of 
men in this line of business (and ght also 
Say in other lines) there has been a -ral awak- 


ening, so that the public ‘s commencing to realize 
t is important not only to conside standard 
ot the goods which they are abo tf) purchase, 
but also the character of the men w whom they 
lo business. 

There are many im this associativ who have, 
by way of comparison, a _ stock chandise 
which does not seem to be as alluring the public 


as that carried by some pdf these ‘sleading ad- 
yet I know positively that they have 
not been misled by the pre- 
those who use fraudulent methods, 


vertisers, an 1 


customers who have 


tensions made hy 


} s¢ " . » +“ } . +1 . e . 
ut have traded with you simply becau tf previous 


transactions with you or parents and 


between the: 


you, or between their parents and yours, who come 
to you for their requirements because some article 
purchased many years previously has stood the 
test of time and the customer felt convinced 


that the representations made by you or 
father were 


by your 


sumcient guarantee f future trans- 


actions 
It, therefore, you and your 


nothing more than to keep 


association can ac- 
ip the stand- 


1 


. ] 
complish 


ird of conducting your business you will be in a 
position to hand to your posterit i name and 
a eputation which will be an as-e puit as valu- 
able as any stocks Ol bonds “ " you might 


lhere is yet another very impo natter that 
I would desire to call to your aftention at this 
time, You, ind throuy! you iblic, have 
been led into the mistaken belief jewelry 1s 
a luxury, whereas it is es much a necessity as 
most of the things which are called essities. 

If [ were to enumerate the actu necessities 
of life I wouid eliminate absolutely the greater 
proportion of the business men and factories of 


the country. What is it that gives more actual 
pleasure than the possession of a beautiful piece 
of jewelry or a watch or a piece of silver which 
has been handed down to us by those we love? 


we see and feel every 
day, given to us anded down to us ya friend, 
a father or a mothe: has gone the great 
beyond, These things, | contend, are more actual 
necessities for our happiness and spiritual uplift 


than the 


lL. ¢., a ring, worn by us which 


who 


possession oft 


those things which are 
termed ‘‘actual mecessities’—and then think of 
ewelry trom another standpoint. What class of 
merchandising can the public purchase which, after 


rurned into 


years of enjoyment and service, can be 
‘ ly “et ] e ; . —. /. ' j 
s much actual wealth as the wa >s liamonds 


ind jewelry which rhe possess. 


Just think of the hundreds of millions of dollars 
Which have been spent by the peop the pur- 
chase ot automobiles which, in m ases, are 
absolute luxuries, because the make ind dealers 
have by advertising, by shows and in a thousand 
ind one ways made the people belte that they 

ihem, while you and we have neglected an 
opportunity of elevating our business and edu- 
cating the public to the tact that a “thing of 
beauty is ga joy forever.’’ 

Now, in some way we must operate as re- 
tailers and wholesalers to stem the tendency of 


t pleasures 


things tnat 


value. 


public toward the tempora 
divert them to the 
intrins! 


he buying 
of life and 
permanent 


give 
pleasure and have 


It is a subject well worthy the consideration of 


such an association as yours. Indeed, it 1s one 
tnat 18 at tne present time receiving tne earnest 
thought and consideration of the National Whole- 
sale Jewelers’ Association, and at ynvention 


ynference 
work out 
increasing 


at Atlantic City in June we propose 
the manufacturers, to endeavor to 
some plan which will have the effect ot 


with 


the volume of the jewelry business, ani any sug- 
gestion that can be made by your association will 
be most gratefully received 

You have asked me te Spe ik t ru yn “‘The 
Wholesaler in His Relation to the Retaaler.”’ In 
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ther words, the relation of the arm to the hand. 
But really I feel that the interdependence of these 
wo branches of the jewelry business is so apparent 
to you that it is unnecessary for me to enlarge 
n the same. 

We also know that there is a feeling on the 

rt of some that it might be advantageous to 

m if they could do business without the whole- 
‘r acting as the distributer of the manufacturer. 
Ve have in our mind at the present moment some 
f this class. We have see1 the man engage in 


retail jewelry business in a small way with a 
| ‘ . | 7 . 
y small capital, with a well-selected stock, larg 


' 1 
nm variety in proportion to tne capital employed, 


small in quantity as to any individual item, 


lying and selling continually, replenishing from 
the wholesale dealer, encouraged and supported by 
the wholesale dealer, meeting with considerable 
success, and feeling after a while that his busi- 
ness was sufficiently large to make it advantageous 
to leave the wholesaler ani endeavor to buy his 
goods direct from the manufacturers. Necessarily, 
he was compelled to purchase in much larger 
juantities, with the result that the surplus capital 
which had accumulated when buying through the 
wholesaler was quickly expended to pay for goods 
thus bought, and the stock which had been com- 
prehensive of the entire line soon became con- 
fined to a smaller variety but a very much larger 
quantity. 

We have seen some such retailers place them- 
selves in the hands of those who were not per- 
sonally acquainted with them and whom, when 
the date for maturity of the bills came, insisted 
on a prompt and full settlement, not by note but 
with cash. We have in our minds at this moment 
many such men who have absolutely been compelled 
to fail in business simply because of the possi- 
bility of saving a trifle of percentage on the 
purchase. 

We would have the retail merchant of this coun- 
try know that the expense of distribution must be 
paid by them, as must the expense of their distri- 
bution be paid by the consumer, and while the 
salesman for the manufacturer may create the im- 
pression that the retailer is buying cheaper, as a 
matter of fact such is not the case, because years 
of study and careful investigation justify me in 
making the statement that it costs the manufac- 
turer more to distribute a limited line to the 
retailers of the country than it does the wholesale 
merchant, who has a selected line, representing at 
all times the products of 409 or 500 manufacturers, 
carefully assembled by exnert buyers employed by 
the wholesaler, who select the best from each 
manufacturer’s products in order that the interests 
of the jeweler can best be served. 

The wholesalers of the country ask nothing of 
the retailer that is not based on sound economic 
principles. If the service that we render is not 
on this foundation then -ve have no justification 
for existence. But the fact that you are buying 
to-day from wholesale houses who have been in 
business many, many years indicates that the sys 
tem of distribution from manufacturer to whole- 
saler, from wholesaler to retailer and from fre- 
tailer to consumer is the proper and logical one, 
and the interest of one cannot suffer unless the 
tther is affected. 

Therefore, in appearing before you to make 
these. few remarks on this subject, I do not do 
so with an apology, but rather I stand before you 
representing the wholesaler of this country with 
the profound assurance that our interests are ab- 
solutely mutual, and that by a proper recognition 
by each of the province of the other best 
results can be obtained. I also make the state- 
ment that anyone who would attempt to sow dis 
‘ord or discontent between the branches of the 
trade 1s doing an injury to each. It is my earn 
st hope that every retail jeweler in this State 
will support your mast excellent organization, 
ind I can assure you in closing that you will 
have the hearty co-operation of the National 
Wholesal Tewelers’ Association, 


|. James Fernley, advisory secretary of 
the National Wholesale Jewelers’ Associa- 
tion, was also on the program for a speech 
Wednesday afternoon, but he had been in 
attendance at the State convention in Syra- 
suse, N. Y., and had not reached the cor- 
vention hall. 

The address of Bartley J. Doyle was put 
over until a later time because of the fact 
that the proceedings of tthe afternoon had 
ilready consumed the time allowed. 


THE 
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Before declaring the first day’s conven- 
tion over, President Garman announced 
that on Thursday morning the convention 
would convene at 9.30 o’clock. Just before 
the closing a letter from Charles F. Mana- 
han, second vice-president of the American 
National Retail Jewelers’ Association, was 
read, urging the jewelers of the Keystone 
State to form a party and attend the na- 
tional convention in New York in a body. 

The afternoon session adjourned at 4.lo 


47 
? i 


The Second Day. 

Thursday morning’s session did not off- 
cially convene until 10.15 and the first ad- 
lress on the program, that of Charles T. 
Evans, first vice-president of the American 
National Retail Jewelers’ Association, was 
postponed because of the fact that Mr. 
Evans had not reached the convention. 

President Garman introduced as the first 





COL, J. WARNER HUTCHINS, RE-ELECTED VICE- 
PRESIDENT. 


speaker of the afternoon A. C. Graul, 
Sharpsburg, the first president of the State 
association. After a few preliminary re- 
marks of a general nature, Mr. Graul de- 
livered the following address: 


ADDRESS OF A. C, GRAUL. 

We, as jewelers, hold a place in society that is 
at once distinctive and useful. Amid the chang- 
ing conditions, changing concepts of right and 
wrong, and the changing, accelerating means and 
methods of production, distribution, communication 
and intercourse, we have maintained our existence 
as a craft to a remarkable extent 

Gold and silver ware, watches and clocks are our 
principal stock in trade; much the same as was 
the case with our forebears. The workbench oc- 
cupies its time-honored and important place in the 
jeweler’s establishment. 

The old-time tray of spectacles—gold, silver, 
steel-rimmed, has evolved into the modern scien- 
tific optical service. We do have some side lines 
that were not included in the old-timer’s functions, 
but nothing has thus far overshadowed the impor- 
tance Of oul personal service, 

The man who ventures, without technical knowl- 
edge, without work b 
jewelry business is variously regarded as a wonder 
or a freak. The workshop, the repair department, 

1 our special-to-order service may yet be the 


e one, good, principal 


ench experience, into the 


foundation of our business; tl 
reason tor our existence 

We “‘fix’’ an alarm clock, or restore to useful 
ness the delicately poised, accurately proportioned 


chronometer. We soft solder cheap apologies for 


jewelry, and we reconstruct and rearrange the 
artistic and richly jeweled personal ornaments to 
suit the ideas of the owners and to harmonize with 
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wares we have standardized, the watches, silver- 


ware, jewelry, with standard qualities are being 
sold by others, using as selling arguments the 
words of praise, the definitions and descriptions we 
have spoken. Our expressed approval of certain 
brands is exploited—‘‘just as good” or “just the 
same,” being favorite phrases. Over all this and 
through all is the insinuation that we charge an 
enormous profit. 

That for one thing this latter statement is un- 
true, may be made evident to our friends and our 
patrons by calling attention to the fact that so 
few jewelers own the properties in which their 
business is conducted; and again—few, very few, 
have homes. They live in make-shift rooms con- 
nected with the rented store premises, or in some 
sort of house chosen for its proximity to the 
store, rather than for its fitness as a residence 
or a home. 

Why then, with all this lamentable evidence of 
failure and poverty do we lay claim to distinction 
and respect as stated in my opening words? It is 
because we have the specialist’s skill and technical 
knowledge above and beyond mere aptness at mer- 
chandising and dollar-chasing. The jeweler has 
been serving society rather than bleeding it. 

We have, with our habits and principles of exact 
service explained the merits of our wares (for in- 
stance, the several makes and grades of watches), 
until our customers understand them nearly as well 
as we do. In this we have rendered humanity a 
service. 

Manufacturers and jobbers have responded to our 
call for even clearer and more definite presenta- 
tions and descriptions, until a watch price list is as 
easily understood as the multiplication table. Other 
classifications are rapidly approaching a like lucid 
tabulation. 

Legally standardized classification is already in 
part a fact. It applies to gold and silver goods; 
and the qualities of ‘“‘filled,” “plated” and ‘“‘elec- 
troplated” goods are being arranged in tabulated 
and graded order, preparatory to being enacted 
into law for the guidance of the public and the 
restriction of ourselves as servants. Our growing 
knowledge of precious and semi-precious stones, 
and metals in general, will be expressed in the 
same manner and we will therein render society 
further service—altruistic service for which we will 
get no specific pay. 

It is our way of thinking and learning, knowing 
ind arguing, expressing and explaining. It is a 
generic phenomenon with us. There is so much 
knowledge and skill, so much applied science in our 
service that we are naturally truthful and explicit 
as all other devotees of science are. 

I would not wish that we go back to the mysti- 
fications of the old-time alchemists, nor to the 
luplicity of the volubly boastful traders of the past 

Id. I don’t approve of going back—lI 


if we cou 


o forward. Forward is the direction in 


Want 10 @ 

which the star of hope beckons. Forward is the 
lawn of destiny. Forward is the path of service. 
Forward the way to the ideal. Forward to achieve 
happiness. Forward to attain better character, 
reater love, higher manhood, more comprehensive 


umanitvy. 
} 


Your wife can choose a good roast or tender 
fowl—if she can’t, you’ll rather wish she did know 
ow. You’d look askance at the butcher or poultry- 
man who would devise a confusing practise to 

, 


checkmate her ability to discern the difference be- 
tween good meat and inferior. 

We think the diffusion of knowledge of the 
jualities of table supplies is a blessing—blessing 


the butcher, baker and grocer along with the rest 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. And, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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Our Stock of Dainty and Inexpensive Jewelry includes 
‘ | Collars, Necklaces, Brooches, Scarf 
Platmum Sewelry ie Pins, Earrings, Pendants, Sautoirs,Etc. 


(a) We make that famous line of Seed Pearl 
) RK 
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N Y Jewelry which is classed as Fine Jewelry. 
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of us. It 
and other 
humanity 


is so with the tabulated watch price list 
specific information that we are serving 
These descriptive lists force rapid 
improvement in quality, service and artistic merit 
Oo! the goods, 
We who 


service will 


with, 


mind to this 
time 


have devoted life and 
have equipment, and will 
improve the time-service, to yet 
beauty of adornment for the 
he home. We will suggest cleaner, 
ought in design, tabooing both prudery and un 
We will carry and implant the 


take 
to turthe: more 


enhance the person 


pure! 


~ 


ie Suggestiveness. 


good and the better into the circles of men and 
omen whom we _ serve—into their perceptions, 
onceptions and characters. We _ will help. th 


world to a better fellowship, a higher life-purpose, 


1 transcendent humanity. 


also e con 


While thus progressive, we will 


_ 
~ 
~~ 


se-:vative. The work of the jewelers’ art, th 
trivances which craftsmen have yielded tor the 
}OY and convenience of ot! crs should serve ind last 
long 

Hlere is our usefulness as 


is the world-wide 


repairmen. Cl 
skill, to Tre 


exquisite article of 


importance of our 
store to original beauty an 


jewelry or household ornament, or to preserve 


and maintain in accurate and precise service the 
instrument 
fashioned by another servant of society. It is true 


world service, true benetaction. 


delicate called a watch; painstakingly 


[he factory has grown. It is an organism rathe1 
than an organization. It was not gathered togethe: 
and could not be synthetically put together. Be 
factory or a department store; be it an 

awe-inspiring be it a 
bewilderingly complicated textile plant where you 
could not 


a watch 
amazing, steel mill, or 
follow the processes if you tried—it is 
They all grew. They were all con- 
ceived and born in logical sequence and 
They were fathered by 
were mothered by 


the same. 
exist be- 
human 

need. 


cause of necessity. 


thought and they human 
children 
great wheels of mighty machinery se! 


institution that ever was 


They are of society and we are cogs in 
ving the 
complex -node:n human 
society. 

In doing our work, be we faithful! Do it right, 
thoroughly. We will not soft 
gold net put brass pins mto watch rollers. We will 
not ofter our 


righteously, solder 


patrons shiftly, patchy 25 or 50-cent 
jobs when the real need of the 
calls fo: worth 
cheap job we hand out with 


matter at hand 
service dollars or multiplies. The 
an apology is debasing 
to our manhood and an injury to our patrons. The 
righteous work is real service commanding respect, 
and it entitles us to a living—a good living. Not 

privilege to take advantage of our patrons; not a 
privilege to graft 
It brings a right to a 


‘ight to a broadened 


n their confidence of credulity 
comfortable existence; a 
requited love; 
a right 
of luxury that the average attainment 


social resources can afford. 


mind and a 
a right to joy and hope ior our families; 
to that share 
of developed 


As you would not expect your customer to buy 
an article with a slight defect at a little reduction 
In price, so also you should not expect anyone to 
deficient job of work except at such a 
ridiculously low price that you cannot gain you! 


accept a 


living from it. 


No one will buy a watch of you with the lift- 
spring broken nor without the crystal or with a 
hand bent or one-third shortened. That would be 
offering makeshift service. Why then does anyone 
patrons to be pleased with watch repairs 
that do not take into account the refitting of the 

ise, the mainspring the same 


expect 


replacing of a “‘set’’ 


s if it were a broken on; or why should we re- 
place a broken spring merely without attending to 
the proper cleaning? Why jam a stone down below 
its proper seat, or why stretch a prong to give it 


1 precarious hold on the stone, when either course 
is shifty and patchy and renders an unsightly job? 
few clamps are needed to restore this ring to its 


beauty—the beauty for which it was originally de- 


signed and for which it was first purchased. Do 
the work right, propose a good job always, and 
charge enough for doing it. Your conscience will 
ve better, the public will respect you, and your 


wite and children will be better clothed and fed. 

ur due for good work and 
want good 
Remind eve 


Have courage to ask v: 
service. Your service and 


Ale willing to pay Tor 1s 


customers 
ryone, in sea- 
of season, of the uplifting and refining 

Don’t forget that the association 
and the 1 beautiful things make 
better men and women and will also enable us te 


| 


live longer. 


son and out 
. } ? 

Vaiue orl beauty. 
study of beauty an 


17 


Established prices, legally fixed and maintained, 


wares and tor work, will promote peace ot 


i 
, 4 | , 
mind and selt-respe ct. Phe, will also promote 


fellowship and a higher sense of moral responsi 
bility. 

Such a condition ef life will keep us above the 
plane of tricky dollar-chasers; it will make our 


craft a student organization and our association 


will be an institute of higher learning and better 


serving. We will have meetings and lectures and 
nstructive demonstrations in eve vy city and town 
in the country. 

We'll not ask ‘“‘How much can I get?” but 
in I serve?” Not “‘What can I accumulate?” but 
“What Can 


surplus from?” but 


;° 


PAT 
humanity? 


Remuneration, security, honor, ll flow lke a 
onstant, refreshing stream; tree from the po 
iti0Ons of dishonesty, under-se vice. selhshness, 
rreed and oppression. 

[ am confident that such conditions e coming 
lhe movement for organization, fo recog 
nition, f greater helpfulness a1 ette iseful 
ness is on and active—in other lines of work and 
se icé as wel] as with IS: the thers also are 
making, consciously or unconsciously, for higher 

ncepts, and purer motives and clearer conscious 
ness of commonweal. When the dav of niversal 
brotherhood comes, when the co-ope e common- 
wealth is ushered in, we will be fit fi 


citizenship 


*- 








WM, SUTTON, SECRETARY, 
in the millennium and we will be able to practise 
without dis- 
our fellowmen and without any reservation. 
There will be no troublesome notes; no landlord 
to make us afraid; no degrading yoke of any kind. 
\we, and lovable women, 
will be free, free fr fresh 


without musgiving, 


all men—aye, and all ou 


and joyful as a day of 
air and bright sunshine. 

The auditing committee, reporting by 
(;eorge W. Martin, its chairman, stated that 
the books of the association were in excel- 
lent shape. 

A telegram was read from T. L. Combs, 
president of the American National Retail 
\ssociation. It was as follows: 
OmAHA, Nebr., May 27. 


Jewelers’ 


lra D. Garman, 
Hotel Adelphia, 
Philadelphia, Pa. 


To Pennsylvania. princely — host | 
jewelers and guests, my very _ heartiest 
ereetings and felicitations. Your 10th an- 


should be your most gen- 
Exhilaration should 
your efforts. Extend due honor to 
Loch and lend possible aid 
national convention and the ad- 


nual convention 
erative and productive 
crown 
\ugust 
to coming 


ever) 


ministration’s efforts. T. L. Comes. 
August Loch, Pittsburgh, arrived at t's 


point in the morning’s proceedings and was 


heartily greeted. He was at once appoint- 


ed sergeant-at-arms. 
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The following committees were then an- 
nounced: 

Resolutions — A. C. Graul, 
John G. Buseman, George W. 
Wm. 

Nominating C 
\ugust Loch and Col. J. 
Ins. 


chairman ; 
Martin and 
Bode. 

ymmittee—C. H. 


Warner 


Hambly, 
Hutch- 


\ number of otier le:ters were then read 
1) Secretary Sutton, and President Gar- 
man next introduced Bartley J. Doyle, 
Philadelphia, who talked on the subject 


stands Ior. 


yf association spirit and what 


fhe morning papers. picked ut Col. 
John # Shepherd as one of th most 
prominent jewelers in attendance at the 
convention and featured him as the “Billy 
Sunday of the jewelry trade. ' 


T. James Fernley, advisory secretary of 
the National Wholesale Jewelers’ Associa- 
tion, arrived at the convention hall at this 
time and was heartily greeted. 

President introduced Fred 
H. Hurlburt, of H. O. Hurlburt & Son, 
Philadelphia, who delivered a short ad- 
dress in which he expressed his delight at 
welcome the retail jewelers 


State. 


(,arman next 


eing able to 
t the Keystone 
‘resident Garman asked that all be sure 
to attend the afternoon many 
important matters were to be taken up. He 
James Fernley, who de- 
sub- 


Sess1On, as 


then presented JT. 


livered an interesting address on the 


ject of “Price Maintenance.” 
\MIr. Fernley began his address by calling 
ti 


attention to the fact that he had just re- 


turned from the convention of the New 
York State Retail Jewelers at Syracuse. 
He said he had had an enjoyable time 


there. His address was of a general na- 
ture and he treated not only the subject 
of “Price Maintenance,” but others of in- 
terest to the trade at large. He discussed 
for one thing the cost of doing business 
and in this connection told of an experi- 
ence which he once had with a peddler who 
tried to sell him some merchandise. Mr. 
l‘ernley drew from his story the moral that 
the jeweler should realize the cost he 1s 
under in doing business. 

Mr. Fernley’s address was in part like 

that which he delivered at the New York 
Sitate convention and which is published 
in full on page 79 of this week's issue in 
connection with the Empire State conven- 
tion story. 
In part Mr. Fernley said, “I want to 
rry to you the greetings and best wishes 
the National Wholesale Jewelers’ Asso- 
ciation. We desire ‘to establish a most 
friendly relation between retailers and 
wholesalers and hope that the feeling that 
now exists will always remain.” 

The convention then resolved itself into 

general discussion on topics of interest. 


Ca 
of 


Carl Dotter brought out the idea that per- 
haps the large store, with its credit cus- 
tomers. cuts into the business * small 
dealers who do a cash business only. He 


argued that the time had arrived when the 
small dealer should extend a larger amount 
of credit. 

W. W. Appel, Lancaster, talking on this 
subject, said that he did not have $500 in 
credits on his books in five years. He ar- 
cued that the small stand 
for individuality and make his store reflect 
his personality 


1 q 4 
dealers should 
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GIFTS for the JUNE BRIDE 


You cannot offer your customers more 
beautiful or more appropriate wedding 
oifts than our Bar Pins. 











We show three suggestions from our 
complete line, which includes Pins of 
every style and price. 

For those who do not want Bar Pins, we 
have an unequalled line of 


FINE PLATINUM 
MOUNTED GOODS 


Rings, Brooches and La Vallieres 
All new and_ original designs and 


WHEELER WORKMANSHIP. 


HAYDEN W. WHEELER & CO. Inc. 


Manufacturers—Importers 
2 Maiden Lane (iy New York 
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Headquarters 


New Designs—Fancy Special Patterns 


Large Assortment—Ready Mounted 


Incomparable Low Prices 





Write Now for a Selection Package 


BORRELLI & VITELLI 


401 Broadway NEW YORK 





for 
Jewelers’ 
and Other 
Conventions 


200-Room 
Addition 
with 

Roof Garden 


Opening 
Summer 
of 1915 
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RK. D. Ferguson announced at this point 
in the morning’s proceedings that August 
Loch wished to take the ladies to dinner 
and that August and Colonel Shepard 
should be appointed as chaperons for the 
ladies attending the convention, 
ADDRESS OF C, E, HANCOCK. 
C. E. Hancock, Providence, R. I., next 
addressed the jewelers for a short time. 
He urged that they should make more 
profit on their merchandise, calling atten- 





re me 





MEMBERS OF LADIES’ AUXILIARY CHAPERONED AT 


THE 


JEWELERS CIRCULAR-WEEKLY 


body at 2.45 p. m. and have the 
opportunity of meeting Mr. Wanamaker. 
This it was decided to do. 

Thursday Afternoon Session. 

The executive meeting of the State as- 
sociation convened shortly after 1.30 P. M., 
at which time a number of questions per- 
taining to the jewelry business were t‘rash- 
ed out and opportunity given to the jewel- 
ers to air any complaints that they had to 
make. 


Store In a 








LUNCHEON BY COL. JOHN L. SHEPHERD 


AND AUGUST LOCH. 


tion to the fact that the diamond lasts for 
a hundred years and should show more 
profit than a dress or hat, but that, as a 
matter of fact, the reverse is the case. 

He said the jewelry business is not a 
business of luxury, but one of necessity, 
and the idea that jewelry is a luxury is 
detrimental to the business at large, since 
it is not so. He earnestly hoped that the 
jewelry business throughout the country 
would be trebled in the next few years. 
He then discussed a plan for advertising 
jewelry more extensively and in this con- 
nection displayed a number of pages from 
a popular woman’s magazine which illus- 
trated hats, dresses, etc., but gave little or 
no attention to the subject of jewelry 
styles. 

Advertising of the right kind is abso- 
lutely necessary in the campaign for busi- 
ness, he said, and as an illustration he 
pointed to the huge sale of automobiles 
each year, mostly the result of judicious 
publicity. 

Just before the closing of the morning 
session President Garman announced that 
there would be an executive session for 
members of the association only at 1.30 
P. M. 

After the Thursday morning session ad- 
journed Col. J. Warner Hutchins an- 
nounced that John Wanamaker could not 
attend the convention and welcome the 
jewelers because of the fact that he is not 
in good health, but that Mr. Wanamaker 
asked to have extended to the visitors an 
invitation for them to visit his private of- 
fices on the seventh floor of the Wanamak- 
er building and view some paintings which 
have not been placed on public exhibition. 
He said that Wr. Wanamaker would be 
glad to welcome the jewelers there, and 
suggested that they go to the Wanamaker 


The convention then reconvened. The 
question box was opened and a discussion 
of the various questions suggested follow- 
ed. A number of matters of interest and 
profit to the jewelers were taken up and 
the mereciants were afforded an opportu- 








OFFICERS AND GUESTS AT 


nity to express their opinions regarding the 
matters offered for discussion. 

The jewelers then went in a body to the 
Wanamaker store, where they were re- 
ceived by John Wanamaker in his private 
offices. 

Mr. Wanamaker ‘talked to the jewelers 
for some time on a number of subjects. 
During the course of his remarks he said: 
“There are only three things people are 
buying, broadly speaking. These are auto- 
mobiles, shoes and women’s apparel. They 
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huy motor cars because they are cheap and 
shoes and women’s clothing because these 
articles wear out and need to be replaced. 

“Jewelry, shoes and dresses have to fol- 
low fashion, but it is noteworthy that, in 
the 300 odd began, 
there have been no changes in fashions in 
these lines, «~ 

“Now is the most serious time in 6uf 
nation’s history that I think we have rea- 
lized in at least 25 years. We have got to 
meet this condition. This is the time you 
have got to keep your courage up.” 

Mr. Wanamaker, during his remarks, 
talked about the business depression, call- 
ing attention to the failure of a number 
of New York establishments. He also re- 
minisced regarding his acquaintanceship 
with Abraham Lincoln and of his connec- 
tion with the Government when he was 
Postmaster General. 

“Labor will be cheaper after the war,” 
Mr. Wanamaker prophesied, “because of 
the great flow of immigration that will 
pour into this country. During the rush 
of immigration after the ends we 
may expect three times as many aliens as 
were coming to our shores before the con- 
flict started. America will be the haven 
for persons in Europe whose homes are 
devastated and who would to this 
country and try to begin life over again 
rather than remain in their own stricken 


s, 
. 


days since the war 


Wal 


come 


land 

His address 
contained much of 
had the pleasure of hearing him 

\fter the jewelers returned to the con- 
vention hall at 4 p. Mm. the report of the 
committee on resolutions was submitted 
through A. C. Graul, the chairman, and 


was greatly enjoyed and 


advice for those who 





THURSDAY 


was adopted as read. It was as fol- 
lows: 
Resolutions. 
In view of the prolonged illness of our treas- 


Katz, in view of our great esteem 
in view of the many 
rendered this asso- 
and welfare of 


urer, George S. 
for his personal worth, and 
and continued services he has 
ciation, unselfishly for the good 
retail jewelers in particular and humanity in gen- 
eral, we do express our sorrow at his misfortune 
and extend our sympathy to him in his suffering 
and distress. We hope he may soon recover his 
health that he again may resume his activity in 
i to the public and this association, and for 


seTvice 
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Established 1878 


WM. S. HEDGES & CO. 


IMPORTERS OF 


DIAMONDS 


170 Broadway, Corner Maiden Lane, Now York 





Incorporated 1911 





ASK “GEMFINDER” FIRST 


Save time, trouble and expense. When you want 
rare and precious stones of any description, com- 
municate with ‘‘Gemfinder.’’ Exquisite specimens 
of star rubies, star sapphires, seal sapphires, seal 
diamonds and seal rubies, alexandrites, cat’s-eyes, 
etc., alwaysinstock. Cable ‘‘Gemfinder’”’ or write. 


F. A. JEANNE 


Diamonds, Pearls and 
5, SQUARE DE L’OPERA, PARIS, FRANCE. 


Colored Stones 


JEWELERS’ 
SHOW CASES 


— 


Our Small ROSEWOOD MOULDING 
STEEL LINED CASE. We Challenge 
th World to Produce a Better Case. 


F.C. JORGESON & Co. 


159 to 167 ANN ST., CHICAGO 
Makers of all kinds of 


JEWELERS’ FIXTURES 


Write for our Catalogue 


Our Motto: The Best of Everything 




















at a great sacrifice, two handsomely carved oak U shaped 
counter cases. One case is 25' 11", the other 20' 5" long 
on a side and both 7!' 5" wide over all. 


Address ‘TS. 1036,’’ care Jewelers’ Circular, 11 John St., N.Y. 








KLK “TEETH 


ry size, shape and nature-colored to be had. 
genuine teeth unmounted. After 15 years’ 
iandliing them I| have many good shippers right 
ym the tields. Can supply any factory or manu- 
veler on short notice. Have many 

of nature-colored tips always on 

selection to responsible jewelers 

1 manutacturers of emblems. When ordering 
ne about the sizes and number wanted. As low 
lowest at wholesale prices. Faceted and 
chon stones of all kinds on memo. All the 
rs in synthetic sapphires of fine quality. Rough 
em minerals for cutters. lion, cat and eagle 
iws. Price list free. 


L. W. STILWELL 


Deadwood 
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South Dakota 





STOLEN 


LIST OF JEWELRY STOLEN from Mrs. J. B. 

Stirling, Jackson. Mississippi, o the Night of 

muary 11, 1915. 1 Reward of $500.00 will 

be paid for the Recovery of the Jewelry, or the 
Apprehension and Conviction of the Thsef. 

1 La Valliere set in platinum, containing 6 dia- 

monds—3 smaller ones worke: 1 and 1 large one 

a drop at bottom. Value, $200 or 





Diamond Brooch—gold setting, containing 6 
stones, larger one in center. Bought several years 
ago. My maiden name, Hallie Carter, is engraved 
on bottom edge of gold in small letters. Cost $200. 

small Horse-shoe Brooch, set in gold, with 21 
or 22 small diamonds. Cost, $50 or $75. 

l long Bar Pin, gold setting, containing 1 dia- 
mond, 2 sapphires and many little pearls—8 tiny 
ones grouped at each end. Value, $50 or $75. 

1 Solitaire King, good size, gold setting. Cost, 
$200. . 

1 King, gold setting (Princess setting) 4 stones 
surrounded by diamonds (beautiful). Cost $200. 

1 Ring, 2 sapphires surrounded by diamonds— 
little leaf at each side with diamonds. Cost, $200. 

1 Opal Ring surrounded by diamonds, good size. 
Cost about $100 or $150. 

1 Silver Mesh Bag. 

1 Child’s Coin Purse, Ivory with Gold Trim- 
mings. 

1 Stick Pin, question mark, set in pearls. 


HENRY E. 
OPPENHEIMER 
& CO. 
PEARLS 


Pearl Necklaces 


1 Maiden Lane 
4th Floor 
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ESPOSITER, VARNI CO., 45 John St., New York 
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the comioert, Cait ind support of his tamily. 


> = > 
Pennsylvania Retail Jewelers’ <Asso- 
convention assembled at Philadelphia, 
1915, do adopt and proclaim 


W e. the 
ciation, in 
May 26, 27 and 28, 
the following sentiments: 

We believe firmly that the men and women en 
gaged in the jewelry business are above the general 
average as to 
skill in serving the public. 

We believe that in the de 
commercialism the 
returns tor his 
educational 
who under 


honesty, faithfulness, earnestness and 


velopment of the now 
prevailing run of jeweler has 
been denied his proper share in 
industry and 
work has been 
stand little about the 
lifting social influence of jewelry, and who appeal 


service to society. His 
exploited by 
construction, merit Or Up- 


persons 


to the vanity rather than the beauty-love of the 
public, and who by means of steady musrepre 


sentation seek to discredit the conscientious jewel! 
foist inferior 


Oo} hsolete goods OT) the 


er, and mostly substitutes, or dam 


aged credulity or tne 
buyers 
> 7. . 


We believe that the men who sell at wholesale, 
who ask us for their patronage, who insist that 
the jobber as a go-between from manufacturer or 
is necessary, should restrict 


importer to the retatle: 


themselves to wholesale trade, to supplying the 
retailer with the goods he needs. 

We believe that it is unequitable for 
memorandum to persons not 


[Irresponsible persons, 


jobbers to 
supply goods on 
established as retail jewelers. 
too many to enumerate, constitute an improper and 
unfair assortment ot competitors who are an injury 
to the work a debase- 
ment in the equip 
ment of society. 
We believe there is a “prope: 
division of the trade, and we belive also that con- 


jewelry business, and who 


of the high othce of jewelry 


sphere’ for each 


sistency is as fine and desirable a jewel as any 
* trade, and it is 


iobber as it is 


that is handled in the marts oft 
as becoming troan inufacturer 0 
retaile! 

* « > 


We believe that, legally established, restricted 
selling prices should be granted and legally safe- 
guarded by the government for any product for 

hich a maker may apply, in order to protect the 
merit of degradation 


esteem, and to 


W 


spec fic such product against 


| ibliec provide a proper com- 
pensation for his service as a trader. 
* = 


We believe that the practise of making so-called 
known and es- 


trades, and is 


| 
leaders of articles of 
unfair to other 

constructive and dishonesty to the 
public, in that the public is led to believe that thx 


) mercial 
7 
tablished 


value is 
posit ive 


: 


price-cutting trader sells all his merchandise at 
ke low margins of profit, which nifestly and 
sitively is a constructive lie 
* * - 

We believe that the stamping laws should require 
all qualities to be plumb quality as stamped on 
wares ol precious metals without any leeway. 

We believe it is no more difficult for manufac- 
turers adapt themselves to the requirements of 
plumb quality laws than it is to adapt themselves 
t meet the competition of dishonest manufac 


vhen leeway Is permiutte 


turers 
* * « 

We believe it will redound to the good and 

welfare of the people of Pennsylvania and of the 

United States if such measures as the Owen-Goeke 


bill, the Stevens bill and the Steenerson bill be 
enacted into law and consistently enforced. 
* * * 

We believe that the optometry bill now pending 
in Governor Martin G. Brumbaugh’s hands fo 
his signature, will, if permitted to become law, be 

protection to the people of 'ennsylvania against 

ever-growing number of optical fakers, and 


a blessing in that it will steadily promote a higher 


tandard of evegilass service for the conservation of 
io Mr. 
* a > 

\ } . ‘ = Coat . Pe | , Leal —_ 

( elleve in Tt he TuineSS ant iseruiness 

' , , 7 ty \ ’ ] LA : set] x al] rT) 91! 

reanization, and f earn \ Ca on ai) 
. - ‘ : | 

embers of the trade t iss ate themselves at 


present trend of industrial 
organizations will eventually lead 
between the people who live 
n believe it is the earnest 
duty and glorious of every person t 
contribute in thought, word, energy and money 
growth of the aforesaid several forms 
the hope and prospect 
ind in future time. 


We believe that the 
trade and labor 
to better relations 
the future, and we 


privilege 


toward the 
f organization, to promote 
for hur 


an welfare now 





THE 








JEWELERS’ CIRCULAR-WEEKLY 73 


We endorse the work and action of the officers 
of the American National Retail Jewelers’ Asso- 
ciation, and urge that their efforts in furthering 
legislation, the compilation of statistics, the un1- 
fication and elevation of the entire trade to higher 
continued and pro- 
moted with equal energy in the future 


levels and greater security be 


* ™ * 
We thank cur officers for the earnest and efh- 
cient services they have rendered during the past 
vear and extend to them this expression of our 
ippreciation 
* ° * 
We thank the city of Philadelphia and the 
public press of Philadelphia for the cordial wel- 


ome and kind hospitality during our stay. 
* * * 


We thank the Philadelphia wholesalers and 
are | 


manufacturers for the splendid entertainment they 


Hay e pri vided. 
* _ - 

We thank the Hamilton Watch Co. tor the 
nstructive visit to their factory to which they have 
1} ted ~ 

> > > 


\We thank the trade press of the entire 


for advertising and 


country 
boosting our association and 
ur convention 

> > . . 

We thank the many speakers and lecturers who 
have made our stay profitable through the valuable 
idvice they have given us. 

* = o 
We thank the managers of the Hotel Adelphia 


their hospitality and many courtesies. 


* * - 

We thank all who have attended the convention, 
taken part in the deliberations and have thus or in 
iny other way contributed to its success. 

* i * 

\Ve thank the ladies’ auxiliary for their many 
ittentions, for the entertainment they provided for 
ur visiting ladies, and for the splendid encourage- 


ment they have given us throughout. 


7 - oO 
Because of the kindness and courtesy extended t: 
by John Wanamaker be it resolved that we 


thank him in the name of our association. 
+ * « 

Col. J. Warner Hutchins suggested that 
$8 a month be appropriated to apply to the 
rental of a permanent office for the con- 
ducting of the business of the association. 
August Loch spoke against this proposi- 
tion and others discussed the matter. It 
was finally put to a vote and lost. 

The next thing on the program was the 
election of officers and a slate with his own 
name not on it submitted by Col. 
The siate and in- 
Hutchins’ name. 

Loch escorted the newly elected 


was 
Hlutchins 


cluded Mr. 


\ugust 


was elected 


president to the chair and Mr. Ferguson 
thanked the jewelers for the honor which 
they had bestowed upon him. He prom- 


ised that he would do his best to double 
the membership of the organization during 
the next year and he asked the co-opera- 
f all in the Pennsylvania Retail Jewel- 
ers’ Association to make it even more suc- 
‘esstful 

\lr. Garman read a telegram from Ben- 
jamin TI, Ash, president of the New York 


tion 


than it had been in the past. 


State Retail Jewelers’ Association, which 
conveyed greetings to the Pennsylvania 
iewelers. A number of other telegrams 
were also read from members who were 


attend the convention. 
decided that the meeting-place 
for the next annual convention be left in 
the hands of the executive committee. 
Delegates to the National convention in 
New York next August were chosen as 
follows: Col. J. Warner Hutchins, Ira D. 
Garman, William Sutton, William Bode, F. 
I.. Davis, W. W. Appel, J. C. Dotter, C. P. 
McClure, John E. Fisher, Harry Cain, John 
(,, Buseman and George W. Martin. It was 


unable ti 
It was 








-_ 
-_ 


left to the discretion of the executive com- 
mittee to add other names later. 

Just before the convention adjourned 
Jean R. Tack, president of the New Jer- 
Association, was in- 
troduced and spoke briefly. He invited all 
to attend the convention of the New Jer- 
sey State association which is to be held 
at Asbury Park June 20 and 21. 

Carl Dotter moved that the ladies’ aux- 
iliary be asked to provide a flag which 
would be displayed before convention head- 
quarters and this suggestion met with ap- 
proval. 

Colonel Hutchins moved a vote of thanks 
to the retiring president, Mr. Garman, and 
other for their work during the 
past year, and a rising vote was given. 

lit was announced just before the ses- 
that 27 new members in all 
had been added to the membership roll 


sey Retail Jewelers’ 


officers 


sion closed 


The Banquet. 

The banquet on Thursday night was a 
most enjoyable social function and was at- 
tended by about 250 jewelers and their 
guests. The banquet was held on a sec- 
ond floor dining-room of the hotel and 
was scieduled to begin at 7 p. m. There 
was some little delay in starting the ban- 
quet, and this time was well improved by 
who spent an enjoyable half- 
hour in discussing the events of the con- 
vention and in meeting old friends and 
forming new acquaintances. 

The speakers’ table was at one side of 
the banquet hall and the other members, 
with their ladies, found seats at tables ar- 
ranged so as to face the head table. Each 
table was decorated with beautiful cut flow- 
ers and an orchestra was in attendance to 
help keep ‘the gathering in a lively mood. 


the jewelers, 


After a most delightful menu had been 
discussed Louis Sickles, president of the 
National Wholesale Jewelers’ Association, 
jewelers, expressing the 
gave the Wholesale 
Jewelers’ Association of Philadelphia to 
entertain the retail jewelers of the Key- 
stone State. He said that it was a great 
pleasure to him to be afforded the oppor- 
tunity to welcome so many jewelers, many 
{ whom he had known for years and with 
whom he had come in contact both in a 
business and social way. He extended, on 
behalf of the national and local whole- 
salers’ association, the kindliest of greet- 
ings and best wishes for the future 


addressed the 


pleasure which it 


success 
t the retail jewelers’ association and said 
he hoped it might be the privilege of the 


] nlae ‘ . 49 n+ +447 ] . mal , 
wholesalers to again entertain the retailers 


time, 

Le spoke of having known R. T. Ferguson, 
president of the retail 
for many years, and congratu- 


> 


| - 
upon the selection of 


at some tuture 


the newly elected 
association, 
lated the 

a a ~ ,. 7 in ath - ° ] . 
such a nhne body Of omecers tor tne en- 
congratulated them 
upon having enjoyed the 


jewelers 


suing vear tle also 


“—T"> 
f 


services of such 
efheient retiring officers. 
ira Garman, as the 
evening, delivered a short 
he voiced the thanks of the retail jewelers 
and their appreciation for the fine enter- 


{ 
] + ‘a 


toastmaster of the 


| OF ° = 
adaress in wf! 


tainment which had been provided 

them by the wholesalers. He said he 

hoped that the feeling of friendliness and 
peration would continue to manifest 
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itself as between the wholesalers, retailers 
and matutacturers. 

In answer to cails for a speech from the 
newly elected president, Mr. Ferguson re- 
sponded and took the occasion to again 
thank the jewelers for the honor bestowed 
upon him in making him the head of the 
Pennsylvania association. He also voiced 
the thanks of the retailers for the hospi- 
tality shown by the wholesale organization. 

Mr. Garman then introduced August 
Loch, Pittsburgh, Pa., who was a moving 
spirit throughout the entire convention and 
banquet. 

Mr. Loch delivered an address which was 
a pleasing mixture of humor and serious- 
ness. He kept his audience in an uproar 
of laughter much of the time. He urged 
the cultivation of a spirit of co-operation 
and decried the price cutter as an evil and 
a menace to the retail jewelry business. 


GEORGE W. MARTIN, TREASURER-ELECT. 
He spoke at some length on association 
work, pointing out the good results that 
have already been accomplished and indi- 
cating the way to future activities along 
this line. 

The next speaker was Bartley J. Doyle, 
Philadelphia, and he was followed by Col. 
John L. Shepherd who delivered one of his 
characteristic after-dinner speeches. He 
discussed a number of subjects pertaining 
to the jewelry business in brief and then 
drew from his vast fund of experiences to 
supply the jewelers with reminiscences of 
his many convention visits. 

He reviewed the progress of association 
work and related some of his experiences 
in traveling about the country. In conclu- 
sion he recited an original poem entitled 
“Opportunity.” 

The next speaker introduced was L. P. 
White, a Philadelphia wholesale jeweler, 
who talked briefly, expressing his pleasure 
as a wholesaler at having had an opportu- 
nity to entertain the visiting retailers. 

The last speaker of the evening was E. 
J. Cattell, the city statistician, who was in- 
troduced by Toastmaster Garman as an 
old friend of the Keystone State jewelers. 
Mr. Cattell delivered an address brimming 
with wit and statistics. He reviewed briefly 


the industrial life of the “City of Brother- 
ly Love,” quoting a maze of figures in so 
pleasant a manner as to make them most 
interesting. He is a finished orator and 
his word-pictures were most vivid. 

The address of Mr. Cattell concluded the 
speaking of the evening and the remain- 
der of the time was given over to an in- 
formal dance. 

On Friday 90 members of the associa 
tion visited Lancaster as the guests of the 
Hamilton Watch Co., going in_ special 
Pennsylvania Railroad cars. 

At dinner, at the Hotel Brunswick, the 
president of the watch company, Charles 
F. Miller, briefly welcomed the visitors, 
President R. T. Ferguson, Philadelphia, re- 
plying for his association. 

At the watch f were 


factory the visitors 


photographed on the lawn, in front of the 
factory, which they afterwards inspected, 
returning to Philadelphia on an evening 
train. 
The Roster. 

E. C. Butler, C. Raymond Rudrauff, A. C. 
Graul, C. E. Hambly, F. L. Davis, 1. B. Hagstoz, 
B. H. Schanley, H. A. Cain, R. T. Ferguson, L. 
P. White, Charles Koshland, R. C. Wild, George 
C. Child, S. S. Haas, J. R. Booth, A. M. Clark, 
R. M. Seamon, J. Scull, Charles Coates, John Mc- 
Kenna, J. P. Ernst, Edward james Cattell, John 
L. Shepherd, A. M. Harvey, Wm. Bode, George 
W. Martin, C. P. McClure, A. C. Little, A. C. 
Souter, W A. Stetser, Jacob Yoselowitz, L. Gib- 
bons, C. E. Hancock, Mrs. C. H. Hambly, S. 
Ruggenberg, John S. Buseman, Mrs. I. D. 
Yarmon, Mrs. Bareley, J. Doyle, Mrs. Lee 
Parsons, Joseph A. O’Mally, Mrs. Jos. A. 
u’Mally, Robert S. Milner, Charles H. Johnston, 
Harry Bedichimer, Albert N. Peoples, T. Taylor 
Shannon, John A. Smith, Robert S. Frasie, J. R. 
Brown, Harry J. Gold, W. J. O’Donnell, David 
Greenberg, Mr. Muth, Amos T. Eddy, Max Polak, 
J. C. Dotter, H. B. Sumner, W. D. Pinkstone, 
A. W. Kiefer, Sol Rosenblatt, J. R. Hadly, Mrs. 
C. Stan, C. A. Sturgis, E. G. Lloyd, Bertha M. 
Buseman, M. S. Martin, Mrs. W. M. Bode, L. 
H. Lessig, Roy P. Humbert, C. A. Hirst, L. K. 
Baedler, D. T. Mitchell, N. B. Eltinge, C. Walter 
Sheppard, H. M. Lende, B. J. Doyle, IL. A. 
Deisher, W. L. Clark, H. Siegel, Louis Sickles, 
J. M. Keller, J. Warner Hutchins, Fred Baus, 
A. T. Hagstog, Jos. B. Bechtel, Lillian W. Mayer, 
Louis Spoerhase, Raymond” Hess, Mrs. R. T. 
Ferguson, John C. Cooper, E. R. Gehman, Wm. 
W. Wright, Alfred Hurbert, John Beyerle, J. W. 
Schanerly, F. T. Day, August Loch, J. Heckler. 
G. W. Leopold, Geo. Righter, A. F. Bowman, 
Julius Balory, Mrs. F. L. Davis, W. W. Apple, 
Elwood A. Davis, Charles Hamer, I. M. Edel- 
stein, Charles Struntz, Max Goldstein, F. B. 
Hurlburt, L. A. Shodet, W. W. Leight, A. Sim- 
mons, Christian Starr, F. S. Hastog, D. W. Lau- 
bach, S. Glen Walmsey, James B. Gillen, C. C. 
Moyer, V. L. Kurtz, Fred Straub, Wiliiam Gib- 


bons, Louis Bedechimer, G. Rietzen. 








New Jersey Jewelers Complete Plans for 
Meeting of State Association at 
Asbury Park. 


NEWARK, N. J., May 25.—Further plans 
for the coming State convention of the 
New Jersey Retail Jewelers’ Association 
were made at a meeting of the executive 
committee of the State association held at 
\chtel Stetter’s in this city this 
The general membership of the association 
had been invited to attend and participate 
in the meeting. It had been expected that 
Charles F. Manahan, second vice-president 
f the National Association of Retail 
Jewelers, would be present to address the 
meeting, but Mr. Manahan was so busy 
with his preparations for the coming na- 
tional convention in New York that he 
was unable to find time to address th 
members. 


evening. 


June 2, 1915. 


felt very kindly 
number 


lhe members present 
toward the prospect of 
of the manufacturing jewelers of the State 
present at the convention of retail dealers 
of New Jersey, which will be held at As- 
bury Park, June 20 and 21, and approved 
the efforts of the officers to secure a large 
attendance of the manufacturers, thinking 
that it will lead to a much better feeling 
between the retailers and the manufac- 
turers. The members feel that the manu- 
facturers are in most instances living up 
to their promise to refrain from selling 
jewelry at retail. 

While many of the delegates will meet 
at the Coleman House, Asbury Park, on 
Sunday, June 20, for the opening numbers 
on the convention program, the business 
session will not be held until Monday morn- 
ing, June 21, at 9 o’clock. At the beginning 
of this meeting there will be considerable 
detail work, so that the real business of 
the session will not come until later than 
the hour set for this opening. This means 
that any delegates who do not wish to 
come on Sunday can reach Asbury Park 
by a Monday morning train in time to 
participate in the real bustmess of the con- 
vention. The speakers were tentatively 
agreed upon at the meeting this evening, 
but assurances have not yet been received 
that all can be present. The list of speak- 
ers will be announced in the next issue of 
THE JEWELERS’ CIRCULAR. 

\ll who wish to go to Asbury Park on 
Saturday or Sunday and stay a few days 
longer than the convention can stay at the 
Coleman House, which is to be the con- 
vention headquarters of the organization, 
and take their meals wherever they wish, 
or, if they prefer, they can have both rooms 
and meals at the Coleman House. Both 
members of the State association and their 
guests will be given a special price at the 
Coleman House for the convention, and 
this special price will continue if any dele- 
gates or guests desire to stay at the popu- 
lar shore resort for several days after the 
convention is over. 

Following is the complete program for 
those who wish to enjoy all of the good 
things provided by the committee in 
charge: 

Sunday, June 20.—Leave the Coleman 
House in automobiles at 4 p. m. for a drive 
to Port au Peck, where a shore dinner will 
be served and entertainment will be fur- 
nished by the committee. 

Monday, June 21.—Business session, 9 
\. M. tol p.m. Inthe afternoon from 2.30 
to 4.30 o’clock an automobile ride along 
the shore. Banquet at the Coleman House 
at 6 p. M., after which dancing will be in- 
dulged in. 

Those who contemplate making the trip 
to Asbury Park from any city in the State 
will be furnished with pennants to be at- 
tached to their cars. This applies to guests 
as well as members of the association. In 
order to secure the pennants and badges 
application should be made to the president 
of the State association, Jean R. Tack, 857 
Broad St., Newark, or any member of the 
committee of arrangements, which con- 
sists of A. W. Cornelius, Asbury Park; 
Sydney T. Holt, 739 Broad St., Newark, 
and George J. Busch, 57 Springfield Ave., 
Newark. 


having a 
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Empire State Jewelers’ Greatest Convention. 


New York Retailers Meet at Syracuse in Three Days Conclave, Re-elect Officers—Discuss 
Trade Problems and Enjoy Social Functions. 











Syracuse, N. Y., May 27.—The jewelers 
who invaded this city on Monday, Tues- 
day and Wednesday have returned to their 
respective homes. The sixth annual con- 
vention of the Empire State Retail Jewel- 
els’ Association is now a bright page in the 
annals of a “live wire” organization. Sur- 
prises there were in plenty for the visitors 
during their stay here and not the least 
of these was the fact that copies of THE 
JEWELERS’ CrrCcULAR reached the conven- 
tion floor before 10.30 on Wednesday 
morning, the third day of the conven- 
tion, with a complete report of the first 
two days’ proceedings. 

Much work was accomplished by and 
pleasant entertainment afforded to the 300 
and more members and guests who attend- 
ed the conclave. From all standpoints the 
convention, which was brought to a most 
fitting close last night with a banquet in 
the large convention hall, and a grand ball 
in the famous Hiawatha room of the 
Onondaga Hotel, was the greatest affair 
ever held by the Empire State association. 
From the time the registration books were 
opened on Monday morning, until the 
lights of the Hiawatha room were extin- 
guished at a late hour last night, the 
affair was one grand success. The splen- 
did manner in which the plans were car- 
ried out, and the enthusiasm and co-opera- 
tion which were at all times manifested 
will certainly linger long in the minds of 
the jewelers. 

A feature of the convention was the 
number of interesting and beneficial talks 
given by the different speakers. A bright 
spot in all of the proceedings was the ever- 
presence of the ladies. Entertainment was 
furnished in abundance. At the noon-day 
luncheons held in the rathskeller the din- 
ers always had the pleasure of hearing 
some speaker, especially selected for the 
occasion, discourse on subjects of interest 
to the jewelry trade. A cabaret enter- 
tainment was also always in evidence at 
these noon-day affairs. 

As noted last week, the reports heard 
from the various delegates of local asso- 
ciations on Monday were in all instances 
most gratifying and encouraging. The sec- 
retary’s and treasurer’s reports were of in- 
terest and also showed that the State asso- 
ciation at the present time is in a better 
condition than it ever has been since its 
organization. 

President Benjamin T. Ash, whose ad- 
ministration during the past year was most 
successful, was again elected to occupy the 
chair. Edward H. Hufnagel, of Mount 
Vernon, was elected as vice-president to 
succeed Emil Kohn, of New York city, 
whose poor health compelled him to decline 
the nomination. 


At the time Tue JEweLers’ CIRCULAR 
went to press last Tuesday, F. H. Rees, 


of Rochester, was delivering an address on 
Repair 


the “Importance of the Depart- 





ment.” This speech will be found in full 
on page 121 in this issue. 

Following Mr. Rees’ speech a short in- 
formal talk was given by F. P. Carter, of 
Binghamton, on free engraving. Mr. Car- 
ter stated that Binghamton retail jewelers 
took up the question of free engraving 
some months ago and decided that a charge 
should be made for this work. A plan was 
immediately devised by the local associa- 
tion and each of the jewelers, by rendering 
their help, said Mr. Carter, is now being 





PRESIDENT. 


BENJAMIN T. ASH. RE-ELECTED 


paid for all the engraving which is being 
done. 

Frank T. Day, president of the National 
Jewelers’ Travelers’ Association, which was 
formed at Binghamton last year, to boost 
association work, was the next speaker an- 
nounced. Mr. Day told of how their cr- 
ganization was endeavoring to boost the 
jewelry trade as well as the retail associa- 
tions all over the country. 

Contained in President Ash’s address, 
delivered at the opening of the convention, 
were a few remarks relating to national 
advertising by jewelers to create a demand 
for new styles in jewelry. To further fos- 
ter this idea Mr. Ash called upon Charles 
E. Hancock, of Providence, R. I., on Tues- 
day. who delivered the following speech: 


ADDRESS OF CHARLES E, HANCOCK, 


This is a talk to jewelers from a man interested 
from boyhood days in the production of jewelry, 
and in more mature years, not only in the pro- 
duction, but in the disposal of the same. Being 
an ordinary jewelry producer, I am going to talk 
to the common or ordinary jeweler, and not the 
exceptional jeweler who owns the great exclusive 
jewelry department store. 

When Mr. Howe invited me to say a few words 
on the subject of the general welfare and condi- 
tions of the jewelry industry, I told him that I 
felt with nearly 40 years’ experience as a manu- 
facturer of jewelry, I knew by experience some 
of the history of past conditions, and by studying 
the business as it is shown, with trade scattered 
over the entire country, thought I might possibly 





say something not only of interest, but that may 
in a small way help to make better returns for 
the future of some of my jewelry friends. 

First, I would like to prove that jewelry is not 
a luxury, but a necessary article of apparel, not 
only for necessary personal adornment to help us 
keep our clothes together, but to add beauty to 
the beautiful. Our ladies, our watches and clocks 
set the standard for all business time, and no 
dining room is complete without the help of the 
jeweler’s trade. 

A $100 watch is not more of a luxury than a 
$60 suit of clothes, when you can buy a good suit 
for $20. The watch can be used for years and 
then still have an intrinsic value for old gold, 
whereas the suit of clothes is soon thrown away. 
Who can get along without cuff 
buttons, watch chains or 
bracelets, etc., not all for 
fulness? 


buttons, collar 
brooches, la_ vallieres, 
beauty but for uwuse- 
Knives, spcons and forks are certainly very 
necessary articles for civilized times, so let’s hear 
less in the future about jewelry being a luxury. 
There is no one in the business but who knows 
that the last 10 months have been unusually dull 
in our business, and I think the first cause for 
that is because the newspapers and magazines 
have so talked on the idea of economy and 
extravagance, that almost all the people have not 
only tried to economize, but have gone to the ex- 
treme in pessimism, and there has actually been 
quite a sentiment against the wearing of jewelry, 
and unintentionally making it unpopular, and now 
we hear it is popular to wear $1 watches. Can 
you go lower? 

One of the gravest perils to the large sale of 
jewelry at the present time is the constant and 
insistent harping of periodicals on the hard times 
and the necessity to economize, which has so forced 
itself into the minds of the average man and 
woman that they have become chronic economizers 
or misers. With crops large and returns good, 
most industries doing a large business, banks full 
of money, the people say they cannot and will not 
buy anything not a positive necessity, and even 
our jewelers make people believe jewelry is a 
luxury. The papers now see that they have over- 
done the economy racket, but it takes time to 
overcome such a condition ag prevails and to turn 
public opinion into new channels of thought and 
action. 


One of the latest fads, amd they are trying to 
make it popular, is from the necktie manufac- 
turers, who show such fiery, showy styles of neck- 
wear they claim it is not necessary to wear a 
scarfpin to adorn it. Last Fall some of those 
who set the styles advocated having the beautiful 
necks of our ladies, which are so attractive to look 
at, unadorned by la vallieres or pendants. You 
who know that jewelry has had attraction for the 
artistic in the breast of man as well as of woman 
since Adam and Eve’s tim+, you know that jew- 
elry will always be worn, but what we want is to 
encourage the more extravagant wearing and use 
of jewelry and silverware, and to double its sale. 

I notice in some calls for annual convention 
meetings special emphasis is laid upon the efforts 
to consider grievances. Now, I would like to 
know if anyOne can point to any businéss built 
up on grievances or the overcoming of grievances, 
Why not put the special emphasis on business 
building or planning to increase the sale of 
jewelry? 


There are a number of earnest, able men whe 


are considering and trying to double, perhaps 
triple, the sale of jewelry, and I feel certain it 
can be done by a systematic plan ef campaign, 
backed up by the whole jewelry industry, in- 
terested financially as well as personally. An ad- 


vertising campaign with all the manufacturers, 
wholesalers and retailers pooling interests and 
raising a large sum of money and putting at its 
head the best publicity advertising man that money 
will procure, and by asking the American Na- 
tional Retail Jewelers’ Association, at its annual 
convention, to appoint a strong committee to take 
this matter in hand, and to ask the assistance of 
every State jewelers’ organization, also the various 
jewelry manufacturers’ associations, and all the 
afhliated trade organizations working together to 
raise a large fund, and use influence to 
have our demands for our industry allowed and 
aided. The New England Manufacturing Jew- 
elers’ and Silversmiths’ Association has already 
appointed a committee for this purpose, and so 
Started the ball rolling, which will unite our in- 
dustry to double the sale of jewelry and silverware. 

The efforts of conventions should be conserved 


along the line of building up more business, doing 


tneir 
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Announcement 


The “Little Jane’ Electric Clock 


A Weight and Pendulum 
Clock for Home or Office 


Ready for the Market Aug. Ist. 


Send for descriptive literature 
Made by 


THE AMERICAN ELECTRIC CLOCK CO. 
Ashland, Ohio 
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LAPIDARIES "RESIOUS 


EMS in Unique Cuttings 


GOLAY-BUCHEL & CIE. 
Sentier, Switzerland 
Precious, Semi-precious and Imitation Stone Cutters 


Practical Course in Adjusting | Specialty of Synthetic Stones 


Published Price, $2.50 Special Reduced Price, $1.50, Postpaid 
THE JEWELERS’ CIRCULAR PUB. CO., 11 John Street, New York First Class White Sapphires 
































ANDREW H. POND HENRY C. BEADEL 


A. H. POND & CO. 


Established 1892 


Diamond Importers 
ee Wholesale Jewelers 


Ne FRIENDSHIP B RACELEL Gg Snow Bis. Syracuse, N. Y. 


xa oleae Diamonds, Clocks, 
| pal CF I FOR Watches, Cut Glass, 
"aa Jewelry, Etc Novelties, Etc, 


7 OT » Ete. 
RLCALIE | At Wholesale Only. At Wholesale Only. 


We carry a complete stock of “Bob-O-Link” friendship bracelets that are now ready for 
immediate delivery. Beautiful and salable designs in Gold Filled and Sterling Silver 











Write Us For Prices and Samples. 
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EDITORIAL NOTE—Here is paid advertising of a new kind. Here a well-known manufacturer prints a series of broad-gauge ad- 
vertisements, not boosting his own game altogether, but handling big, vital subjects in an impersonal way. These articles will help 
every dealer—and the whole jewelry trade. The writer is Mr. A. B. Warner, of White, Wile & Warner, Buffalo, N. Y., makers of 
W-W-W rings—nationally advertised. 








Eighth of a Series 


Do You Expect Miracles? 








a trip 
said to 


A friend of mine—about to start on 
around the world—several vears ago, 
me: 

“Advertising is sending me around the 
world.” 


It was rather a remarkable statement. So 
he went on to explain. 

“T didn’t read a steamship advertisement 
yesterday and immediately buy a ticket. No 
sir! I read my frst ‘round the world’ ad when 
I was a youngster in school studying geog- 
raphy. It fired my imagination and here | am 
after 20 years of reading sumilar advertise- 
ments, spending a thousand dollars for a ticket 

and finding the time to go.” 

This is merely an exaggerated case of the 
workings of advertising. One doesn’t even 
read a breakfast food ad and immediately ask 
for the food. One waits until breakfast at 
least, or until it is ordered from the store. 


Advertising isn’t always instantaneous. 


Why, if everyone instantly asked for every- 
thing advertised in one issue of the Saturday 
Evening Post, there would be a startling situa- 
tion. 


Sometimes Slow—but 
Certain 


Manufacturers and merchants who really 
understand advertising are seldom impatient. 
They realize that it takes time to gap the space 
between the reading of an ad and the pur- 
chase. 

And furthermore—when the time came for 
my friend to buy this round-the-world ticket, 
he went in and said he wanted a ticket! He 
never even mentioned all the advertising he 
had read. 

This shows that people ask for an adver- 
tised product but seldom tell you why they 
ask for it. 

Now picture this situation: 

It is a month before Christmas. A family 
sits around the lamp reading. Every member 
is wondering what to buy the other for Christ- 
mas. It is always a task to find the nght 
thing. Suddenly a W-W-W advertisement 
suggests a ring. 

Do you think Father and Mother hasten 
down to your store and say, “Last night I read 
a W-W-W advertisement and now I want one 
of the W-W-W rings.” Certainly not! 


The Climax 


Mother or Father enters your store and says: 
“I'd like to see some rings.” ‘Then it is up to 
you. If you say “Here are some guaranteed 
W-W-W rings,” and give them a good selling 
talk, they may venture to admit that they 
“have heard of W-W-W rings.” Maybe you 
will sell a W-W-W ring without ever know- 
ing what sent the customer in. Or you may 
imagine he came in of his own accord. 


This all goes to show that advertising pays 
whether or not it acts instantly, whether or 
not it sends large crowds to your store. 


Some of the oldest advertisers know its 
value—without expecting miracles. Do you 
think Proctor & Gamble expect every pur- 
chaser of Ivory Soap to mention advert'se- 
ments? Yet their immense business for dealers 
has been built solely on persistent advertising. 


A Secret Exposed 


But here is a secret! ‘There is a way to 
stimulate the force of advertising. That is— 
tie up to it! Let people know you handle 
nationally known goods. Notice how the 
grocer puts labels on his windows, or advertis- 
es in the newspapers. 


Here is the logic. People read the national 
advertisements. They wonder if the goods are 
sold locally. But where? They can’t canvass 
the entire town. But if they see your adver- 
tisement in the local paper, mentioning 
\W-W-W rings, they know where to come. 
Curios:ty attracts. They spotlight you in their 
minds. When the time comes—they may 
forget the reason why they are drawn to your 
store—but they do come in and ask for rings. 


So the dealers in every line that are making 
the greatest successes are those who have big 
ideas—who centre national advertising on 
their stores. ‘hey are the men who say to 
all their town-people, “7 handle the W-W-W 
rings you’ve seen advertised.” 

We can co-operate with you in many ways 
in attracting attention to your store locally. 
Why not ask me to co-operate with you? 


7 W-W-W Rings 
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and “hesitations. During the course 


refreshments 


trots” 


of the evening were served. 


Wednesday Morning Session 


The Wednesday morning session was 
open to retail jewelers only. At this 
entitled “The Relations 
Between the Retail Trade and the National 
de- 


ses- 


Sion an adacdaress 


W holesale Jewelers’ Association,’ was 
James Fernley, Philadelphia, 
National W hole- 


Mr. Fernley, in 


livered by T. 
idvisory secretary ot the 
Association. 
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ADDRESS OF T. JAMES FERNLEY 
In considering the preparation of this paper, I 
ave borne in mind the fact that such a repre- 
sentative party of business men has not come 


such a considerable distance for the sake of hear- 
ing a discussion on generalities, or even to listen 

effort. You have all left your homes 
and businesses, not for an excursion or pleasure 
uting, but to take part in deliberations which you 
believe will be of benefit to yourselves as well 
as for the uplift of the business in which you are 
engaged. 

Probably we are all familiar with the various 
‘ontentions of manufacturers, retailers and 
wholesalers, and also with the contentions of the 
consumers and various other factors in the manu- 
facture, distribution and use of jewelry, which 
propose various ideas or theories concerning the 
business. I am certain, however, that each factor 
in the business will promptly acquit itself of being 
unduly gorged at the public crib. 

The manufacturers will tell us how they go to 
great expense to get together the organization, 
the machinery, the buildings and the many factors 
necessary to place upon the market a line of at- 
tractive modern jewelry of quality at a price 
which will be attractive to the wholesaler and re- 
tailer and to the ultimate consumer. 

My thought in coming before you to-day is to 


a literary 


mdicate in an unbiased, fair and frank manner 
the relations which exist between you as re- 
tailers and the wholesalers whom I have the 


honor to represent. she subject is very broad, 
but in the famous language of Mr. Flannigan, of 
Texas, I must say, ““‘What are we here for,’’ if 
it is not to inquire into the vast and complicated 
relationship between the wholesaler and retailet 
to discover whether our interests are not identi- 
cal, as many would have us believe, antagonistic. 
The very breadth of the subject invites a vague 


and broad treatment, but such a handling of the 
subject would not be productive of any positive 
good. The wholesalers who are members of the 


National Wholesale Jewelers’ Association, have been 
in close touch with the retailers for many years. 
They are intimately acquainted with you through 
their traveling salesmen, through personal friendly 
relations between the heads of the wholesale houses 
and the heads of the retail establishments here 
represented. They have been with you since their 
beginning as wholesalers and your beginning as 
retailers. They have started business in a small 
way and have developed with you to the present 
satisfactory proportions, 

The keynote of the 
been the word and this has been 
made manifest in its various phases. The service 
consists in co-operation with the retailer in up- 
building of his business and the wholesaler has 
profited tl many 


wholesaler’s business has 


service service 


; 


through the increased sale of the 


lines which the retailer has carried, and while the 


profits, from the standpoint of the wholesaler, 
have been diminishing, the large volume with 
which he has been favored, has enabled him to 


get such a commission as to continue his services 
as a distributer. 

The wholesalers have, for a long time, recognized 
the fact that they do not exist merely because of 
a friendly feeling for the wholesaler by the 
manufacturer, or the friendliness of the retailer 


’ 
at the same time placing their value upon these 
two important assets. 

The wholesaler believes that he exists and 


flourishes to-day because of the value of the 
economic service which he is rendering and of the 

afforded by his igainst 
the expense which would otherwise be incurred 
in attempted distribution of merchandise from 
manufacturer to retailer. 

The wholesaler, therefore, has gathered from the 
many sources the lines which his experience has 
best suited to the desires and needs 

fF 


lis trade. He has afforded the retailer every 


operation, as 


economies 


proven are 


¢ } 


after having himself 
looked the market best which is pro- 
duced each many manufacturers. 
lle has aided the retailer through promoting the 
inatter of turnover and the making of a maximum 
f money upon a minimum of capital invested. It 
said that money is turnovers 
and not on leftovers. A consideration of this state- 
ment important 
helps his retail 


facility for a wide choice, 
over for the 


season by the 


has been made on 

once one of the verv 

ways in which the 

customer and friend. 
You all know that the 

when it comes to filling orders for 

ties of g ods, t] 


re\ eals at 


wholesale: 


liberal 
quanti- 
lus requiring a minimum of capital 


- ~~ 
wholesale: igs very 


smal] 


for merchandise and making it possible to turn 
over such money many, many times during the 
past year, at the same time giving for a fixed 


° “™ 2 +] 
U1 oW times ne 


assortment 
retailer to keep 
for the available 


amount of money, *%U 
which it would be 
in stock and display, were it not 
stock of the wholesaler. 

It is not my intention to tire you 
tition of the many 


possible for the 


with a repe- 
facts you already know con- 
cerning the service rendered by the wholesaler, 
but if there are any members of the association 
who would like further data and who have not read 





VICE-PRESIDENT. 


EDWARD H. HUFNAGEL, 
the prize essays prepared by the salesmen repre- 
senting this association, which were published in 
THe JeEweLerRs’ Crircutar, Keystone, Manufactur- 
ing Jeweler and other of the trade papers, the 
association will be very glad to furnish copies on 
request. 

In regard to association work 
you a message of hopefulness 
concerning the accomplishments 
brought about through co-operative work among 
the retail jewelers of New York State. There are 
many matters which can positively not be solved 
through the individual action of any house, no 
matter how large or how important. I know that 
there are some large houses which feel that they 
are above all others, and that it is not necessary 
for them to fraternize with their competitors or 
to co-operate in any effort toward eradication of 
abuses in the business because of a feeling that 
they are such a high grade, dignified, 24-karat 
sort of a proposition, that though they might favor 
their competitors with a friendly smile, that they 
would not go further than this. 

To you I would say that after some 20 years of 
to which I refer not in a spirit 
basis for the message which 


I wish to bring 
and of optimism 
which can be 


association work, 
of boasting but as a 

I seek to give, that the co-operation of the best 
element in the business has been had in other 
lines, and can be had by you provided the thought 
of accomplishment and of constant benefits to the 
rh legitimate 


through every and proper 


method, remains uppermost in the mind, not only 
“ . | 


’ 
ofticers, Dut in tne 


mind of every member 
of the assocation 

a factor 
merely 


considered as 
benefits and not 
for emergencies for the holding of a convention 
once a year at which time you can meet together. 
There is another thought which I would like to 
i that your officers can- 


The association must be 


to be used to accomplish 


give voice to. and that is 
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not do everything. You p! ybably have been most 
areful in the selection of your officers. You have 


chosen those whom you believe 


to actively carry forward the work of the asso- 
ciation. I his was calculate ror the best 84 od of 
the association, but the measure of g vhicl 
they are able to produce depends not only n their 
efforts. but upon your <¢ peration 

If, when they asked ; o-operation, you 
have withheld it, thinking ther members would 
come forward nd t ‘ nd that it was 
not necessary for y t k 
you have no eri I I ng t S¢ an 
official position on t e t uC lish any 
thine which vou wished to see mplished 

Therefore, the s t ition 1 of 
willingness to work together for the general good 
is absolutely necessary, and t is ar 
in whi h the National \\ lesale } welt rs’ Asso 
ciation can aid you it is at your service, and will 
be glad to act promptly and give of the best 


that is in it upon your request 

Following Mr. address in- 
formal discussions took place regarding the 
fostering of a better feeling between the 
manufacturer, jobber and retailer. To 
work for the betterment of this relation 
the following committee was appointed to 
wait upon the jobbers and manufacturers: 
Henry A. Smith, New York; Eugene 
Tanke, Buffalo; H. N. Clark, Syracuse, 
and S. D. Burritt, Rochester. The rest of 
the morning session was wholly devoted to 
the reading of the reports of the various 
officers and committees. 

A report of the committee appointed to 
award the gold prizes, which it was decided 
last year at the Binghamton convention, 
would be awarded to the largest users of 
merchandise advertised in the convention 
program, was next heard. This committee 
awarded H. J. Howe, Syracuse, first prize 
of $40; Klee & Groh, Rochester, second 
prize of $25: T. C. Tanke, Buffalo, third 
prize of $10. Treasurer Jennings next Te- 
ported a handsome balance in the treasury 
of the association. 

The report of Secretary Bald was next 
read and was as follows: 


l‘ernley’s 


SECRETARY S REPORT. 


At our last annual meeting, at Binghamton, 
your association passed resolutions requesting 
your president and secretary to write the Sena- 


tors and Representatives in Congress of the State 


f New York, behalf of the 


_ =. . 
asking them in 


members of this association to vote for the 
Stevens bill and the Owen-Goeke bill. You 
further instructed that your president and sec- 
retary write the manufacturers’ association of 


Newark, N. J., protesting against the selling of 
their wares to employes tor resale, and I wish to 
report that in each instructions were 
complied with and the letters, duly signed by your 
president and _ secretary, were forwarded as 
directed. 

Our membership at the last convention was 328 


case your 


During the past year we lost in membership 27 
Fourteen of these were resignations, eight out of 


business, dropped 


three and two died (although 
our program says three). Mrs. Pflantz, of Albany, 
is keeping up the membership of her departed 


husband. Fifty-one new members have been re- 
} } 
i 


ceived during the year, which brings our total 
membership to-day to 352, and the largest in the 
American National Retail Jewelers’ Association. 
Allow me to extend to George Wobie, of Brook- 
lyn, my sincere thanks of appreciation of his 
efforts ilso Charles Kausch, of Bath Mr. 
Noetsch, of Tonawanda, and other county com- 

itteemen, in s ring f0 s these new members 

During the year your secretary has sent ap- 
proximately 4,225 letters containing ver 7,000 
pieces of mailing matter: this does 1 lude 
letters sent your president and M \\ chair 
man of the membership committee 

Last October a list of advertisers in if Bing- 
hamton program was sent to each member f our 
association, asking them to I iS¢ fr 1 the 
firms who adve rtise WwW l S ind kK t Dp yssible 
for us tft hold innually these t10m1S 4 
letter was also sent to the advertisers, informing 
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~ Veri thin Watch : 





Introductory price $35° 
After July ]st. $4029 


Here is an opportunity in fine watch buying that will probably never occur again. 
; i 


“N 
ew ways to 

> 99 This new Louis XIV GRUEN VERITHIN MODEL offers, in, beauty of appear- 
new business ance and timekeeping qualities, such remarkable watch value that watchmakers who 


know have exclaimed, “‘How can vou produce such a watch at this price?” 


Specifications order, therefore, to have it worn and shown im- 


. . ' mediately in as many communities as possible 
Reproduced herewith 1s al The Tmoverne mt ; t rie standard (,RI I \ (,ruen dealet s have hee} al siecuiuadidan oi it un- 
, d VERITHIN, 17 jewel, adjusted to five positions, til July 1, 1915, at the Special Introductory pric: 
advertisement ror the \,;ruen temperature and tsochronism—the thinnest dgdu- of $35. After that d te the price will be $40. 

’ : ; rable watch made in America and Switzerlan: Ack h (N 124) 

nt ,e< For accurate timekeeping it is guaranteed i: _ 448K today to see this watch UNO. 264) at the 
\ erithin W atch now ap} earring every wavy. leading jewelers in vour city. Should none have 
: » « : ' ae. ; a = _ it, write us and we will arrange for you to see it 
1M) the May and lune issues o! The Case Is I itra Gold Filled, Oot a ne\ ina ( ompare it with anv other wat h ou choose 
} . elegant design; double jointed back lid and in- io a a ee 


Pregl : Ve know what the result will b 
the big national magazines, such side protection cap. “ne " 

O . \n entirely new style patent dial — Platinized i 
as Saturday Evening Post, with slice tena ceils eaieanlidiene : Write for 


Silver Gray (or gilt), with raised 
full pages in McClure's, Metro- 


IZ) In I “é b J ° b 2 
vold with new stvle hands—give atch a One Word from a Woman’s Lips 


distinctive and rich appearance hithert n- a booklet on watches and watchmaking every- 
7 1° known in watches at any price one should read before buying a timepiecs 
politan and others reaching mil- | ee ene 
‘ Cc . ith h Other GruenVerithin Models from $25 to $250 
ompare it with any watc 
OUR GUARANTEE—There is not made THE GRUEN WATCH MANUFACTURING CO 
- ‘ . = 1 another wat h So tnin at so low a price WIth \J aker ori 10 iS (srnuen late he: cImce 1876 
Specializing on a specinc such combined quality vccuracy, styl sand dura 31 pan - a 
a . a as this genuine GRUEN VERITHIN. 51 Fountain Square Cincinnati, Ohio 
watch ata specinc price, tnis ad autiful is this new model that we know it ‘actories: Cincinnati and Madre-Biel. Switze1 
will n efor itself many sales wherever seen. In lal anadian hee: Toronto, Ontario 


lions of prospective buvers. 


represents the highest torm o 
concentrated selling, and | 
result in increased watch 














for Gruen dealers everywhere. 


Just another example of the 
progressive’ spirit behind the 
Gruen Verithin Watch—a spirit 


seeking constantly “new ways t 


new business” for Gruen dealers. 21 he Gruen Watch Mfg. Co., Cincinnati, O. 



































June 2, 1915. 


them that such a list had been sent our member 
ship. At our executive committee meeting held 
here on Monday, it was unanimously resolved that 
we donate to the member patronizing the greatest 
number of our advertisers in our Syracuse pro- 
gram, from May 1, 1915, to May, 1916, a beautiful 
silver loving cup. 
There have been 
executive committee sept. 24, 
the report of which was sent to each member ofl 
the association: the second March 1, at 
third at Monday of this 


held 


meetings, the first 


during the year three 


Syra- 
cuse, and our Syracuse, 
week. 

Your secretary 
the national 


represented this association at 
convention last August, at Chicago. 
I sincerely hoped to have your 

president of this associati)n 
the national However, after 
erable discussion, it was deemed advisable not to 
nominate Evans at that time, but as 
Stated by Loch yesterday, M1 Evans will 
be elected the president of the American National 
Retail Jewelers’ Association at its coming con- 
vention in New York in Aucust. 

However, I did not 
empty handed, but 
you the Steele F. 
increase in membership, 
10Q per cent. 


worthy first vice 
elected president OT 
association. consid 
Charles 
August 


have to return entirely 
succeeded in procuring for 
Roberts banner for the greatest 
having a gain of almost 
competitor. You 
“Now that you have it what are you 
with it?’ [I will tell you 


over OU! nearest 
may say, 
going to do 
are going to do with it—we are going to keep it 
in New York State. But, men, some of you will 
have to get out and hustle for new members, as 
Mr, Kausch and Mr. Koetsch and a few of the 
others have done. There are hundreds of good 
jewelers in this State ought to be in our 
fold, and, men, they can be landed if gotten after. 
Ask Mr. Kausch and he can tell you how to do it. 

I wish at this time to thank your officers and 
loyal members for the 


what we 


who 


assistance and 
attend'ng to the 


support 


rendered me in the duties as 


your secretary, and Benjamin T. Ash, president 
of the New York State Retail Jewelers’ Asso- 
ciation, it has meant a lot of hard work, but 
would have been harder still had I not had the 
good fortune of the assistance of Mrs. Bald. 
But allow me to express to you that it has been 


a great pleasure to me to serve you as your sec- 
retary and the secretary of this association. 
Following the secretary's report, the 
members of the auditing committee report- 
ed that they had examined the books of 
the secretary and treasurer and found them 
all right. This concluded the Wednesday 
morning session. 
Wednesday Afternoon Session. 
After luncheon had been served in the 
rathskeller, the last of the conven- 
tion was begun. It was immediately voted 
that the New York State Retail Jewelers 
Association appropriate $25 each year ior 
the next 10 years to the Steele F. Roberts 


SeSSI¢ Bi 


Memorial Fund. Following the voting of 
this appropriation, it was reported that 
three members had died since the last 
meeting. They were Charles M. My- 
rick, Clinton; Henry J. Pflantz, Albany, 


and Hugo frankfield, of New York city. 
It was voted by the convention that letters 
be sent by the secretary to the families of 
the deceased, expressing the association’s 
sympathy. 

The selection of the convention place for 
1916 was next in order. I. Wartell, chair- 
man of the New York delegation, which 
left this city on the special train Sunday, 
was the first man to take the platform to 
extend an invitation to the jewele:s to hold 
the next convention in Manhattan. Mr. 
Wartell told of the attractions in New 
York, the facilities and the unusual accom- 
modations. Following Mr. Wartell, H. C. 
McCormack, of New York, made a 
strong plea in an effort to bring the con- 
vention to his city. Mr. McCormack was 


also 


followed by one or two other New York 
after 


delegates, which Gustav A. Frish, 


of Buffalo, was given the floor. Mr. Frish 
pleaded strongly for the next convention 
to come to Buftalo. The speaker also ex- 
tolled the beauties of the up-State city and 
of its nearness to Niagara Falls and the 
Canadian border. A plea on behalf of the 
same city was made by Eugene Tanke and 
Stephen D. Burritt. After the arguments 
had been completed, Buffalo and New York 
cities making the bid, the 
were taken. The final 
showed Buffalo had received 38 
New York 

The 


by ih (_ 


being the only 
selection 
votes and 


baliots 


ybtained 31). 

othcial resolutions were next read 
Bradley, chairman of the reso- 
lution committee, and passed The com- 
mittee reported as follows: 

The Resolutions. 

That this associztion thank the officers 
under 


That 


RESOLVED, 


ind various committees for tne work done 


during the past two vears. 





\LFRED O. BALD, RE-ELECTED SECRETARY. 
we extend our hearty thanks to the officers and 
members of the Syracuse Retail Jewelers’ Club 


Auxiliary for so ably planning for 
delightful hospitality we 


and the Ladies’ 
this convention and the 
have enjoyed, 

* . 


commend the work done on 
direction of 


That we 


campaign 


RESOLVED, 
the membership under the 
(,eorge A. Wobie 

7 r a 
That we extend a hearty welcome to 
American National Retail 
be held in New York. 


7 > + 


RESOLVED, 
the convention of the 
Te welers’ Association, to 
That the be directed to send 
the secretaries of the various State 
} during the 


RESOLVED, secretary 
greetings to 
associations that have been organized 
past yea 

. > * 


approval the successful 


RESOLVED, \\ ¢ View with 
in enacting 


fforts of various cities in this State 
local auction ordinances. We urge action along 
cities and towns, and 


by all other 
a committee be appointed 


similar lines 
‘ommend that 


| 
VOUT re 


to consider the advisability of obtaining State 
legislation to prohibit fake auctions and other 
simulat sales 
* . > 
REsoLvVED, That we reaffirm our former resolu- 


tions favoring the Owen-Goeke bill, the Stevens 
Steenerson bill, and that we heartily 
the amendments to the stamping law as 


recommended by the National Jewelers Board of 


* * 
RESOLVED, That we herewith congratulate Mr. 
Coombs and other officers of the national asso 
ciation on the result of their several conferences 


vith various manufacturers, and tender them our 
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assurances of continued support and conndence 
> 


RESOLVED, That we tender our hearty assurances 
non-retailing manufacturer and 


attention of our members to 


. j 
of support to the 
sahhe: nd call th 
JO i} ® aiiti Cadali 1i¢ 


the desirabilitv of patronizing such firms. 


C. Braprey, Gus Friscuw, Freperick P. D. 
ly NNINGS LIENRY | SCHLEGEL, ey p 4 ARTER, 
ku N |} LAN KE. IX. } RRIGHAM. 2 VA ROST. 

Another informal talk was next given 

] \ | 7 , ‘ — 

vy August Loch, who thanked the members 
the association for indorsing th wen- 
| } 1] J ] ‘ ? ° lh, : | > ly 

(,oeke Dili and supporting the Steeie 1 


Roberts Fund H. Hufnagel, Mount 


Vernon. next 


emarks 


made a tew bDriet 
in conjun 
fered 


on the silverware situation ction 
with this the following motion was 
by Mr. Hufnagel, and unanimously ac- 
cepted by the convention: “I move you that 


’ 


this convention record its approval of the 
| national associat 


which afford the 


action 


indorsing silver 


taken by the 
patterns 
jewelers a proper margin of profit.” 

The nominating committee next reported 
the selection of the following officers and 
slate was unanimously 111- 
President, Benjamin 

vice-president, Ed- 


the c ym plete 
ee ee - 
qaqorsed aS ToOucws. 
tT. Ash, Binghamton: 
ward H. Hutnagel. Mount Vernon: secre- 
) ’ ) ~ , ry ? 
tarv. A. O. Bald. .Buffalo: treasurer, F. P. 
D. Jennings. Albany. The executive com- 
consists of Stephen D. Bur- 


mittee cnosen 


ritt, Rochester; Charles Kausch, Bath; 
George \. W obie, Brooklyn ; Kugene 


“ YY 


Tanke, Buffalo; Harry N. Clark, Syracuse, 
and C. C. Bradley, Batavia. The following 
three past presidents are also members of 
this committee: C. 7. Evans, C. E. Sunder- 
lin and Charles H. Howe. 

Before adiourning the sixth annual con- 
vention the jewelers offered a vote of 
thanks to Mrs. A. O. Bald for her 
ance in helping her husband as secretary. 
Another vote of thanks was also given to 
the jewelers of Syracuse for their excel- 
lent entertainment during the convention. 

\fter a few remarks by President Ash, 
in which he asked for the same loyal sup- 
port during the next year that he had re- 
ceived in the past year, the convention was 
closed. 

\s the jewelers were about to leave the 
convention hall, Charles Howe, chairman 
of the entertainment committee, announced 
squadron of automobiles wait- 
iotel and ready to carry 
and guests at the convention 
to visit the factory of the Benedict Mfg. 
Co., at East Syracuse. After filling a score 
or more of the cars, the ride to the silver- 
ware plant was started. En route to the 
factory many of the automobiles stopped 


issist- 


(nat a Was 


neg outside the 
the members 


at the University of Syracuse, where they 
iewed for several minutes the large sta- 
dium of the college. This athletic field, 
vetter known as the “bowl.” 1s built after 


stadium and has a seat- 
10.000. After viewing the 


factory Was 


an ancient Roman 


Ing capacity ye 
erounds the run to the 
resumed 

of the jewelers at the 
Benedict factory, a inspection of 
the plant, under the supervision of several 
cuides, who explained each process of man- 
started 
this tour. 


Upon the arrival 
ceneral 


Over an hour 
At the conclusion 


uracture, was Was 


consumed in 


of their inspection the party was led into 
what appeared to be a store room, and 
there each of the OUES( was served with 





THE 


and the men also 
Ore departing the vis- 


-d with a handsome 


ut and 
roundly applauded. 

was schedulec 
it was almost an 
under 
cabaret 
llowing menu was served: 


7 ; 

+} i« _o 

Liit qginnel 
banquet was 


few selections by the 


Demi-Tasse 
ifter coffee had been served and 
lighted, Harry N. Clark, president of the 
Syracuse Jewelers’ Club, introduced Charles 
H. Howe as toastmaster. 

\ short address by the toastmaster, in 


which he 


“12aTs$ 


expressed his regret at the depart- 
ing ot the conventioneers, was followed by 
the introduction of the first speaker of the 
evening, the Hon. Louis Will, Mayor of 
Syracuse. 
lhe Mayor, after telling a number of 
amusing expressed his regret at 
being unable to attend the opening session 
' the convention. “I hope,” continued the 
“that your sessions have benefited 
and that you will return home with 
how to conduct your busi- 


stories. 


, 


lew ideas as t 
hess 

Foll Mayor’s speech several 
songs were and the toastmaster then 
introduced Stephen D. Burritt, Rochester. 
as the next speaker. 
“Steve” gave one 

ulder talks. 


message to 


wine the 
Sung. 


of his straight-from- 
The speaker remarked 
deliver to the 
he stated, was that 
nditions for the past few months 
bad, but were beginning to im- 
Mr. Burritt, “that 
will bear with us a while longer 
new dresses, be- 
prosperity comes you can have 


— 
la(@i a 


his message. 


~ hope.” Said 

Omen 
nd not ask us for many 
cause when 
all the dres 


(one f 


want.” 
interesting speakers of 
K. Wicks, Syra- 
introduced The 
had not 
therefore the 


Mr. \\ icks 


’s historical 


_ 


ocean were al 


Weasu4re, however.” 
‘ - s | 
be able to say thi 


still at peace with the worl 
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The speaker concluded hi 
citing a beautiful poem. 

Vice-pri sident-elect E 
rendered a vocal 


William H. Ingersoll, 


speaker of the 


selecti 

New Y: 

evening, was introduced 
Mr. Ingersoll stated that he had 
for three d: | ‘der lis promise 


. cee ae ] 
traveiea 


| 


ome all 


al 


ent-day iness conditions, stating that he 
believed t 1 . long betore 
we would again et! } 
gersoll’s 
speaking. 

After the national anthem was sung, the 
ewelers and their guests adjourned to the 


address 


F. P. D. JENNINGS, RE-ELECTED TREASURER. 


Hiawatha room. where dancing was i1n- 
dulged in until a late hour. 
LADIES AUXILIARY. 


Throughout the convention the members 
of the Ladies’ Auxiliary, which now has 
a membership of 76, closely followed the 
program outlined for them. As reported 
in these columns last week, a_ business 
meeting was held on Monday afternoon at 
the Five Hundred Club. At this meeting the 
following officers were re-elected to serve 
for the ensuing year: President, Mrs. 
Charles T. Evans, Utica; first vice-presi- 
dent, Mrs. Benjamin T. Ash, Binghamton ; 
second vice-president, Mrs. Charles E. Sun- 
derlin, Rochester; third vice-president, Mrs. 
Syracuse ; 
Schenectady. 


harles H. Howe, secretary, 
Mrs. Charles Bickelmann, 
The members of the executive committee 
are Mrs. Henry Healy, Brooklyn; Mrs. 
Louis Schutt, Buffalo, and Mrs. F. 1). 
Jennings, Albany. 
It was decided at this meeting to send 
r of congratulation to Mrs 

Healy on the 


of condolence was sent to 


arrival of a baby. 
Mrs. 
sympathy of the 
which occurred 


Sunderlin 
expressing the auxiliary 
on the 


< . 1 . 
recentiv W 


death of her sister. 
Lusitania was sunk 
after posing for 


, 


en the 

On Tuesday the ladies, 
the convention picture, were chaperoned by 
Col. Join L. Shepherd at a luncheon at the 


2, 1915 


lune 


Club lat 


7 


: | 
with tne 


er in the after- 
noon t visited 
the Strand Theater, where they witnessed 


Hundred 


7 
} 
i 


rive 

ic cole nel ladies 
| | 

in excellent show. 


business Ses- 


The program called tor a 
on Wednesday morning, but owing to 
tact that all of thie club’s business had 
finished on Monday a social hour was 

At noon the ladies 
Hundred Club, where the final lunch- 
f the 1915 co was held Kol- 

the luncheon tl adies went in a 

where 


again met at the 


main convention hall, 
il the adjournment. 
The Roster. 
um—Mr. and Mrs. Peter ] onnelly 
; I. M. Li 1a bert D Louis, Will- 
am RB. Cross man, B. simpson and W. C. Cros- 
man. 
Albany—Mr. and Mrs. F. P. D 
gene H. Souder and Daniel D. Burns 
Binghamton—Mr. and Mrs. Benjamin T. Ash, 
Roger J. Williams, Mr. and Mrs. F. P. Carter, 
Mr. and Mrs. W. H. Sweet and Mr. and Mrs. 
N. R. Hancock. 
Batavia—Mr. and Mrs. C. C. Bradley. 
Bath—Mr. and Mrs. Charles Kausch. 
Buffalo—Mr. and Mrs. Alfred O. Bald and Miss 
Audrey Bald, Gustay A. Frisch, Mr. and Mrs. 
Louis R. Striker, B. F. Hodgins, William F. 
Ehmann, Mr. and Mrs. Schutt, Mr. and Mrs. 
Herman Reinhardt, Frank Ehrenfreid, Eugene 
Tanke and Charles D. Schopp. 
Brockport—Mr. and Mrs. J. H. 
and Mrs. George E. Locke. 
Baldwinsville—H. A. Clark. 
Brooklyn—George A. Wobie and 
McDermott. 
Casanovia—F. P. 
1d Don J. Conklin. 
Canastota—C. G. Fowler. 
Corning—J. W. Selig ani John E. 
Cattaraugus—F. B. Blake. 
Dolgeville—Eugene Hoertz 
EIlmira—Thomas J. Routledge. 
Fulton—Mr. and Mrs. William C 
Greene—E. L. McKenzie. 
Geneva—L. H. Barth. 
Gloversville—E. M. Baringet 
Genese S. Folts. 
Honeove ] s—Mr. and Mrs. G. D. McOmber. 
Titon—G. H Stone and O. B. Rudd. 
Little Falls—Irving M. Oppel and 
Lewis 


Le Ckp ri— 


Tennings, Eu- 


Engel and Mr. 


Charles W. 


Walter F. Williams 


Nourse, 


Bong. 


Morgan 


John E. 


Charles E. Campbell. 
Marovia—Mr. and Mrs. A. T. 
Mexico—Milo A. Graves. 
Mount Vernon—Mr. and Mrs. E. H. Hufnagel. 
New York—Mr. and Mrs. H. C. McCormack, 

Mr. and Mrs. M. Adels, Miss M. Adels, Benjamin 

Dattelbaum, H. L. Carman, Nathan Frank, E. 

Pretzfelder, A. Weiner, Henry A. Smith, I. War- 

tell, A. B. Willis, William J. Ward, H. F. Lom- 

bard, R. B. Halley, Nathan Greenbaum, Colonel 

John R. Shepherd, Alfred L. Levy, John W. 

Sherwood, Harry C. Larter, Fred M. Cook, H. H 

Seely, F. E. Bennett, Lester Tallman, Alfred V. 

Ansel, George M. Sangster and Chas. E. Stanley. 
Norwich—-Mr. and Mrs. B. H. Cheydlun. 

North Tonawanda—Mr. and Mrs. E. A. Koetsch. 
Oneonta—R. E. Brigham. 
Ossining—Albert Kamp. 
Oneida—Mrs. Flora C. Rogers, 
and Mr. and Mrs. W. J. Hinman. 
> Grossen, H. D. 


hy 


Hoyt 


Taylot Chapin 


Oswego—Leon C. Fischer and 
J. E. Dale. 

Ogdensburg—H. L. 

Pulaski—J. C. Peach 

Rochester—Mortimer S. Abelson, Mr. and’ Mrs. 
L. E. Clarke, Miss Eva G. Clarke, LeRoy Present, 
M. H. Vanbergh, S. D. Burritt, Mr. and Mrs. 
Charles A. C irles E. Sunderlein, George 
P. Klee, E. J. Scheer, Ellery A. Handy, A. A. 
Pierson, Jr., Henry J. Schlegel, Roy Smith, Mr. 
and M: * H. Rees, Miss Rees, Mr. and Mrs. 
C. F. Vanderpoo! r. and Mrs. Frank Tarrant, Mr. 
and Mrs, J. J. and C. C. Leith. 

Rome—Mr. and Mrs. M. J. Engelbert, George 
H. Graver, J. H. Wendt, Mr. and Mrs. H. A. 
Williams and U. P. Juergens 

Rushford—H. H. Thomas. 

Syracuse—Mr. and Mrs. Charles H. Howe, Saul 
Kaufmann, Miss Kaufmann, Mr. and Mrs. M. 
Small, Miss Weisberg, R. H. Stevens, Mr. and 


Mrs. Charles E. Stoecker, Mr. and Mrs. J. H. 


McCarter. 


rouse, Ch: 








W. P. Hitchcock, 
igene Hitchcock, W. 


c 








as a State affair. She will be at New York in 
August. 


> 


An exhibitor at the convention was J. N. Illig 
cut glass manufacturer, Corning, N. Y. Mr. Illig 
| 


had a fine display in room 304, where he showe 
samples of his new floral pattern in art glass 
known as the ‘“‘Actoris’’ design. Che same ex 
hibitor also showed a beautiful line of sculpture 


glass made especially for the jewelry trade. 








United States Court Considering Draft 
of Decree in Suit Against Keystone 
Watch Case Co. 
PHILADELPHIA, Pa., May 28. 
submitted in conformity 
Judge John B. Me- 
ot the United States Court in the 
United States 
ment tor the dissolution of the Keyston 
Watch Case Co. presented to the 
Court recently. 


Dratts of 
a decree to be 


with the decision of 
Pherson 
p-oce dings of the Govern 
Were 


decre:> 
6. Frank Esterlein, 
torney-General for the 
John G. offered a draft of the 
court's ruling on behalf of the c 
Both forms of 
the Court 


(One torm of submitted by 


Assistant \t- 


(;,overnmeént, 


Was 


special 


, 
Johnson 
Miilpa iV. 


decrees were handed to 
only brief remarks. 


A 


judges, 


with 


be perused by the who may ac 
reject both and file one of 
its own com: ositon. 

The prosecution of the watch case com- 
pany as a trust, 
resulted in a 


—~* 


monopolizing the trade, 
\ erdict 


company, though th: 


satis fact Ty to the 


(Government was sus- 


tained. In his opinion, filed on Jan, 2 las 
Judge McPherson, as the voice of the 


Court, decided that public interest, at 
time at least, did not require the absolute 
disintegration of the company, but he 
found that the company had transgressed 
the law by boycotting methods and fhxing 
the prices at which the company’s watches 
were to be sold by retailers to consum- 
ers, and these he ordered stopped by in- 
junction. 

The methods 
pany said, had ceased before the filing of 
the Government’s anti-trust suit. The 
court held that the Keystone company had 
the prices at which the 
timepieces were to be sold by wholesalers 

there its fri 
attemrt to fix the prices 
unlawful. The con- 
company acquired the 
and the 
foreign coun- 


accord 


complained of, t 


the right to fix 


to retailers. but 
1 oa 

l and its 

for the retailers 
whereby the 
right to sell the 
movements in 


Elgin 
tries. the Court decided. 


ende 
was 
tracts 
io] Howard watch 
watch 


were in 


within a short time. 








Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York. 
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New York Detectives Capture Band of 
Safe Burglars Who Were Trying to 
Rob the Shop of Morris Sapo. 


While drilling a hole into th: door of 
a safe in the establishment of Morris 
Sapo, a diamond setter and manufacturing 
jeweler, +4) WW. 28th St , \ WW \ rk. last 
Wednesday night four men were surprised 
b a squad On t detectives, and atte A 
fierce oht wer ally subdu and d 
o the Second Branch Bureau on Lenox 
\ve | ICT) Vert later Cll) ved tO 
Pol ( . idqua - A r¢ they l scribed 


\manno, 0520 
re St., James Sappio, 420 
\dams St., Hoboken, N. | | Marrio, 

0] d Daniel 


\ 7 7 } ; 
JiallsT rad ice letters _ iis O- 
Ken, a‘ 
| } ’ } }/ * 4 
Through int ition eived at Pou 
Le L\dquarte S Ove l veel av ECIlves 
' . + 
A \ into! ] lal Atl TT i e 
ie 4 7 
nade some nig lIring " » DIOW 
| 
th irge sal Sap é abdliisn- 
' ° 7 1 
ne; mvery nignt sinc Liie¢ [Oo ' ] 
1 P & 4 
a> CCl (| tne Wig I V T11¢ 1é 
= ~ 
| y ( ~ li a ed Was it) SA WAL CU yy 
‘ ¢ 1 —_— \¢ ps s | ~ ath 11 | Vi 
" ‘ ’ 7 . | 
‘ . ‘ ‘ + 
oan ‘ Si } { t] ~ ld Tel ‘ i | if rt 
. ’ * | | . | 
ro! Vii ice Oul into the 
| » oe : 1 f 
eweiler Ss amceée and S¢ ne sate, 

2, ¢ detec veo, 8 S al et nla |- 
wed the tour men \ nde irrest 
a | 1 ina AT > 1 7 
from Hoboken, N. ]., a ibout 6 o'clock 

1 1 1 , ow oe ae 
on tne nignt of tne attemp (it LTOUD \ Nad 
seen tnem enter tne 11°. all | 
7 <% oo, Lowe ‘ { _ 
time until almost Y lock the men, it 1S 

1 ’ ‘ ’ 1 ~ a7 
elleved nid ¢ 1lrerent toli $s scat- 

] 7 4 , i | 7 - 
> *“, fF , 
tered about the u11ading 

7 7 1 


. 4 ‘ . 
Hapo s mcs ¢ nen nanaged to gain 
; , , 
an entrance Shortly at Q) < de- 
. ‘ ‘ “a , 
tectives. stationed in the building on the 
ONNOSITE side Or TH ST et, CO?) | nak it 
, , +1 } ¥ ? 
ned peratlle 1] ( D1: SA l( 
| pon) a Sliv lla I OT) ipt 1] ly ia\ i 


7 : . } T tort 4 
the Second Branch Detective 
] = ] ‘ 
CLO ( {) llOT ¢ cle ectlves TIS l , rne 
| 
yuildineg \ K » the stree oO cave 
7 ° , 
lem access uilding and by creep- 
as | ‘ 
! a 3 — 
ing wu th ohts of stairs nally 
| ‘ - . . - 
Tt } ( t° t T Oy] Tilé 1¢ —s = i\ e. 
‘ P 
‘ 7 ’ a 
With e slightes at ‘ 
° | 
Lives eC pon leecimMmyg 
’ ’ 1 
av l ic SATlt i ) Zr 
‘ , 
“¢ > + ( . } nN 
\ ? 
{ ‘ \ ‘ i 
LnNCOTISC!I ‘ est I 
? > | . , 7.) 
D | ( a i ‘ Ait 
’ . . 
nie4gi a SUCCet ¢ ! illin or *¢ ic 
’ « P ] - S. 
mn tiie ttom ofr tie sal qdoors Cat 
eTeci } ) ] ? f 7 ¢) , 4 ~ ic 
1 . 
t ro-O ( } ] ] id 
: an open-T 
1) ut Lia { Tie \ 
| 
ne « Al v ¢ ) 7 a a ( 
: ~e bi ] | + ‘ 7 
eid il Mo ALARA Ali AaWall 
tne (arand Jury 
a. ") ~L- - hh: ] } TV CD <> } ? ‘(Tl @- 
Harry KC kle1 [laS eel! eCriv alt i | \ Ad 


structing a wireless time station 
| f Arthur Brundid’e, a J 
t1 ill be r 

ime will be run on 
bell every day at 


( ~~ re v\ eler 


‘ 


. > , 
e village tire alarm 


Il. 








Sa 


THE JEWELERS’ CIRCULAR-WEEKLY 











Benjamin Boobis, New York, Pleads Guilty to Violating 
New York Gold Stamping Law and Goes to Jail 
in Default of Payment of $200 Fine. 














Benjamin Boobis, a retail jeweler at 
41 Orchard St., New York, appeared 
betore Justices Morse, Salmon and Flem- 
ing in the Court of Special Sessions 
last Friday and was fined $200 or given 
the alternative of serving 30 days in jail 
for violating the New York State Gold 
Stamping Law. Boobis pleaded not guilty 
to the charge and was held in bail for 
trial in the Essex Market Court on April 
15 last. He later changed his plea to one 
of guilty. In default of the fine he was 
taken to the Tombs to serve the 30 days. 
Qn another charge the Court suspended 
sentence. 

The attorney for the prisoner in chang- 
ing the plea of his client stated that the 
bracelets which Boobis sold to Thomas F. 
Morgan, an inspector of the Bureau of 
Weights and Measures, was purchased by 
the jeweler at the Jewelers’ Exchange on 
the Bowery. Boobis, his attorney ad- 
mitted, technically guilty of the 
charges resting against him, but did not 
make the bracelet. In view of this fact 
he asked for a suspended sentence. 

Betore imposing sentence Mr. Morgan, 
the complaining witness, was asked by the 
which led up 
Mr. Morgan 
his story, the text of which was 


Was 


bench to recite the instances 
to the arrest of Boobis. 
then told 
published in these columns on April 21 last. 
ha - Bes representing the National 
Jewelers Trace. was next asked 
how the prosecution came to be instituted 
against the jeweler. In reply Mr. Jacobs 
that the Board had been 
an investigation in New York. 
this investigation he stated Morgar 
the Boobis 
chased tw 
““— xX. AR 


| 5 
showed that 
. ; 


lac bs. 


Board of 


making 
During 
visited 
pur- 
bracelets which were stamped 
asserted Mr. 
were only 6.47 

which constituted a 
f Section 431 of the Gold Stamp- 


stated 


i 
? ] : ] + 1 
establishment. where he 


assay of these, 


lacobs, they 


and 6.99 
violation 
ing law 
Court stated that 
usness of this case lay 1n the tact 


establis 


In passing sentence the 


tine prisoner, nose noment 1S 


, 5 


; ‘ ' a 
orhood tenanted by the poore! 


was swindling these purchasers by 
* ds. oe 


trathc. said Judge 








Business of the J. H. Manning Co., 
Providence, Continued Under Super- 
vision of Creditors. 


TT 7 17 ‘trIrsino : 7 e 
Manuracturing jeweie! 


100 Stewart St., this 
ofhice he Manutactt 

of Trade in the © 

Monday afternoon. There 
tendance, creditors representing 
of the indebtedness being present 


sented. 


Was 


Samuel 'H. Flanders, secretary and treas- 
urer of the concern, made a lengthy and 
detailed statement concerning the condi- 
tions of the company and the causes lead- 
ing up to the present financial difficulties 
and stated that the only outlook for a con- 
tinuance of the business was for the credi- 
tors to accept a compromise settlement. 
After a general discussion the following 
resolution was adopted: 

“RESOLVED, That the business of the 
J. H. Manning Co. be continued under the 
supervision of the committee of the cred- 
itors chosen at the meeting, with all pur- 
chases on a cash basis, and that when the 
creditors’ meeting adjourn it do so subject 
to the call of the committee.” 

In his statement of the company’s affairs, 
Mr. Flanders said that the assets and lia- 
bilities as of May 1, 1915, were as follows: 

Assets: Cash on hand and in the bank, 
$218.84 ; accounts receivable, $7,054.11; notes 
receivable, $3,181.28; furniture and fixtures, 
$3,044.50; machinery and tools, $7,141.68; 
merchandise, $7,338 68: Manufacturers’ Fi- 
nance Co. (reserve), $1,400.53; 
neous, $100.40; total, $29,480.02. 

Liabilities: Accounts and notes payable, 
$46,044.75; owing to the Manufacturers’ 
Finance Co., $2,043.80; total, $48,088.55. 

Mr. Flanders explained that very few of 
the notes and accounts receivable are good, 
and to a large extent are held by the Man- 
ufacturers’ Finance Co. « It voted to 
appoint the committee of creditors for the 
purpose of making a thorough investigation 
of the affairs of the concern and to arrange 
for a settlement, if deemed advisable, and 
the following were appointed as that com- 
mittee: A.A. French, of the D. E. Make- 
peace Co., Attleboro; Walter Lederer, of 
the Lederer Realty Corporation, and 
George C. Rueckert, of the Rueckert Mfg. 
© 


miscella- 


Was 








Career of the Late Eugene Barbier. 

NEW OrLEANS, La., May 27. Louis 
Cathedral was filled with sorrowing rela- 
friends afternoon when 
impressive services were held over 
ody of Barbier, pioneer 
ablest citi- 


remains 


5. 


tives and this 
highly 
| Kugene 
one of the city’s 
cathedral the 
taken to Metairie Cemetery. 
died last Tuesday night at 
Royal St.. where he tor 


years conducted a successful business. Ass 


‘ler and 
zens ‘rom the 
Were 


Mr. Barbier 


, 
ills hhOTN US 


a watchmaker and clock repairer Mr. Bar- 
‘ His death 
came at the 


s national 
and 


biers reputation wa 
followed a briet illness 


advanced age of 747 years 

Paris, 
and settled in 
leans in 1852. He learned his 
under Stanislaus Fournier, one of the leac- 
ing watch and clock makers of the day. 
While connected with this house Mr. Bar- 
} much of the work on the clocks 
sent to the World’s Exposition 
which were regarced as 


France, but 
New Or- 
business 


Hie was a native ot 


ame to (America 


bier did 
that were 


at Philadeiphia, 


June 2, 1915. 


specimens produced up to that 
time. This achievement brought the local 
makers considerable fame. 

Upon the death of Mr. Fournier, about 
oo years ago, Mr. Barbier joined with an- 
other and conducted the business until 
he finally assumed entire charge under his 
own name. This establishment was oper- 
ated by Mr. Barbier up to the time of his 
death. 


the best 


He was a Confederate soldier, serving 
during the war with the Orleans Guards. 
He married Miss Marie Heyl, of this city, 
in 1892. Mr. Barbier was a member of the 
various French societies of this city, and 
always took a prominent part in their ex- 
ercises and celebrations. 
five chiidren, 
Mrs. A. B. 

Mrs B. 


survived by 
Irene Barbier. 
fJarbier and 


Deceased is 
Louis Barbier. 
Wolf, Marie 


Ceuillemot. 








Bailey Products Co. Obtains a Verdict of 
$4,000 in Action Against Climax 
Mesh Bag Co. 


NEWARK, N. 
brought by the 
defunct, but with offices formerly in New 
York, which was backed by William ‘H. 
Schwartz and William H. both 
of this city, against the Climax Mesh Bag 
Co., 407 Mulberry St., this city, of which 
William J. Baiiey is treasurer, a verdict ot 
$4,000 was to-day granted the plaintiffs. 
The case was a Supreme Court but 
was referred to the Circuit Court here for 
trial. he trial continued most of 
week and yesterday William Hamilton 
Osborne was counsel for the plaintiffs and 
James J. Gibbs for the defendant 

While there was a $4,000 verdict against 
the Climax Mesh Bag Co., Mr. Bailey, the 
treasurer, was vindicated and given judg- 
Two 


suit 
now 


May 25.—In_ the 
Products Co., 


ailey 


J 
6 


Tichenor. 


action 


last 


ment against the Bailey Products Co. 
other judgments were given in favor of 
Mr. Bailey, one against William H 
nor and the other against William 
Schwartz 

The Bailey Products Co., Inc., it 
leged by the plaintiffs, 
tract to sel! the entire product of the Ch 


was al- 
entered into a con- 
It was further alleged 
and Tichenor that this 
end of six 


for 925.000, 


m2x Mesh Baz Co 
Schwartz 
ken at the 


was brought 


hy Messrs 
contract was br 

mnths. The suit 
\ counter-suit for the same amount was 
brought plaintiff company by 
for debts alleged 


4] 
Bag Co lax 


against the 
he Climax Mesh Bag ¢ 
to be due the Climax Mesh 
‘ged. 

CIRCULAR re- 
Schwartz and 


selling methods were also all 
Wien seen by a JEWELFRS’ 
porter after the \lessrs 


mse ¢ 7 —_ 
Pichenor said that the 


trial, 
were supposed to 
have thi exclusive sale ot the product ot 
the Climax Mesh Bag Co., but that atter 
ontnus of the contract 
were put in the field by the 
They stated that they were ready to 
com- 


six ™m other agents 
Climax com- 
pally 
due to the Climax 


pay any amounts 


pany, but by advice of counsel refrained 
‘rom doing so until the 
withdrawn from the field, 
lege, the Climax company refused to do. 
William J. Climax com- 
pany, refused to make any statement fur- 


ray . ’ 
ther than to say “The case is not settled.’ 


other agents were 


which, they al- 


Bailey of the 
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Store Thief Who Operates ‘‘Switching”’ 
Trick Visiting Jewelers of Central 
Pennsylvania and Vicinity. 

HARRISBURG, Pa., May 31.—A _ so-called 
“pennyweight thief,” believed to be a pro- 
fessional, has been working recently in the 
vicinity of Harrisburg and Lancaster, and 
is believed to be making the rounds of 
central Pennsylvania. Jewelers of this 
State as well as in other sections of the 
country are warned to beware of him and 
to aid in his capture by notifying the 
police should they hear he is operating. 

The man is of odd appearance, de- 
scribed by several of the jewelers on whom 
he called as looking like a “half breed” 














Ww. L. ‘ 


EVANS, ALIAS “HOWARD KINES,’ 


Or mulatto, and rather dirty about his per- 
son. He is about five feet nine inches high, 
wears shell-rimmed eyeglasses of medium 
size, and when operating in Lancaster wore 
a brown colored balmacaan overcoat which 
he probably has since discarded. 


His method is to go into a store and 
ask for Knights Templar charms costing 


between $25 and $60. If it is possible for 
him to substitute or steal one of them on 
this visit he will do so. If not he will 
talk to the jeweler about getting some on 
memorandum and leave saying he will be 
back in a few days. The second time he 
calls the jeweler is often less guarded, and 
he has asked for charms with diamonds 
in the crowns, generally three large dia- 
monds. Sometimes he buys a fountain pen 
and comes back and says it is not satis- 
factory and asks for another in exchange, 
often taking a cheaper one and the differ- 
ence in cash. On these occasions he asks 
the clerk for ink, and when the latter’s 
back is turned to get the ink the man steals 
several pens or anything that is within 
his reach. 

He visited this city about the latter part 
of April and came back about the middle 
of May on his second visit. While here 
he pawned the following articles, which 
were probably stolen in other cities, as they 
have not been identified by local jewelers: 
One plain 32° Consistory double eagle 
charm, one K. T. charm crown set with 
rose diamonds, one Waterman fountain 


pen and one Gillette satety razor set. 


When operating in Lancaster he stole a 


a “2. 


charm worth $25 from S. Kurtz 
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Zook by substituting a cheap charm after 
diverting the clerk’s attention, and the 
Lancaster police now have a warrant for 
his arrest. 

The picture shown herewith is hat 
of a man giving the name of Wilson L. 
Evans, alias “Howard Kines.” It belongs 
to the police department of Harrisburg and 
has been identitied by the Harrisburg pawn- 
brokers as that of the man who pawned 
the goods with them. Some of the jewel- 
ers in this city and Lancaster on whom the 
man called also recognized the picture. 

Jewelers generally are warned to look 
out for him and to notify their local police 
that the man is wanted by the chiefs of 











WANTED BY THE LANCASTER (PA.) POLICE. 


police of Harrisburg and Lancaster. A- 
cording to the local police the man also 
passed worthless checks in this city some 
years and is also wanted on _ that 
charge. 


avo 








The first annual convention of the Opto- 
metrical Association of Ontario was held 
at Toronto, May 24-25, with a large attend- 
ance, including most of the leading opti- 
cians of the Province. President J. C. 
Williams occupied the chair. A number of 
new members were elected, bringing the 
total list of over 100. W. G. Maybee, Win- 
nipeg, Man., through whose efforts legisla- 
tion giving opticians a professional status, 
was securedin Manitoba and Saskatchewan, 
gave an address on “Dynamic Skiametry.” 
He strongly urged the association to agitate 
for restrictive legislation to protect the pub- 
lic against imposition by ignorant practi- 
tioners. E. E. Arrington, Rochester, N. 
Y., secretary of the American Optometrical 
Association, spoke to similar effect. Other 
speakers were A. C. Goodwin, Rochester, 
who delivered an address on “Advertising,’ 
C. Culverhouse, Toronto, whose topic was 
“Muscular Work,” and C. A. Jarvis, Brant- 
ford, Ont., who dealt with “The Evolution 
of the Eve.” On the evening of the 24th 
a banquet was held at Dunning’s Hotel, at 
which the speakers were E. E. Arrington, 
F. F. Reid, C. Culverhouse, H. C. Goodwin 
and C. A. Jarvis. The second day of the 
convention was largely devoted to the in- 
spection of optical instruments at the es- 
tablishments of the leading wholesale deal- 
ers and manufacturers 
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New Salesman of Baltimore Jewelry 
House Disappears with Valuable 
Stock. 

BALTIMORE, Md., May 31.—The Castel- 
berg National Jewelry Co. has been the 
victim of another swindling salesman, for 
it developed to-day that an employe has 
disappeared carrying with him _ jewels 
valued at $3,000. This young man is only 
21 years old and had been with the Castel- 
berg firm only three weeks, but had gained 
the firm’s confidence by his sales, manner 

and ability. 

When he came into the store Saturday 
afternoon he asked for two valuable dia- 
mond rings to show a customer, stating 
he would be back in 20 minutes, the rings 
were handed over, and he has not been 
seen since. As he had not returned by 
mid-day the Castelberg firm swore out a 
warrant for his arrest and on examination 
of his sample case found him short $1,900 
worth of jewelry. 

The rings he carried off Saturday in- 
cluded one belcher setting with a diamond 


of nearly four carats and the other 
Tiffany style mounting with a stone of 


over two carats, both costing the firm over 
$1,000. Investigations made to-day by 
local detectives lead them to believe he 
left town Saturday in company with a 
woman, and that he is in a near-by city. 
His arrest is looked for. 





Business Troubles. 


— 
A voluntary petition in bankruptcy has 
been filed by Frank & Flautt, Norfolk, Va. 
A voluntary petition in bankruptcy has 
been filed by George E. Springer, Harris- 
burg, Pa. 

An involuntary petition in bankruptcy 
has been filed against the Pancoast-Morgan 
Co., San Antonio, Tex. 

S. H. Bailey & Son, Santa Cruz, Cal, 
have assigned to E. C. Rittenhouse and 
Harry J. Bias as trustees for creditors. 

William L. Pegg, Greensboro, N. C., is 
offering creditors 33 1/3 cents on the dollar. 
He has merchandise valued at $700 and an 
indebtedness of $1,800. 

The estate of R. A. Noble, East Liver- 
pool, O., is offering creditors 40 cents on 
the dollar. The assets are reported to be 
$3,698 and the liabilities $8,49%. 

The first meeting of the creditors of the 
Trombly Allen Jewelry Co.. Wor 
Mass., was held recently at the office of 
Referee in Bankruptcy Charles F. Aldrich, 
State Mutual building, Worcester. George 
H. Mirick and M. L. Katz were named as 
trustees, under a bond of $500 each. 


‘ester, 








That the practise of a physician who 
takes another into partnership under an 
agreement that if the contract is termina- 
ted because of the latter’s violation of it, 
he will refrain for three years from prac- 
tising his profession in the municipality 
where the firm is located, is so large that he 
cannot cope with it alone, and that the en- 
forcement of the restrictive covenant will 
interfere with the other partner's means of 
livelihood, will not prevent, it is held in 
the New Jersey case of Marvel v. Jonah, 
L.R.A.1915B, 206, the granting of an in- 
junction against violation of It. 
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Albert Walker Co, and family, opened i‘. Twitchell, formerly with the Rk. A. Me- 
their summer home at Buttonwoods. last Whirr Co., Fall River, has taken the posi- 
tion as buyer of silverware for Callender, 
McAuslan & ‘troup Co. (The Boston 
Store), succeeding Bliss H. Martin who 


Thursday, for the season. 

The Providence office of the National 
Jewelers Board of Trade was closed Fri- ; 
n B day afternoon from 3 to 4 o’clock during recently died. , 

1 Seal in Boston the past week. the funeral services of Vice-President The machinery, etc., of the Advance But- 

“T) "Cd Se; nas ) : . optic 1 s 0) 4 " ere s i ay { 

—- . 7 _ opened pi ical rooms Robert W. Adams at Newark. N. J. ‘OI Co. 7 B everly f., were sold in lots to 

at 80 Broad St. under the style of Bernard : it purchasers last Friday for the pur- 
Conte l.. A. Lawrence, who has been assistant Gna ‘ 

seal & Co. | : : ot liquidating the business. A large 

Me and Mr ies “1 a buyer 1n the silverware d partment oO! Cal- : 

Mr. and Mrs. Arth ). Ostby are at th an . ortion of the property was purchased by 
Ver m.: a . __ lender, McAuslan & Troup Co., has taken . "hs “ 

ernon Stiles Inn, jompson, Conn, for ‘ee + nk a he E. Eddy Machinery Co. 
cocmmnaiie a position with Gilchrist & Co. at Boston. ’ : 
af ’ a; -end . 7 = . | ed i : . : ) Tan ae * | SO *- 
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tor ral weeks. arrived home or ae 
closed from iturday noon until Tuesday 


t Lippitt bros., was a 


, the civil session ot the Sixth District urt, 
WeeCK, : nm hea: fF Awe ve ) il ot 
: + eee 7 morning, many of the em from Friday night. 0” !riday, betore Judge Rueckert, 
Bieber, of Wolf-Bieber Mfg. Co., —- _ os acc ) , 
N Vorl busi *: Michael F. Gor nd Owen Ward are a@ccount. On motion, judgment 
vy York, was ; siness visitor 11 , , Oe an S197 
" a ee Se a woe ne proprietors | the Guarantee button tiff was entered tor $12¢ and costs 
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small groups and escorted throughout the 
plant of the company. 

The wives of a number of the manutac- 
turing jewelers of this city figured prom- 
inently in connection with the celebration 
of the 10th anniversary of the Providence 
Section Council of Jewish Women at the 
Crown Hotel, on Tuesday afternoon. These 
included Mrs. William Loeb, president; 
past president, Mrs. Caesar Misch and Mrs. 
Edward B. Lederer. 

Under the auspices of the Baird-North 
Outing Club employes of that concern en- 
joyed on Thursday evening a pleasing min- 
strel show, followed by dancing at the 
Edgewood Yacht Club. The songs were 
the latest and sung with a vim and clear- 
ness of diction that was pleasing, while 
the jokes were clean and witty. George R. 
Hussey, president of the company, acted as 
interlocutor. 

A six-team circuit to be known as the 
Manufacturing Jewelers’ League, was or- 
ganized last Monday evening by clubs rep- 
resenting the E. A. Potter Co., N. Barstow 
Co., Metal Products and Screw Machine 
Corporations, V. E. Black Co., Centredale 
Co.. and Young Bros. A schedule of 20 
baseball games will be played and c!ubs will 
be restricted to the use of employes in the 
factory represented. The following were 
elected as officers: William A. Bushman, 
president; Henry S. Bingham, vice-presi- 
dent; Herbert F. Murray, secretary-treas- 
urer. 

Plans have been completed for the re- 
ception and entertainment of the delega- 
tion from the Republic of China, which is 
to be held in this city on June 9. William 
A. Viall, superintendent of the Brown & 
Sharpe Mfg. Co.; Frederick D. Carr, sec- 
retary of the Ostby & Barton Co. and 
president of the Manufacturing Jewelers’ 

Board of Trade, and Barton P. Jenks, vice- 
president of the Gorham Mfg. Co. are 
members of the general committee. Mr. 
Viall, Arthur L. Aldred, Frederick A. Bal- 
lou and George H. Holmes are members 
of the sub-committee on factory tours. 
Ralph S. Hamilton, jr., Michael J. Houli- 
han, William <A. Schofield, Henry D. 
Sharpe, Maurice J. Karpeles, John Kelso 
and Henry G. Thresher are on the enter- 
tainment committee and Joseph S. Gettler 
is on the publicity committee. 

George W. Chace, one of the oldest em- 
ployes of the Gorham Mfg. Co., died at 
his home, 28 Burnett St., this city, recently 
He was in the 72d year of his age and, with 
the exception of a short period, had been 
associated with the Gorham Co. for more 
than half a century. He was born in this 
city Jan. 1, 1844, and at the age of 15 en- 
tered the works of the Gorham Mfg. Co., 
then located on Steeple, Canal and N. Main 
Sts.. as an apprentice. Here he remained 
until the 10th Rhode Island Volunteer In- 
fantry Regiment was recruited for service 
in the Civil War, when he enlisted and 
began service. He returned to this city and 
again took up his work at the Gorham plant. 
A few years later he accepted a position 
with the old concern of J. B. & S. M. 
silversmiths, but after a short 
the employment of the 
Chace was a member of 
1, G. R., and went to 
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Gettysburg in July, 1915, at tae 50.h anni 
versary of the battle and was adversely af- 
fected by the heat so that he suffered a 
nervous breakdown upon his return. Since 


then his health had failed rapidly. 
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Krank B. Stanton returned last youn 


from an extended business trip. 


William TT. Bride, the well-known 


jeweler, has returned from a short stay in 
Maine. 
\V. C. Tappan, with a party of friends, 


enjoyed the week-end at his Summer home 
in Maine. 


William Levy, of the Attleboro Mfg. Co., 


has returned from a trip through New 
York State. 
‘red L. Torrey has been elected presi- 


dent of the Attleboro Co-operative Bank 
and Thomas S. Carpenter vice-president. 

Kent & Ellot, the local retail jewelers, 
on exhibition in their show window 
a bust of Lincoln which is the work of 
(Christian Petersen, a local resident. 

The engagement of Miss Helen Keeler 
to Orville P. Richardson, Jr., has been an- 
nounced. Miss Keeler is the daughter of 
Charles P. Keeler, of McRae & Keeler. 

An attempt was made last Monday to 
break into the residence of S. M. Einstein, 
on County St. The police were attracted 
by the noise, but were unable to catch the 
would-be burglar. 

A. S. Ingraham, treasurer of the A. S. 
Ingraham Co., has filed the following cor- 
poration report: Machinery, $38,000; cash 
and debts receivable, $17,139; manufac- 
tures and merchandise, $1,002; furniture 
and fixtures, $300; total, $21,441. Capital, 
$20,000; accounts payable, $798; profit and 


$6438 ; total, $21,444. 


have 


loss, 
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Alton Riley, of Riley & eatil spent the 
week-end at the Cape. 

Hollis Bell has returned from a business 
trip made for W. H. Bell & Co. 

Charles Genereux, an old-time jeweler, 
died last Thursday from a shock. 

The Webster Co. has organized a ball 
team. The first game was played against 
the high school team. 

George Harrison returned home last 
week from an extended business trip for 
Geo. Harrison & Co. 

Scofield, Melcher & Scofield have been 
operating their plant in Plainville on a 13- 
hour-a-day schedule the past two weeks. 

Albert Totten, a retired jeweler, will de- 
liver the tribute to the flag at the exercises 
to be held June 14 by the North Attleboro 
lodge of Elks. 

Postmaster Thomas F. Coady has notified 
the jewelers that no more parcel post pack- 
ages for Italy will be received at the local 
office during the war. 

Charles T. Paye, Orin Clifford, John 
Thompson, John Rose, Alton H. Hall, W. 
H. Bell, Carl Hempel and John E. Tweedy 
were among the jewelers who attended the 
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big Republican dinner in Fall River last 
Thursday evening. 

The Board of Trade has made arrange- 
ments with the public library trustees so 
that bulletins received from the National 
Chamber of Commerce may be placed in 
the library for the benefit of the jewelers, 
who are greatly interested in the topic of 
foreign trade extension. 
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J. H. Heitel, of the E. O. Zedak Sites 
Co., Mobile, Ala., has gone north on busi- 
hess. 

kred Warren, Biloxi, Miss., recently dis- 
posed of his handsome store in that city 
and moved to Florida. 

W. E. Taylor, a local wholesaler, re- 
turned last Saturday from a week’s busi- 
ness trip over the Gulf Coast territory. 





J. G. McKay, Selma, Ala., recently 
moved into new quarters in the main sec- 
tion of the city. Mr. McKay is 


among 
the leading jewelers of that town. 

E. Waldmeier, Gulfport, Miss., spent 
several days in New Orleans last week 
transacting business. Mr. Waldmeier is 
making preparations to go to the Pacific 
Coast early in June. 

Relatives have taken over the business 
of A. M. Cook, Hattiesburg, Miss. Some 
time ago Mr. Cook, while repairing a 
clock in a tower of one of the main build- 
ings in the town, balance and fell 
with fatal results. 

Jacob Dulberger, S. Rampart St., was 
forced to move from his quarters in that 
street, near Canal St., when an opposing 
business man bought out the building. Mr. 
Dulberger will reopen a store when he 
finds a suitable location. 

The several wholesalers in the city have 
signified their intentions of closing their 
establishments at 1 o’clock on Saturdays 
and 5 o'clock on week days after June 1 
and through the Summer months. It is 
more than likely that a number of the re- 
tailers will fall in line. 

V. Lazana, traveling agent for W. E. 
Taylor, this city, returned last week from 
a month’s business trip over his southeast- 
ern territory. During his travels Mr. 
Lazana picked up several substantial orders 
for his house, and in general experienced 
an excellent trip from a business stand- 
point. 

While en route to his home from his 
office in the Godchaux building several 
days ago A. A. Muecke, a local jeweler 
and watchmaker, was attacked by a vicious 
dog. Before he could free himself from 
the animal he was badly maimed and 
at ~resent under treatment in a local hos- 
pital. The police are making efforts to 
find the owner of the animal in order that 
proper proceedings may be taken for al- 
lowing the animal to roam at large. Mr. 
Muecke has the sincere hope of his friends 
that he will recover rapidly. 
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Charles Weinstein, Minneapolis, Minn. 
has moved to Indianapolis, Ind. He is 
reported to be offering creditors 25 cents 


dollar 


on the 
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Gorham Silverware is preeminent for its service. distinguished for its 
beautv. and renowned for its originality ot design. 


More and more. GORHAM siandards of quality, pattern, workman- 


ship and price, are made the basis of comparison in selecting silver- 
ware. because the public instinctively associates the name of GORHAM 


with what is most desirable and worthy in the art of silversmithing. 


Jewelers who sell Gorham Silverware need not assure their patrons of 
its value and sincerity—the Gerham trade mark is a recognized guar- 


Gorham Silverware is offered for sale through jewelers exclusiwely 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 


Fifth Avenue and 36th Street. New York 


Branches 
SAN FRANCISCO: 140 Geary Street 
Avenue LONDON: Ely Place 


NEW YORK: 15.17.19 Maiden Lane 
CHICAGO: 10 South Wabash 
Works: Providence and New York 


TRADE MARK 
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_ the death of 
Robert W.° Ad- 
ams, first vice-presi- 
dent of the National 

Trade, the jewelry in- 
loses one of its most 
and one who, by his 
did much for its up- 

Simple, quist, mod- 
manner, Mr. Ad- 

both as an of- 

trade’s great organization and 
as chairman of its good and welfare com- 
mitt e. was able to harmonize many differ- 
among contending elements in the in- 
and give impetus to movements for 


A Loss to the 
Trade. 


,oand of 


America 


Jewelers 
dustry of 
prominent members 
work and influence, 
lift and development. 
est and unassuming in 
ams, by his personal force, 
ficer of the 


ences 


dustry 


trade betterment that required the co-op- 
eration of all interests. His work in re- 
gard to enforcing the stamping laws and 


helping interpret their provisions for the 
benefit of manufacturers and shay as 
well as his efforts in getting the d#ferent 


elements of the trade together to work in 
harmony 
laws, is so well known as to need no com- 
ment now. 

A sick man for years, Mr. Adams cheer- 
fully expended his strength and energy for 
the betterment of the industry with which 
he and his family had been so long con- 
nected. A strong champion of high stand- 
ards and high ideals, he not only worked 
himself, but ‘helped to enthuse those 
around him in the cause of trade honesty. 
Though his loss will be greatly felt by all 
who knew him or worked with him, the 
example he set of disinterestedly working 
for the interests of his trade will live aft- 
er him and act as an incentive for others 
to carry to accomplishment the work which 
he and his associates have been preparing 
in the past years. 





te HE newspapers 
during the past 
week have published 
announcements relat- 
ing to the new Cummins act amending the 
Interstate Commerce Laws, stating that 
after June 3 all baggage shipped on rail- 
roads must be properly valued before ship- 
ment, and if the value is over $100 the 
shipper must take out insurance policies at 
the rate of 10 cents per $100 for the 
amount in excess of the minimum. Also, 
that anyone overstating or understating 
the value of a trunk will be guilty of a 
misdemeanor and liable to punishment. The 
articles in the papers caused considerable 
surprise and confusion, both with the trav- 
eling public and with the commercial trav- 
eling men of the country, inasmuch as it 
showed possibilities for inconvenience as 
well as extra expense under the new regu- 
lations. Many complaints have been re- 
ceived, based on the newspaper reports, 
and among them are several from jewelers, 
calling attention to the fact that under such 
a proposition the insurance rates on a trunk 
with $10,000 of stock shipped from place 
to place would more than eat up all the 
profits on sales. 
The chances are that the newspaper ac- 
counts have exaggerated the conditions that 
will exist. The Cummins Law goes into 


Speculation as 
the New Baggage 
Regulations. 


effect June 1, and the Interstate Commerce 
Commission has given the railroads until 





for proper amendments of these’ 
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June 5 to file their corrected tariff rates 
and regulations under it. Under this law 
the railroads may compel shippers to de- 
clare the value of a trunk or other package 
of goods where they are covered up or 
concealed, but until the tariff regulations 
of the railroads are filed with the Inter- 
state Commerce Commission, on June 3, it 
will be impossible to tell exactly what the 
passenger or salesman must do in shipping 
his trunks or to what inconvenience or ex- 
cess charges he may be subjected. 
However, it is not reasonable to suppose 
that the railroads are going to arrange for 
a condition that will cause complaint from 
the entire traveling public, as well as from 
their regular customers in the business 
world. The railroads do not have to charge 
an extra rate for more valuable packages, 
but are permitted to do so. They will prob- 
ably find some way to make the tariff and 
regulations sufficiently reasonable to permit 


business to be done by salesmen and to 
allow tourists to ship trunks under fair 
compensation. If they do not, measures 


will then have to be taken to adjust the 
difheulty, but nothing can be done and no 
plan outlined until the railroads themselves 
have filed their regulations and tariffs. 
As»far.as the jewelry trade is concerned 
there is no doubt that the interests of our 
industry will be carefully looked after by 
the Special Baggage Committee, of which 
Oliver G. Fessenden, of the Jewelers’ Pro- 
tective Union, is president, appointed to 
represent various organizations in the 
wholesale and manufacturing trade. This 
committee is in close touch with the situ- 
ation and ready to take whatever steps that 
are necessary in the interest of the jewelry | 
industry just as soon as the exact situation 


under the new law and the tariffs filed 
under itis made known. We would suggest. 
therefore, that no individual action be 


taken in connection with the matter with- 
out consultation with this committee. 





WO speakers at 
Jewelry Not recent conven- 
a Luxury. tions expressed a 


thought which should 
be given consideration by jewelers in all 
lines of trade, whether manufacturers, 
wholesalers or retailers, and that is that 
the industry has suffered from an improp- 
er emphasis upon the fact that jewelry is 
luxury, and that it is up to the dealer, 
distributer and maker to counteract this 
as much as possible; first, by not talking 
of jewelry as a luxury and, second, by em- 
phasizing the function of jewelry and its 
usefulness as much as possible. 

At the convention of the New York 
State Retail Jewelers’ Association at Syra- 
cuse Charles E. Hancock, a prominent 
manufacturer of Providence, called partic- 
ular attention to what he considered an 
untruth in the statement that jewelry was 
a luxury and traced part of the depression 
from which the trade is suffering to the 
general acceptance of the luxury idea. By 
citing examples, such as watches, collar 
buttons, cuff buttons, lace pins, belt buckles 
and a host of other articles, he proved to 
the satisfaction of his hearers that a large 
part of the articles handled by the jeweler 
are absolute necessities in this generation, 
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This Picture Tells Our Story 


We now occupy the entire third floor 
where we have increased floor space 
and better facilities for catering to the 
wholesale trade exclusively. With a 
record of over fifty years of successful 
business experience we feel justified in 
asking for your co-operation. 


WE WILL BE GLAD TO HAVE YOU CALL IN 
TO SEE OUR NEW QUARTERS 


CROSS & BEGUELIN 


Established 1863 
21-23 Maiden Lane New York City 

















but because people consider jewelry a lux- 
ury they keep away from the jewelry store, 
vet the automobile business is booming, 
despite the fact that this is a luxury which 
a few years ago was considered only ap- 
propriate for kings or millionaires. 

At the convention of the Pennsylvania 
jewelers in Philadelphia, about the same 
time, Louis Sickles, president of the Na- 
tional Wholesale Jewelers’ Association, 
taking up the same topic, also deplored the 
looseness in which jewelry is so often re- 
ferred to as a luxury, and urged his hear- 
ers to not only treat the jewelry as a ne- 
cessity, but to show how it produces pleas- 
ure and comfort to the people at large. 
He suggested that dealers do all in their 
power to divert buyers from the things 
that give only temporary pleasure to those 
that give permanent pleasure and have in- 
trinsic value as well. 

The ideas expressed by these speakers 
should be carefully digested by all mem- 
bers of the trade and given practical ap- 
plication wherever possible. There is no 
doubt that the very suggestion that jewel- 
ry was a luxury may have kept many peo- 
ple from going to jewelry stores in times 
of business depression, when the general 
tendency has been to economize. Never- 
theless there has never been a time when 
real luxuries have not sold and not sold 
well when properly pushed by those who 
dealt in them. The florists, the candy deal- 
ers, the automobile and livery men, in fact 
all who cater to the temporary pleasure 
and convenience of the multitude, have 
been doing and continue to do good busi- 
ness among the very people who feel that 
they should avoid jewelry as a luxury 
which they could not afford at the pres- 
ent time. 

It is, therefore, up to the jeweler to 
counteract this idea of luxury by showing 
that money spent with him not only buys 
necessities but gives to the recipient a 
pleasure that is not temporary but perma- 
nent and at the same time has intrinsic 
value that is always there; whereas money 
spent for candy, flowers, tobacco or auto- 
mobile rides has nothing to show for it 
a day or so after the expenditure is made. 
In other words, jewelry is not in a class 
with the expensive luxuries which eat up 
money with but temporary return; jewel- 
ry is the one means by which permanent 
pleasure and lasting value may be com- 
bined. 





HERE is_ no 

Read the Conven- doubt that the 
tion Reports. retail jewelers who 
did not attend some 

of the State conventions that have been 
held recently have missed an opportunity 
for education and instruction as to fea- 
tures of their business such as they can ob- 
tain in no other way; for this education 
comes not only from listening to the papers 
read and the debates and discussions of the 
convention itself, but also from the person- 
al contact with other jewelers who have been 
more or less successful in solving the prob- 
lems which confront every merchant in 
our industry. Those who do not attend 
the conventions can obtain some benefit by 
reading the accounts which appear in THE 
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Giuseppe Gallo has opened a_ jewelry 
store at 174 Prince St. 

C. A. Miller, president of the Hamilton 
Watch Co., Lancaster, Pa., was a visitor 
at the office of Joseph Fahys & Co., 54 
Maiden Lane, last week. 

fF. A. Johnston, with the Alvin Mfg. Co., 
54 \aiden Lane, who has been calling on 
the jobbing trade as far west as Cincin- 
nati with the new Lafayette pattern of flat- 
ware, returned last Saturday. 

E. M. Duignan, formerly with Tiffany & 
Co., is now the New York representative 

f the American Electric Clock Co., Ash- 
land, O. 

1D. Gumbiner, 172 Lenox Ave., announces 
that he has leased a store at 2741 Broad- 
way, near 105th St., and that he will oc- 
cupy these premises on or about June 30. 
Mr. Gumbiner will add a very fine station- 
ery department to his new establishment. 

Articles of incorporation were obtained 
at Albany, N. Y., last Wednesday by the 
J. Kohn Diamond Co. to engage in the 
jewelry business in this city, with a capital 
of $10,000. The incorporators are F. Kohn, 
Jacob Kohn and A. I. Smith, all of Man- 
hatton. 

Harry Goldstone, junior member of the 
firm of Oppenheimer & Goldstone, 37 
Maiden Lane, and Miss E. Sussles were 
united in marriage last Sunday at the Lex- 
ington. After the ceremony the couple 
left on a trip which will extend over a 
period of two weeks. 

The program of events for the 14th an- 
nual outing of the Jewelers’ 24-Karat Club 
of New York city, which is to be held on 
Saturday, June 26 at Price’s Hotel, Pleas- 
ure Bay, Long Branch, N. J., has been 
issued by the entertainment committee, of 
which Alpheus L. Brown is chairman, and 
of which the other members are Harry C. 
Larter, J. Warren Alford, E. R. Crippen 
and Matthias Stratton. There will be a 
guessing contest as the first on the pro- 
gram; a quoit-pitching contest, a millinery 
contest and the club contest will also be 
among the events of the day. The 
program, which has just been issued, is 
cleverly worded. 

While curious crowds were gazing last 
Wednesday at an employe of the Albert A. 
Volk Co., which is just completing the 
demolition of the old Assay Office, on Wall 
St.. and removing from the side of the 
adjoining skyscraper the pipes that carried 
off the gases from the refining plant, the 
head of the wrecking company told how 
he had taken the contract at a low figure 
in the belief that he would be able to find 
enough gold in the wreckage to more than 
compensate him for the sacrifice. Mr. Volk 
explained that he has carefully preserved 
all the sweepings near the refinery and 
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underneath it, as well as the soot in the 
old smokestack, in which he thought it was 
quite possible that some gold dust might be 
lodged. He has already discovered many 
old coins which he says are very valuable, 
and he feels that the gold sweepings con- 
tained in the collection he has made will 
net him a profit of over $5,000 on his job. 

In accordance with the custom that has 
continued for a number of years, Samuel 
H. Levy, president of the Jewelers’ 24- 
Karat Club, New York, gave a dinner 
Thursday evening at the Waldorf-Astoria 
Hotel to the officers and directors of the 
club. The president’s dinner has been an 
annual function for a great many years and 
has always been looked forward to with in- 
terest. The dinner Thursday night was 
held in the Astor room of the hotel, and 
Oscar excelled himself in the preparation 
of the menu and arrangement. Fourteen 
in all sat down, these including the presi- 
dent, vice-president, secretary, treasurer and 
assistant treasurer and the eight other d1- 
rectors. The only outsider present was a 
personal friend of Mr. Levy. No forma! 
speeches were made, but the evening was 
spent in the recounting of anecdotes and 
telling of stories, President Levy having to 
explain all he had done on his recent trip 
to the Pacific Coast and Honolulu and re- 
turn. Among those who attended were: J. 
Warren Alford, H. R. Benedict, M. L. 
Bowden, Jr., Charles F. Brinck, Alpheus L. 
Brown, William T. Gough, Charles R. Jung, 
David Kaiser, Harry C. Larter, Samuel H. 
Levy, Joseph B. Mayer, John W. Sherwood, 
George F. Stebbins and Leo Wormser. 

The publicity committee of the Retail 
Jewelers’ Association of Greater New 
York and Vicinity, of which Harry Lis- 
sauer, of Lambert Bros., is chairman, has 
been doing very good work recently in the 
way of getting in touch with the New 
York newspapers and letting them know 
that this publicity committee is “on deck” 
and ready to aid in giving out accurate 
information about the jewelry trade. In 
one of the first letters sent to the city 
editors of the New York papers the com- 
mittee calls attention to the many inaccu- 
rate reports that have appeared from time 
to time on the subject of the demand for 
and supply of precious stones and suggests 
means by which the editors of these papers 
can obtain accurate information whenever 
news in regard to the jewelry business 
comes to light. In the course of the letter 
the committee gives some general facts in 
regard to the condition of the diamond 
trade at the present time, explaining how 
the closing down of the South African 
mines, the wiping out of the Antwerp dia- 
mond-cutting industry and the practical 
suspension of work in Amsterdam has 








ca 


caused a scarcity of goods in this country, 
particularly in certain sizes and qualities. 
The situation is well analyzed and various 
factors entering into the production fully 
covered. The editors receiving these are 
put in a position to detect the falsity of 
many rumors that may arise in regard to 
the diamond trade. 

A large delegation from the jewelry trade 
and practically the entire membership of 
the New York Rotary Club attended the 
formal opening of Factory No. 4 of the L. 
Kk. Waterman Co. at 164 Front St. Thurs- 
day noon. The occasion of the opening of 
the factory of the well-known fountain pen 
house was celebrated by a luncheon given 
to the members of the Rotary Club by 
Frank D. Waterman, president of the pen 
company and vice-president of the Rotary 
Club of the metropolis. The rotarians 
were there in full force, with their well- 
known glee club, which did great work in 
entertaining the many guests. The lunch- 
eon was served on the sixth and seventh 
floors, after Mr. Waterman had held a 
reception on the top floor of the building. 
lhe arrangements were perfect, every 
guest and rotarian on his entrance being 
given a ticket showing the table at which he 
was to sit. These tables, accommodating 
about 14 each, were arranged the full length 
of the two floors, and the glee club and en- — 
tertainers were kept busy going up and 
down carrying their piano with them on the 
elevator each time. An excellent luncheon 
was served and “Frank” Waterman was 
roundly applauded by the diners during the 
courses. After the luncheon the guests in- 
spected the establishment, which exempli- 
fies the last word in factory building, and 
also visited factory No. 1 of the company, 
which adjoins .the new edifice. Among 
those from the jewelry trade who were 
among the guests were Ludwig Nissen, 
president of the National Jewelers Board 
of Trade; Harry Larter, of Larter & Son; 
Charles F. Dieges, of Dieges & Clust; 
Louis Gotthold and others. The souvenirs 
were hollow wheel spokes, the Rotary 
Club’s symbol, which were found to con- 
tain Waterman pens ready for use, the 
pens bearing the name “Rotary Club of 
a ty 

The seventh regular meeting of the Re- 
tail Jewelers’ Association of Greater New 
York and Vicinity will be held this eve- 
ning at Peck’s restaurant, 140 Fulton St. 
The dinner will begin at 7 p. m. and the 
meeting at 8 p. Mm. This is the last meet- 
ing prior to the convening of the conven- 
tion of the A. N. R. J. A. in August and 
all members are requested to attend. The 
report from the State convention, held in 

(New York Notes « 


continued on page 89.) 
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Syracuse May 24, 25 and 26, will be given 
and a report from the publicity committee 


will also be submitted. An invitation has 


been extended to the Wholesale Jewelers’ 
\ssociation to have a committee at the 
meeting. There will be no meetings of the 


association during July and August. 


C blaisser, a designer alld engraver, 
has taken quarters in room 90s, 9 Maiden 
Lane. 

[The sale of the stock of Bauman & Co., 


which has been conducted during 
the past week at 539 Broadway by order 
f Franklin N. Wood, trustee 1n bankrupt- 
cy, will be continued this week. Mr. Wood 
this city and is giving his attention 
to the sale. 


nlcaLlo, 


1S lll 


Silver Co.. dealers in silver- 
Pearl St.. 


of a fire which ec mpletely 


J. Rogers 


ware at 478-482 this city, were 


victims outted 


the building in which they are located last 
Monday night. The total damage to the 
Rogers stock and the several other ten- 
ants 1s estimated at about $0,000, 

M. Wortman, formerly located at 12 


has moved to the store at l4i 
anal St., where he will conduct his waole- 
sale diamond business. Mr. Wortman 1s 
also a partner in business with P. Sinkins 
will 


Ce cee 


at the same address, where they en- 


gage in the manufacture of diamond 
mountings. 

(he regular monthly meeting of the New 
York branch of the American Electro- 
Platers’ Society was held at the rooms of 
the society in the Arcade building, 258 
Pearl St., last Friday evening, when the 
following officers were elected for the en- 
suing year: President, Herman H. Rea- 
ma; vice-president, Joseph Minges; secre- 
tary and treasurer, William Fischer; re- 
cording secretary, John Painter; sergeant- 
at-arms, R. E. Massicotte; assistant-ser- 
geant-at-arms, W. R. Shanks; librarian, 
James <A. Stremel; trustees, Thomas B. 
Haddon, William Schneider, N. E. Dabolt, 
B. Popper and John Sterling. An open 
meeting will be held at the rooms of the 
society on Friday evening, June 11, at 
which a demonstration on the deposition 
of cobalt will be given. The annual outing 
will be held on Sunday, June 20, at Glen- 
wood, L. I. 

The strike which was started on May 14 
in the factory of Untermeyer-Robbins Co. 
with the object of gaining recognition of 
the union and regulation of its affairs by 
maintaining a permanent chairman has 
heen completely broken up. The firm sent 
letters to all the old employes requesting 
them to return to work at once under pen- 
alty of losing their positions, but the let- 
ters brought no results. The company then 
proceeded to employ a large force of in- 
dependent jewelers and obtained the serv- 
ices of a prominent detective agency to 
guard the new employes against violence. 
in this manner the firm succeeded in ob- 
taining 75 new employes witlkin two days. 
The strikers then realized that the firm had 
the situation under complete control and 


- 


THE JEWELERS’ CIRCULAR-WEEKLY 


they started to come back a few at a time 
until at present the factory is running at 
its full capacity independent of any union. 


The Manufacturing Jewelers’ Association 
eave its support to the Untermeyer-Rob- 
bins Co. 


Oppenheimer Bros. & Veith are now set- 
tled in their new offices at 170 Broadway, 
2,000 square feet 
othces are ar- 
drawn by Au- 

complete 

and fix- 
there is a 


where they occupy about 
t flo The 


new 
ranged according to a plan 


ir space. 


Oppenheimer and = are 
furniture 


OUST 
with 


entering 


new 
the 
foyer, at one side of which is a telephone 
with seven extensions served 
trunk wires. Running the length of 
the 
f which are the 
and ship- 
ping rooms. finished in 
mahogany and indirect hanging lights are 
Opening from the foyer is a recep- 
tion and front is a large 
salesroom. Opposite this room is the room 
containing a complete equipment of new 
safes and back of this the bookkeeping de- 
partment. Private board room 
and the shipping and wardrobe rooms are 
also conveniently located, and the whole 
arrangement is well planned. The big safes 
are protected with the Holmes electric pro- 
tection and the offices are light and com- 
modious. 


throughou 
tures. On offices 
switchboard 
by two 
the suit and opening int 
passageway on either side 
salesrooms, bookkeeping 


foyer is a 


( ttices. 


The whole suite is 


used. 


room at the 


offices. a 








New Enterprises. 


N. D. Randall has reopened a store in 
Sharon, Pa. 

E. P. Peterson has opened a new jewelry 
store at Bayfield, Wis. 

L. Friedman has opened a repairing shop 
in the Brady building, San Antonio, Tex. 

Willard A. Levers will open a jewelry 
store at 228 S. 40th St., Philadelphia, Pa. 

John L. McCrary will shortly open a 
watch repairing shop at Lake Arthur, La. 

Rank & Motteram have opened a new 


jewelry store in the [ron block, Mul- 
waukee, Wis. 
H. W. Peterson and E. W. Peterson 


have opened a store at 954 Payne Ave., 


St. Paul, Minn. 








Market Prices for Silver Bars. 
The following are the quotations of silv- 


ver bars in London and New York as 
reported recently: 
Vew York 
selling price. 
London. .999 Basis. 
Se ee Er ... 23 5.8d. $0.52 
iT  * Qheeeuniseetessk wnt 23 9-16d. I1% 
it 64 des dae eb ote wee l-2d 51% 
Sa Pe ea 23 7-16d 51% 
eer ee ne ee »3 5-16d. .513%@ 
Oras-6Kadh seeker es 23 5-16d. Holiday. 








A. M. Jewett, a jeweler at Cortland, N. 
Y., is exhibiting in his window a check for 
$100 which the Jewelers Security Alliance 
is paying to Police Officer Slocum for the 
arrest and conviction of Ra!ph King, of 
South Cortland. Officer Slocum saw King 
loitering about the jewelry store and no- 
ticed a box under his arm. When opened 
it was found to contain $134 worth of mis- 
cellaneous jewelry which King had stolen 
irom the Jewett store after breaking a cel- 
lar window and entering the store. 


Read the Convention Reports. 


(Continued from page 86.) 


JEWELERS’ CIRCULAR from time to time, al- 
though this does not produce the full ef- 


fect that personal participation in the con- 
vention proceedings would give. But for 
the jeweler who cannot go to these meet- 
ings there is no excuse why he should not 
theroughly study the reports of the pro- 
ceedings, and tie subscriber who fails t 
keep in touch with what is being done at 
these conventions or who fails to read the 
addresses which appear from time to time 


distinctly careless and 
interests. 

In the c f his remarks at the State 
convention of the New York Retail Jewel- 
held at Syracuse last 
which the report of the opening 
session appeared in the last issue of THE 
JEWELERS’ CIRCULAR and the report of the 
final herewith, S. D. Burritt, 
kochester, took up this question of the 
the study of the reports ot 
the jewelers’ convention, saying: 

I want to 


in these columns 1s 
blind to his own 


urs? 


ers’ \ssociation, 


WEeK. O] 


appears 
jewelers on 
talk to the jewelers who 


trade paper, 
JEWELERS CIRCULAR to get my 


are not ere 
and | want LHE 
remarks that 


by means of out 
follow 


and see that they are spread. 

flewelers who do not attend the convention are 
Mmiss.ng an opportunity of educating themselves in 
many things that are vital to their very existence, 


but I want to say to them through Tue JEWELers’ 


CIRCULAR that unless they read carefully and fully 


the reports of these meetirgs as they appear in its 
pages, they are cheating themselves out of an 
important opportunity for help 

I feel strongly on the subject because its im 
portance cannot be overestimated. All jeweles 
who stay away from these conventions should be 
shown that in justice to themselves, they read and 
digest the reports in THe JeEweters’ CIRCULAR, 


which are always full and complete, before they 


read anything else that might interest them in the 
issue. Next to coming to the convention, the best 
thing the jeweler can do is to read the reports that 
ave published. 

We think that there will be very little 
dissension as to the correctness of Mr. 
Burritt’s advice to jewelers and hope that 
it wili be generally followed. It is with 
the idea of the good that will come to the 
trade from these reports of conventions 
that so many of the addresses made are 
given in full and so much space is given 
in every issue to the stories of the con- 
vention as a whole. 








Canada Notes. 





W. Williams, Conquest, Sask., has dis- 
continued business. 
A. ©. MacNichol, Port Arthur, Ont.. is 


selling off his stock and going out of busi- 
ness. 

Kasler Bros., Fort William, Ont., have 
scld their branch at Port Arthur to N. 
Kasler. 

The British Souvenir Spoon Co., Ltd., of 


Toronto, has been incorporated under the 
laws of Ontario with an authorized capital 
of $25,000 to manufacture and deal in sil- 
verware, silver-plated ware and cutlery 
The provisional directors Arthur J 
Thomson, Reginald H. Parmenter, W. S. 
Morlock, Edwin G. Baker and John S 


Forgie. 


are 








The McKinney Jewelry Store, Hutchin- 
son, Kans., has been succeeded by Jay T. 
Brown. 
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Silver Co.., 


Clark, formerly of the United 
129 Oliver St.. is now engaged 
in the electro-plating business at the same 
address 

Charles Arena has returned from a trip 
to Philadelphia in the interests of LaSecla, 
‘ried AS Ci 
Chestnut St 

Miss Eleanor Adams, daughter of Mrs. 
and the late Robert W. Adams, has been 
elected president of next year’s senior class 


manufacturing jewelers at 9% 


at Smith College. 
Wiegand & Co.. 
at 112 Arlington St. 
present time in their chain finding depart- 
ment. The jewelry department is quiet. 
Frank Schmitz, of Schmitz, Moore & 
Co., 401 Mulberry St., has moved from 
Newark to occupy the residence which he 
has just completed at Belmar, on the New 


manufacturing jewelers 
are very busy at the 


Jersey coast. 

Jean R. Tack, president of the New Jer- 
sey Retail Jewelers’ Association, was in 
attendance last week at the annual conven- 
tion of the Pennsylvania Retail Jewelers’ 
Association at Philadelphia. 

The “Interstate Smelting & Refining Co.” 
is the trade name filed by Fred E. Wuench, 
45 Columbia Ave., and Charles T. Landry, 
95 Franklin St.. for the gold, silver and 
refining business which they are now con- 
ducting at 9-11 Railroad PI. 

Mrs. Pauline MHochstetter, mother of 
Charles J. Hochstetter, of the retail jewel- 
ry firm of Frank Holt & Co., 739 Broad 
St., was buried on Wednesday of last week. 
Sydney T. Holt, of the firm, was one of 
the bearers. Mrs. Hochstetter was 72 
years old. 

Milton Meier has been added to the sales 
force of Meyer & Gross, manufacturing 
jewelers and ring makers at 407 Mulberry 
St. His territory is the middle west. He 
will leave on his first trip for Meyer & 
Gross soon. E. J. Gross, of the firm, will 
soon leave on a western trip for his com- 
pany. He will go as far west as Denver, 
Colo. 

Arthur Jones, of the American Oil & 
Supply Co., who was operated on several 
weeks ago for appendicitis at the German 
Hospital here, has recovered sufficiently to 
return to his work. Curtis R. Burnett, of 
the firm, who is a member of the State 
commission in charge of the New Jersey 
building and exhibit at the Panama-Pacific 
Exposition at San Francisco, was at the 
exposition last week, when New Jersey Day 
was observed. He is accompanied on the 
trip by Mrs. Curtis. 

Trial of the suit of Joel and Clara G. 
Horton, 43 Franklin St., against Durand & 
Co., manufacturing jewelers, 49 Franklin 
St.. has begun before Judge Nelson Y. 
Dungan. It is alleged by the plaintiffs that 
the defendant company installed machinery 
at its plant in 1904 that by its. vibration 
caused damage to their dwelling house at 
43 Franklin St., causing cracks in the foun- 
dations of the house and broken walls, ren- 
dering it unfit for occupancy. It is further 
alleged that soot, fumes and smoke from 
the Durand factory had been the cause of 
much discomfort and damage. The alleged 


ruisance dated from 1904 to the time the 
suit was filed, Dec. 22, 1911. The Durand 
company in its defense claims that for 20 
previous to the time mentioned in 
the suit they made the same articles with 
the same machines and that no complaint 
was made. The continuance of a nuisance 
for so long a time without objection gives 
them a right to continue, it is contended. 
The detendants, however, deny that the 
operation of the machinery in their factory 
plaintiffs’ 


years 


has caused any damage to the 
property. 

lhere was a large attendance at the May 
meeting of the Newark Association of 
Credit Men, held last Thursday night in 
the Down Town Club. The speakers of 
the evening were J. Harry Tregoe, secre- 
tary-treasurer of the National Association 
of Credit Men; Mayor Raymond and Au- 
gustus V. Hamburg, of the Hamburg But- 
ton Co., this city, president of the Newark 
Board of Trade. Mr. Tregoe talked on 
the fight being waged by the credit men 
of the country against fraudulent failures 
and other crimes of the retail trade. Vol- 
untary subscriptions are being solicited for 
a “prosecution fund” to defray the ex- 
penses of proceedings against any persons 
found engaging in fraudulent practises as 
tar as it relates to the activities of the 
credit men. Curtis R. Burnett, of the 
American Oil & Supply Co., this city, who 
was formerly president of the Newark As- 
sociation of Credit Men, is chairman of the 
national committee in charge of this work 
of prosecution. The organization plans to 
spend $25,000 a year for five years to chase 
cut of business men who engage in fraudu- 
lent business. 

Charles F. Manahan, second vice-presi- 
dent of the American National Retail 
Jewelers’ Association, was in Newark on 
Tuesday of last week in the interests of 
the coming national convention, which will 
be held in New York city the week of Aug. 
23. Accompanied by Jean R. Tack, of this 
city, who is president of the New Jersey 
Retail Jewelers’ Association, Mr. Manahan 
visited many of the manufacturing jewel- 
ers of the city in regard to making ex- 
hibits at the Grand Central Palace next 
August in connection with the convention 
of the retail jewelers of the country. A 
number of the local manufacturers have 
already taken space in the exhibition hall 
and others are expected to sign up later. 
Considerable interest is manifested in the 
coming exhibition by local manufacturers, 
who see in the convention and exposition 
a fine chance to come in contact with the 
retail jewelers of the country in a more 
personal way than is often possible. It is 
probable that many of the delegates will 
visit the many factories in Newark and 
see jewelry in the process of manufacture. 
The fact that the convention managers 
have decided that the jewelry exhibit is 
not to be public, it is felt by local manu- 
facturers, will give them a better chance 
to come into contact with the delegates 
personally at the exhibit than would be 
possible if the Grand Central Palace were 
crowded with people whose only interest 
there was curiosity. The fact that the busi- 
ness sessions will be in the morning only, 
leaving the rest of the day for the dele- 
gates to become acquainted with one an- 
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other and with the manufacturers, is a 
point which appeals to the local manufac- 
turers who are to exhibit. Take it all in 
all, many manufacturers in this section 
look upon the coming convention of retail- 
ers and the exhibit that will be held at the 
same best opportunity they 
have had for a long time to get into close 
personal touch with a large number of the 
retailers from all parts of the country. 


time as the 








Trenton, N. J. 


Orr & Stone, Inc., manufacturing jewel- 
Newark, have filed a certificate of 
incorporation at the office of the Secretary 
of State at the State House here. The 
capital stock is placed at $10,000, and the 
incorporators comprise C. C. Orr and Min- 
nie Orr, Rutherford, and Walter J. Stone 
and Helen Stone, Newark. 

The Trenton Chamber of Commerce, 
with the assistance of the retail mer- 
chants’ division of that body, is conducting 
a unique campaign of advertising the stores 
of the city that is arousing considerable 
interest among the local newspaper reading 
public. The retail merchants’ division of 
the Commerce body consists of 108 of the 
leading dealers and was formed some time 
ago as a result of the activities of the Ad 
Craft Club. Besides adopting and display- 
ing a common emblem which stands for 
quality and service, the members of the 
merchants’ division have each selected an 
individual slogan, which is used freely in 
newspaper advertising, window dressing 
and other forms of publicity work. All the 
leading jewelers of the city are members 
of the merchants’ division, and already the 
slogans of two of the jewelers—Fort & 
Goodwin, 2 N. Broad St., and A. F. Will- 
iams, 23 E. State St—have appeared. The 
slogan of the former is “The Gorman 
Shop” and that of the latter “The Store 
with the Chimes.” The slogans of the 
other jewelers belonging to the division 
will be used as the list is published. 


ers, of 








Asbury Park, N. J. 


TRADE CONDITIONS 
business has commenced to brighten. 
Chere a number of weddings lately and 
that has helped the jewelers. 


A. M. Lutz, Trenton, has opened a re- 
pair shop for the trade to do engraving and 
jewelry repairs. 

The jewelers here are looking forward 
to a large gathering of jewelers when the 
State convention meets here next month. 

Harry Welsford, watchmaker, with 
George Moyer’s jewelry store, has _ re- 
ceived a Winter bowling prize. 

Grace M. Lewis, a former clerk in Geo 
E. Moyer’s jewelry store, has accepted a 
position as traveling representative of A. 
L. Pfersich & Co., Philadalphia, Pa. He 
is calling on the trade in Maryland, Vir- 
cinia and western Pennsylvania. 


Spring 


has been 








The presumption that title to an unin- 
dorsed note payable to order is in the payee 
is held not overcome in the Utah case of 
Escamilla v. Pingree, L.R.A.1915B, 475, by 
the fact that it is in the possession of 


another 











finn will take the store at 6:1 
by J. 


\aron & 
\\ ashington st. 
Frank Weidhorn. 


Luigi Bessi, tormerly with Henry Sam- 


formerly occupied 


brim, has taken a position with John Ca- 
hill, manufacturing jeweler. 

5 ston creditors of 
Newport, Vt., it is reported, 
V3 cent. on the dollar. 

francis G. Butler, of F. G. Butler & Co., 
has returned from an enjoyable trip to the 
two expositions in California. 

Nathan 


SOnS ( O., 


Roy P. Skinner, 
are ofttered 


o's per 


Fish, salesman for the I. Alberts 
recent ly wedded, is occupying his 
residence in the Roxbury district. 
Nemser, of D. Nemser & Co., 1s 
n a batsiness tr Dp this week through south- 
ern Massachusetts and Rhode Island. 

A. Kopelman, watchmaker to the trade, 
has removed from 5 Bloomfield St.,, taking 
quarters with S. Barber in room 38, Jewel- 
ers’ building. 

Alberts, Abraham Alberts and 
went to New York city on a 


new 


David 


7 


KE manuel 


H. Vinick 
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‘Valter B. Snow. manager of the Poole 


Silver Co., and sales manager at the Bos 
Pocassett next week to 


his Summer place there. 


ton ofhce, goes to 
open 
The Novelty Jewelry Co. has just moved 


from the sixth floor to room 511. Jewelers’ 
building, 


g, and David Goldwasser has taken 
room 510, the adjoining premises. 


Bigelow. Kennard & Co. make their 
early closing Summer announcement. They 
will close Saturdays at 1 o'clock, other 


days at 5 o clock, from June 19 to Sept. 11. 

Alfred E. Myers, the Hanover St. 
jeweler, who is to remove in a few weeks 
to the Jewelers’ building, began an auction 
clearance sale May 27 at his present store. 

The Dirigold Sales Co., jewelry and 
tableware, occupies rooms 310 and 311 in the 
Blake building jointly with E. H. Hurst, 
dealer in diamonds and other precious 
stones. 

hanges have been made in the interior 
he establishment of J. A. Salman, of 
the Ballard building, and a new and more 


onvenient entrance is an additional 1im- 
provement. 
\Wholesale and jobbing jewelers in this 


ity entered into an agreement to close last 


simi- 


\ 
Saturday and Monday, also to close 
| Labor 


lariv over the Fourth of July and 
Day holidays this vear. 

Daniel Pratt’s son, Frank W. B. Pratt 

klin St., is having extensive altera- 

tions made in his store and the owners of 


the building are installing a modern ele- 
vator near the main entrance. 

Walter Holden, manager of the branch 
in Paris of Spaulding & Co., Chicago, has 
been calling during the past week upon 
Boston friends in the jewelry trade, in- 
tending to sail shortly for France. 

E. P. Tirrell, of room 402, Blake build- 
ing, observing the anniversary of his start 
in that jocation, reports steady growth in 
patronage, May business this year showing 
an increase compared with May totals a 


year ago. 


Reginald W. P. Brown, of the clock 
house of Nelson H. Brown, is a director of 
the Prudential Trust Co., the new banking 
institution which opened June 1 on Sum- 
mer St., on the corner formerly occupied 
by the John C. Sawyer Co., a retail jewelry 
concern. 

A. Cavallo, manufacturing jeweler at 
345A Washington St., will remove about 
June 15 to convenient quarters in the Bal- 
lard building, having secured room 512, 
which is more accessible than his present 
establishment on account of the elevator 
service. 

l'rederick M. Harris, of Harris & Law- 
ton, and Charles W. Johonnot, with a party 
of friends, went to Penobscot Bay, Me., 
over Memorial Day, starting Friday eve- 
ning. They enjoyed three days of fine fish- 
ing at a lakeside camp which they visit 
annually in the Spring. 

Ff. H. Dunmore, well known‘ in the trade 
as china and cut glass buyer tor the Shep- 
ard stores in and Providence, 1s 
to devote his hereafter to the 


this city 
attention 
buying for Providence only, being succced- 
ed at the store Shepard, Norwell 
Co. here by Mr. 
the Boston 
a luncheon May 


of tne 
(silmiore. 

hamber ot Commerce gave 
292 at the Exchange Club, 
experts who were to confer 
this week with the Federal Trade Commis- 
commercial outlook in 


to business 


sion regarding the 

this country. Henry S. Dennison, of the 
Dennison Mfg. Co., is one of the promi- 
nent men identified with the inquiry and 


conference. 

Buyers in town during the week include 
J. M. Johnson, Sanford, Me.; George H. 
Woodbury, Newport, N. H.; Solon Abbott, 
Winchendon; L. E. Briggs, Vineyard Ha- 
ven; William Swop, of Swop & Herbst, 
Lawrence; A. J. Hurd, North Adams; C. 
F. Godfrey, Hingham; George H. Gutter- 
idge, Maynard; H. S. Sorenson, Wake- 
field; E. S. Clark, Sandwich, Mass. 

Joseph Cowan, of the Jewelers’ building, 
in a circular dated May 25 makes the fol- 
announcement: “Owing to radical 
changes in my business I am disposing of 
my entire wholesale jewelry stock at retail 
Come 


lowing 


at actual cost of manufacture. 
early, as my entire stock will be sold inside 
This includes my line of 
and gold and gold- 
and emblems of every de- 


of two weeks. 


diamonds, diamond 
filled jewelry 
scription.” 
Joseph Di Cocco, 27 years of age, was 
arrested May 2%, with larceny of 
watch and chain from Isaac W. 
a pawnbroker and jeweler at 
130 Sumner St., in the East Boston district. 
[It was claimed that the prisoner grabbed 
the store aiter 


charged 
a sold 


\landelstan, 


the articles and ran out of 

they were placed on the showcase by the 
proprietor for . inspection. Mandelstan 
gave and caused the 
In court the following day he was 
for further proceedings, June 4, in 


mans arrest. 
held 


SOM) 


chase 


bonds. 











Benhart Marks, who for many years has 
been in the jewelry business on Third St., 
Troy, N. Y., and who recently leased a 
store at Broadway and 4th St. to continue 
the business in Troy, is remodeling his new 
quarters. 
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William Espey accompanied friends on 
an automobile trip last week to Richmond 
and return. 

L. L 


Groh’s 
Jewelry Co., has 


trip 


Bowman, president of the ] 
returned trom a 
through eastern Indiana. 

J. F. Smith, who formerly conducted a 
trade watch repair shop, has taken a posi- 
Kern. 


tion with George S. 


Harold latte. a violinist of note 


SOT] ot B. Jatte, 


line vaudeville 


and the 
head- 
English 


| 


yf this city, was th 
attraction at th 
Theatre here last week 
leo Krauss ster- 
ling trophies to the untry 
lub. The trophies were displayed in Mr. 
week. 


has sold 46 bronze and 


Indianapolis C 


t 


i ane , canaen on ’ ]. 4 
INTAUSS WINGOWS taSt 


Mrs. J. W. Schmeltz has closed her store 
at 38 Virginia Ave. The business was 
founded about 30 years ago by Mr. 
Schmeltz, who died last Fall. 

T) 


L. O. Ingram, Hillsdale; O. S 
Greenfield; J. W. Thompson, Danville, and 
J. I. Harding, Brownsburg, were among 
the retail jewelers in the city last week. 
ans for reorganizing the Indianapolis 
\ssociation been 
1. Several efforts were made to 
effect a reorganization recently, but enough 
jewelers would not interest to carry 
ut the plan. Unless the unexpected hap- 
pens, the association will remain “dead.” 
lhe wholesale trade division of the In- 
held its 
“oasoline gallop” last Tuesday. An 
trip was made by represent- 
wholesale and jobbing concerns 
to advertise the city as a whole- 
sale and jobbing center. Merchants 1n 
Danville, North Salem, Roachdale, Ladoga, 
Parkersburg, Russellville, Waveland, Mar- 
shall, Rockville and Bainbridge were visit- 
ed. A cordial reception was extended the 
visitors at each place. Further trade ex- 
tension excursions will be made during the 


Retail Jewelers’ hav 


abanadonet 


take 


dianapolis Chamber of Commerc 
second 
automobile 
atives f 

of the city, 


Summer 


[t is announced that there probably will 


e no jewelry and silverware exhibit in 


with the annual convention of 
the Indiana- Retail Jewelers’ Association, 
held here next month. Manutactur- 

; and jobbers have not shown much in- 
eres the proposition to hold an exhibit 
under the auspices of th association. 
Cher ay be few individual exhibitors. 
Pine ventio! will he held al thie Severin 
Hotel and the registration of members and 
eception will take place on the evening of 
June 22, allowing two full days—June 23 
and 24—for the business sessions. lhe ban- 
juet will be held at the Severin Hotel the 
evening of June 23 and will be the most 
elabora he association has ever had. It 
also probable that automobile trips to 
places of interest will be arranged. Among 
those who will be on the convention pro- 


gram are: President Coombs and Secretary 
Anderson, of the A. N. R. J. A Viayor 
Joseph EK. Bell, of this city ; Col John § 
Shepherd, of New York, and Bartley J. 
Doyie, of Philadelphia. The Rev. Lous 
Brown will deliver the invocation at t! 
pening session. 
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W. Armour Jenkins, president of Jen- 
kins & Jenkins, silversmiths, has returned 
from Atlantic City and will open his Sum- 
mer home in the Long Green Valley. 

The local police have asked the jewelers 
to be on the lookout for a diamond-studded 
heart, valued at $775, that was stolen in 
Washington a few days ago, as they think 
the man came on to Baltimore. 

Mrs. Smith, wife of Robert B. Smith, 
the Gay St. jeweler, has a number of paint- 
ings on exhibition at the annual show of 
the Maryland Institute. She has made re- 
markable progress in the short time she 
has been painting and has received very 
favorable comment. Some of her works 
were recently sent to New York by a col- 
lector for sale 

The annual meeting of the Hennegen- 
Bates Co. was held recently, with the elec- 
tion of the foilowing officers; John D. 
Reynolds, Sr., president; Andrew L. War- 
vice-president; C. Howard Millikin, 
secretary and treasurer. The above off- 
cers and Louis Bayer and James J. Glenn 
will compose the board of directors. Mr. 
Millikin is the new director and, as he is 
a son-in-law of the late James O. Bates, he 
will represent the Bates estate. 

Joseph Castelberg, president of the Cas- 
telberg National Jewelry Co., who has been 
at the Hebrew Hospital taking a rest cure 
weeks, is now at Atlantic 

He was recently elected 
conven- 
Henry 


ner, 


tor the past five 

City recuperating. 
chairman of the “On to Chicago” 
tion of the Ad Club of Baltimore. 
F. Kleintank, who specializes on the theat- 
rical trade with the Castelberg National 
Jewelry Co., was last week elected supreme 
dictator of the local Order of Moose. 

[he repairs to the home of the new United 
which was formed recently 
and took over the property at 106 N. Eutaw 
St., is nearing completion, only the interior 
decoration being necessary. <A _ stairway 
has been erected in the middle of the rear 
tor entrance to the second floor, where the 
optical department is _ located On this 
floor will be the bookkeeping and sales- 
men’s department. On the third floor the 
repair shop and optical workshop will be 
located, with new machinery. Henry Rapp 
is the president of this new venture and 
B. D. Dickman is the secretary and treas- 
urer. 

Louis 


Jew elry (oO 


Pratt 
Story of 
home of Otto 


Shapiro, a jeweler of E. 
brought into the 
daring robbery of the 


has been 


on a charge of 
Following his ar- 
the Northwestern Po- 
and released on $750 bail. Dor- 
a few mornings 
out and jumped 
made his escape, 
g with him worth of jewelry 
which he gathered hurriedly. Shapiro’s 
arrest followed the arrest of Angelo Mar- 
chioni, who confessed to “save the girl in 
the case,’ Mrs. May Weaver, 22 
old, who is also held as an accomplice to 
the robbery. Marchioni is a jitney bus 


guth, known as the “jitney bus rob- 


by being arrested 
uying stolen articles. 

1e was taken t 

Station 

's home 

by a man who ran 

a jitney bus and 

- “ S300 


Was robbed 


VeaTs 


driver, and after was arrested impli- 
cated Mrs. Weaver, who he said had loaned 
him the jewels as security for a small 
amount of money. When Mrs. Weaver 
was arrested she declared in a dramatic 
manner that she had been drugged and 
taken to a house on Courtland St. by Mar- 
chioni. Marchioni, according to the testi- 
mony he gave at the jeweler’s hearing, had 
sold about $200 worth of the jewelry to 
Mr. Shapiro for $10. 
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The Edwards & Zanner Co. has been 
awarded a contract by the Navy Depart- 
ment to furnish a dozen pairs of rubber 
automobile goggles for use at the Phila- 
delphia Navy Yard. 

George \V. Spear, at a meeting of the 
Retail Jewelers’ Association Tuesday 
night, was elected to the presidency to 
fill the vacancy caused by the death of 
its president, A. D. Prince. In connec- 
tion with the meeting resolutions of con- 
cdolence in the death of Mr. Prince were 
adopted. The next meeting 
held on the 


unanimously 
of the 
night of June 3. 

Rumors of the disorganizing of the Re- 
tall Jewelers’ Association of the District 
of Columbia and the affiliation of its mem- 
jewelers’ branch of the Re- 
tail Merchants’ Association are heard, and 
it was stated on good authority that un- 
less certain members of the old body pay 
dues or new members are se- 
change may be made. Charles 
J]. Columbus, the Retail Mer- 
chants’ Association, is urging the affiliation 
of the jewelers’ body with his organization. 

A fraud order has just been issued by the 
Post-office Department against the Sterling 
Silverware Co., Montreal, Can., “its officers 
and agents.” It has been found by the De- 
partment that this company is the same as 
the Parisian Silverware Co., and the Do- 
minion Watch Co.. against both of which 
companies fraud orders have already been 
issued. The order against the Dominion 
Watch Co., recently issued, was printed in 
full in THe JeEWeLers’ CrRcuLAR, several 
weeks ago. The order against the Sterling 
Silverware Co. is merely an extension of 
that order. 

\ diamond paved 
was stolen from the jewelry firm of the 
Berry & Whitmore Co., llth and F Sts. 
N.W., several days ago by two men wh 
palmed it while a number of such pieces 
f jewelry being displayed to them 
clerk. The men entered the stor 
about noon and asked to be shown the 

They left after examining the 
was not until they had de- 
was discovered 
described as follows: No. 
and 30 years old, five feet 
weighing about 125 pounds, 


dark hair 


association 1s to be 


bers with the 


up their 
cured the 


secretary ol! 


heart valued at $77: 


were 
by a 


articles. 
jewelry, and it 
parted that the robbery 
The men are 
|, between 25 
six inches tall, 
if dark complexion. He has 
and smooth face and wore a brown suit. 
No. 2, about the five feet nine 

between 161) 


or 10 
and comp!exion, 
Both 


same age, 
weighing 

dark 

a dark 


inches tail. 
170) | 2b88 ; f 
. - 


suit 
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men were neatly dressed. The police were 

notified of the robbery and although a de- 

scription of the men was circulated about 

the city and to other near-by cities no 
f them has been secured. 








E. M. Orvis, Chicago, called upon the 
trade last week. 

George S. Katz and his wife spent the 
week end at Atlantic City. 

Willard A. Levers will open a jewelry 
store at 228 S. 40th St. about the first of 
July. 

I. Mayer, a jeweler and optician, has 
moved his establishment from 1301 Market 
St. to larger quarters at 1732 Market St. 

Thieves working in Camden _ recently 
stole a bicycle belonging to the son of F 
B. Wallen, jeweler. It has not been re- 
covered. 

R, A. Menner, Cape May, N. J., formerly 
with C. K. Hand, of this city, has accepted 
a position with the Cape May Jewelry & 
Optical Co 

The sympathy of friends in the trade 
is extended to John Enright, of 111 S. 
8th St.. who lost his brother, Jeremiah 
Enright, last week. 

Josiah B. Heckler, Mainland, Pa.; J. W. 
Parish, Newark, N. J.; S. L. Diehl, Pen 
Argyl, Pa., and Edgar Garman, Coatesville, 
Pa., were visitors in town last week. 

J. B. Robinson, for a long time manager 
for &. J. Schless, 909 Market St., has ac- 
cepted a position with I. Press & Sons. 
Mr. Press recently purchased the business 
of Mr. Schless 

Louis Mande, a jeweler at 713 South 
St., who was seriously ill in the Jefferson 
recovered as to be 

welcomed by his 
the proceedings of the 


Hospital, has so far 
about again and was 
many friends at 
Pennsylvania Retail Jewelers’ Association, 
which held at the Hotel Adelphia, 
this city, last week. 

The following well-known jewelers spent 
Decoration Day at Fortiscue, N. J., on 
board the power yacht Fredora fishing: 
C, A. Shinneman, Chambersburg; A. Voll- 
mer, Gus Schmidt, F. C. Bode, R. C. Wilde, 
Andrew Cannell, E. P. 
Warne, Charles Eastlack, Warren McKay, 
Gibson. 


were 


Smith, George 


Charles Landau and Robert 

A display in the window of Frank 
Schenuit, 2631 Germantown Ave., that is 
attracting a great deal of attention is that 
of a large pearl oyster shell from which 
pearls are taken. [It is ar- 
silk back- 


the Oriental 


tistically arranged with black 


ground and powerful electric light shining 
on it, making it very attractive. 
Charged with buying the proceeds of 
numerous robberies, M. L. Jones, 1214 Pop- 
lar St., has been held for a fur- 
ther hearing by Magistrate Morris. He 
was arrested on information supplied by 
a colored man who is under bail for rob- 
hing his employer of jewelry worth about 
colored man said he sold ear- 
Jones denies the charges. 


directly 


jew eler, 


S00. The 


rings to Jones. 


A. T. Waggener, Phillipsburg, Kans., has 
to Santa Ana, Cal. 
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TRADE CONDITIONS, 

business is showing a material increase through- 
out the Pittsburgh district, and it is believed that 
within the next 90 days trade will be far better 
than it has been for many months past, unless 
toreign events should arise to change this fore- 
cact. Pittsburgh steel mills are now operating 
around 80 per cent. capacity, and the indications 


are that they will be operating much more fully by 
July 1. Around the this 


were down to about 25 or 30 pe: 


first of year operations 
cent, 
in the coal and coke fields also are 
merchants know what this 
general business. Dealers are 
regarding the outlook and that the late 
Summer and Fall business all that could be 


desired. The present increase in the jewelry trade is 


( Jperations 
increasing and 
means to the cause of 
teeling optimistic 
belreve 


will he 


due to some extent to the June wedding business, 
but trade is increasing where this has no bearing. 
The diamond improving, 
‘ome splendid sales having been made here during 
the last week or two by seme of the prominent 
retail houses of this city Wholesalers also report 
a better demand for goods and 
feeling. 


bus:ness 1S reported as 


a much better 

and 
industrial 
any 


ilso 
Money is becoming much easier col- 
lections are improving. With 
ccnditions bette than they 
time in the last year, merchants believe that trade 
ought to steady this 
forward. 


general 


now have been at 


show a rease from time 


H. A 
ing goods in 
friends. 

\ugustus A. Gillespie and Mrs. Gillespie 
are spending several weeks at Sandusky, 
()., visiting relatives. Gillespie Bros. re- 
port business to be improving. 

Levitan Bros. gold and silver electro- 
platers, have opened attractive quarters in 
room 314, Bessemer building. The Besse- 
mer building is becoming noted for the 
number of jewelry firms engaging quarters 
there. 

Jacob Marxer, who was employed some 
vears Heeren Bros. 
& Co. and who at one time had a business 
of his own, was found dead in bed at his 
home in this city last week. Heart failure 
is supposed tto have been the cause of his 
death. He was about 35 years old and was 
well known 

A largely attended meeting of the Pitts- 
burgh Association of Optometrists was 
held last week, many jeweler-opticians be- 
ing present to hear Max Poser, of Roches- 


Jackson, Saltsburg, Pa., was buy- 
the city last week and visit- 


lily 


ago as an engraver by 


ter, N. Y., give his lecture on lenses. The 
jeweler-opticians are hoping that Govenor 
Brumbaugh will sign the optometry bill, 


which is now before him. 

Owing to 
had no control, Sam F 
issue invitations to the formal opening of 
his remodeled until this 
week Mr le congratulated 
generally on the completeness of his estab- 
lishment and of the pleasant surroundings 
of his store, 
the neatest im this 
University ot 


which he 


Sipe was unable to 


circumstances over 


establishmet! Il 


Sipe 1S ell 


which is regarded as one of 
C1it\ 
"ttsburgh 


Two students 
have opened attractive quarters in the Jen- 
kins Arcade building under the firm name 
of Harlan & Ketchum. The new concern 
is making a specialty school and fra- 
ternity jewelry and already has placed two 
men on the road. Mr. Ketchum was for- 
merly in charge of the Universtiy Book 
Store, which conducted a jewelry depart- 
ment of the same char the new 


icter as 


concern. 
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John Mitsch, who was engaged in the 
jewelry business in Pittsburgh about 20 
years ago, was one of the appraisers of 
tie jewels owned by the late Mrs. N. T. 
Graham and who valued them at $150,000. 
\mong the jewelry was a $12,000 necklace 
and many other articles of the most ex- 
pensive jewelry, both in pearls, diamonds 
and other precious stones. The collection 
was one of the most valuable ever ap- 
praised here. Mrs. Graham belonged to a 
prominent Pittsburgh family. 


Three thousand petition blanks were 
mailed to optometrists in Pennsylvania last 
week, urging them to obtain signatures of 
prominent persons favoring the Dunn op- 
tometry bill now in the hands of Governor 
Martin G. Brumbaugh. The Governor has 
until June 18 to sign the optometry bill and 
he is expected to take. action upon it with- 
in a few days. Failure to do so by the 
stated time means that the bill automati- 
caliy drops from the records of the Legis- 
lature without becoming a law. 

Attention of the jewelers who ship pack- 
ages by local express or through express 
has been called to the one-cent tax on each 
parcel carried, although the notice issued 
by the Treasury Department has not yet 
reached here. The tax applies, according 
to the ruling, on those packages and parcels 
which are hauled for pay from one person 
to another, and in which the express com- 
pany is the third party. Packages deliv- 
ered by stores to customers are not af- 
iected by the ruling. This penny tax is a 
war emergency measure and must be borne 
by the receiver of the goods, who will 
sign a receipt and attach thereto a one-cent 
internal revenue stamp. These stamps must 
be furnished by the transfer or express 
companies, who will charge for them. 
Should the payment of the tax be refused 
the package will not be delivered and the 
tax will be placed on the shipper. A pen- 
alty is provided for the evasion of the tax. 
The tax here is not in effect, and plans are 
being made to notify merchants and all 
persons involved regarding the ruling of 
t1e department 

Negotiations for the lease of the build- 
ing at the northwest corner of Wood St. 


and Oliver Ave. have virtually been com- 
nleted and the necessary papers for the 
new location to be occupied by the Hardy 


& Hayes Co. are expected to be signed 
this week, so THE JEWELERS’ CIRCULAR cor- 
respondent was informed a few days ago. 
The new home of the Hardy & Hayes Co. 
business offices of the 
and the Gazette-Times, 


formerly the 

Chrontcle-/ elegraph 
and the corner is regarded as one of the 
very best retail sites in Pittsburgh. The 
building is to be rem ideled to suit the 
wishes of the jewelry firm and plans are 
already being made for these changes. The 
Hardy & Hayes Co. will have the most at- 
tractive display windows in the city. These 
will extend along the Oliver Ave. side, as 
well as the Wood St. front. The jewelry 
concern expects to occupy the new location 
about Sept. 1, and although the lease on 
the present building in Fifth Ave., so long 
occupied by the firm, does not expire until 
next year, satisfactory arrangements re- 
gearding it have been made. The new loca- 
tion places the Hardy & Hayes concern in 


Was 
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close proximity to the Grogan Co., W. W. 
Wattles & Sons, J. R. Reed & Co. and 
C. Siedle & Sons, and also other prominent 
establishments outside of the jewelry trade. 








Lancaster, Pa. 


Edgar Hersh, Reading, was a visitor here 
last week. 


J. S. Vaughn, a jeweler of Suffolk, Va., 


visited Lancaster last week. 
John C. Ballon, Baltimore, who was 
taken sick here a couple of weeks ago 


while on a business trip, was able to return 
home on May 26. 

Five prizes which were awarded the win- 
ners in the Lancaster County ‘Club’s golf 
tournament on Memorial Day were tur- 
nished by W. W. Appel & Son. 

Lester Markley, Detroit, with his wife, 
spent a few days in this city last week with 
her parents. They were en route to 
Savannah, Ga., to visit his parents. 

Monroe A. Kirk is home from a two 
months’ trip to New Orleans, Montgomery 
and other points of interest in the Gulf 
States, having gone there for his health. 

G. William Reisner has received an order 
for scholarship medals from the Grand 
River Institue, Austenburg, O. An order 
from Franklin and Marshall College, Lan- 
caster, for medals for an inter-class meet 
has also been received. 

A. B. Smith, of Smith Bros., and wife, 
last week made an automobile tour through 
Central Pennsylvania. Wren M. Smith, of 
this firm, was last week elected secretary 
of the Advertisers’ Club, an 
association of business men. The banquet 
given by the club on May 24 to the retir- 
ing secretary of the club was furnished by 


lancaster 


Smith Bros. 
Miss Clementine Hooper, Gloversville, 
N. Y.. has returned home after fin- 


ishing a course in engraving in the Ezra 
F. Bowman Technical School. William F. 
Butler, Lancaster, has finished a course 
in watchmaking and taken a position with 
W. P. Turner in Stoneboro, Pa. The base- 
ball team of the school last week defeated 
the Wholesale Grocers’ team by a score of 
6 to 9 

H. M. Rohrer, of this city, is the owner 
' a collection of various old spectacles 
well worth seeing. A pair over 100 years 
old has eight cornered glasses, and the 
part of the frame that extends back of 
ears is in sections, enabling the wearer 
according to the 
Rohrer is also the 
clock with a 


the 
to regulate the 


size of the head. 


“specs” 


Mr. 


owner of a_ grandtather’s 
beautiful walnut case, that keeps as per- 
fect time as it did when new, over 1) 
Vears aRO 

Last week was quite an eventful one at 


the Hamilton Watch factory. On May 26 
the Lincoln Highway boosters, representa 
tives of the Lincoln Highway Association, 
who are on an automobile trip from coast 
to coast, and taking moving picture films 
along the way, “took” the watch factory, 
the employes of which were lined up in a 
eroup outside of the building. The “mov- 
ies” taken on this trip will be shown at the 
Panama Exposition, and will then be shown 
all over the United States. On Friday the 


> 


Pennsylvania retail jewelers were guests at 
the factory. 
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How Many Movements Have 
You Lying in the Safe 


—that you bought at bargain prices? 
Slow sellers, aren’t they? 


That’s the reason you got them at 
those prices. 


There’s no profit and mighty little 
satisfaction in buying watches that 
way. 


They eat up allgyour profits during 
their stay in the safe. 


Get rid of them and— 


Concentrate your buying on I[llinois- 
Springfeld Watches and you'll have 
more safe room, less capital invested, 
increased turnovers, greater profits 
and satisfaction such as you haven't 
known before. 


Start doing this now and you'll be 
in splendid shape when business _ be- 
comes normal. 


ILLINOIS WATCH COMPANY 


SPRINGFIELD 
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Chicago Notes. 


J. F. Peters is on a fishing trip in north- 
ern Wisconsin. 

Jack Dunn, with Austin & Stone, is mak- 
ing a trip of near-by points. 

Chas. S. Purdy is making a trip to in- 
dianapolis and near-by points. 

The Art Watch Case Co. is now located 
in its new quarters in the Heyworth build- 
ing. 

Harry Lesch, of Lesch & Lewis Co., 
leaves this week on a trip to the middle 
west 

Edgar Huehn, who represents J. Mehr- 
lust, New York, calied on the Chicago 


trade last week. 
\lfred J. Moss, Chicago representative 
of the Lyons Mfg. Co., is making a trip 


of Wisconsin points. 

The Standard Button Co. has opened an 
office in room 1215, 29 E. Madison St., in 
charge of Lon Richards. 

Chas. T. MacConneil, Chicago represent- 
ative of the Homan Mfg. Co., has returned 
from a trip to the factory. 

W. A. Schafer, of the Schafer Fountain 
Pen Co., Madison, Ia., was a recent visitor 
at the Chicago office of the company. 

C. W. Jelliff, Mansfield, O., was a recent 
visitor here on a buying trip, incidentally 
calling on his two sons, who are at school 
in Chicago. 

Cyrus Price, who represents 
heimer Bros. & Veith, New York, was re- 
cently called to San Diego, Cal., on account 
of the death of his father. 

Chas. P. Crane, who represents the 
Bliss Bros. Co., has returned from a visit 
to the factory and to the convention re- 
cently held at Syracuse, N. Y. 

A. G. Rodan has left the employ of the 
Merwin-Wilson Co. as Chicago representa- 
\Ir. Wilson, of the firm, is expected 
this to appoint a new 
ofhce here. 


Oppen- 


tive. 
in Chicago 
man for the 


week 


\lexander Harper. general manager of 
the American Silver Co., Bristol, Conn., 
stopped over at the Chicago office of the 
company recently en route home after a 
visit to the Pacific Coast. Mrs. Harper 
accompanied him. 

S. E. Dickson, representing the John T. 
Mauran Mfg. Co., 1s making a middle 
west trip: J. R. Hewett, traveling from the 
same office, has returned froma northwest 
trip, and Hugo Thelen, also of the same 
office, is making a trip of near-by points. 

WD x 


\Weibezahn, vice-president, and R. 


Ir. Prochnow. treasurer. of the Fort Dear- 





born Watch & Clock Co., and Hugh E. 
King, of the Hugh E. King Sales Co., have 
left for the northern part of Minnesota in 
the Mantrap region to spend a week or 10 
days on a fishing trip. 

A petition in bankruptcy was recently 


: | 


filed here in the United States District 
Court against Alfred Elsner. The peti- 
tioning creditors were the S. & B. Lederer 
Co., with a claim of $433; R. B. McDon- 
ald & Co., $874, and the Richards Mfg. Co., 


$988. Edward D. Buell was appointed re- 
ceiver. The liabilities are placed at $9,000 
and assets $2,500. 


in Chicago recently 
were the following: B. Wolfe, of D. 
Marx’s Sons, St. Paul., Minn.; Ernest 
Starkey, Waterford, Wis.; Chas. M. 
Schnell, South Bend, Ind.; J. M. Custer, 
Aurora, Ill.; R. P. Kiep, Joliet, Ill.; C. W. 
Jelliff, Mansfield, O.; A. D. Miller, Naper- 


Among the buyers 


ville, Ill.; Carl L. Markert, Wilmington, 
Ill.; Walter H. Mellor, Michigan City, 
Ind.: C. C. Thoma, Battle Creek, Mich., 


and a representative of the National Nov- 
elty Importing Co., St. Louis, Mo. 








San Diego, Cal. 


An auction sale is also being conducted 
by Max Baranov, of the Diamond Palace 
on 5th St. between E St. and Broadway. 

Augustus Jefts, optician and jeweler, has 
recently removed from University Heights 
to a location on Broadway between Ist and 
Front Sts. 

Ben Shapiro, doing business under the 
name of the San Diego Jewelry Co., 1s 
conducting an auction sale of stock at his 
store on oth St., between E and F Sts. 

Joseph Samuels, president of the Joseph 
Samuels Jewelry Co., Dallas, Tex., is at the 
San Diego Hotel. In speaking of the Pan- 
ama-California Exposition he declared it 
was one of the achievements of the age. 

At the Panama-California Exposition vis- 
itors notice a boy dressed in an Uncle Sam 
costume, who is the official salesman of the 
souvenir medal. The lad is always to be 
seen about the Plaza de Panama, and is 
kept quite busy showing and selling his 
stock, which he carries on a tray. 

Walter W. Bradley, field assistant to the 
State mineralogist, has been gathering data 
of this county’s contribution to the mineral 
yield of the State during 1914. San Diego 
County ranks first in the production of 
gem stones. The State mining bureau has 
recently issued a report on the “Mines and 
Mineral Resources of San Diego and Im- 
perial Counties.” 





Toledo. 

R. G. Gradolph, of Russell & Gradolph, 
Petersburg, Mich.. was a caller at local 
jewelry houses this week. 

Bb. H. Berson & Co. have moved from 
the third to the fourth floor of the Ohio 


buiiding. The space has been increased. 

L. S. Clark, Lorain, was a guest of To- 
ledo jewelry houses this week. He was 
en route to Michigan, where he expects to 
visit with friends. 

C. C. Winans, 407 Adams St., has moved 
into a new location at the corner of Hu- 
ron and Adams Sts. The building former- 
ly occupied by Mr. Winans is to be torn 
down to make way for a new structure. 

The Swigart Watch & Optical Co. has 
moved into its new location on Superior 
St. and will be ready for business within 
a few days. The new location is larger 
and more convenient than the one just va- 
cated on the same street. 

The Merrill & Broer Co., which recently 
moved into handsome new quarters in the 
new Dime Savings Bank building, is plan- 
ning a big opening for Saturday, June 5. 
Personal invitations have been issued and 
there will be music, while guests will re- 
souvenirs. The furnishings of the 
new store will be entirely of mahogany. 

Mrs. Augusta Judd died at her home in 
this city Friday May 28. Mrs. Judd was 
one of the stockholders of the Judd-Gross 
Co., 251 Summit St. She was 71 years 
old and the widow of one of the founders 


ceive 


of the company, who died less than 
a year ago. A daughter survives. There 


will be no change. in the jewelry concern 
through her death. 








At 4.45 one morning recently a neighbor 
happened to look from her window toward 
the store of John Koegel, Fort Wayne, 
Ind., and observing a window open called 
her son. When he looked he saw a negro 
climb through the window, close it and 
walk away. The young man dressed quick- 
ly, followed the negro and notified the po- 
lice. He and Officer Hall found the thief 
in a Wabash box car with two other ne- 
groes and the negro was placed under ar- 
rest. At the police station five watches 
were found on him, and a search of the 
box car revealed three neck chains, which 
is all Mr. Koegel thinks the man stole. 
The negro had gotten into the store by 
breaking two rear windows, one of which 
he opened, and he then went to the show 
window and stole the watches and chains 
out of a display case there. 
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Edwards - Ludwig - Fuller 
Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 


WHOLESALERS OF 


Jewelry, Watches, Diamonds, 
Clocks, Silverware, Cut Glass, 
Tools, Materials, etc. 


Catalog on Request 











Enamel Ring Mountings 
All Platinum Mountings 
Platinum Inlaid Mountings 
Platinum and Gold Mountings 


Original and artistic designs that will ap- 
peal to your customers. 

People want something out of the 
ordinary. 

We are specializing in this line and are 
prepared to send convincing designs any- 
where on request. 

Don’t overlook this opportunity for 
profitable business. 


MEYER JEWELRY CO., 
Boley Building 














Kansas City 















































C. C. HOEFER W. H, JOERS E. 0. BAUMGARTEN 


Hoefer Jewelry Company 


WHOLESALE 
WATCHES 
DIAMONDS 
JEWELRY 


MERRY BUILDING 
No. 1009-11 Walnut St., KANSAS CITY 




















GOOD QUICK REASONABLE 
WORK SERVICE PRICES 


ee tf 


Our 3 Best Points 


Porter & Wiser Jewelry Co. 


Manufacturing Jewelers, Engravers, Repairers 


Evans Building, Kansas City 
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TRADE CONDITIONS. 

The retail jewelry business in Kansas City has 
been good during the past week, which is doubtless 
due to the fact that many people are purchas 
ing presents for commencement and the approach 
ing weddings. The wholesale business has _ been 
as correspondingly good according to most of th 


larger firms, 


The Edwards, Ludwig & Fuller Jewelry 
Co. reports a general good increase in the 
business all over the territory covered by 
their salesmen. 

The display of 500 thermos bottles in the 
Cady & Olmstead Jewelry Co.’s 
recently excited considerable 
The bottles were furnished for the 
Hotel. 


Jaccard Jewelry Co. 


window 
“omment. 
Muehle 
bach 
The 
vertising wrist watches as graduation pres- 
ents and the 
heavy, as have 
monds. 
F. W. 


every preparation to quit the business this 


| . 
flats Ljf I All 


sale on them has be 


+] - 


(iC Sal 


Tl] VeTYV 
price dla- 


on low 


Meyer, retail jeweler, is making 


Fall and his stock is rapidly being sold. 
He has been one of the jewelers to up iold 
the prices on everything in the store and 


las won an enviable reputation as one ot 
the oldest and best established ones in the 
city. 

Very few dealers visited the city during 
the week owing to the heavy rains through- 
out the country. It has been extremely dit 
ficult for the travelers out on the road to 
get about the territory for the last two 
weeks owing to the fact the surplus of 
rain has rendered train schedules valueless 
and the roads untraversabte. 

T. M. James & Sons have been conduct- 
ing an educational study for the public at 
their store. A representative of the Onon- 
daga Pottery Co., of Syracuse, N. Y., is in 
the city and showing the patrons at the 
store how china is made. School teachers 
and school children have visited the store 
from time to time during the week. 








Omaha. 


G. F. Linder, Minden, Nebr., has pur- 
chased the jewelry store of H. R. Stanzel. 


' 


C. O. Rimerman, with the Shook Mfg. 
Co., is making a business trip through 
lowa. 


The C. B. Brown Co. has just finished 
decorating the walls and ceiling of its new 
store room. 

T. L. Combs presided over the banquet 
of the opening of Seymour Lake Country 
Club last Friday. 

William Lamb, representing George H. 
Fuller & Son Co., Pawtucket, R. I|., called 
on the trade last week. 

L. Moxon, Shelton, Nebr., has purchased 
the jewelry department of the Brennan 
store and will conduct the business under 
his own management. 

J. L. Jacobson has been appointed a dele- 
gate to the Swedish Lutheran Church na- 
tional convention, which takes place at 
Minneapolis, Minn., June 9. 

President T. L. Combs, of the A. N. 


R. J. A., has just completed the program 
for the national convention. which is to 


be he!d in New York Aug. 25 to 28 
The itollowing were among the out-ot- 


town jewelers in Omaha last week: O. W. 
Morey, Valentine, Nebr.; ‘C. W. Hackett, 
Wausa, Nebr.; E. E. Wilhermsdorfer, 'Har- 
rison, Nebr.; K. K. Leitch, North Bend, 
Nebr. 








Cleveland. 





TRADE CONDITIONS. 
Business conditions in and about Cleveland have 
greatly improved in the last two weeks, and the 
isual June business is anticipated. 


an auction sale 
his 


J. M. Calhoun is holding 
preparatory to remodeling 
9001 Superior Ave. 

E. G. Eroe, well-known jewelry salesman, 
has joined the sales force of R. O. Carter, 
{1 Taylor Arcade. 

The majority of out-of-t 
stores have almost universally adopted the 
Wednesday afternoon closing rule in May, 
June, July and August. 

\mong the Ohio jewelers at Cleveland 
last week were A. J. Heiman, Barberton; 
George A. Lorain; S. H. Brainard, 
\ledina; George F. High, Medina; Frank 
\kron; O. G. Carter, New Lon- 


store, at 


wn jewelry 


Clark, 


Presswell, 
don. 

N. D. Randall, formerly engaged in busi- 
Zelienople, Pa., has reopened a 
store in Sharon, Pa. Mr. Randall, after 
disposing of his store in Zelienople to G. L. 
Forrest, went to Idaho, where he remained 
for a period of five years. 


ness in 








San Antonio, Tex. 


.. Friedman has opened an office in the 
Bradley building and will conduct a repair 
shop 

L. Racine, formerly a watchmaker with 
the E. Hertzberg Jewelry Co., is now with 
Kk. D. Thomas. 

R. Voelka has taken a position as watch- 
maker with the E. Hertzberg Jewelry Co. 
He has been for the past four years with 
the Bell Jewelry Co. 

B. M. Hammond is taking the degrees 
in San Antonio Commandery No. 7, K. T. 
lle received the Red Cross degree last Fri- 
day night, will be made a Knights 
Templar at an early date. 

The business of L. Friedman, which has 
heen for several years past on Houston St., 
has been acquired by the Michael Loan Co. 
and will be continued as a jewelry store 
under the management of R. S. Michael, 
who was connected with the Michael Loan 
Co. 

The gold watch presented to Charles J. 
Lukin, the retiring superintendent of the 
public schools, was furnished by the E. 
Hertzberg Jewelry Co. as was also a fine 
Scottish Rite charm which was presented 
to J. F. Howard by the cadets of the West 
Texas Military Academy. Both of these 
pieces were engraved with suitable inscrip- 
tions. 

\n involuntary petition in bankruptcy 
was filed in the Southern District Court at 
Corpus Christi, Tex., against C, L. Kim- 
hrough, Beeville, Tex. The first meeting 
of creditors will be held June 5. The as- 
sets are about $1,800 and liabilities about 
$1,000. Mr. Kimbrough is said to have 
other interests in addition to the jewelry 
store which he conducted. 


and 
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sros., is home 


Will Krantz, of Gebhardt 
from a trip in Ohio and Indiana. 


\W. B. Larkins, Williamsburg, Ky., will 
move to Jackson, Ky., within a few weeks. 

lrving Herman, of Herman & Loeb, re- 
turned evening from a trip in 
Illinois. 


Saturday 


Word has been received here that John 
L.. McCrary, Lake Arthur, La., has opened 
a watch repairing shop and will put in a 


line of jewelry later. 

Mr. and. Mrs. Ed. Croninger attended 
the State Masonic Conclave at Danville. 
Ky., Wednesday and Thursday of last 
week. They went as representatives from 
Covineton 

frank Hornung, Brookville, [nd., 


Scottish Rite 
and Shrine at Indianapolis recently. Mr. 
Hornung says he held on to the and 
ight. 

leman, of E. & J. 


aepartmenyt, 


jeweler, was put through the 


rope 
‘ame out all r 
\lbert He} 


» opti al 


Swigart 
returned to 
for 
submitted to an op- 


‘ 
iiaS 


work aiter having been away some 


time, during which he 
eration on his throat 

tlenry Hoffmeyer, 53 years old, of Hoff- 
meyer & Ott, watchcase makers, died at 
his home, 628 Park Ave., Newport, Thurs- 
lay, May 20, of cancer of the liver. The 
tuneral was held the following Monday at 
residence. 


2 o’clock in the afternoon at the 


Mrs. A. R. Baldwin, widow of the late 
Rand Baldwin, of Baldwin Bros., Win- 
chester, Ky., jewelers, died May 22 and 
was buried May 25. 

Among the jewelers who visited Cin- 
cinnati last week were: William J. Stahl, 
accompanied by his wife and son, from 
Georgetown, O.; Edward Israel and son 


Harold, Connersville, Ind.; John R. Bo- 
vard, Carrolton, Ky.; F. H. Schweeting, 
Oxtord, O.; F. H. Ulrey, of Ulrey Bros., 
Georgetown, O.; Isaac Adler, Lexington, 
Ky.; P. J. Murphy and his son William 
W., Maysville, Ky.; R. S. Lewis and son, 
Wellston, O.: W. C. Neu, Winchester, O. 

The Entre Nous Clu» of the Oskamp- 
Nolting Co. met this month with Miss 
Edna McGohan, at her home in the East 
End. The members were very much ex- 
cited over an invitation from the club’s 
bride, Mrs. Arthur Schwertman (nee Ruth 
Taylor) and her husband. The 12 mem- 
bers are asked to spend the week-end with 
them at their farm near Walton, Ky., 
June 20, and each member is expected to 
bring a guest. The invitation was unani- 
mously accepted. There will be a regular 
meeting June 11 with Miss Nora Davis in 
Newport. 








A policy insuring the owner of an auto- 
mobile against loss by theft, is held in Val- 
ley Mercantile Co. v. St. Paul F. & M. Ins. 
Co., L.R.A.1915B, 327, not to cover a loss 
caused by an accident to the car while it 
is in possession of employes of a shop to 
which it had been taken for repairs, who 
had taken it from the shop, after working 
hours, for a joy ride, intending to return 
it to the shop when they were through with 
it. 
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Louis Freund, of 
New Yi rk. Was here 
bining business and ] 

H ( Van ey 
Ness & Co. manuta | 
left for the southern part of the State 

Ernest Block has calling on the 
interests of Louis Stern 
and visiting the ex] 


See SU us 


> 
PL Vay 


; 
WEeCK COTTI- 


oecely 


been 
local trade in tthe 
w Co.. Pr 


-7 rT) 
AiU il, 


vidence. \OS1- 

Burton E. Chapman, Pacific Coast man- 
ager for the Elgin National Watch Co., 1s 
preparing for a motion picture expedition 
in the southern part of the State next 
week. 

Joseph Schwartz, of Joseph Schwartz, 
Ltd.. Honolulu, sailed for home the first 
of the week, after spending several months 
in this city. He was accompanied by his 
family 

Charles Talcott, of 
pia, Wash.., 
tion for a few 
his return from a 


Talcott Bros., 
here visiting the exposi- 
days the past week upon 
visit to his old home 


Olym- 


Was 


in Jowa. 

S. L. Barber, director of the Interna- 
tional Silver Co. and vice-president of the 
A. I. Hall & Son Co., is visiting the local 
interests of those companies and attending 
the exposition 

Arthur W. Van Ness, formerly associ- 
ated with H. C. Van Ness & Co., of this 
city, renewed old acquaintances in the trade 
last week while making his first tour of 
this territory in the interests of Carter, 
Gough & Co 

W. F. Cory, 
turer, of New Jersey, 
days ago from Honolulu, where he had 
spent tthe Winter. He expects to remain 
here for a few weeks visiting the exposi- 
tion and then to proceed homeward via 
Yellowstone Park. 

The date of the trial of F. V. F. Baker, 
purser of the liner Ventura, who being 
held at the Alameda County jail on a 
charge of being an accomplice of Mrs. B. 
J. Francis in an attempt to bring into this 
port valuable gems without declaring them, 
has been set for to-day (June 2 

\. F. Wall, of Wall & Dougherty, lead- 
ing jewelers of Honolulu, accompanied by 
Mrs. Wall, has returned here after an east- 
ern trip which included stops at Provi- 
dence, New York and Boston. They made 
the return steamship» /in- 
land through the Panama Canal. Mr. and 
Mrs. Wall have booked passage to sail for 
the islands to-morrow. 

Burr W. Freer was a passenger on the 
Finland, which arrived here on May 18 on 
its maiden voyage through the Panama 
Canal. It took 18 days from New York, 
and Mr. Freer says it is a trip which he 
would recommend highly. . While in the 
east he visited various factories with which 
his house has connections, and he reports 
a more optimistic tone to business in the 
east than was in evidence on his last visit. 

M. J. Schwartzstein, an Antwerp dia- 
mond cutter, has filed suit against L. W. 
Cheney for the recovery of some loose cut 
or a judgment for the amount of 
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Butterfield Bros., 
Ore., has left for 
home wife and daughter, after 
spending some little time in this city com- 
bining business and pleasure. trom this 


Butterfield. of 
Portland. 


Horace 
wh lesalers. of 
with his 


port he took a trip up the Coast on one 

f the large liners for the purpose of test- 
ing his chronometer, which is attracting 
the attention of several of the large steam- 
worked on this chro- 
10 years before he brought it 
io its present perfected form The in- 
strument is on exhibition at the booth of 
the Waltham Watch Co. in the Palace of 
Varied Industries at the exposition here. 
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U. S. Tracy, Center, Colo.., 
ing of Denver jobbers last week. 
W. L. Mason, of the W. W. 


Jewelry Co., is making an extensive 


was buy- 


Hamilton 
norti- 
western trip. 

Joseph I. Schwartz has returned from a 
10 days’ business trip to New York city. 
He says conditions in the east are showing 
improvement. 

Paul J. Morris, of the Edward Lehman 
Jewelry Co., is enjoying a two weeks’ vaca- 
tion. He will spend most of the time trout- 
fishing in Platte Canyon 

The friends of Morris Mayer 
that he is no longer associated 
Sam Mayer, in the latter’s 

l5th St. He has already 
taken his departure for Meeker, Colo., 
where he has acquired an interest in the 
ranch in the west, conducted 
by Baer Bros. He will hereafter devote 
his entire time to the raising of cattle. 

It is now definitely certain that President 
T. L. Combs of the A. N. R. J. A. 
will be present in Denver at the annual 
convention of the Colorado Retail Jewelers’ 
June 21 and 22, at the Adams 
Hotel. President Combs has just advised 
Secretary Hansen to that effect. The latter 
states that everything now indicates a large 


learned 
recently 
with his father. 


largest cattle 


\ssociation, 


wi1.l be 


full 


gathering He 
program in 


and enthusiastic 
prepared to announce the 
within a few days. 

\ man giving the name of E. A. Burton 
county jail at Greeley, accused of 
forgery. He has confessed to passing a 
worthless check at the Thurlby jewelry 
store there a few days ago and to a similar 
crime in Hastings, Nebr., over a month 
ago. Burton had a check for $60. made 
himself, signed by C. N. Ste- 
vens and drawn on the First National 
sank of Greeley. This he presented at the 
Thurlby jewelry store, where he purchased 
some jewelry and received $14 in change. 
\fter he left Mr. Thurlby became sus- 
picious and followed him to the train. He 
cornered the man, to whom he gave back 
the check and demanded and received the 
jewelry the man had purchased. Mr. 
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has 
new 


Lancaster, Wis., 
equipment of 


‘red r. 


installed a 


Barnett, 
complete 
showcases in his store, 
Smith & Co., New London, 
their store front and 
increase their facilities for 
their jewelry and piano departments 
Milwaukee wholesale jewelers have re- 
ceived word that QO. W. Brodt, Prairie du 
Chien, Wis., has sold his store to L. F. 
Wiltgen, Sioux City, Ia. Mr. Brodt’s health 
has been poor late and he and his fam- 
to their farm, near Cass- 


Wis., 
will 


both 


bay R. 
are remodeling 
display 


ily will move on 
ville. 

The work oft remodeling the Clifford 
Jewelry Store at Platteville, Wis., has been 
completed. The store recently showed an 
interesting window display, featuring va- 
rious events of the high school field meet 
recently held in that city. Tne decorations 
were entirely in jewelry. 

The entire stock of Paul Rudolph, 
West Allis, who recently filed 
a voluntary petition in bankruptcy in the 
Milwaukee Federal Court, has been pur- 
chased by Joseph Grandlich, also a jeweler 
at West Allis, located at 5225 National 
Ave. The stock has moved to the 
Grandlich store. 

Among the optometrists 
appeared against the medical bill and in 
behalf of the optometry bill before the 
Legislature were the following: J. H. 
Scholler, Janesville, president of the Wis- 
Association of Optometrists; C. D. 
Waugh, Milwaukee, secretary of the State 

Harold Mann, optometrist at the Esser 
Bros. pharmacy, was re-elected president 
of the Milwaukee Optical Society at the 
annual meeting held at the Hotel Wiscon- 
cently. Other officers chosen in- 
Vice-president, A. Goebel; treas- 
urer, C. D. Waugh; secretary, A. R. Fuchs. 
David H. Fisch was chosen director for 
three years to succeed J. H. Schaefer, 
whose term expired. About 20 optometrists 
were inttendance. 

The medical bill in the Wisconsin Legis- 
lature, which aimed to bring the profes- 
sion of optometry under the supervision 
of the State Board of Medical Examiners, 
has met with delay in the State Senate, 
and it is expected that the clause relating 
to optometry will be cut out as a result 
of the flood of protests sent to the State 
Senators by optometrists all over Wiscon- 
sin, who responded nobly to a letter of 
appeal mailed by J. H. Scholler, Janesville, 
Wis., president of the Wisconsin Associa- 
tion of Optometrists, and Secretary C. D. 
Waugh, of Milwaukee. It is now believed 
that the optometry will receive favorable 
action in the Senate just as soon as the 
medical bill is disposed 
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Clarence Diebenkorn, of the Adams 
Abel Co., went to Santa Barbara to spend 
Memorial Day. 

\lmon G. Stone has recovered his health 
and is again at his place in George W. 
Roberts store. 

John Morse, Chicago, representing the 
Elgin National Watch Co., has been making 
a short visit here, accompanied by his wife. 

H. M. Seaman, of the H. F. Wallace Co., 


709 Broadway Central building, 1s making 
a tour of the beach and other near-by 
towns. 

George W. Roberts, 706 W. 3d St.. is 
home again, after a visit of several days 


in San Diego. He made the trip by auto- 
mobile. 

lhe E. W. 
engaged in taking an inventory. The work 
department has just been 


Reynolds Co.’s sales force is 


in tie jewelry 
finished. 

Clem S. Glass, of Brock & Co., 
to San Diego to visit the exposition and 
spend Memorial Day there. He took his 
family with him. 

Louis S. Nordlinger, president 
Nordlinger & Sons, spent Sunday at Ar- 
rowhead Hot Springs, near Ber- 
nardino, where his family has been staying. 

Albert Brod, of Schless, Brod & Co.,, 
Newark, N. J., has been here for a few 
days. He in California to visit the 
expositions San Francisco and San 
Diego. 

William Petry, lapidary, 509 Broadway 
Central building, intends to start in a few 
days on a trip to his mining property in 
Nevada. He expects to be gone about a 
month. 

F. H. Larter, senior member of the firm 


motored 


of S 


» . 


San 


is 


at 


of Larter & Sons, is here on a pleasure 
trip. It is 11 years since his last visit here 
and he is astonished at the changes that 


have taken place. 

Walter Zimmer, manager of the Los An- 
geles othce of L. A. Giacobbi & Co.. San 
Francisco, has moved from room _ 808, 
Broadway Central building, to room 400 in 
the same building. 

Charles z Walter, Hill St., one 
of the oldest jewelers in Los Angeles, has 
been suffering seriously from rheumatism 
and is now at Murrieta Hot Springs for 
rest and treatment 

Miss Adalyn Levinson, office manager for 
her father, J. Levinson, wholesaler in the 
Title Guarantee building, is preparing to 
go to San Francisco with a party of friends 


(U4 SD. 


to visit the exposition. 
M. D. Rothschild, president of the Amer- 
Pearl Co., who has been here 
connection wit1 his visits to the two 
expositions, intends to visit his miuning 
property in New Mexico on his way back. 
Ralph Cohen, formerly in business at the 
corner of Broadway and Mercantile Pl, 
is conducting an auction sale of jewelry 
at 305 S. Broadway, where the Geneva 
Watch & Optical Co. was formerly located. 
Georg? Southwick, San Francisco, west- 
ern representative of the Walter E. Hay- 
Co., Attleboro, is visiting the trade 
George Smith, Coast representative 


ican Gem & 
in 


ward 
here, 
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of the Keystone Watch Case Co., 1s also 
here. 

Robert Reynolds, Stamford, Conn., who 
has been visiting his brother, E. W. Rey- 
nolds, will start for home in a few days. 
He intends to return by way of the Cana- 
dian Rockies, he will stop for a 
hunting trip. 

\. B. Ebner, secretary of the E. W. Rey- 
nolds Co., has been having the pleasure of 
entertaining his moter and sister, who 
here trom their recent home in Sa- 
lem, and left for Detroit, Mich., 
where they expect to reside hereafter. 

lollowing are tthe names of some of the 
out-of-town jewelers who have been here 
recently: H. O. Caldon, Hollywood; E. V. 
Wilson, Sierra Madre; R. M. Hayes, Ful- 
lerton; John R. Parsons, San Pedro; R. R. 
Day, Claremont; George R. Cram, Upland; 
P. M. Germain, Garden Grove. 

George A. Brock, president of Brock & 

Co., who 1s much interested in the dev2zlop- 
ment of good roads in California, motored 
to Yuma, Ariz., a few days ago with a 
party of others interested in the construc- 
t110n of a better highway for automobiles 
between Los Angeles and Yuma. 
W. Smith, manufacturers’ agent, 
sroadway Central building, has re- 
turned to Los Angeles, after an absence of 
about a month, during which he made a 
tour of the large cities of the Pacific Coast. 
He visited Denver, Salt Lake City, Seattle, 
Tacoma, Portland and San Francisco dur- 
ing his trip. 

As a result of the change of ownership 
of the Ville de Paris, a leading high-class 
department store, the jewelry department 
of the store has been moved to a new loca- 
tion in another part of the store. Mrs. 
McDonald, formerly for a number of years 
with the Geneva Watch & Optical Co., but 
more recently with Wanamaker’s, New 
York, is now in the Ville’s jewelry depart- 
ment. 

M. J. Haskins, a jeweler, 72 years of age, 
who came here recently from Springfield, 
Mass., brought with him an old English 
nand lathe which was imported his 
grandfather so long ago that the date is 
lost. He has just sold the interesting ma- 
chine to Ray Vercler, 523 Broadway Cen- 
tral building, who deals in ancient watches, 
tools and other curios incident to the jewel- 


where 


Came 
(ore... 


lra 
1010 


by 


business. 

The the city issued an 
announcement that their places of business 
would be closed all day on Memorial Day 
(Monday), and also that during June, July 
and August they will close every Saturday 
at 12.50 p. mM. The announcement bears the 
signatures of the E. W. Reynolds Co. 
\dams & Abel Co., E. Bastheim Co., Meyer 
& Talbot Co., Cahn Standard Optical Co.., 
Hambright & Walsh Co.. H. F. Wallace 
Co., Carl Entemann Jewelry Co. and the 
Southwest Optical Co. 


r\ 


wholesalers of 








The Bureau of Supplies and Accounts, 
Navy Department, has been solicit-ng pro- 
posals for 9.845 grains or 25 bars of pla 1- 


num, 12 inches long, 0.40 inch wide, vulo 
inch thick; delivery to be made at the 
Washington Navy Yard within 15 days 
after date of contract. Proposals close 


June 1, 
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Co., Woodward <Ave., near the 
boulevard, will spend his Summer h 
at the California fairs. 

No May meeting of the Detr 
Jewelers’ Club was held, it being hard to 
quorum of 
and conflicting engagements. [1 
fore quite possible that no general meeting 
will be held until early in the Autumn, al- 
thoug there will probably be 
meetings during the Summer. 


Harkness, of the Harkness Jewelry 


Grand 
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it Retail 


secure a On account Vacations 


+1 , 
Lile@Te= 


is 


committee 


Detroit newspapers are giving som 


the alleged illegal practises in con- 


7+\t% 
Wu 


licity to 


nection with auction sales of jewelry. <A 
committee of retailers waited upon some 
of tie papers and presented the tacts upon 
which these articles were based \s the 
members of the committee included some 
influential advertisers, the protest was 
given consideration. 

There has been a series of jewelry store 


which has convinced the 
police that an organized gang of burglars 
is responsible. Strang’s store, on Michigan 
Ave., near the City Hall, was the first to 


rol yberies f late 


be entered, and gold rings valued at $150 
were taken. Then Morris Friedberg’s store, 
at 212 Griswold St., only a short distance 


away, was burglarized and solid gold rings 
valued at $125 were carried off. Ihe fol- 
lowing night J. H. Carlick’s store, at 16} 


Griswold St.. was attacked, a window being 
broken, but the thieves were frightened 
away before \they could steal anything. 
Since that time the police have paid special 
attention to jewelry stores and tie bur- 
vlaries have ceased. 
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\lussel the Wabash and 
White rivers are busy in search of pearls 
and several fine stones have 
Finds were made in’ e Wa- 
and in the White River 
Ind., and Bedford, Ind 
Bunge, a mussel digger, 


diggers along 


this 


heen 


season 
found. 
River 
Petersburg, 
Kdward 


neaY®r 


bash 


, | 
sas hae fa 
Willi 


working 1n his camp on the Ohio River s1x 


milcs below this city on Wednesday of 
las: week, found a pearl that is said to be 
worth from $500 to $1,000 Bunge has 
found several pearls during the season. A 


ARO James Griggs, an ther milis- 
pearl that 


jewelers here as being worth 


t W days 
cel digger, found a was Pp! 


nounced by 
F200 More valuable pearls have 
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han for many seasons past 
A new trial of an action to recover dam- 
ages for personal injuries in which th 


damayes were assessed on testimony to the 
effect that plaintiff was physically wreck 

and abie to do but httle, 1f any, manua! 
labor, granted, it held, in th 
Maine case of Southard v. Bangor & A. R 
Co., L.R.A.1915B, 243, for newly discovered 
he 
on a hunting trip, engaged in heavy work, 


and danced 


may be 1S 


went 


evidence that soon after the trial 
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That this department shall prove mutually bene 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tuz 
Jeweters CrirecuLar regcirding any advantageous 
device or plan which they are utilizing in con- 
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The Necessity of a System for the Retail Jeweler. 


Accurate Accounting and Its Importance in Business Develop- 
The Essential Forms. 
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c INCE my arrival in Syracuse | 
have been told many times that the 


best city he New York State is situated 
way between New York and But- 
prove that the best things 
ut midway be- 


about halt 
falo. [his goes to 
found ab 
two extremes. A modest com- 
happiness and longer 


in life are usually 
tween the 
petency gives more 
life than extreme poverty or great riches. 
More is to be expected from middle life 
than from infancy or old age. A timber 
may be rotten at both ends but strong in 
the center. The 
no exception to the rule, 
are widely separated. 
Without going beyo he memory 
of the 
that 
doors, 
methods of 


matter of bookkeeping 1s 
since its extremes 


youngest person here, we know 


accounts have been k« n barn- 
slates and bedroom walls, and 
bookkeeping or 
which, in their evolution, have 
passed through one form or _ another 
into single, double and often triple entry, 
to systems the most intricate and unap- 
proachable, which require tle winding and 
unwinding of miles of red tape and the 
expenditure of untold labor. We laugh at 
the story of the German cobbler who cov- 
ered the four walls of his bedroom work- 
shop with accounts against his customers. 
His wife did not appreciate the 
system of bookkeeping. She saw only the 
dirty walls and, during his absence, admin- 
istered a coat of whitewash. On his return, 
instead of showing a clean shop 
the cobbler was unconsola! le and upbraided 
his wife for ruining him. Unable to stand 
his reproaches she lett him alone with his 
hours later she 
again covered with names 
dancing with 
them all back 
better 


systems 


; : | 
qevised, 


cobbler’s 


pleasure at 


Returning a few 
found the walls 


SOTTOW. 


and figures and cobbler 


joy. “cee, 
again, more of m, against 
people.” 

3ut this is no more ridiculous than the 
action of a certain railroad company, which 
desired to prevent leakages in expenditures 
for repairs and adopted a system which re- 
quired, without exception, a report, investi- 
gation, estimate, requisition, repairs and an 


inspection of the work \ window was 


A Simplified System 


Suggested 








broken at an unimportant way station. The 


repair headquarters were maintained about 
25 miles away. The agent 
damage to headquarters and a man was 
who reported that the 
reported damage was correct. lhe second 
man was sent to estimate the cost and after 
doing so made a requisition on the proper 
department for the necessary material and 
in due time the material was turned over 
to still another i work. A fourth 
trip was made to inspect the work and a 
window glass had cost the company 
freight on your 


sent to investigate. 


ao tne 


o0-cent 
$25. Do you wonder that 
diamonds 1s high? 

lhese two stories illustrate the two ex- 
tremes of systems in business. There is a 
general impression, and | fear it is a just 
one, that there are more jewelers with sys- 
tems of keeping books resembling the cob- 
bler’s method than that of the railroad 
oem se but neither fills the bill. There 1s 
something better between the two. I do 
not believe it is necessary for me to urge 
the advisability of some adequate system of 
bookeeping for the jeweler since competi- 
tion, reduced profits 1n many lines and ris- 
ing costs, have clearly demonstrated that 
we must learn to apply business principles 
and business methods to our business ven- 
tures, or the catalogue house and the sheriff 
will surely get us. It is possible that one 
reason that this has not been done by the 
system in business has 
which many 
vere afraid even to look, or else regarded 
as a wonderful and elaborate invention 
which, in order to obtain satisfactory re- 
required technical knowledge of a 
desperate depth, and labor as great as the 
fool’s task of digging a hole out of town 
instead of filling it in, in the 
familiar old story. 

This may have been the 
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jeweler is because 


been accepted as a bogy at 


sults. 


as illustrated 


case, particularly 
with the watchmaker-jeweler, who did his 
own work, who dismissed the subject many 
vears ago, with the decision that he could 
not spare the time for a system. Perhaps 
that ts the reason he ts still working. With 
a loop in his eye and a wise look on his 
face, his customer’s watch becomes a mys- 
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nderful and great to the customer’s 
mind, though simple enough to 
the jeweler, and he in separating 
from an extra dollar or two. 
congratulates himself and be- 
has performed the most impor- 
tant duty he owes to his business. Believe 
me, that loop works both ways. Mr. 
\Vatchmaker-jeweler has used it so long 
has hypnotized himself, and im- 
can see a long way and clearly 

ugh it, when in reality he only 
few inches from his nose. The few extra 
doliars it has brought him have been great- 
ly magnified in importance. 

Gentlemen, if this applies to any of you, 
throw away your open both eyes, 
examine the and you will soon see 
that an adequate system of bookkeeping is 
your first necessity, and that it is as sim- 
ple as watchmaking. 

Again, | am afraid there are a good many 
who have high-priced money drawers in 
os shape of cash registers, which they 
ondly imagine are doing and will do, with- 
ut help, all that is necessary. The strength 
of this argument is well illustrated by the 
experience of a friend of mine in Albany, 
who conducts a shoe business and owns a 
very nice cash register. Something appeared 
wrong with his business. At my suggestion 
he recently decided on an experiment, and 
three mornings in succession “~ a gentle- 
man into his shoe shop with $2.50 to spend. 
Kach morning the $2.50 was spent, and each 
morning the cash register showed that 50 
cents had been received. The cash regis- 
ter had correctly added what was put into 
it, but was as silent as the grave as to 
what went out. If he had required a record 
ot the kind and cost of the merchandise 
which the 50 cents was supposed to repre- 
sent, the $2 would have been added on the 
cash register also. That shoe dealer now 
realizes the necessity of a system which 
tells him the kind and the value of the 
merchandise that comes in and goes out 
each day, as well as adds the total cash 
which comes in. That is the principal point 
I wish to insist upon. 

The question is, what constitutes 


tery, W 
hypnotized 
succeeds 
said customer 
Mr. ] 


lie ves he 


weler 


sees a 


loop, 


subject, 


an ade- 
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quate system of bookkeeping for the jewel- 
er? This gathering without question repre- 
sents the most progressive and wide-awake 
jewelers in this State. Probably many of 
you employ high-priced bookkeepers_ to 
chase an item from a day book to a journal, 
to an expense book, to a cash book, to a 
merchandise book, or some other old book, 
until it finally lands in the profit and loss 
book, if it doesn’t get lost on the way. 
Yet I wonder how many here realize that 
there are only five constantly changing to- 
tals in their business, or any other business, 
and that system of bookkeeping which 
keeps them, not occasionally and with great 
labor, but constantly and automatically, in- 
formed concerning these changeable 
totals, can be termed adequate, whether it 
is kept in one book or in eight books. These 
five constantly changing totals are your 
total stock, your total indebtedness, your 
total book accounts, your total cash and 
your bank balance. There is nothing more. 
Isn’t that simple enough? With all the 
help available don’t you think you can find 
time to keep in touch with these five? Your 
total cash is not always so great as to cause 
you worry, and your bank is usually cor- 
rect when it lets you into the secret that 
you are short. Your creditors’ monthly 
statements enable you to check up your 1n- 
debtedness readily, but don’t be afraid to 
add them together occasionally for a grand 
total, and see whether it is time to back 
up or go ahead. Better still, keep them 
added, and the total always before you. 


hive 


Then, if you will only know the fotal 
of your book accounts at all times, I don't 
care whether you keep them on your bed- 
room wall or in a $50 ledger. Just keep the 
total down to what you are able to carry. 
You can only do this when you have con- 
stant and positive knowledge of the last 
and most important of the five essential 
totals—your total stock. 

The first four totals mentioned are im- 
portant and no system of bookkeeping can 
be deemed sufficient or complete that does 
not include them, but with the jeweler, more 
than with any other merchant, the last, 
your stock, in total! and in detail, is the 
most important. [t ‘s all you have. It 
matters not if it*is small enough to come 
under the classical description attributed 
to Mr. Burrett otf what a jeweler leaves 
behind when he passes onward and up- 
ward—that is, a little plated jewelry and a 
few alarm clocks. You should know, your 
widow shouitd know, and the insurance 
company will make you show, how much 
and what you had, betore you get a nickle. 
Therefore, most of ail, [ desire to impress 
upon you the necessity of keeping a com- 
plete, systematic stock record, not only a 
merchandise total, but a detailed record. 
Do not think it takes too much time. If 
your stock is small a detailed record is 
easily kept. No matter if you can name 


each article in your stock, bear in mind 
that your memory will die with you. If 
your stock is large the necessity of a de- 
tailed record becomes the more pronounced. 
Your daily sales are not so numerous or 
that you 


your turnovers so rapid cannot 
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keep such a record handily. And if your 
turnovers are rapid or numerous it is all 
the more important that you know who is 
doing the turning and who gets the money 
in the process. 

The presiding officer has limited my time 
and I cannot argue the matter at length, 
but it must be apparent that if it is de- 
sirable to make accurate records of the 
receipt and expenditure of one or one hun- 
dred dollars in cash, which could in a pinch 
be carried around in your pocket for safe- 
keeping, it is just as necessary, particularly 
in the jewelry line, to keep an accurate 
record of the receipt, cost and disposal of 
articles representing those dollars—those 
articles, which many jewelers toss into a 
show case and trust to luck and honesty 
for the rest. I am convinced that this 1s 
the weakest point of the jewelry business 
and that no jeweler can carry on a success- 
ful business who does not keep a correct 
stock record in total and in detail. If you 
do not keep strict account of the kind and 
the cost of articles that are removed from 
your stock, how on earth can you tell 
whether your profits equal your expenses, 
and whether it is paying you to carry any 
particular class of goods. Your yearly in- 
ventory, if you take one, might tell you 
whether you have made a profit for the 
year, but it can’t possibly mform you 
whether plated scarf pins are selling bet- 
ter than plated spoons. A classified stock 
record only can tell you this. 

Many jewelers keep records of the repair 
work they do, but do not record the deliv- 
ery of the jobs and are unable to state posi- 
tively whether they get paid for the work 
or not. Again we find them trusting to 
honesty and luck. 

The question of the volume of sales as 
related to size of stock, turnover and busi- 
ness expense in determing your selling 
price or the percentage of profit is a mat- 
ter which each must view for himself, from 
his local standpoint, and can not be fixed 
by a general rule, since it involves the ever- 
dissimilar local factors of population, com- 
petition and local conditions. The matter 
is not properly under my heading, but I 
wish to say in passing that I think it 1s 
possible these dissimilar local factors have 
not been fully considered by some manufac- 
turers in arriving at a fixed price for their 
products. One of these, I was informed, 
figures the profit he allows you on a basis 
of four turnovers a year of your invest- 
ment in his line. I wonder how many get 
it? Think it over. 

Fifteen years ago a Swiss watchmaker, 
who spoke German with a Parisian accent, 
in his home circle, induced me to invest 
$100 in the jewelry business. This watch- 
inaker had also become acquainted with 
ale and porter in London, but this did not 
interfere with his friendship for American 
hops and malt. My previous business edu- 
cation had been neglected, but I soon 
learned, as my investment increased, that 
there were certain facts about my business 
that it was advisable and necessary that I 
should know, at all times, if I hoped for 
success. In addition to the five totals men- 
tioned, I desired to know my daily, weekly 
and monthly sales, my profits on them and 
my actual expenses, and whether I was 
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getting my money, and how much, for the 
jewelry and watch repairs I was paying for 
in wages. I could not employ a bookkeep- 
er and did not like work well enough to 
keep a set of seven or eight books, which 
I was told was necessary to give me the 
result desired. 

Necessity, mixed with a little determina- 
tion, is the mother of invention. I am 
afraid that my first set of books nearly re- 
sembled the cobbler’s, but during the first 
few years I assembled and adapted various 
ideas of bookkeeping until finally I had 
what 1 desired, a simple, adequate system, 
giving me daily information as to the five 
essential totals of my business | have men- 
tioned before, my turnovers of stock, 
knowledge of what was selling, the total of 
my sales, my profit and my percentages of 
profit, all without a bookkeeper, with little 
work, and under one cover, and best of all, 
at a nominal expense. The result of my 
effort is illustrated and explained in the 
little pamphlet which has been distributed. 
Through the caution and courtesy of one of 
our influential trade papers, which are ever 
on the alert for formulative, experimental 
and concrete ideas that will prove beneficial 
to the jeweler, this system has been sub- 
jected to a critical examination by persons 
competent to judge and speak with author- 
ity, and has been pronounced ideal, prac- 
tical and complete for the large and small 
jeweler, with or without a_ bookkeeper. 
Your executive committee has also exam- 
ined this system and reached the same con- 
clusion, with the result that I was invited 
to place it before you at this convention, 
as the best means of impressing any of you 
who have not done so with the necessity of 
adopting some adequate system of stock 
record and business information. What I 
have to say concerning this system is print- 
ed in the pamphlet. I have endeavored to 
make the explanation of the system as 
brief and simple as the system itself, but let 
us take a moment to look at one or two of 
the forms. Please look at Fig. 1’, the stock 
record sheet. It is surprising how easy it 
is to keep an accurate record, when you 
are prepared. The first column is for the 
date of the purchase or entry. The next 
two columns tell you where you bought 


and can buy again, prevent errors in reor- 
dering and assist ‘in ‘correcting errors in 
marking, or in restoring lost tags. The 


“Style No.” is the model or the manufac- 
turers number, and saves no end of time 
that is often spent digging among old in- 
voices. The fifth column is for your 
number, the one that goes on the tag, and 
should run from one up. This enables you 
to find any article of stock instantly. The 
last three columns make it absolutely im- 
possible for any article to be removed from 
stock without your knowledge. A false en- 
try cannot be made because it must prove 
in the day-journal. These columns also 
show conclusively whether any particular 
class of goods is a paying investment or 
not. You will observe that this form does 
not require you to keep all the details such 
as profit, percentage of profit, etc., on each 
class of merchandise, but enables you to 
ascertain them at any time you desire. 
The classification and numbering of stock 
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Another Fortunate Purchase 
Rockford Movements 34 233" 


Never before in the history of the wat h business have new 
model Rockford movements been offered at such a low price 


17-JEWEL 16 OR 12-SIZE $6.87 15-Jewel O Size $6.40 


O-SIZE ROCEFORD 
Hunting 
15 Jewels Pendant Set 


Nickel, 15 ruby and sapphire jewels in 


16-SIZE ROCEFORD 
17 Jewels Pendant Set 
Nickel, 17 ruby and oyeene jewels in 
settings, compensating balance. Breguet 
hairspring, safety pinion, patent micro- 


12-SIZE ROCEFORD 
17 Jewels Pendant Set 


Nickel, 17 ruby and sapphire jewels in 
settings, double roller escapement, steel 
escape wheel, sapphire jewel pin, sap- 
phire pallets, compensating balance, 
Breguet hairspring, safety pinion, patent 


settings, double roller escapement, steel 
escape wheel, compensating balance, 
Breguet hairspring, patent micrometric 
regulator, sunk second glass enamel dial. 


OUR NET CUT PRICE... $6.40 





metric regulator, double sunk glass 
enamel dial. 


Hunting or Open Face 
Regular Price 


OUR NET cuT PRICE... $S6O.S7 


HOLSMAN & COMPANY, 179 W. Madison St., CHICAGO, ILL. 


WRITE FOR OUR LATEST BARGAIN CATALOGUE. JUST OFF THE PRE:s+S 





micrometric regulator, gold lettering, — 
sunk second glass enamel dial. The name “ROCKFORD” is synony- 


Hunting or Open Face mous with timing accuracy. Every con- 
Regular Price .. $8.50 structive detail is guaranteed the best of 


OUR NET cuT PRICE... $6.38 ite kind. 
































Fine China For Every Use 








New Flower Bowls No. 1723/M16 and Vases No. 
1725/M16. Decorative motif, band of black broken 
by baskets of colored enamel flowers. Same deco- 
ration in Chinese blue band M3. 


LENOX, INCORPORATED 


TRENTON, N. J. 





Walter S. Lenox, Pres. 






































Infringement 
Warning 


DUE NOTICE is hereby given that 
{ am the sole owner of U. 8S. Patent 
No, 1,117,033 on cigar cutters and 
cigar cutter combinations, Also U. 
dS. Pateot No. 1,111,743 covering 
Pocket Knife Retaining Clipe for 
gold. gold filled and sterling silver 
to a skeleton knife. By means 0° 
this clip the shells or sides can ‘e 
attached to any knife without the use of solder or 
rivets. I am advised by counsel that certain cigar 
cutters and knife clips which are being sold infringe 
one or more of my patents, and DUE NOTICE is here- 
by given that suit for infringement has already been 
brought in one instance and other suits will follow, 
if necessary, to protect my rights. The trade in general are warned not to place any 
orders with any agent or agents of either European or American firms for skeletons 








of this construct 


firms handling any of these infringing devices. 


MORRIS M. BRENNER 


SAUL GRABOFF 


Manufacturing Jeweler 
71 Nassau Street 


New York 


ion, I intend to stand on my legal rights and prosecute all dealers or 


Sole Selling Agent 
Mtr. of Gold Novelties 
71 Nassau Street, New York 
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is largely a matter of personal preference 
and need not be touched upon at this time. 
See that your tags carry the number, cost 
and selling price. 

Some permanent record of the 
transactions must be made and there 1s 
little difference between the time required 
make a half and a complete 
record, but 1f you will look at Fig. 2? of the 
pamphlet, which shows the headings of my 
day-journal-cash book, whose 10 headings 
cover every possible store transaction, you 
will soon see where a bookkeeper becomes 
a luxury. See to it that the name, number, 
cost and selling price of every article sold 
is entered in the day-journal. 
changes to a cash basis. The last article 
taken is a_ cash at a profit, the 
article returned a cash purchase at a loss. 
At the end of the day simply add the vari- 
ous columns of the journal and balance the 
book and the drawer. 

Just a minute with the daily totals sum- 
mary sheets, Forms 3 and 4°. It must be 
plain that if you start off with those five to- 
tals which we found comprise the alpha and 
omega of bookkeeping, and keep entering 
the daily totals from the day-journal under 
the proper headings, a few seconds of ad- 
dition at the end any day, week or 
month gives you a correct inventory in 
totals, which your stock record, ledger, 
check book and invoice sheets prove in de- 
tail. 

The monthly total sheets, Figs. 6 and 7, 
are intended to serve only as a comparative 
record, which is made up from the daily 
total sheets. 

The invoice sheets and 
and payable sheets (Fig. 5°) will be found 
important, helpful and instructive. Each 
invoice should be checked and the amount 
placed in the “credit purchases’ column. 
The invoice should be properly entered on 
the monthly invoice sheets on the day due, 
if a net bill, and on the last discount day, 
if subject to discount. If not too bulky, the 
invoices be left the book. When 
paid, simply check off with red ink and 
file. It is not absolutely necessary to open 
ledger accounts for the invoices, since thev 
show from whom received, when received 
and when paid. Enter, also, all notes due 
you and every note vou owe on the day due, 
as far ahead as your obligations extend. 
These monthly invoice sheets will thus be- 
come a detailed statement of your indebt- 
edness, the total of which will correspond 
to that under your “credit purchases’ col- 
umn. Each month’s obligation will stand 
by itself and a glance tells you just what 
is to be paid, past due, present and future. 
You cannot “forget” and thus lose dis- 
counts, and will not incur further obliga- 
tions in any month which the record clearly 
shows has sufficient. 

The inventory sheet explains itself. 

The jewelry and watch repair sheets’ ex- 


store 


to record 


Reduce ex- 


sale 


oO} 


bills receivable 


may in 


“See issues of Tue JeEweLers CrircuLarR of 
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March 24 and March 31, 1915. 
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plain themselves, the purpose being to 
guard against loss of jobs while in work, 
argument as to when the job was received 
or delivered, and to record payment for the 
work. You know you get the money. You 
also know YOUR COST and YOUR 
PROFIT. 

| must minute to urge 
Give each clerk a 
\t the end of the month or year you 
can easily ascertain from the covers of these 
the total saies made by clerk. 
ihis has a stimulating effect and enables 


take another you 


to sales books. 


book. 


use 


ooks each 


you to accurately ascertain your selling ex- 
pense. Insist that each sales slip has the 
name, number, cost and selling price of 


= —_ 


ATTRACTIVE WINDOW DISPLAY 


every article sold, and that the duplicate 1s 


given to your customer. This 1s impor- 


tant. | advise the use of sales slips tor th 
<a> 

additional reason that the duplicate given 

to the customer is a great help where ex- 


eliminates all 
transac- 


changes are desired and 
doubt or argument concerning the 
tion. 
register on its job 

The adoption of this or 
quate of stock re¢ 
information may not make the jeweler who 
man but it 
will great satisfaction to him and 
assist materially in keeping him out of the 
bankruptcy court. 

in conclusion, let me thank you for your 
attention and express the hope that | have 
that will helpful t 
And 1f in reading my pam- 
an 1 that vou 


They also assist in keeping the cash 


any other ade- 


system ord and business 


adopts it a rich immediately, 


pro\ eC a 


somethineg 
of 
vou 


and 

many 
palet 
it 1S 


prove 
you. 
discover lea suits 
yours. 

lf there are any quéstions which 
think | mignt ve able to answer dont 
to ask me here or write me at Albany. 


you 
fail 








Read the Jewel: rs’ Circular for live 
views and helpful informat on. 





JEWELERS CIRCULAR-WEEKLY 


MADE BY H. J. 


108 





Six Hundreds Violets Used in Trimming 


This Window. 
KRE is an attractive display made 
H. J 


tlowe, Syracuse, N 


nM 


he color scheme ot the CW wind 


WS 
which the photograph was one, was roy 
purple, with streamers of English violet 
shown as 1n a shower from the top of th 
window. One window contained a very 
fine display of diamond and platinum jewel 
ry and the other some of the finest piec« 

t gold jewelry. In the center of each 


window was a large cluster ot violets— t! 


whole presenting a very rich appearance. 
the trimming of these windows the: 


; / 


: 


ey. %> 


‘* 


HOWE, SYRACUSE, N. Y. 
were 
hon and about 600 violets : 





Think Well Qn’t. 


| ‘ 7 | ‘ 14 ‘7 -* 
— ire neve! ASI€¢ it. invest! 
gating, you interrogate them, tney 
‘ 1? tT 4 y<crT?) y 7 tT 


mceal nothing O oy} t 
aunot laug at \ 

Some people are like illion-dollar 
check on a ruined bank. They look big 
hey promise great things; but you can't 


5 | s | 
casn tne 


You can tell by the spirit a man puts 


into his task whether there 1s in him the 
capacity for growth and expansion.—Susi- 
ness Philisopher. 
k *« * 
Optimism is the yeast of business. It 
raises the dough.—Hubbell's [ndizvidualit 
7 * * 
This setting down and folding our arms 
ind waiting for sumthing tew turn up, iz 


just about az rich a spekulashun az going 
out into a 400-acre lot, setting down on a 
sharp stone with a pail between our knees, 
and waiting for a cow tew back up and be 
milked.—/osh Billings. 


7 


i¢ 
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used 160 yards of narrow purple rib- 
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That to a great measure, 
The height of your pleasure, 


Depends on the looks of your case. 
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ILLINOIS WATCH CASE CO.’S 
Watch Cases 


IN ALL GRADES 


LOOK BETTER— WEAR BEST 


ILLINOIS WATCH CASE CO., ELGIN, ILLINOIS 
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WORK and MODERATE COST. 





COPYRIGHTED CHIMES 
EXCLUSIVE CASK DESIGNS 
HIGHEST QUALITY IN 
EVERY PARTICULAR 
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(FEO. BORGFELDT & Co. 
1GTH ST. AT IRVING IPL. 
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Store Economy. 


WILLIAM F. 
convention of the New York State Retail Jewelers’ 
held in Syracuse, N. Y.) 


Buftalo, N. Y., before the 
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T is my purpose in this address to point 
out to my fellow jewelers not only how 
money can be saved, but also how most of 
us have unconsciously been losing money 
every hour of the day because of overlook- 
ing the vast number of small things which 
in a year constitute an immense aggregate 
in dollars and cents. * * * 

Almost every jeweler has given consider- 
able thought to the question, “How Can I 
Reduce My Expenses?” or “How Can I In- 
crease My Income, My Profits?” In these 
days, when labor is so high, competition so 
keen and profits so greatly reduced, and 
with the recent depression in business, this 
question necessarily occurred to the minds 
of many of us during the past few years. 
The proposition really is no small one for 
any business man, and it becomes a particu- 
larly difficult one with the retail jeweler. 
* * * 

It is the same old proposition of store 
economy. It will not do to increase your 
prices, because that would hurt your trade. 
You cannot increase your prices, because 
your compeiitor will probably reduce in 
that event, and you will be all the worse 
off. You cannot hire inferior help or pro- 
duce inferior goods or workmanship, be- 
cause these factors will also operate against 
your trade in the course of time. You can 
hardly hope for the reduction of your rent 
from your landlord, or the reduction of 
taxes from your municipality, or much less 
the reduction of prices by the manufacturer 
or jobber, 

It, therefore, becomes a problem which 
you must settle within the doors, and you 
have undoubtedly figured on this so many 
times that you have finally determined you 
have reduced all costs to the minimum al- 
ready. 

This may be true and it may also be that 
I am unable to tell you anything that you 
do not know or have not figured out per- 
haps better than I have. After considerable 
study, however, and through many years of 
experience I have found that there are 
many little things in our every-day business 
life that if followed result in the surpris- 
ingly great saving many of us have been 
looking for these many years. 

We will just talk about the little things 
in our business. Perhaps the most profit- 
able item in your repair department is 
the making over of old rings. When a cus- 
tomer brings an old ring into your store 
to have a stone reset or new tips put in 
you invariably give the customer a price 
on a repair job. This is where we have all 
been working the wrong way. Instead of 
even thinking of the repair price you should 
be selling the customer an entirely new 
mounting. Just for the sake of argument 
let us take a practical case. 

A customer, usually a lady, brings a dia- 
mond ring into your store to have a stone 
reset in a mounting that is badly worn. 
Usually the jeweler in order to convey the 





impression that he knows his business will 
tell the lady that a new set of tips is just 
what is needed. Forget all about the tips. 
She may know something about tips, but 
it is generally safe to wager she does not. 
After looking the ring over tell her the 
cost of a new mounting will be (if a small 
one) $3. It probably weighs a pennyweight 
and costs you about 90 cents. In 99 cases 
out of 100 you land the job and also retain 
the old mounting, which increases your 
profits both ways. This may not strike you 
as such a remarkable suggestion, but I know 
of a small store that at the end of six 
months had 52 old mountings stored away 
in an old box in the safe and, mark you, 
none of them cost the jeweler a penny. 
When I saw the box and asked the jeweler 
what he had there he replied it was “the 
cream from the top of the bottle.” The 
case of a diamond ring is cited merely as 
an illustration. The rule applies equally to 
all styles and classes of rings. 

We jewelers are entirely too modest in 
charging for colored stones. Our prices 


have been ridiculously and unnecessarily 
low. During my recent illness | had oc- 


casion to have a prescription filled that 
called for a four ounce bottle of aqua pura, 
salts and something to give the stuff a 
beautiful color. The cost of this concoction 
was a dollar. I had no objection to pay 
the amount, but what impressed me most 
was the cold-blooded manner in which the 
druggist said “a dollar.” 

Not long after that a man came into my 
and wanted a red stone set in his 
ring. It was a stone we would ordinarily 
get 75 cents for. I haa not forgotten my 
friend the druggist and when the customer 
asked me how much it would cost I said 
in a most matter-of-fact way a dollar. All 
the customer said was, “All right, when can 
I have it.” So you can see, my friends, 
that it’s a dollar for mine hereafter. 

Did you ever stop to think that you can 
interchange wires and screws on earrings 
as the change may be desired, retaining the 
one removed and replacing it with the 
screws you have left over from a previous 
change? The screws and the wires are both 
valuable, and it pays to hang onto them. 

Every jeweler should keep in a con- 
venient place what is commonly known as 
a scrap box. You will soon find that you 
will always be able to look at this scrap 
box as your compound interest. What will 
this old scrap box eventually contain? Just 
a few old filled bars and swivels. 

When a customer brings an old swivel 
into your store tell him a new swivel is 
needed. Tell him you can put on a dandy 
new one for a quarter and that it is not 
worth while to repair the old one. You 
will find that he will pay for the new one 
gladly, and you are not only realizing a 
good profit on the one you are selling, but 
you also get the old one, which automatic- 
ally increases your profit. 


store 
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Old filled bows are taken from all sorts 
of glasses. Do you know that old filled 
spectacle bows make excellent jomp rings? 
This provides a means of saving the buy- 
ing of many rolls of plated wire. Many 
silver cases with bows worn thin at the top 
are on watches brought in for repair. Per- 
haps you cannot sell the customer a new 
case, but you undoubtedly sell him a new 
nickel bow for a quarter and keep the old 
silver bow for your scrap box. The nickel 
bows cost you 50 cents for a dozen and the 
old bows you get for nothing in this way, 
for the dozen you sell will pay in silver 
almost enough for the new ones you sell. 

Have you been using old scarfpins by 
making them either into gold jomp rings or 
for rings on watch charms, or for rings 
on coins, watch charms or for any other 
piece of jewelry that needs an eye or ring? 
If not, hang onto them. The many small 
pieces of wire cut off will help swell the 
value of the scrap. I mention the more im- 
portant old scrap because time will not 
permit the mention of the hundreds of 
little things that help swell the net profit. 
I do not want to forget right here also to 
recommend the use of spring rings on 
necklaces that formerly had a snap. It 
brings you a sale and a better profit. With 
these suggestions let us take up the matter 
of genuine store economy. 

Considerable saving can be made in the 
use of common soda in place of the solu- 
tion of ammonia, alcohol and cyanide of 
potassium you now use. Your grocer will 
sell you two pounds of common washing 
soda for five cents and a few small pieces 
placed in water will clean your jewelry just 
as well as the expensive solution you are 
now using. In the course of a year this will 


mean quite a saving to you. * * * 
How many of you send bracelets back 
to the manufacturers for repairs? All fac- 


tories repair them free of charge and you 
get at least 50 cents for every repair job 
on a bracelet. All you have to do is to 
remember the factory from which it came 
and send it there for the needed repairs. 
The cost to will be but a two cent 
stamp and the pains to address the pack- 
age and deposit it in the mail box. Bear 
in mind, however, that no writing must be 
placed in the package or you will run foul 
of the postal authorities. The easiest and 
safest way to send your package so that 
the factory will know who sent it 1s to pur- 
chase a small rubber stamp simply bearing 
your name and address. Do not have the 
stamp read “John Smith, Jeweler,” because 
that will not work. When the manufacturer 
sees your name on the package he will 
know who it is from and when he examines 
the bracelet he will know full well what 
the trouble is. For your own identification 
you can fill out an envelope containing the 
name, kind of bracelet, kind of repairs 
and charges, etc., so that when the bracelet 
comes back you will be able to identify it 
and know what customer is to get it. 


< 


you 


How much do you spend for paper each 
year? Offhand you will say the amount 1s 
not so large, but an examination of your 
bills may surprise you. My first suggestion 
to you is to buy a lightweight paper. It 
makes a less bulky package ana costs less. 
Large, heavy paper is hard to handle, makes 
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an unsightly looking package and costs 
more than the lighter weights, which answer 
purpose of the jeweler. You receive 
tissue paper in your shipments for 
is to take 


every 
enough 


your use and all you have to do 1s 


the pains of straightening it out and care- 


fully putting it away tor tuture ust 

Many ot you spend a $) note for an ad- 
vertisement in a certain program that may 
ood on just one occasion. 


do you a little 


5 
: ; 
I 


:ou subscribe for the advertisement be- 
cause you hope it will have a certain effect 
In some certain place or among a certain 
tew. his is not good business juagment 
if you stop to consider it you will have 
considerable difhculty in convincing 

urself of the value of the investment. 

you must use your advertising money to 
greater advantage. . For instance, 
you can place a little electric flasher in your 
windows. It really costs very little and 
you can regulate it so that it will operate 
only in the hours that people are passing 
store. It will not be costing you 
money when you do not want it to work 
and at the same time it is working when 
you are away. Changes to suit your stock 
and the seasons can be made in the wording 
on the flasher just as you like, and it is at- 
tracting the eye of the pedestrian to your 
window 


and 1] 


even 


your 


store 


Has it ever occurred to you that you can 
provide envelopes with your name and busi- 
ness printed on them at $1.10 per thousand? 
Use them for all small articles sent out by 
you. They contain your business adver- 
tisemeni and at the same time provide a 
neat package. They are at the same time 
providing much better advertising than any 
dodgers you can send adrift and you are 
Saving at least $2 on the transaction. 

1 think I have found a method of string- 
ing beads so that they will not break. Silk 
thread is not only expensive, but it 
breaks. Try a fine banjo string and you 
will that it is not only inexpensive, but 
that it will not break, 

Do you carry dotlar umbrellas? If not, 
why not? The dry goods merchant in your 
neighborhood carries them. He cannot buy 
them any cheaper than you and still he 
finds it profitable to ao so. I have a small 
oil cloth sign which cost me $1.50. When- 
hang it in front of the store 
and, by the way, | have had the same sign 
few um- 
and oftentimes the cus- 
by it walks out with 

This is trade 
otherwise It 1s 


also 


ever it rains 


—, - ’ 
SCVeTai ve@eaf4rs.,. iT alwavs sells a 
brellas everv vear 


tomer ) is attracted 
a more expensive one. 
t get true the 
the dollar rain protector is small, 


Vou 


nay be the means of selling a higher 
ne, and may also bring you a reg- 


lar customer for something on which you 


uial 
can make a respectable profit. 

In other words, gentlemen, make a study 
of your business. Look over things that 
you and your employes are doing ana apply 
a little headwork and you wit] find many 
other things than those I have pointed out 
to you. It is the small things that grow 
into large aggregates. These small losses 
are really profits which can be added to 
our business, but most of us have been 
blind to them these many years. 
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Little Lessons in Storekeeping. 


Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of *‘ How to Advertise a Retail Store.’ 
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Merchants’ Associatiuns— What They Can 
Do and What They Have Done. 


pei Ay ’ 


seen that a considerable sum 


will be 


‘os | will be 
f money saved our members 
during the course of a year by reason ot 
this agreement.” 
Every merchant is besieged on all sides 
purchase entertainment tickets tor tars 


- 


’ 
| 
‘ 


lat Organization entertainment by ci 


or 1 : 
who think they have a claim on the 


tomers, 
inerchant because they sometimes purchase 
from him. In these 
solicitors are very persistent and often very 
Some go 


merchant 


goods Some Cases 
unreasonable. 

even as far as to threaten the 
with dire disaster if their demands are not 
It is worth the cost of the 


impertinent and 


complied with. 
annual dues to be rid ot 
moments, even if the gain in not having to 
LIVE, against one’s will, to the support of 
outside interests were not consider- 
able. Ii many cases the saving in this mat- 
ter alone will more than cover the cost of 
rganization ot 


harassing 


such 


7 
thnese 


joining and maintaining an 
this nature. 

The smaller merchants are protected in 
this matter as much, if not more, than the 
larger ones. The writer once saw a mer- 
chant dig down into a section of his money 
drawer and bring forth as many tickets, 
that he had purchased for entertainments 
that he had never had an idea of attending, 
as his hand would hold. He said: “That 
represents good money, will you accept it 


in payment of your bill?” 

Many merchants have had to forego a 
needed vacation because they thought they 
could not afford it, and all the time, every 
year, they were giving away for useless 
tickets to afford them the 
outing. 

We shall 


peration made possible by merchants’ 


enough needed 


now consider benefits of 
lations 
\lerchants’ 
in securing better roads leading into their 
respective towns and This is a 
large question and for that reason some 
associations have not tried to tackle it, but 
They should not try to do 
time, but should make a 


associations have co-operated 


cities 


they should. 

too much at one 

small start and finish one job before tack- 

ling another. 

letter 

bile manufacturer said: 
“The American f 


In a recent a prominent automo 


farmer in the last few 
vears has bought thousands of cars; he has 
been quick to appreciate the fact that to 
him a reliable automobile is a most profit- 
investment, a better investment for 
him probably than for the average city 
purchaser. He buys a car; then he talks 
good roads and repairs his own highway. 
In driving through the Western farm sec- 
tions you can usually know the home of a 
who owns an automobile by the 
character of the 


abie 


larmer 


very fine roads in his 


vicinity 


‘Undoubtedly 10 per cent. of all the low 
and medium priced cars sold in this coun- 
try this year will be bought by the.Amer1- 
‘real money’ and 


can tarmer. Hes got 


has found the automobile to be a profitable 


investment. lhe automobile brings the 


farm close to town and 1s very often found 


7 


on the way to market wita 1s lad of gar- 
den truck or returning with parts to replace 
broken farm machinery or a couple of rolls 
ot wire tence.” 

This manufacturer 
phrase when he said: automobile 
brings the farm close to the town.” Noth- 
ing of late years has brought the tarm and 
Distance has 


hit upon a= good 


the town so close together. 
been annihilated. The farmer 1s t» all 1n- 
tents and purposes a town dweller now. 
Nothing but bad roads will keep him out 
of town. making 
the roads better. 

Take the case of two towns about twenty 
miles apart. One sees to it that the roads 
approaching the town are kept in first-class 
condition, the other neglects this matter. 
Which stands the chance of securing the 


- , 


larmer’s business? There is only one answer. 


Hence the necessity of 


The merchants’ association cannot go out 
and build good roads, but by well-directed 
agitation, by active co-operation with the 
supervis rs of the roads in the I rcality and 
by contributions towards the expenses of 
building them the association may gain its 
ends. It pays well to pay out money for the 
purpose of making it easy to get into town. 

Some years ago the merchants of a town 
of five asked to subscribe 
stock tor an electric railroad to 
with a town a mile and a half away. This 
latter town had only a few hundreds of 
inhabitants but it was a growing commun- 
ity. the trade of the littl town was 
divided between the larger town men- 
tioned and another that was situated across 
a river. There was a half-hour service on 
the local ferry betwecn the small town and 
river. There if 
ferry between 
across the 


thousand were 


connect 


the one across the was a hit- 
service aft the 


and the one 


teen-minute 
the larger 
river. This uation meant 
that the two towns on the one side of the 
river were cut off from each other, unless 
the good people walked the distance be- 
tween them, or went around by way of the 
other town and the two ferries. The new 
railroad was to connect the two towns and 
beneht the merchants thereby. 


town 


toree-cornered Sil I 


The promoters failed to secure enough 
subscribers to the stock to make the road 
a possibility. The local association took up 
the matter and through their activities 
every merchant almost subscribed for at 
least one share at a hundred dollars. While 
some ot these merchants thought they 
would receive dividends from their stock 
most of them purchased it for the purpose 
of securing dividends from the people of 
the smaller town. They got the trade of 
that town. The merchants later sold their 
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Storekeeping Department. 








stock for fifty cents on the dollar to a cor- 
poration that has added to the service and 
made it a much better one than ever. All 
who made this investment 
are satished. It has paid them well. Ihe 
larger town is larger still, the smaller town 


the merchants 


has grown in proportion, and, strange to 
say, the railroad connections between the 
two towns have resulted in the merchants 
of the larger town keeping the business ot 
the smaller town. The co-operation of the 
merchants years ago is still bearing fruit 
and the original investment paying its an- 
nual dividend in more business to the mer- 
chants. 

Merchants’ 
sponsible for the quick growth of any com- 
munity. Through the co-operation of the 
merchants their local town has been boost- 
ed into prominence. 

The merchants’ association that secures 
good market buildings in its home town 
is going to build up the town, and the mer- 
chants will benefit largely through a larger 
market. Every merchant knows that busi- 
ness in-a “market town” is better than in 
one in which there is no market at all, or 
only a poor one. 


associations are largely re- 


In one town where there is a free market 
the merchants’ association has provided 
severai novel features that are calculated 
to bring people to the town. One of these 
is a free auction. The auctioneer is paid 
by the association and the farmers are al- 
lowed to bring anything they wish to sell 
at auction, whether it is machinery, house- 
hold goods or live stock. Everything is 
eligible for entry except dressed meats and 
such articles as are usually sold on the 
market. 


Once a month a certain market day 
takes upon itself the appearance of a car- 
nival. Prizes are given for different things. 
At one of these special market days prizes 
were given to the oldest lady attending the 
market, to the oldest man attending, to the 
largest family, to the man and woman driv- 
ing the longest distance to attend the market, 
and for various kinds of produce offered 
forsale. The prizes are donated by the mer- 
chants and do not amount to very much, 
usually being some article of merchandise, 
which the winner must receive at the store. 
This insures the merchant meeting the 
winner of his prize, which he does cor- 
dially and makes an effort to make a good 
enough impression to secure trade in the 
future from the pleased prize winner. 

Co-operation among merchants has been 
very successful in promoting certain fetes 
or festivals, fairs and carnivals, for the 
sole purpose of securing a great attendance 
of out-of-town customers. The executive 
ability of the officers and the committees 
who have charge of these things may in 
a large degree make or mar these efforts, 
but it will require the co-operation of all 
to make them entirely successful. 

The simplest of these fetes may take 
the form of a bargain day—‘“‘Dollar Day” 
coming to mind first of all. In this kind 


of a fete all that is needed to bring the 
people to town is to make special offerings 
and advertise the fact to those who are 
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expected to attend. If there are added 
several street attractions there is an added 
incentive to attend. 

In many localities the merchants have 
found it profitable to refund the fares of 
those out-of-town customers who make the 
necessary purchases to entitle them to the 
rebate. 

An Iowa association rebated fares in the 
following proportions: 

From 5 to 15 miles—One way with $10 
Both ways with $20 purchases. 

miles—One way with 
Both ways with $25 pur- 


purchases. 

from 16 to 20 
$12.50 purchases. 
chases. 

From 20 to 30 miles—One way with $16 
purchases. Both ways with $30 purchases 

[hose coming from places further away 
had their fares rebated in similar propor- 
This was successful as the twenty- 
association could 


tions. 
five merchants in_ the 
testify. | 

Merchants’ associations have been foster 
father to picnics during the summer months, 
to corn festivals in the fall, to street fairs 
at any old time, and in all cases where the 
merchants have kept the one idea of busi- 
ness in view they have been successful. 
They have brought the results desired. 

One thing the merchants who may try 
out this plan for the first time might be 
warned against, and that is against giving 
away the street concessions to outsiders. 
Let the committee make known the fact 
that they are going to have a fair or fes- 
tival and there will be plenty of offers to 
take the whole thing off of their shoulders. 
There are men who will undertake to sup- 
ply any class of attraction the merchants 
desire, but the merchants should be very 
careful that they grant any concession of 
this kind to responsible parties. The at- 
tractions allowed should be very carefully 
considered. There are a lot of useless at- 
tractions that are debasing and demoraliz- 
ing, that are given for the purpose of 
separating the unsophisticated from their 
roll. Any kind of a gambling device must 
be kept out of the festival. Have innocent 
attractions, even if there is nothing eleva- 
ting or lasting in their presence, but keep 
out the debasing, demoralizing concession 
that will disgrace the committee and the 
whole town. 

Co-operation in associations has 
saved the merchants many thousands of 
dollars by having the dates for clearance 
sales and similalr profit-destroying sales 
put forward so that the time for selling at 
a legitimate profit has been increased. 
Clearance sales, held a month or even two 
months in advance of the logical time for 
their appearance, have been a source of 
considerable loss to many merchants. 

Co-operation in deliveries is a compara- 
tively modern result of the merchants’ 
association affiliations. Merchants nowa- 
days are not afraid to speak to a competi- 
tor about the cost of doing business. One 
of the advantages of meeting together is 
the discussion of just such things. Deliv- 
eries are demanded by the public to-day. 
The delivery of goods is an additional ex- 
pense that has been piling up higher and 
higher as the demands for quick service are 
increasing. The solution of the difficulty 
lies in the co-operative delivery. 


some 





L0G 


Co-operation among the members of an 
contributed largely to a 
fixed time for closing stores, for holding 
holidays and for granting vacations to em- 
ployes, and similar questions of this char- 
acter. 


association has 


Perhaps one of the greatest benefits the 
members of an association receive are when 
there is a credit rating system in connec- 
tion with the business of the association. 
The following from a trade paper is signifi- 
cant: 

“We have just received a copy of the 
weekly bulletin issued by the Rockford 
Merchants’ and Business Men’s Associa- 
tion, Inc., which is very interesting. 

“The member of this organization who 
sent it to us has made the statement that 
during the year after the first rating books 
of the association were out, the merchants 
in Rockford collected $50,000 which would 
have been otherwise uncollectable. This 
has grown until they now estimate the 
amount at $100,000 annually. 

‘The bulletin gives a list of chattel mort- 
gages placed during the week; a list of 
justice court removals in the 
city; people moving from Rockford; peo- 
ple moving to Rockford; and a list of the 
deceased. 


decisions: 


“Less perfectly organized associations 
may find it a great advantage to learn di- 
rect from the Rockford association just 
what steps they have taken to bring their 
organization to its present high state of 
efficiency.” 

This statement of fact shows that one 
organization can make it hard for dead 
beats to work in the neighborhood. If it 
can be done in one city it can in another. 

Merchants who will get together for 
their own good can accomplish a great deal 
with but little effort. They can take more 
pleasure out of their business and—more 
pront. 

(To be continued.) 





Profits in Small Stores. 





HE small store, if properly managed, 
can sell goods cheaper, and at the 
same time secure a better margin of profit, 
than the big ‘city store. That is proven 
true simply because the small rural store 
does not have near the expense of its big 
competitor. The rural store can do busi- 
ness at comparatively small cost. This is 
a fact borne out by investigation, and a bit 
surprising to many; and it is a hard fact 
that refutes the oft-repeated assertion that 
the great city stores sell cheaper because 
their costs of doing business are less than 
the rural stores of the country towns, or 
stores in cities of from 3,000 to 12,000 in- 
habitants. 

So another theory is exploded, and we 
hope that the small merchant will be wise 
enough to take advantage of this and give 
a large part of the difference to his cus- 
tomer. This game of merchandise is noth- 
ing more nor less than an old-fashioned 
‘“hoss trade”; if you give the other fellow 
the very best values you can get his money, 
else he goes elsewhere—wNotions and 
Fancy Goods. 
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Practical Publicity for the Retailer. 





Written 





expressly for The Jewelers’ Circular by Robert Francis Nattan. 

















giving of al- 
‘bargains’ 
build up 
good will. This is 
clearly manifest in 
the present 1S1 
Ni te te 


some ot the 
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depart- 
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» | holds the 
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White Gold || public whic 


some time 
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no longer 


ALO. 
It has all the appe . atew «¢ 
ance of platinum, but || small dealer 1s 
ean be sold at a very || ing into his own. 
reasonable pric: 


COotTl- 
The 
specialty shop is _ be- 
ginning to impress 
public. Many wo- 
years ago, 
went to department 
stores to buy every- 
thing, now go to the 
little specialty shop 
or to the small deal- 
er in their own neigh- 
borhood and do not 
carfare going 
from home 
their 
buy 


We have some Rir 
Mountings, Chains . 
Buttons on display i? tne 
our North Window. men whi ). 


} 
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| 
IE 


Let us explain the pro- 
cess and show them to 
you. 
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3 South Main 
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spend 
far away 
to give up 
money to 
psychical Bargains. 

Service and hones- 
ty have begun to take 
the place of miusrepresentation and exag- 
geration. The buying public has become 
educated in values and will no longer be 
misled by flamboyant advertising. 

It costs one of the largest department 
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BACKED BY 90 YEARS’ PRES! 


New York $12,000 to 
day. Remember, it 
simply to open 
This does not in- 
In order 


in the city of 
doors every 
amount 
store. 

other expenses. 


stores 
open its 
costs this vast 
the doors of the 
clude numerous 


business may be successful $50,000 
amount of basiennee that 
should be done. Figuring the cost of do- 
ing business, including overhead charges 
of all kinds, one can readily see that a 
business establishment such as this cannot 
afford to give anything away. Nothing will 
be received for nothing. Very often noth- 
ing will be given for something. The deal- 


that the 
per day is the 
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Stationery 
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Your stationery may create 
a “first impression” that will 
remain through years of after 
acquaintance. Often the na- 
ture of the stationery itself 
as truly bespeaks the character 
of the sender as does the cor- 
respondence it bears. 


Many of the most fastidious of 
Los Angeles’ smart set make 
it a point to visit our Sta- 
tionery Department “just so 
often’’—to keep in touch con- 
stantly with the very newest 
creations. 


For a wide variety of repre- 
sentative styles, dainty har- 
monies in the tinted effects 
and general ° attractiveness, 
our present showing rivals 
any exhibit of its kind west of 
Chicago. Your inspection is 
cordially invited. 


pe 


aoe 
fi ua 300m 

















IMPRESSIVE. 


er in one line, on the other hand, has less 
expense and with his specialized knowl- 
edge has great chances of success. Not so 
long ago small dealers were in awful dread 
of the mail order concern and the large 
department store, but thanks to the cam- 
paign of education which has been con- 
ducted throughout the land, particularly 
by those who have advocated price main- 
tenance this fear has passed away and the 
- has learned that it can buy as cheap- 
from the specialist than 
ean 


ly, if not more so, 
it foe from the large 

ok * 
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tises white 
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ment of the announcement is rai # 
Stationery is well advertised by S. 
linger & Sons, Inc., Los Ang 
elers, as a rule, do not ie sufficient stress 
on this department during the wedding 


season. There is much character in the 
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Nordlinger advertisement. The advertiser 
gives a good suggestion when he says that 
most fastidious of 
stop in “just so 
with the newest 


many of the 
Smart set 
touch 


a great 

Angeles’ 

often to keep in 
eations.” 

T. C. Tanke, of Buffalo, 
the accompanying advertisement, 
ing diamonds, a short time ago. The an- 
nouncement encourages the purchase ot 
high grade jewelry. It will be noticed that 
the price range of solitaire rings extends 
from $10 to $900 each. 

The popularity of the moving pictures 


the original advertisement 


Los 


N. Y., used 


advertis- 


has suggested 


a 
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WORLD.FAMED 


WATCH 
12 or 16 size—17 jewels—adjusted. (Don't-everlook the im- 
portant fact that this watch is adjusted. Many cheaper 
grades of 17 Jewels are not). And don't forget this is not 


an 18-size, big, clumsy wetch, but a gentleman's medium or thin 
model. Al! complete with « dewble stock geld filled case, warranted for @ yeare. 
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UNIQUE WATCH ADVERTISING. 


used by Olsen & Ebann, Inc., Chicago, Il. 
The announcement bears the caption “And 
Now Comes the 10 cent ‘Movie’ Watch 
Selling Plan.” According to the terms 
stated in the advertisement, a watch is sold 
for $22.50 upon the payment of 10 cents 
down and a dime added to a dime per week, 
that is 20 cents will be paid the second 
week, 30 cents the third week, 40 cents the 
fourth week, and‘so on up to the 21st week, 
which will make the total $22.50. The ad- 
that all goods will be deliv- 
first payment. The adver- 
is announced at the bottom 
following 
this plan 
your 


vertiser says 
after the 
purpose 

announcement in the 
clever language: “The object of 
you to spend part of 
for a fine timepiece.” This 
space of 9% 


ered 
tisers’ 


of the 


is to move 
‘movie’ money 
advertisement was 
inches, double column. 

“Piaget Pays Parcel Post” is the title of 
the impressive little announcement used by 


used ina 
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Retail Advertising Department. 








L. A. Piaget & Co., Paterson, N. J. The 
announcement did not occupy a great deal 
of space (54 inches, double column), but 
says a whole lot in a few words. The con- 
cern’s trade-mark occupies a conspicuous 
place in the lower half of the announce- 
ment. 





faget 
ays 

arcel : 
ost 


Let us know just what 
| your gift occasion is and 
we will take care of all 
the shipping, engraving, 
etc., incidentals without 
further worry or extra 
charge to you, 











L. A.PIAGET & CO., | 


Jewelers, 


238 Main Street 


Franek A. Piaget 
Fréed’k Wolfhkege) 
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TAKING ADVANTAGE OF THE PARCEL POST. 


Individuality in retailing does a great 
deal to bring about success. The little card of 
Leon Chanaud, an enterprising retailer of 
Union Hill, N. J., and secretary of the New 
Jersey Retail Jewelers’ Association, shows 
how that jeweler individualizes his business. 
The ring seen in the upper left hand corner 
is used on all his literature as a trade-mark 
and as this was designed by Mr. Chanaud 
himself, the inscription under the illustra- 
tion, “My Own Design,” will do much to 





TELEPHONE 677 UNION 





r 
° 
> 
z 
se 
° 
vw 
oe 
z 


Leon Chananued 


DIAMONDS, WATCHES, JEWELRY 
AND CUT GLASS 


163 BERGENLINE AVENUE 


UNION HILL. N. J 
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A BUSINESS CARD WITH “CHARACTER.” 


AT Lewis Srreer 











impress recipients with his ability as an 
artist and artisan. Mr. Chanaud writes all 
his own advertising and has developed a 
thriving business by his enterprise and 
initiative. 

Harry W. Yaseen, Chicago Heights, IIl., 
is using a dignified style of advertis- 
ing, as exemplified in the accompanying 
announcement, reduced from a space of 
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nine inches, triple column. This jeweler has 
hitherto quoted prices in many announce- 
ments which have come to our attention. 
There is a subtle attractiveness about Mr. 
Yaseen’s present announcement which can- 
not fail to win favorable prestige for him. 

The Castelberg National Jewelry Co., 
Baltimore, Md., used a facsimile telegram 
blank, as illustrated herewith, for distribu- 
tion among prospects, calling attention to 
its facilities in watch and jewelry repairing, 
and optical department. A 
general invitation is given in the telegram 
to visit the new store. The folder is en- 
titled a “clockgram,” at the head of which 
appears the following: “The new Castel- 
berg store transmits and delivers this im- 


also to the 
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DAINTY necklace, locket or pend 
ant always subtly eppeals to women 
of taste and refinement. When these 
articles of adornment sre carefully 


chosen they add much to the attractiveness and 
»ppeal of the costume and pive a distinctive tone 
to the appearance. For pifts, or for person il use, 
nothing 1s more appreciated or more acceptabk 
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you ll find here many dainty and distinctive 
1 styles that are out of the common run. The 4 | 
1} qu | tv 1s above question, but not too expensive l 
. H 

Ic will be a pleasure to show you these goods i 
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AND DISPLAYED, 


WELL ILLUSTRATED 


tomers who are interested in correct time- 
pieces, also for those interested in optical 
goods and the service at their disposal.” 





Some Business Questions Answered by a 
Well-known Jeweler. 


Mempuis, Tenn., May 26, 1915. 
Editor Tur JEWELERS’ CIRCULARS 

Dear Sir—I am in receipt of your letter 
of recent date and in reply wish to state 
that I read very carefully all your articles 
pertaining to advertising and storekeeping 
with especial interest. 

In reply to your various questions, beg 
to say that I have never tried the plan of 
suggesting a piece of jewelry or novelty as 
a Valentine gift; however, this appeals to 
me as a good idea, especially if the article 
is new and sold at a popular price. 

We use approximately 50 inches per week 
in the local papers. 

I do not issue a regular catalogue or 
specialize in the mail order business. I use 
quite a number of folders and booklets as 
enclosures. 

Our windows are dressed twice daily; 
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that is, the valuable articles are taken out 
at closing time and popular-priced novel- 
ties or silverware put in the window; these 
are taken out in the morning and valuable 
goods put in their place. We have two 
windows and the scheme of each one is 
changed weekly. 

l carry a complete line of Royal Doul- 
ton and Dresden china, Also carry in stock 
a number of patterns of erystal goods both 
in engraved and white and gold. 

In regard to the talking machine busi- 
ness, I have had considerable experience 


\STELBERG’S > W. BALTIMORE 8ST 


CLOCKGRAM 





CLOCKIRAM «+ t~i-c- 
Clock-g@acing depart@ent 
ant a th p 


® spectalty 


ANOTHER ORIGINAL CONCEPTION BY A 


IN BALTIMORE, MD. 


FIRM 


along this line. A number of years ago I 
was sole Memphis agent for a phonograph 
company and had a fair amount of success 
‘with this line. However, as my store was 
small I found when demonstrating these 
machines and records that they very much 
interfered with other business. I think 
they make an ideal side line for a country 
jewelry store, but not for a store going 
after first-class trade. 

Assuring you that I will be pleased to 
co-operate with you at any time, I am, 

Yours truly, J. G. 





Voluntary Expressions. 


HIS store takes great interest in the 
new and clever advertising ideas which 
appear in THE JEWELERS’ CIRCULAR. Ed- 
ward B. Leckey, North Yakima, Wash. 
ee 
I wish to thank you very much for your 
kindness in giving me technical advice. I 
greatly appreciate the help you are giving 
when trade information is sought. 
L. B. M. 
i 
[ think the article on engraving by Wm. 
Kassel in THE JEWELERS’ CIRCULAR, May 
0, 1915, is the best I have ever seen. lf 
he has written any books on engraving, 
please give me the titles and state where 
they may be bought. C. B. Wricur. 
(with L. Kimball & Son), 
Haverhill, Mass. 





Be not idle and you shall not be longing. 

Would you know what money is, go bor- 
row some. 

A penny spared is twice got. 

If a good man thrive, all thrive with 
him. 

Better thrive late than never. 

He who goeth a-borrowing goeth a-sor- 
rowing. 

He who hath but one hog makes him fat, 
and he who hath but one son makes him a 


fool—System., 
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Wadsworth-Made 20 Year Watch Case 


THE 


REFEREE 


Stands preeminently as the very best 
watch case proposition on the market 
for the money. It embodies 


QUALITY 
APPEARANCE 
ARTISTIC FINISH 
DECORATION 








Handle this case, show it to your 
trade and it practically sells itself. 
The profit and added prestige is 
there for you. 


WADSWORTH WATCH CASE CO. 


FACTORY : DAYTON, KENTUCKY 
NEW YORK CHICAGO 
15-17-19 Maiden Lane Columbus Building 
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The Lever Escapement and Its Tests.* 


Written expressly for The Jewelers’ Circular by T. J. Wilkinson. 
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(HAPTER 


PALLETS—CIRCULAR, EQUIDISTANT AND 
DRAFTING. 
93. Form of Pallet Jewel—rThe acting 


faces of a pallet jewel are AB and A ( 





(see Fig. 6). The part A B 1s the Jewel's 
locking tac Upon some part ot its su 

| tf) 
face the ¢ SCape wheel tooth drops and 
locks. Notice the slant of A B away from 


the point B. AB is shown as an inclined 
plan 


draw the pallet jewel deeper into the es 


~ 


& 


IG, 6 


cape wheel and to hold the lever against 
its bank. The force which produces the 
effects just termed “draw.” 
that part from B to C 1s 


mentioned is 
of the pallet 


The purpose of this slant is to help 


termed the iifting or impulse face of the 
The impulse face assists in 


pallet jewel. 


moving the lever from bank to bank. 
is directly associated with the lifting face 
found on a tooth of the escape wheel. 
combined lifting or impulse faces, log@ted 
on tooth and pallet, are directly respon- 
sible for the blow given to te 


the slot in the fork. 


Q4 


pallet jewel are three 
arise 


Angles Shaping the Pallet 


angles 


number. 
three 


‘in 
from 


The 


roller jewel 


Jewel. 


ie 





These 


difterent 


points, namely, the pallet center at D, the 


three angles 
scape wheel 
corner at 

5. 


center 
B (see Fig. 7). 
Angle of Impulse. 


at E 


(Fig. 7) arises at the pallet center D 
angle is known as the impulse or lifting 


angle 


with 


the 


cennes 


of width. viz., FE 
the pallet’s impulse 





(; 


( 


> . 
At 


and the pallet 


-The angle H DK 


This 


The impulse angle in conjunction 
angle 


BC 


Kio 
A ike 


= 


It 





type are 


9). Angle of Width—The width of 
pallet jewel is governed by the size of 
angle Ff EG, the point of origin of th 
angle being the es« ip wheel center 
(Fig. 7 

47. Draft Angle.—The draft angle F B 
(Fig. 7) starts from the point B. Th 


| at the lowest 
pallet jewel. 
\ Bar 
from the line F B. 


point 1s locate 
1 


nt 
ner of the lhe degrees 


slant ot the line 


98 Angle of Lock—The angle of lock 
tooth on the pallet jewel is not repre- 
sented in the drawing (Fig. 7) for the 
reason that the angle of lock has nothing 


do with the shape of the pallet stone. 


99 Circular Pallets—The type of pallet 
sed 1n American watches is known as the 
ircular pallet.” The locking fa f the 
~ 
entering pallet jewel is turtaer from 1€ 
pallet center than is the locking face of 
7 ° ry , . e . ‘ 77 
the exit pallet That part of each pallet 


stone, situated midway betwixt the enter 
ing and discharging corners of the pallet’ 
) an equal distance tro 
Pallets of 


recognized rn\ i@aAallsS 


impulse plane, 1s at 


‘ « . ‘ 
the pallet center. the circu 


easily 


. . 7 , . , P , ¢ , 
depthing tool. The V-shaped end of tl 
le 1; | : ] ] 47 - ‘ ] Ne ~ 
Siang rod of tne ade} ing Ss place 

he ll t 





A 


is 


locking cor- 
of 


| 
reckoned as away 


_ 











THE JEWELERS’ CIRCULAR-WEEKLY June 2, 1915. 


V | PE | | Dozen Mainsprings 
& | * 
© © ~ Howarpis SIZE. 


The World’s Best Watch Glasses 









































| Usa hordes Tobe 


mn (hatux-de. Jord 


: lee “uargntec Wswe oft Covel os : Swi Crane 
_ 














On the market for over a quarter of a century 
and nothing to equal them yet. 








THE LABEL OF QUALITY 


Your jobbers are able to execute all 
orders for V. T. F. Glasses, with service 
and quality fully maintained to pre- 
vious standards. 

P. S.—The dearth of Watch Glasses in the 
United States resulted in the importation of some 
glasses intended for use as Watch Glasses. Exam- | DERBYSHIRE LATHES 
ination of these so-called Watch Glasses by the dis- 
criminating user will prove the unqualified super 
ority of the V. ie F. (;lasses. years 


The only modern lathe backed by over thirty 
' experience in lathe building. 





The inimitable process bY 
which HerkulesSaws are made 
has resulted in the complete 


’ Herkules Saws satisfaction of all consumers. 
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tool adjusted so that the sharp point of 
the other rod touches the locking corner 
of the receiving pallet. It will 
found, on swinging the point of the tool 
over the opposite pallet, that the tool’s 
point just touches the discharging corner 
of the exit pallet. If we adjust the point 
so it stands centrally over pallet it 
will be found that the point also stands 
centrally over the opposite pallet. In this 
manner we if pallets are of the 
circular type. 

100. Equidistant Pallets. EK quidistant 
pallets are found only in the higher grades 
of foreign-made watches. ‘They are easily 
recognized by using a depthing tool in the 
manner previously described. We will, 
however, find this difference, that with the 
point adjusted to touch the lowest locking 
corner of the entering pallet, and then 
swung over on to the exit pallet, the point 
of the will be found to touch the 
locking corner of the extt pallet. This ex- 
periment will prove that the locking faces 


One 


can prove 


tool 








iG v. 


are equidistant from the pallet center; 
therefore the term “Equidistant Pallets” is 
used to describe them. 

10] Drafting a Circular Pallet—We 
shall now briefly explain the drafting of 
a circular pallet. It is not the purpose ot 
this LO extensively into the sub- 
ject of drafting. If we were to attempt it 
an entire volume would have to be devoted 
to the subject. Besides, from the writer’s 
experience, personal instruction is neces- 
sary if the student is to greatly profit from 
the making of complete escapement draw- 
ings. Our present purpose is to supply the 
student with the simplest theoretical ex- 
planation of the various escapement parts. 


series to 


This. will be sufficient to insure a founda- 
‘ion for further advancement in this inter- 
esting and useful branch of educational 


horology. 

LUZ. Specifications Distance of center of 
receiving pallet to center of exit pallet, 60 
width of pallets, 6 degrees; lift on 
pallets, 54% total lock, 2 degrees. 
Of the total lock 14 degrees 1s drop lock, 
the remaining one-half degree being slide. 
Draft angle on pallet, 12 Com- 
mence by drawing the line BH (Fig. 8); 
ihe point B represents the wheel 
center. Somewhere along the line BH the 
paliet center will be located. Its location 
will be later determined. With B as cen- 
ter. de scribe the arc C C. On each side of 
the line H B lay off two angles, each con 
The angles D BH and 


degrees : 
degrees: 


degrees. 


escape 


taining 30 degrees. 


then be 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


Hi B E each contain the required 30 degrees. 
Draw the lines FA and AG; these lines 
intercept D B and EB exactly at right an- 
The lines F A and AG are tangents 
to the circle CC and meet at the point A 
on the line BH. Their meeting point is at 
\, the pallet center. Our specifications call 
for a pallet width of 6 degrees. As we 
dealing with circular pallets, we ac- 
cordingly lay off one angle of 3 degrees 
to the left of the line DB and another 
angle of equal size to the right of DB. 
The angle K BL its therefore one of 6 de- 
erees, as called for by our specifications. 
The angle of lock is to equal 2 degrees, 
therefore below the tangent line FA we 
lay out the angle F AO, containing 2 de- 
At the point where the line OA 


gles. 


are 


yrees 


P « 


| 

}. 24° 

+ 248 

jy a ~ 
| 


za Mm 


HIG. 


intercepts the line K B we locate the cor- 
ner of the pallet jewel (see P in drawing). 
From P, and away from the line P K, we 
lay off an angle of 12 degrees, as shown 
by KPR. This is the draft angle of the 
pallet, and accordingly RP is the pallet 
iewel’s locking face. Below the line OA 
lay off an angle of 5% degrees. The angle 
OAS is the required angle. This is the 
angle of lift for the pallet stone. Observe 
where the line S A and BL cut each other ; 
this point we have marked T. Connecting 
the point P with the point T gives us the 
line PT. This line marks out the lhfting 
or impulse face of the pallet jewel. The 
hack of the pallet jewel NT is simply 
drawn parallel to the locking face R P, 
which completes the drawing. 
CHAPTER IV. 
THE ESCAPE WHEEL—DRAFTING. 

103. Escape Wheel Teeth—tThe acting 
parts of a club tooth are two in number, 
namely, the lifting plane AB (Fig. 9) and 
the incline BC which starts at the lock- 
ing corner 


- 


B. Of the whole line BC prac- 














113 


tically the corner B alone comes into ae- 
tion, this being the part which rests on 
tie pallet jewel’s locking face. The lime 
AN takes no part in the escapement ac- 
tion, the undercutting from the point A 
being for clearance between pallet and 
tooth. This statement, like others, should 
be verified by the student from actual ob- 
servation of an escapement in action. 


104. Tooth’s Impulse Face —The hfting 
face or impulse plane of a tooth is de- 
fined by the line AB ( Fig. 9). The 111- 


pulse face on the tooth combined with the 
impulse plane on the pallet jewel imparts, 
through the medium of the fork, the force 
necessary to keep the balance vibrating. 

105. Tooth’s Draft Angle—The line BC 
(Fig. 9) of the tooth 1s given a very de- 


2S 


B 


10 


cided slant in order that only the corner 
B will rest against the locking face of the 
pallet jewel. The effect is, that friction 
between tooth and pallet is lessened. This 
reduction of friction greatly improves the 
“draw.” The purpose of draw is to retain 
the lever against its bank. 

106. Angles Forming a Tooth.—The an- 
gles which give shape to a club tooth are 
three in number. They are the angle of 
width which defines the width of the tooth, 


the angle of impulse which governs the 
amount of lift and the angle which gives 


form to the slant on the back of the teeth. 


These angles arise from three different 
points. 
107. Angle of Impulse—The angle con- 


trolling the amount of impulse or lft on 
a club tooth originates at K (Fig. 9), the 
point K being tie pallet center. 
is illustrated as enclosed between the lines 


This angle 


GKH. 
108. Tooth’s Angle of Width—The 
width of a tooth of the escape wheel {is 


ft 
governed by the angle F ED (Fig. 9). The 
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starting point of this angle is at E, the 
escape wheel center. 

109. Tooth’s Draft Angle—The dratt 


angle. or angle which defines the slant B C 
, 
) 


is shown as enclosed by the lines kK I R, 
The starting point of this angle is at B, 
the degrees of slant being reckoned away 
from 6b Should we desire to make a 


esCape wheel, a 
should be drawn 
tooth to 
The de- 


lrawing otf an 
radial lines 
cking corner of 
{ the escape wheel. 


complete 
number 
each 


the centet 


grees ot slant for BC would be counted 
from each line as illustrated by the angle 
RBE « ig. J). 

110. The Angle of Drop.—tThe angle ot 
drop arises at the escape wheel center 


angle of drop in the 


better era watches is about 
In watches of construction it is 
often greater and frequently irregular. A 
practical method for estimating the angle 
of drop is given in another chapter. 

lll. Dr ooth of the escape 
wheel | 


The amount of the 


| ly, degrees. 


poorer 


when a 


; detached from the discharg- 


E 





ic. Ll. 
ing corner of either pallet jewel a free 
flight of the escape wheel through space 
results This free motion of the escape 


wheel ts termed its drop. Drop com- 
mences the moment a tooth separates itself 
from a pallet jewel and ceases the instant 
another tooth is caught on the intercepting 
locking face of the opposing pallet. We 
can detine “drop” as the space through 
which escape wheel moves without do- 


ing any work. The purpose of drop 1s to 
insure freedom of action betwixt the es- 
cape whee! teeth and the pallet escape 


, 


Two kinds of drop exist in every escape- 
ment, viz., outside and inside drop. Their 
amounts, however, should be equal. 

112. Drop and Shake—tThe angle or 
f drop visible in any escapement 
represent the least freedom be- 
the pallet jewels and the teeth of 
the escape whel, The position wherein th 
least freedom exists between the teeth and 
pallets is spoken of as their “shake.” The 
student should experimentally determine 
the shake or position of least freedom in 
the following way: Bring a tooth down 
on to the lowest locking corner of a pallet 


amount 
does not 


tween 


jewel and note the space separating the 
back of the opposite pallet from the heel 
of the tooth just behind it. A brief ex- 


amination will prove that the Space so seen, 
than 
of drop pres- 


yz. the shake. is less its corre- 


sponding drop. ‘The amount 
ent in any escapement can in a practical 
estimated by using the pallet’s 
width as a standard, as explained in Chap- 


By this means the angle of drop 


wav be 


ter 12 


can 'focely determined. 





teeth of the escape wheel. 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


113. Shake.—The amount of shake pres- 
ent in any escapement is always closely 
related to the angle of drop, because shake 
equals the drop mtmus the recoil of the 
escape -wheel. Like drop, we have two 
classes of shake, namely, outside and 1n- 
side \henever in an 
we find the drops unequal we will likewise 
ind that the shakes are unequal. A little 
experimenting will prove that it is quite 
possible to find drop present and the cor- 
responding shake to be absent. Inequali- 
ties in drops or shakes will not ordinarily 
lack oft 
manner 
shake 1s 


shake. escapement 


running, but a 
stoppage. The 
amount of 


prevent a watch 
either will 


f determining the 


Cause 


explained in our tests. 

114 rafting a Club ‘Tooth Escape 
When discussing the pallets we 
learned that we had two types to consider, 
namely, the circular pallet, as used in 
\merican-made watches, and the: equidis- 
used only in the higher 
vrades ot imported watches. This distinc- 
tion does not apply to escape wheels, as 


\\ heei. 


which 1s 


tant 


ve have but one type of escape wheel read- 
ily adapted to either class of pallet. 

115. Escape Wheel Specifications.—Num- 
ber of teeth, 15; pallets to span 24% tooth 
this from lock to lock equals 60 
iegrees; distance from heel of one tooth 
to heel of following tooth to be 24 degrees 
(360° + 15=24°). To obtain the number 
ot degrees suitable for combined width of 
tooth, pallet and angle of drop we divide 
24 degrees by 2, the result being 12 de- 
grees. Of this sum we assign 6 degrees 
for width of pallet, the remaining 6 de- 
vrees being divided as follows: For the 
width of tooth, 4% degrees, and for the 
ingle of drop, 1% degrees. The draft 
angle or slant of the teeth 1s to equal 24 
degrees, the lift or impulse angle to be 3 
degrees. 


Spaces, 


116. How to Draft an Escape Wheel.— 
Let the line X B (ig. 10) be the line of 
centers. With B as the center of the es- 


cape wheel and N as the radius, describe 
the arc CNC. This is the primitive or 
first circle of the escape wheel. Upon this 
circle the locking corners of all the escape 
wheel teeth will rest. On each side of the 
line B X lay off two angles each contain- 


ing 30 degrees. The angle DBX and 
X BE each contain 30 degrees. Where 
the lines BD and EB intersect the arc 
(C we have marked T and U. Through 


these points draw the lines GA and HA 
tangent to the arc CC. The tangent lines 
(; \ and HA meet on the line B X, name- 
ly, at A, this being the pallet center. Above 
the tangent line GA lay off an angle of 
+ degrees as shown enclosed by the lines 
K AG. This ‘is the angle of lft for the 
Where 2 A in- 
tersects the line BD we marked S. 
\With B as center and BS as radius draw 
the arc OQ. This is known as the lifting 
or addenda The space separating 
the arcs OO and CC will, when the teeth 
are correctly drawn in, provide for the 
lifting or According to our 
specifications the lift on the teeth is 3 de- 
erees. The toe of each tooth will rest on 
the are C’C, while the heel of each tooth 
will touch the arc OO. The width of a 

oth is next drawn in. The required 


have 


circle. 


impulse face 





115 


width being {1o degre es. We lay out the 
angle PBD. Where PB intersects the 
’ 


by drawing a line 
define the tooth’s 
To mark out the 
we place the center of the 
with the 90 degrees mark 
extending along the line TB We then 
count off 24 as represented by the 
angle M IB The line T M is the slant 


tf the tooth, or, as previously mentioned, 


marked S$; 
connecting §S 
litt or impulse 
slant ot a tooth 


protractor at |, 


arc OW 1S 
with T we 


{ 
piane., 


it may be called the draft angle of the 
oth. The undercutting S to F 1s not ob- 
tained in obedience to any angle, the only 
rule which applies being that the under- 


cutting should be of such extent that when- 
ever the pallet dips into the wheel no con- 
tact of the parts is possible. To illustrate 
| h can be drawn in we meas- 


w otner teetn 








Ea a 
trom the toe of the tooth already formed. 
from this point, marked Y, we draw the 


ure off 24 degrees on the arc away 


radial line Y B. From the point Y, away 
trom the line Y B, an angle of 24 degrees 
is laid off, thereby defining the tooth’s 
draft angle, as shown by BY Z. Next an 
angle of 4% degrees in width is laid out, 
its point of origin being the escape wheel 


center. The lines RBY enclose the re- 
quired 4% degrees. Where the line RB 
cuts the arc O D we have marked W. Con- 


o1VeS us the 
lf a student de- 


necting the points W and Y 
litting face of this tooth. 
sires to make a drawing of an escape wheel 
showing the 15 teeth it is advisable first to 
Space off the primitive circle into 15 divi- 
sions 24 degrees apart. Drawing in each 
will yield an irregular 
Hence the advice: make the di- 

then draw in the outlines of 


tootn as spaced 
drawing 
isions first, 
each tooth 
CHAPTER V. 
THE LEVER—DRAFTING 
-Lhe lever is a straight 
part of the 
pallet arms. The end of the lever, known 
as the fork, is illustrated in Fig. 11. 

118. Form of Fork.—The fork parts are 
the horns, the corners of the slot, or notch, 
and the slot The horns (Fig. 11) are 
shown from F to A and Dto E. The cor- 
ners of the' notch are respectively marked 
\ and D. The slot ts enclosed by the 

AB, BC, CD. 


The Slot ¢ 


117. The Lever 


metal bar attached to or a 


lines 


119, -orners.—Ina single roller 


escapement only very short horns on the 





116 THE JEWELERS’ CIRCULAR-WEEKLY June 2, 1915. 


————— 





THE E. & J. SWIGART CO. give the Best Values, Fair Prices, Good Treatment and Satisfactory Service 


Every article fully guaranteed with privilege to return if not satisfactory. J. S. CO. with your next order for 


JEWELERS’ SUPPLIES and OPTICAL GOODS. 
Now is the time to BOOST your OPTICAL WORK 


fi 














All prices not spec 


Trial Set No. 148. 
Black Seal Leather Case, lined with Velvet of good quality. 
Combination consists of A Kryptok Bifocal Fitting Set Will Increase Kryptok Sales. 
19 pairs each Convex and Concave Sphericals 
ll pairs each Convex and Concave Cylinders, including 14 powers 
9 Prisms, 4 Disks and Colored Glasses. 


After ascertaining the distance focus you simply place the different 
Kryptok lenses in the trial frame in front of the distant test until you find 
1 No. 618 Trial Frame. the proper combination You cannot make a mistake and your customer 

1 No. 439 Trial Frame. will readily be convinced of the advantage and convenience of Bifocal Lenses. 
Lenses are in metal rings 1'%4-inches in diameter After trying Kryptoks they want no others The set consists of 5 Pairs of 
Flat Kryptoks with Plano uppers and Plus 1.00, 1.50, 2.00, 2.50, 3.00 added, 


The Lenses are warranted accurate as to measurement and this outfit . . 
l where only a moderate line of Lenses ar red seal grain leather covered case lined with red silk and oak partitions 


will answer all practical purposes 
ae Price, Flat Lenses, $12.00, With Toric Lenses, $15.00 


Lathe Combination A 
$68.50 Net Cash 








Genuine Webster Whitcomb Lathe. i: ) aero Hi 
e ei oe Foot-Wheel No. 15. 
With 10-chuck combinatior , —— 
é : \ ha - - Best in the market 
Perfect construction in every detail. Made of the best steel : 


Has hard spindles running in hardened steel bushings. Absolute 
concentricity of cone, body, thread and hole. Full nickel-plated 


a eee ee ee ee 
PIVOT GRAVERE - 4 ~ 2% 2 24 A 


sa F* * 
- s a= . _y 


=P BS SS ey 


a 


4 o> 


t 


Why 
ih 


This bench is made of thoroughly seasoned lumbe 
Extra Quality Pivot Gravers. and finished in the best cabinet style. Will not 
: 7 warp or split. Has ten drawers that lock auto 
E. & J. S. pivot gravers are the best that can be made e) matically; apron drawer, vise rest and chalk box n haf 
are very hard and hold their points much longer than the average Dimensions: 453 inches long, 26 inches deep and Countershaft No. 9. 
graver. 40 inches high Full nickel plated 


OutfitB. Same Combination as above with Moseley Lathe No. 2— $68.50 Net Cash 


NO EXTRA CHARGE for matching samples of small materials. Send your RUSH ORDERS to us; we return them by 


first mail. Our Prescription Grinding Department will take good care of your Optical Work and return your orders the 








same day. 


THE E. & J. SWIGART CO., “t""= Cincinnati, Ohio 











June 2, 1915 


fork are necessary. In fact, the main parts 
of the lever horns are the corners A and 
1), together with a very slight amount of 
horn to fully insure the soundness of the 
escapement action The preservation of 
the safety action, by means of the slot cor- 
ners, is intimately associated with the ac- 
tion of the roller jewel. This will be ex- 
plained when we consider the question ot 


the safety action. 


120. The Slot.—The shot or noich 1s 
ABCD. illustrated in Fig. 11. Its pur- 
pose is that of receiving the roller jewel. 


The moment the roller jewel enters the 
slot it strikes one side of the notch a blow. 
The effect of this blow is, first, to lift the 
lever away from its bank; second, it causes 
unlocking of tooth and pallet; third, just 
as unlocking takes place the lifting angles 
of tooth and pallet combined cause the 
opposite side of the slot to deliver a return 
blow to the roller jewel. This sets the 
balance vibrating with renewed energy. It 
is desirable remember two points re- 
the above action: first, the speed 
of the roller is checked and de- 
creased by the force 
the unlocking blow; 
the lever through the energy developed by 
the lifts than the 


lated LO 
jewel 
consumed in striking 
secondly, the speed OT 
speed 


becomes greater 


of the roller jewel. Here in the lifts we 
have the reason why the opposite side ot 
the slot delivered the return blow which 


keeps the balance vibrating. 

12] Angles of the Fork —-The 
relating to the fork all originate from the 
They are four in 
as follows: First, the angle governing te 
width of the slot; second, the 
freedom for roller jewel when within the 
slot: third, the freedom which 
controls the space separating the slot cor- 
ners from the path of tie roller jewel; 
fourth. we shall include with the fork an- 
eles that angle which separates the guard 
pin (lever against bank) from the edge of 
the table roller. 

122. Fork \ngular mo- 
tion ot lever, 10% degrees: width ot slot, 
5 degrees. Acting length of lever to equal 
the distance between tie centers of escape 
wheel and pallets. The angular motion of 
the lever consists of the following: Lift 
on tooth, 3 degrees; lift on pallet, 5% de- 
total of drop lock and slide, 2 de- 


‘ . ] . 
Allg? i¢ ‘ 


pallet center. number, 


angle of 


angle of 


Specifications. 


oTrees ; 
grees. 

123. Drafting a Fork—Let AB (Fig. 
12) be the line of centers, A being the 
pallet center. With A as center, and a 
radius equal to the distance between the 
escape wheel and pallets, draw the are CC. 
Upon some part of the are CC the slot 
corners will be located, consequently tis 
arc defines the acting length of the lever. 
The angular motion of the lever equals 
10% degrees; therefore on each side of 
A B lay off two angles of 5% degrees each 
as shown by DAB and BAE. The width 
of the lever slot is given as 5 degrees. To 
define this angle lay off on each side ot 
the line DA two angles, each possessmg 
9% degrees. The whole angle HAO 1s 
therefore one of 5 degrees. H and O 
represent the slot corners, hence we draw 
in the lever slot as defined by HKSO. 
The horns are then drawn in to suit the 
requirements explained in the chapter on 
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the safety action. The angle which pro- 
vides freedom between the roller jewel and 
slot corners and the angle allowing free- 
dom between the guard pin and the edge 
of the roller are both closely associated 
with the maintenance of the safety action 
These we shall consider in due course. 
(See Chapter 15.) In order to make cer- 
tain points more clear and plain most of 
the drawings are illustrative in claracter. 
lf drawn to their diminutive size 
rather confuse than otherwise. 


scale 
would 


(To be continued.) 





To Make a Graham Anchor. 


itten expressly for 

by C. Gros.) 

(Continued from technical 
HE interior locking circle of the anchor 
is then traced with a radius of 26.26. This 


issuc of May 5.) 


tracing serves us as a guide in separating 
the two planes and in giving the pallets the 
exact size they should have. At the same 
time the interior of the body of the an- 
chor is shaped and it then takes the form 
shown in Fig. 4. 


The interior face of the exit pallet 
should be very accurately formed and 
ae 
FIG. 4. Fic. 5. 


strictly concentric. A great deal depends 
on leaving the interior edge of the plane 
very sharp. Finish by grinding carefully 
with long strokes. 

The interior face of the entering pallet 
does not form an acting part, but this is 
no reason for not giving it the same atten- 
tion. In any event care must be taken not 
to strike the edge, which would have the 
effect of reducing the length of the plane 
(and as a result increasing the locking) 


ne 


Fic. 6. Fic. 7. 


and, what is a more serious matter, of de- 
creasing the locking of the exit pallet. 

Before proceeding to this separation of 
the pallets, as a result of which the piece 
will be more delicate to work on, it will be 
well to remove, by means of the saw or the 
file, the superfluous metal of the anchor. 
It would be better to do this rough work 
as soon as possible and remove that which 
has become useless. 

The piece being finished (Fig. 5), it 
should be tempered and polished. Only 
the parts that work should be tempered— 
that is to say, the extremities of the pal- 
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lets—otherwise there is danger of breaking 
the piece 1n the final adjustment. 

We are giving in this article only the 
successive processes for obtaining an an- 
chor meeting the conditions required from 


a theoretical standpoint. The practical 
conditions of working may vary greatly 


according to the workman and the equip- 
ment at his command. 

We shall receive with pleasure any com 
ments on the part of practical men on the 
subject of the best method of operating ar 
any stage of the work of which we have 
above described the progress. 

. * = > a e + 

The following is another method of 
making a Graham anchor of one piece 
This mode of operation, which has not 
been published to our knowledge, has the 
advantage of allowing the turning and the 
correcting on the lathe of the face of the 
interior locking as well as that of the ex- 
terior locking. 

lake a plate of steel a little thicker than 
in the case above described; that is to say. 
about 5 to 6 mm. in thickness. After hav- 
ing made a hole which will become that of 
the anchor, make a recess the diameter of 
which should be 52.52 mm.; that is to say, 
twice the radius calculated according to the 
table for the interior locking. The circular 
inside wall of this groove is then polished 
with the aid of a disc a little smaller than 
the groove itself. There should be left a 
bottom of about 2 mm. thickness, and 
around the hole in the center a hollow of 
about 4 mm. 

If this work has been done, for instance, 
with the slide rest, the plate being square 
and locked by the face plate, it is left in 
position for the turning over its entire 
diameter, which should be twice 27.98 the 
radius of interior locking. The correc- 
tron and polishing of this periphery can 
afterward be effected on the ordinary 
lathe. 

Fig. 6 shows the plan of the cap thus 
obtained and its section in the direction 
of the diameter. 

We next proceed to the determination 
of the height of the anchor, which should 
be ascertained exactly as in the preceding 
case; that is to say, by filing along a cord 
es drawn at a distance of 21.82 from the 
center. The two edges es, the space be- 
tween which shows the opening of the 
anchor, will be at a distance of 34.89 one 
from the other. 

By a drawing made on the back of the 
cap the direction of the planes is fixed by 
means of the impulse circle. After having 
formed and polished these pianes the pal- 
lets are separated, which is very easy; for 
all that is necessary is to remove the bot- 
tom of the interior circular face of the 
cap, being careful not to damage this face. 

Previously the body of the anchor will 
have been traced with care in the same 
way and even finished. 

Fig. 7 shows us in plan and profile the 
anchor completely finished. It will be 
seen that we are here dealing with a very 
interesting and very practical method of 
construction worthy of being studied for 
manufacturing. 

* > . . * . 

We will now construct an anchor with 
attached or movable pallets. The common- 
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est model of this kind is shown in Fig. 10. 

The diameter of the wheel measures 28 
mm. and we wish to have 6% teeth in- 
cluded within the anchor. The amount of 
locking should be 1% degrees. On multi- 
plying the coefficients by 28 we obtain the 


following figures: 


Diameter Of the WREEL. .ccccccecccvceccenes 283 
| _ } | - ea 
Exterior radius of the pallets..... indeed, Bee 
. 17 . + 
Interior radius of the pallets...........++-- 10.78 
Parr OC Gee SOOO. «2 666 6s ee sees sobes 1.09 
Height of the anchor.... cnecawédetinn~« ‘ae 
Opening of the anchor: ' ie oat Sala gt | 
Distance between centers........ceeevcvecs 18 
Radius of the circle of lifting for locking 
t 1% degrees teehee ease ewseeeneweeeweene 2.94 


Let us bestow our attention first on the 


pallets; there are two methods of making 
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them open to us. The first consists in 
making them in a straight small bar to 
which the desired curve is afterward 
given; the second employs a portion ot a 
ring of steel, which is turned to the dimen- 
sions determined by the figures. 

In the first case the little bar of steel, 
of rectangular cross-section, should be 
worked in such a manner as to present a 
thickness of about 2% to 3 mm. and a 
width of 1.20 mm. This width will be re- 
duced by correction and polishing, after 
rounding off, to 1.09, according to the 
figure. 

Phe leneth of the pallets will be about 
8 mm. We take a little bar that will be 


> ‘ ’ ' - " ) . ‘ 
suthciently iong—tnat 1S to Say, 9 Cm. a 
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least—so as to find greater facility in 


bending and to be able to choose the part 
most accurately rounded off. 

Sufficiently accurate rounding off is not 
dificult to obtain; the important part 1s 
not to damage the little bar in the course 
of the operation. To verify the curvature, 
a suitable gauge is made out of a disc 
turned to a diameter of 21.56; that 1s to 
say, twice 10.78, the interior radius of the 
pallets. 

This disc will serve us again later. The 
rounding off having been accomplished as 
accurately as possible, two lengths of about 
1 cm. are cut off. 


Another plan of making the pallets con- 
sists 1n taking a ring of steel of suitable 
width and diameter. This ring is turned 
inside and out, according to the figures 
calculated. If we have a suitable lathe or 
mandril the turning 1s easy; if we have not 
what 1s wanted we arrive at the result by 
the tollowing means: Ina plate of brass 
a circular hollow is made into which the 
roughing is forced and held there by soft 
solder. We have then every facility for 
working on the piece with the slide rest. 

The interior measuring with the aid of 
a slide gauge is easy; for the interior there 
should be used, as for the rounding off, 
a disc turned accurately according to the 
houres. 

It is understood that the two circular 
faces of the ring are to be carefully 
ground so as only to have to give a few 
tinal polishing strokes after tempering. 
The ring is then detached from he plate 
with the aid of which it has been turned, 
and cut into four or even six equal parts, 
each of which will have the required length 
for the formation of a pallet. 

Here are our pallets made on which only 
the planes are lacking. To form these 
planes exactly we must first construct the 
body of the anchor. 

We will state that the interior of the 
pallets have to be corrected and polished 
after tempering by means of a lap meas- 
uring 21.56 in diameter, and that they 
should be left a trifle long to provide for 
wear. The interior will have to be treated 
with another emery wheel, cap-shaped, 
similar to that of Fig. 6, and of which the 
diameter of the interior wall should be 
about 23.64 so as to reach 23.74 by wear. 

We will now take up the body of the an- 
chor, to which the pallets are attached. 

A plate of brass of suitable size is taken 
of a thickness of 4 to 5 mm. There must 
be hollowed in this plate a circular sink of 
rectangular section to receive the pallets. 
This recess must therefore have a width 
of 1.09 and its interior diameter will be 
21.56. 

To readily and accurately obtain this in- 
terior diameter we use as a gauge the disc 
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that has served us for the interior curva- 
ture of the pallets. This disc, having been 
screwed onto the plate, taking care that 
the two holes correspond exactly, will serve 
us as a guide. 

The size of the graver to employ should 
be about 0.8: it must be guided according 
to the periphery of the disc and caused to 
move into the plate, although without tr} 
ing to obtain at the first cut the necessary 
depth, which should be a little less than 
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the thickness of the pallets. Ihe tool 1s 
withdrawn, shifted a little toward the out- 
side and moved ahead again for the pur- 
pose of enlarging the recess. It can then 
be pushed deeper without fear of breaking 
it. The sink 1s enlarged until the pallets 
can be forced in. After being corrected 
and finished they should enter freely but 
without play. 

The plate thus prepared is shown in 
Kig. 8. Lhe cord es is drawn on it, which 
determines the height of the anchor; then 
the lifting circle of 2.94 radius and the two 
tangents, giving us the direction of the 
planes. 

We proceed now as if we wished to 
make an anchor in a single piece; that is 


to say, we file according to the cord es to 


’ 7 


obtain the exact height, then following the 


























et, 
\ 
\ 
\ 
. \ \ 
' f a ny 
' | ‘ ) , 
; , be . 
_--X \ “3a? ; 
. ale ‘ 
= cel 


Kic. 9. 


tangents to be able when the pallets are 
once introduced into the recess to easily 
shape the impulse planes. 

fig. 9 shows the plate at this stage of 
progress, before filing, so that this figure 
shows it to be prudent, and even necessary, 
to take account, by means of an approxi- 
mate drawing, of what part of the surface 
of the plate should be utilized for the piece 
that we would make in order finally tc 
leave this piece intact. 

It suffices now to introduce the pallets 
into the recess and to file them exactly ac- 
cording to the surfaces intended to serve 
as a guide. We can then remove all the 
material about the drawing of the piece 
according to the dotted line of Fig. 9. 

In Fig. 10 1s shown the anchor completely 


|? |? 
‘tiich , ratl, +} allet ; | nian — A 
nmnisnea, wiltn the pa iCLsS lf p ict secured 


by means of little plates, each fastened by 
two screws. To obtain as light an anchor 
as possible it is as well to hollow it at the 
back; that is to say, to turn it on the lathe 
so as to obtain the section shown in Fig. 8. 
This work may be done at the beginning; 
that is to say, immediately after turning 
the recess for the pallets. 
* * * * + * > 


The anchor of which we have just de- 
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scribed the construction has the fault of 
being a little heavy, particularly because its 
arms extend beyond the pallets. Its con- 
struction presents in addition another quite 
serious difficulty because of the narrow and 
comparatively deep sink, which must be 
hollowed out to receive the pallets. 

\Ve shall now another 
both hghter and easier to construct 

In making it we begin by turning the 
disc, which is to form the body of the an- 
chor, to a diameter of 23.74; that is to say, 
twice the figure indicated for the radius of 
exterior locking. This disc being accu- 
rately turned, the cord es is traced, which 
determines the height of the anchor; after 
that the tangents that give the direction of 
the planes. 

The disc is then replaced in the lathe and 
reduced to a diameter of 21.56; that is to 
say, to the figure of the interior locking. 

To make the piece as light as possible it 
is hollowed out from two sides, its thick- 
ness being left only at the edge and in the 
center, as shown in the section presented in 
Fig. 12. 

This turning may cause the partial ef- 
facement of the drawing of the tangents, 
but enough will remain to indicate the di- 
rection of the planes. 

The line es is then filed so as to de- 
termine the height of the anchor. This 
height, according to the figure, is 7.56 mm. 
from the center. If we wish to determine 
it according to the periphery of the disc 
we must be careful to remember that this 
disc has been reduced until it 1s only of 
the radius of interior locking. The total 
height will therefore be 7.56 + 10.78 = 18.34. 

The pallets, having been made as we di- 
rected in the preceding instance, are at- 
tached, by means of two screws, to the 
periphery of the disc after having drawn 
the body of the anchor. 

To give the pallets the proper planes we 
begin by filing the ends until they become 


describe mo lel, 


at each side the extension of the cord 
marking the height of the anchor. We 
should then measure 18.39 mm. between 
the two extreme points e and s. The 


planes are then filed at the same time as 
the brass plate, on which may still be seen 
part of the drawing of the tangents. 

In Fig. 12 we see our anchor at this 
stage of progress; it suffices to separate 
the body, following the dotted drawing, to 
obtain the complete piece shown in Fig. 13. 

It is needless to state that the form is 
entirely arbitrary as long as the figures are 
observed. 

We consider it unnecessary to enter into 
longer details; the explanations and the 
figures which we have given will sufhce to 
insure a satisfactory result. 

We repeat that we have intentionally 
avoided going into practical details of ex- 
ecution. We believe that many practical 
men will have, on this subject, comments 
and even valuable advice to offer, which 
will be greatly appreciated. 


(The End.) 
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The Importance of the Repair Department 
in a Jewelry Store. 


























= importance of the engraving and 
repair department in a jewelry store 


is ot value which it would be difficult to 
describe, and, in some cases, dithcult to 
learn, for the reason that, whether we are 


of the opinion or not, the fact exists that 
a properly conducted department of this 
kind is more important to the store than the 
jeweler is able to discover for himself. 
Engraving is one of the oldest arts known 
to man. John Ruskin once said that “Art 
should not be made cheap.” Conceding that 


the art of engraving is a fine art.‘*it 1s then 
a beautiful art. 
There is no better or lasting means ot 


establishing the standard ot a jewelry store 
high class engraving. <A _ beautiful 
piece of gold or silver can be ruined by 
inappropriate and poorly executed engrav- 


than 


ing, while it is possible by artistic and skil- 
fully executed engraving to enhance the 
beauty and usefulness of the article by 
properly engraving it. 

We see examples that justify the belief 
that the department is often neglected and 
this seeming negligence is the direct result 
of unfair competition, for the reason that 
an unscrupulous merchant, in order to in- 
duce a sale, is prone to hurriedly and care- 
lessly execute the work, in order to do it 
at a little cost to him. 

Do we gain anything by doing something 
for nothing, even the respect of our cus- 
tomers? This question brings us up to the 
timeworn subject of free engraving: a 
subject which has been argued pro and con 
for years and with little progress toward 
solving the problem. 

There seem to be four possible solutions 
to this problem of free engraving. 

(1) Engraving free. (2) A _ limited 
amount free. (3) Charge for all engrav- 
ing. (4) Add the cost of engraving to the 
cost of the article to be engraved. 

To engrave free the merchant adds to his 

expense item, which 
adding a profit to non- 
engraveable articles, in which case, the cus- 
tomer buying any article not engraveable 
contributes to the cost of engraving arti- 
cles sold, that call for engraving. 

In other words, if a man buys a watch 
and chain or any article that is not to be 
eneraved, he would be contributing to the 
monogram on the 


overhead charge an 


would in reality, be 


engraving a 
which would seem to be an injus- 
tice. The same rule applies in the case of 
a limited amount of engraving. up to the 
cost of the amount done free, and, usually, 
a dissatisfaction is created for any amount 
charged for extra, excepting perhaps a lov- 
ing cup requiring a great deal of engrav- 
ing. 

To charge extra for all engraving would 
be right and proper from a business stand- 
point, but the long-established rule of en- 
more than that is considered addition en- 
seems to be so firmly fixed in the minds of 


cost of 


watch, 


| 
An aqdUTeSS dé vered by P H. REI S hefore t é ent conventio 
New York State Retail Jewelers’ Association, held Syracuse, N. \ | 
: ] : ] : ; — 
the public that it will be quite dithcult to 


A step torward in 
one of our 


make a sudden change. 
this direction has been made by 
largest stores with a national reputation in 


which they do a very limited amount of 
engraving without extra charge, and any 


more than that 1s considered additional e1 
evraving, and their charge for it 1s as pe 
schedule. 

Hollow 
either in silver 


ware, toilet ware and novelties, 
or gold, are engraved on the 
of an allowance of 10 per cent. ot the 
purchase price. lhe manager ot the de- 
partment states: “\We have found since we 
adopted this system that our engraving de- 


month.” 


basis 


| 


partment averages about $100 per 
He says: “We 
of flat ware as extra engraving and charge 
ot three cents per 


consider dates on the back 
for the same at the rate 
letter. This has proven very satisfactory 
and there 1s no could not 
get extra amounts tor engraving 
which has been done free « 
last sentence proves that 
convince the public of the injustice of free 
engraving. 

A great many customers in various walks 
in life have been questioned very carefully 
on the subject, in order to learn their views. 
The question asked has been: “If you see 
an article in a store window, marked ‘En- 
graving Free,’ or if you go into a store 
and buy something and leave instructions 
to have it engraved, do you believe that the 
jeweler does engrave it without a charge?” 

The answer has invariably been: “We 
suppose that the jeweler makes a big 
enough profit so that he can afford to en- 
grave free of charge.” It seems to be the 
general impression in the minds of the 
public that there is a tremendous profit in 
jewelry. We know that this is not true, 
and it seems to be the duty of the jeweler 
to educate the public to the fact that any 
additional article sold in 
the store must be paid for by the customer, 
as the profits are not sufficient to warrant 
doing the work without charge. 

Some made 
that they are quite incomplete without en- 
graving, and if the customer buys the article 
and then pavs to have it engraved it in 
reality seems to him that the jeweler is 
actualiy charging to do something that he 
should do in order to complete the articl: 
suited to the customer’s needs. 

This fact, then, leads us to the fourth pos- 
sible solution, which is to add the probable 
cost of suitable engraving to the original 
cost of the article on such pieces that are 
usually engraved, in which case the mer- 
chant would not only receive the cost, but 
a rightful profit on the engraving. 

There is nothing that more cheapens a 
store than a sign on an article in the win- 
dow: “Engraved Free.” The people in 
this day of excessive tipping and time and 
a half for overtime and, in some cases, 


reason why we 
some 
tf charge.” This 
if is possible to 


charge on any 


: . ' ] ] 
1eces are SO and aesigned 
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SEAMLESS RING BLANKS made in Platinum and Gold 
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REFINERS AND WORKERS OF PRECIOUS METALS-PLATINUM in any Shape and Hardness 
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SETTINGS SAFETY CATCHES 


PIN TONGUES AND JOINTS 
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BAKER & CO., INC.-Newark, N. J.“ 
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SIGNIFIES QUALITY Hall Clocks 


Elliott’s Celebrated Tubular 


TRADE MARK REGISTERED 


For Over a Quarter Century the 
Leading Gold Watch Case Manufacturers 





Harris & 
Harrington, 


12 West 45th St. 
NEW YORK 
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Lk Sole Agents to the Trade 











HERMAN KOHLBUSCH, Sr. ) SS  — 
ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 


Olfice and Salesroom, 170 BROADWAY, NEW YORK Formerly at 12 Barclay St. 
Send for Price List Tel. 370 Cortlandt 

















Le Loce — JULES JURGENSEN — Copenhagen Learn Watchmaking 


Menefecturer of the Celebrated Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as many 


WATCHES and CHRONOME TERS | _ zonths as it formerly took years. Does away with 


tedious ap apenahens hip. Money earned while study- 


PARIS GRAND PRIX 1900 ing. Positions secured. Easy terms. Send fer 


al . Address 
RUDOLPH & SNEDEKER, Sole Agents 170 Broadway, NEW YORK catalogue 
‘ St. Louls Watchmaking School, st. touts, mo. 
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even graft, know well that they are not 


getting something for nothing, therefore it 
would seem that a sign such as this 1n- 
timates that there is sufficient profit to 


cover the cost of engraving, or that the 
merchant is really posing as a philanthro- 


pist, which 1s not sufhciently feasible to be- 
lieve. 

Would it not be more effective to card 
he ‘article to read. “including a beautiful 
monogram’ or similar wording, in which 


case the merchant has called the prospec- 
tive buyer’s attention to the fact that the 
beauty of the article will be enhanced and 
made more useful to him by such engrav- 


77) ¢ 
Ad 


Conlidence ana re spect are not gained DS 
doing something for nothing. It might help 


to sell a watch to say to a customer: “lf 
you buy the watch | will give you the 
chain.” \re we to think the customer 


a moment believe that the mer- 
chant was really giving him the chain. He 
most certainiy would not. He cer- 
tainly believe that the merchant made a 
profit on the watch, so he could afford to 
him the chain 


W yuld f iT 


woulda 


give 

lt a man buys a barrel of apples the cost 
of the barrel is added and he knows that 
when he apples he paid for the 


buys the 
Merchants 


1 
' 


barrel are not in business to 
give tor nothing either labor or merchan- 
dise, and it apparently seems unwise on 
the part of jewelers to endeavor to make 


the public believe that they are engraving 
for nothing. which sales- 
manship seils merchandise. The argument 
used years ago of throwing in something 
or throwing off something is no longer 


l'o-day business is necessarily 


This is an age 1n 


considered. 
so sys:ematized and overhead so accurately 
brought forth that the question of giving 
anything is known to the public to 
be absolutely impossible. 


awa\ 


Some jewelers say that they engrave t 1em- 
selves and it does not cost them anything, 
in which case they admit that their time is 
of no value, a fact they would not care to 
that the watch 
the engraving and he has the 
does not cost anything, yet if 
a man left his watch in the store for a 
jewel you would not put a second hand 
on without charging for it and yet the 
watchmaker might have the time to do it. 


be accused of. Some say 
maker does 


time, and it 


lf a customer buys a plated locket for 
$1.50 you would put a small monogram or 
initial on without charge, yet originally the 
customer dia not ask for it. The jeweler 
offered it. Salesmanship will enable you to 
get $1.75 for the article, in which case you 
would be paid tor your work, while if the 
article was sold at a legitimate profit, for 
the article only, of $1.50 you would be losing 
money if you engraved it. It has been 
argued that the dealer will sell enough more 
to make it an object, while in reality the 
more he sells the more he And in 
the case of the customer paying $1.75 for 
the same article he would only be paying 
for what he received. small 
that he would go into a store and pay $2.50 
for a clock and then have cheek enough to 
him a 25-cent collar 


loses. 


No man is so 


ask the jeweler to give 


‘ 
’ 


burton. 


; rataAr ; )« 127 7 . 
therefore, is that yeweiers 


the public to the 


The contention. 


tor centuries have educated 





belief that the engraving is a part of the 
article itself. In other words, it is in- 
complete unless engraved, and they be:ieve 
that the price includes completing the article 
to their needs. The deduction, therefore, 
seems to be that the proper solution of 
the problem is to add the cost of the en- 
cost of the arti sold, in 
case the merchant is 

and a small profit on his 
the buyer is only paying tor what he re- 
ceives. In my opinion, all plated and most 
filled articles should be plated after engrav- 


graving to the ticle 


which 


paid actual 


work and 


— » + 
CUSt 


ing, which is inexpensive and adds much 
to the appearance and service of the article. 
This is especially true if a locket 1s en- 
graved with a monogram. 

Monograms on solid gold watches are 


very much beautihed by coloring and then 
polishing off the surface, leaving the lines 
rose or Roman gold color. All these finish- 
ing touches add to the cost of the work, 
but permanency to the article 
and appreciation on the part of the pur- 
ints of per- 


also add a 


[hese costs and p 
manent value should be taken into consider- 
ation when the cost of the article is before 
the merchant to have the selling price fixed. 

Most watches that are priced in the fac- 
tory are so marked that they leave a rea- 
sonable margin of profit after the cost of 
monogram has been added to the original 
cost, proving to the retailer that the manu- 
facturer believes that the article should 
have sufficient proht to cover the cost of 
engraving. The only argument that seems 
to prevail with reference to this method of 
solving the engraving problem is that some 
have to pay for an article 
being engraved, when in reality they would 
not have it engraved. In other words, a 
man may buy a watch with a price fixed, 
including engraving, and may not have it 
engraved. That is true, but he may be buy- 
ing for someone who will bring it back to 
have it engraved, and the same holds true 
of all articles that are usually engraved. 


Chaser;r., 


pe yple VW ould 


Other merchants have similar problems to 
contend with. for illustration, the cloak 
and suit houses. The proprietor of one 
of these institutions conducted on an exten- 
sive scale was recently asked if he added 
more profit to the cost of an article that 
had to be changed and fitted than on an 
article that would not have to be altered. 
He replied: ‘We most certainly do. Our 
alteration department costs us from $400 
to $500 per week, Where would these sums 
come from if we did not?” 

If a lady buys a ribbon she should not 
contribute to the cost of altering or chang- 
ing a suit to fit a certain lady. He was 
asked: “Suppose a lady buys a suit and 
doesn’t have it changed, then she contributes 
to the cost of the change made for the 
other customer. Is that fair?” 

He replied: “Yes, because she may want 
a change later and the other customer may 
not, which, in our opinion, makes the plan 
equitable.” 

The same is true of 
fitting shoes, gloves, etc. 


ready-made clothing, 


five times as much time 
with one customer as we ao with another 
and, therefore, have given to that cus- 
tomer much more than to the other one, 

this same customer requiring so much 


Otten we spend 


time may on some other occasion buy more 
rapidly. It is the merchant's duty serve 
the people, and it is his logical duty also 


| 


thereby to serve himself by charging for 


what he does. Jewelers have educated th: 
public to free engraving, yet down deep 1 
their hearts the public do not believe that 
they are getting it for nothing [hey 


honestly believe that they pay a proft sui 


ficient to cover the engraving, and theretor 
I am convinced that the cost of engravin: 
of articies that are so designea as 

quite incomplete not engraved should hav 


1 - . = ' 
the cost ot engraving added to the 


the article. 


It is possible that 1n the case 
spoon this could t be done, bu t 
cases it can and should be, and the wor 
should be done well and the customer 
shoula and really 1s willing to pay tor 1t 
They think they do now. 
| - 1] " at a . > otha | . rs : a 7 on 
\.l swe i-engravead afrticies aft L pel 
manent advertisement for the merchan: 


d the remembra! 


selling the article, an 
the workmanship will last long years 


the article has served its purpose. 


Jewelers are otten asked by 


to hurriedly 


engrave an afrfticle, to which 


he jeweler replies: “It would take an 
hour to do the word.’ The customer re- 
pies: “Oh, I dont care how you do tt, 
Just put it on any way, so as to get it 
marked.” This request 1s asking the mer- 


chant to injure his hard-earnea reputation 


and lower the standard of his store. The 
buyer is not so much interested as the 
jeweler should be. The buyer purchases 


the article to present to someone, and the 


class of workmanship on the article 1s the 
jeweler’s problem and not one that would 
cast any reflection on the donor, and if 1t 
is carelessly and poorly done the recipient 
knows the jeweler did it and not the pur- 
chaser. Therefore the jeweler shouid be 
cautious not to be influenced by customers 
to hurriedly engrave any article to such 
an extent that the work is to be neglected. 
The jeweler is usually very anxious to 
please his customers, and he cannot aftord 
to please his customers by injuring his 
reputation and neither will they respect him 
for doing so. A standard of quality should 
be maintained under all conditions, and if 
the customer cannot leave the article long 
enough to have it done and done properly 
the jeweler is unwise to assume the re- 
sponsibility of doing the work. alias 
Our contention is that one of the basic 
principles of success in the engraving and 
repair department is salesmanship. I re- 
cently asked Eugene Tanke, of Buftalo, to 
give me his definition of salesmanship. Mr. 
Tanke seems to have covered the entire 
subject in a very few words. 
He says: ‘“Salesmanship is the art of 
making a permanent business ‘friend of a 
prospective customer by the sale of such 
articles as are suited to his requirements.” 
Mr. Tanke further states as an illustra- 
tion of what he did not consider to be 
salesmanship: “I might describe a visit of 
a gentleman to a jewelry store for the pu 
pose of selecting a suitable gift for a baby 


rra | . | ° 
The clerk who waited on this istome! 
' ’ » 7 4 ar 
wished to work oft some old s an 
| . } ' 41 ole a ‘5 
when the customer left the choice him 
recommended and so.d a curling iron an 
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WIRELESS 


ANNOUNCEMENT 


Owing to the excellent performance of our Wireless 
lime-Receiving Instruments in jewelry stores in all 
parts ol the country, our wireless department has 
grown to such proportions that it’s now really a busi- 
ness in itself. 

Chat it should be conducted as such we consider AS 
being to the best interests of the trade. It will enable 
is also to do better justice to the possibilities of this 
iepartment 

Accordingly, our Mr. Chris. M. Bowman, who has 
created, developed and had charge of this department 
from the first, has purchased from us this end of the 
business and will serve the trade in future in his own 
name. 

This change is confined to our Wireless Department 
only. 

By devoting his entire time to the business of producing and 
marketing the Bowman Wireless Instruments, Mr. Chris. M 
Bowman, with his improved facilities, equipment and force will 
be able to give the Trade better wireless service than has been 
} wossible heretofore. 

We will here announce that Mr. Chris. M. Bowman has just 
leveloped two new improved models of the tamous Bowman 
ne be eng Time Receiving Set: one at $30.00 and one at $40.00, 

ch promise to become as popular as the $25.00 model, and 
h are highly endorsed by all who have used them 
Yours truly, 


EZRA F. BOWMAN’S SONS 


Lancaster, Pa. 
The New Address 


CHRIS. M. BOWMAN 


Box 104, Lancaster, Pa. 








Attractive Gallery Patterns 


Furnished in ilOK. and 14K. Green Gold if desired 
Paraxrs Pexpixe. 


160 
161 
162 Becesecsecesecas 


163 


166" 
167" 
166" 
169” 
174” 
175 175" 
176 176" 
177 177" 


178 178" 


Blancard & Zo., Tne. 


Settings, Galleries, etc. 
96-98-1000 Maiden Lane, New York City 
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Following 
is a 
Formula 
for a 


Perfect 


and 


Specific Gravity 15.5° C. 0.9219 
Saponification Value = 278 

Iodine Number = 29 
Viscosity (130° F.) = 61 Seconds 


This has been determined by a large number of tests, and is the 
first scientific information ever given to the watchmaker. 

Purchasers of Watch and Clock Oil can verify this by any reli- 
able chemist, or by any of the large Watch Manufacturers of the 
country. 

Pure Porpoise Jaw Oil is the only Oil in the world that will meet 
this chemical requirement. We are the only manufacturers who pro- 
duce this Oil from the Porpoise to the watch pivct. 

Porpoise Jaw Oil is the only known Oil] that will stand three 
years in the jewel of a watch without evaporation, creeping or oxi- 
diziny 

This Oil is used by Ninety Per Cent. of the Watch Manufacturers 
and Repairers in this Country. 


WILLIAM F. NYE, “ik 
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Know More—Earn More 


The person who has a complete knowledge of a busi- 
ness is the one who is in demand all the time and also the 
one who receives the largest salary. Make your trade an 
unfailing asset by being a complete master of it. Make 
up your mind to attend Bradley Institute immediately and 
take a course in 


WATCHWORK, JEWELRY and ENGRAVING 


Then you will be in line for promotion at an increased 
salary and your services will always be in demand far in 
excess of those who have only a partial knowledge of the 
business. Thousands of Bradley students are working in 
different towns and cities of this country and all will attest 
to the good work done at this old, reliable and thoroughly 
up-to-date school. 


Write to-day asking for our latest Art catalog. Ad- 
dress HOROLOGICAL, BRADLEY POLYTECHNIC 
INSTITUTE, PEORIA, ILLINOIS. 
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shoe horn for the desired gifts. These 
articles were engraved with the baby’s in- 
itials and delivered to the customer.” 

The repair department is a valuable ad- 
junct to a jewelry store. A very successful 
jeweler recently stated that the department 
was profitable within itself and was valuable 
to the store in general, but he further 
stated that if the department could not be 

with skill and promptness it 
a detriment to a store. 


conducted 
would bs 

The department requires 
promptness plus salesmanship. 
customer comes in a store to 
repair work done a salesman will often 
note that the customer wants to pay but 
little for the work, which is no more than 
natural, and if the clerk waiting upon the 
lacks the qualifications of the 
salesman he immediately agrees with the 
feelings of the customer begins to 
whittle down the price of the work, study- 
ing in the meantime how he can do the 
work some cheaper way, in which case he 
exactly agrees with the customer’s views, 
which is not salesmanship. Instead of 
agreeing with the customer he shoula bring 
the customer to see the right way, in which 
case the customer is better served and the 


skill and 
When a 


have some 


customer 


a 1 
ailG 


store receives the proper price tor doing 
the WOrkK., 


Most 
ings of 


jewelers are sensitive to the feel- 
their customers with 
repair work, and we fear that they 
to ao exactly as the cus- 


reference to 
cost of 
too often try 

mer wants them to do instead of having a 

standard to live up to and a scate of prices 
which under no circumstances should be 
aeviated trom. 
[ recently asked the president of a large 
watch company what he considered good 
salesmanship. He said: “Salesmanship is 
teaching. It is conveving one’s ideas to 
others.” 

If the salesman taking in the work knows, 
as he should, just how the work should be 
done it is his duty to convey his iaeas to 
the customer and sell good work at a price 
worthy of proper workmanship. 

It is further stated by the same writer 
that salesmanship is “expression and per- 
suasion.” Therefore the salesman should 
express himself clearly and persuade the 
customer to have the work done as it should 
be, and prove to him that the price charged 
is only a fair one considering the quality 
of workmanship and will be cheaper to him 
in the end. 

If a customer brings a waich in a store 
and asks a jeweler to look at it and at a 
him the troubie the 
by an attempt to do 
He conveys the 


moment’s notice tell 
ieweler acknowledges 
that he is a magician 
he possesses ability to see through 
any trouble that 
the 168 parts ina 


idea that 
the plates and discover 
might exist with any ot 
watch. He also thereby impresses the cus- 
tomer that it is an easy matter to find the 
trouble, and the customer is liable to think 


that it is equally easy to adjust, in which 


case the customer rightfully thinks that 
the price should be small. 

A customer bringing a watch into a 
store should be impressed with the fact 


complicated and 1n- 


that a watch is a very 
tricate piece of mechanism; in fact, the most 
ever built by 


wonderful machine man. but 
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to quote the price and tell what the trouble 
is the watch must be carefully taken apart 
and carefully examined. If the customer 
does not want to leave the watch the ex- 
amination should be made while he waits. 
But in most cases a real salesman will in- 
duce the customer to leave the watch and 
later telephone or write him, if he re- 
quests to know what the cost will be. * * * 

Quoting prices and guessing at troubles 
in watches is bad practise from the fact 
that the customer knows that the jeweler 
has not thoroughly examined the timepiece, 
therefore knows that he is guessing. In 
some cases he guesses wrong and makes a 
costly mistake for himself and an unfair 
one for the customer. 

A customer would not respect the jeweler 
who gives such offhand quotations as he 
would the more systematic merchant who 
when he quotes a price from examination 
knows exactly what he is talking about. 

If one goes to a lawyer for advice the 
lawyer does not give his opinion until he 
has gone into the matter thoroughly. The 
same is true of a physician who carefully 
diagnoses a case before advising and pre- 
scribing. The jeweler is’ professional 
enough to be consulted accordingly. * * * 

If a customer brings a diamond ring in 
a store with a clamp broken off and asks 
the price for repairing it the salesman 
should not say that it would cost 35 to 50 
cents, but should prove to the customer 
without any doubt that it would be economy 
to have a new crown. If one clamp 1s 
broken off it is very evident that the others 
are in a weakened condition. In this case a 
jeweler sells the customer a new crown and 
proves to the customer that he is serving 
him better and is thereby receiving $2.50 
instead of 50 cents. The jeweler is often 
afraid the customer will not pay for a new 
crown and does not approach the subject, 
which is a mistake, as the customer is will- 
ing to pay if the salesman explains, 

A customer owning a ring worth from 
$50 up would not hesitate to pay $2.50 for 
a new crown, making the ring practically 
like Inducing the customer there- 
fore to have the work done for $2.50 is 
salesmanship. 


new. 


Many successful jewelers owe their suc- 
cess to fine workmanship plus salesman- 
ship. The jeweler can often make a good 
customer in merchandise by pleasing him 
with work. I know of a case of 
where a customer recently went into a 
store to have a cuff button repaired. He 
was received with courtesy and the work 
was done neatly and promptly. Thereby a 
regular customer was made. He soon came 
back and said he had a little job done there 
some time ago and it was very satisfactory 
and he thought he could get merchandise 
there of equal quality. He was so well 
pleased with the repair work that it re- 
sulted in this case of a sale of $125 and 
in less than two weeks $65 additional and 
various other amounts later. Therefore 
every customer in repair work is before 
the jeweler to prove his worth and deter- 
mine his ability. 


sood 


ex- 


be 


Inefficiency is acknowledged to be 
pensive, efficiency is known to 
cheap in the end, 

The first of one of 


while 


the most important 


factors of a 
ganization. 


establishment is or- 
The engraving and repairing 
department forms a part of the organiza- 
tion and is therefore of vital importance. 

A store may be located in the heart of 


retail 


a shopping district having superior mer- 
chandise, beautifully dressed windows, but 
unless the customer entering that store is 
treated in a manner consistent with the 
rules of salesmanship in the repair depart- 
ment the success of the store is a question, 
while it is a known fact that if the estab- 
lishment is backed by efficiency and sales- 
manship in serving the people it is an ac- 
quisition to the establishment that is of 
great importance. It has been stated by 
experts in efficiency that success in selling 
rests with those who meet and deal with 
the public. 

The jeweler has, through the medium of 
his engraving and repair department, an 
opportunity to come in contact with the 
people in a manner that enables him to win 
their confidence and establish his success 
as a jeweler. Therefore the engraving and 
repair department is of vital importance. 

A member of this organization owning a 
small store in a certain city recently made 
the statement that his repair department 
paid $5,000 a year. It is safe to say that this 
amount would bring at least 3,000 people in 
his store during the vear, probably 2,000 
of whom would be new customers. In this 
case, simply as an illustration, the repair 
department has induced 2,000 people to 
come into the jewelry store, which gives 
the jeweler an opportunity to show his well- 
groomed establishment and his well-selected 
stock. 

In fact, it is of double value, equivalent, 
we may say, to 4,00 new customers, for the 
reason that the customers coming for re- 


pairs find it necessary in most cases to 
make two visits. Therefore we are to de- 
duce from these facts that while this re- 
pair department paid a profit in addition 
thereto it brought the equivalent of 4,000 
new customers to the store in one year, 


which is positive proof that the repair and 
the engraving department is of im- 
portance to a jewelry store 


oreat 





Ways of Keeping Business. 


Q man who has any spirit of freedom 


N in him fails to rebel at 
irksomeness of the tasks he has to do and 
at the necessity laid upon him to do just 
about so much every day before he can go 
to bed. And yet every man who tries it 
knows that if he lets up a little his capacity 
for work 
capacity some of his ability for doing good 
work. 

It is commonplace that the men who are 
busiest can always do a little more. And 
the more they do, in most cases, the better 
the average quality of their work seems to 
be. The new task which ts taken on serves 
as a mental stimulus which affects all the 
other things the man is doing. 

Mankind reason therefore to be 
thankful for the grind and to be distrustful 
of the voice which bids him take things 
For the grind is his friend, to bring 
f the best things 

brain.—Nottons 


times at the 


seems ‘o diminish, and with the 


has 


Casy. 
out of him a steady flow 
that are in his 
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This outfit 
will keep your 


sho} p neat and 
clean. The 
powerful suc- 
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Will the Watch and Clock O1/ 
you are using Evaporate? 
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Shipped all set up and ready to run. Noth ng for you to do but attach your 
electric wire to the motor Nothing could be simpler This outfit is working a 
revolution in the condition of the workroom. No more dust and dirt fiving 
around and caking on everything. Just a nice clean shop, a healthy place to 
vork in, a pleasant place No work too small and none too large. ny ‘mem bet 





that and ask tor Catalog \ } 
We alee make Drill Presses, Work Benches, Motor Rolls, | ; " ae 
Hand Rolls, Sand Blasts, Draw Benches, | VW ATCH and CLOCK OIL CHRONOM E | ER OIL 


JEWELERS’ Meiting Outfits, Tubbing Machines, Speed | A be 
E pa Lathes, Shears, Smoke Hoods for Soldering, | 35c. a bottle; $3.75 per doz. 50c. a bottle 
MACHINERY Smoke Hoods for Melting, Lapidary Outfits, | 
and ship Foot Presses, Furnaces, Pressure Blowers, 
Complete Shops Vacuum Pumps, ‘‘Complete Shop’’ all on one 


eos tihng Fulcrum Oil Company, Franklin, Pa., U.S. A. 
LEIMAN BROS. - - - - 62B John Street, NEW YORK | 


E. P. REICHHELM & CO., Inc. Special Announcement 
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It is absolutely complete—fully illustrating and describing 
the latest and largest variety of articles ever shown. A 
Representing catalog that every Watchmaker, Jeweler, Engraver and 
Optician should have. Sent FREE upon application to the 

AMERICAN GAS FURNACE CO. | pon ap] 


legitimate trade, charges prepaid. Write for it at once 
Gas Blast Furnaces, Heating Machines, 


Pressure Blowers, Fuel Gas Plants SWARTCHILD & COMPAN Y 


Sand Blast ce Sasa 
Price, $20.00 AMERICAN-SWISS FILE & TOOL CO. World's Largest Jewelers’ Supply House 


24 JOHN STREET - - - NEW YORK 29 East Madison Street Chicago, III. 


TMM IM 
The meo ° ° 
Poriectonia Watch Case Repairing 


is obtained only through patronizing men who have made this business a life 
study—_-M EN WHO KNOW—men of modern advanced ideas—men whose 
reputation as mechanics is at stake in the skilful production of such work—Not 


the “‘side-liner,”’ not the man with a dozen irons in the fire, but the Know How 
Man who Knows How because of study, ambition, thought and experience. 


i _Skilfull and perfect watch case and jewelry repairing can be made a valu: i le SJ STM 


asset to your store as we ‘ll as to the store of the m: any successful retail mer- 
chants who have already found the decided advant: ize of sending their w: atch case and j jewelry repair v 
work to men who KNOW How. > Y 
The intrinsic value of every piece ot WATCH CASE REPAIRING 
we handle has bee ‘nm most fully demonstrated in some of the largest jewelry stores in this country. 
Our facilities for turning out superior repair work are unequaled. In our magnificent new quarters 
we have ASSOC lated with us a staff of skilled mechanics of exceptional ability in “thei ir chosen field who 
are ever alert to anticipate yourevery want. The open door to perfection i in modern repairing lies before you. 


BECKER-HECKMAN COMPANY 28.F ant Madison Stivet Chicago 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


QUESTION No, 3291.—Vienna Lime. 
iil you kindly advise me how to mix and 
use Vienna lime for polishing steel? 

R. 

ANSWER :—Vienna lime may be mixed 
, but results will be much better 
The lap or 
box- 


with water 
if mixed with spirits of wine. 
plate should be either of tin or of 


wood. The lime should be kept in stop- 
pered bottles away from the light, and 
should be mixed as it is required to be 
used. 


OOUESTION No. 3292.- Air Holes in Gold 
Metal.—IVe would be pleased for you to 
enlighten us on the following: We are 
troubled with air holes appearing in our 
gold metal and cannot account for them. 
We use the gas furnace and melt from 15 
to D0 du is. of gold Oul of each melt. We 
use one-sixteenth inch and one-eighth inch 
angots of three and six inches high, respeci- 
ely, and heat ingot to a fairly good heat 
before pouring. We wuse borax as a 
cleanser (also some saltpeter when the gold 
1s exceedingly dirty), melt to white heat, 
and it secms to pour perfectly. The metal 
is perfectly smooth on the outside, but we 
are troubled with air holes appearing on 
the interior. We will be pleased to hear 
from you on the subject in the next issue. 

A.B. & Bro. 

ANSWER :—If you are remelting old gold 
scraps, sometimes “exceedingly dirty,” as 
you write, which might mean soft or hard 
solder mixed in or base metal clips or fil- 
ings, wood, etc., this would necessitate a 
refining of the gold. If gold is freshly 
alloyed or only clean scrap is remelted, or 
nearly so, the following directions will get 
you out a solid bar: Place metal in cru- 
mixture of 


cible and cover well with a 
powdered salamoniac (battery salts will 
do) and powdered willow charcoal, using 


about one teaspoonful of the salts to two 
or three of the charcoal. When the gold 
is well melted stir well with a carbon stick 
Or an iron poker; now turn off gas and air, 
and remove from the furnace and let cru- 
cible stand until it commences to get a very 
dark red down to the top of the liquid 
metal; then pour as rapidly as possible into 
the previously warmed ingot. A good deal 
of trouble is caused sometimes by pouring 
the metal while is too hot. This causes 
a “spitting” and air is rapidly absorbed in 
the bar, resulting in air holes. The gold at 
all times must be well covered with the 
charcoal powder. sest crucibles are of 
black lead; and also use a cover. If the 
charcoal powder is blown out during the 
melting, add a little more of the mixture 


just after the gold is melted and just as 
you have turned off the gas and air. If an 
iron rod is used for stirring do not let it 
stay in too long, or particles of iron will 
be melted into the gold. 

Question No. 3293.—Cement. — J/’i// 
you please tell me how I can prepare 
suitable glue for general repair work, and 
especially for making ivories adhere to the 
keys of the pianoforte? I have tried a 
great many glues, but they are not satis- 
factory. I want a glue which will not be- 
come soft under certain weather condi- 
tions. oe yh 

ANSWER:—A very good and strong ce- 
ment, generally known as jeweler’s cement, 
is the following: Gum mastic is dissolved 
in spirits of wine. An equal weight of isin- 
glass is softened in water; then it is dried 
and dissolved separately in spirits of wine. 
Mix with it until dissolved half the weight 
of gum amoniacum. The dissolved gum 
mastic 1s added and heated till the ingre- 
dients become thoroughly mixed. It should 
be kept tightly corked, and before use the 
bottle should be warmed or set in boiling 
water. This will be found to answer well 
for cementing the ivories to the keys of a 
pianoforte and to withstand a fairly high 
temperature. 

QUESTION. No. S294. 
springs.—Hi ili you please inform me, 
through the columns of THe JEWELERS’ 
CIRCULAR, as to what effect a deep rust 
spot would have on a hairspring? What 
variation in time would it cause? Could it 
be adjusted by changing the position of 
the timing screws? F.B.R. 

ANSWER :—Rust or rust spots on a hair- 
spring have the effect of weakening the 
hairspring at those places. Such an effect 
tends to decrease the elasticity of the 
spring and cause the vibrations of the bal- 
ance to vary. As the rust weakens a 
spring, the result will be a loss in time. 
The best remedy for a rusted hairspring 1s 
to put in a new one instead. Altering the 
timing screws will not cure the fault, as the 
the spring 


-Rust on Hair- 


rust would keep on “eating” 
until no elasticity was left—result: stop- 
page. 

OvesTION No, 5295.—Tarnished Gilding. 
—Will you kindly give me a_ successful 
method of cleaning a tarnished gilt clock? 

L. RK. A. 

ANSWER :—A good recipe for renovating 

all kinds of gilt or polished work, and 


which is regarded by many clockmakers as 
Cyanide of potas- 
soda, 2 


alcohol, 5 


a secret, is as follows: 
sium, 10 parts; bicarbonate of 
parts; sulphuric ether, 5 parts; 
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parts; distilled water, 50 parts. The articles 
are left in the bath a few seconds, and are 
then rinsed with water, then with alcohol, 
and dried sawdust. 

OvueEsTION No. 3296.—Silver Chloride.— 
Will you kindly tell me how I can deter- 
mine the amount of silver chloride in a 
silver solution? A. C. 

ANSWER :—The only available method of 
determining the amount of chloride in a 
silver solution is by evaporation. By boil- 
ing the solution until it has evaporated 
there will be left a white powder. This 
powder if melted will give the metal, and 
if weighed will give the amount. The 
powder itself if weighed will give the 
amount of chloride in the solution. 





New Alloy for Uniting Glass, Etc. 


NEW alloy for uniting glass, porce- 


lain, stoneware, etc., has been pat- 
ented in England by A. Spichten and R. 
Knoebel. of Basel, Switzerland, according 


to the Brass World. 

It consists of the following metals: 
10 parts; tin, five parts; bismuth, 
parts. 

It is stated that the alloy melts at 170 
deg. C., and it is to be applied in the fluid 
state to the glass or other material it is 


desired to solder. 


Lead, 
three 





Drawing 10 and 14Kt Alloys Into Wire. 


N some jewelry shops it is necessary to 
I ave 10 and 14 karat alloys drawn 
into wire ranging from .007 to 9.10 inches 
in diameter. The wire must be perfectly 
annealed and kept free from copper oxide 
when finished, as, for example, when the 
wire is to be used in a wire weaving ma- 
chine for special fine wire chain and for 
many other similar usages. The method 
I will describe is one I settled upon after 
experimenting for some time with the few 
facilities at hand. It is also inexpensive, 
simple’ and contains a special process for 
keeping the wire from getting a black scale 
or copper oxide when annealing. 

For bars of 14 karat ranging from 200 
dwts. to 400 dwts. there must be used first, 
a regular square groove rolling mill that 
will break down the bar, which was cast 
in a three-quarter-inch ingot to about .066 
of an inch square. Second, a square groove 
chain rolls which will roll the wire from 
066 inch down to about .023 inch. The 
chain rolls must be fitted with a wire wind- 
ing attachment which consists of two 
wooden blocks five inches wide by nine 
inches in diameter, the one which is to be 
usec to wind the wire on revolving on a 
shaft with a keyway connected with the 
main rolling mills shaft by means of a 
belt and a friction pulley which regulates 
the tension. When the wire is all wound 
on it is simply placed on a wooden brick 
with a piece of shafting across, using a 
sheet iron friction plate keep the wiré 


from unwinding too fast, and then started 
‘ LT “L> 
other block 


in the next groove using the 
to wind the wire on, etc. Third, a two- 
drum, reversible wire-drawing machine 


with a set of steel drawplates of 12 holes 


each with holes, if the wire is square at 





(Continued } pag 132. ) 
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A Short Course in Engraving for Jewelers. 


Written expressly for The Jewelers’ Circular by Wm. Kassel, 














yori LS sue OF ila 

Part II. 

RIBBON monogram is _ frequently 
asked for, but few people know what 


A 


they are going to receive, for yles 
of so-called ribbon monograms 
handed to the public. 

cutting all 
them to the 
Some will take a plain 
shaded 


many sty 

have been 
Engravers have for 
styles of 
public as 


been Sorts | f 


and 


years 
letters eiving 
ribbon monograms 
cipher and cut it coarsely, with the 





Others will take a num- 
ber of letters, tangle them up in some un- 
readable fashion and, after adding a num- 
ber of ends, think they have turned out a 
fine piece of work. Many engravers know 
better but still continue to make up these 
imitations. If you ask them why they do 
it they wiil not hesitate to say that it’s 
what the customer expects; many times 
this is the case. 

The public really knows but little about 


lines quite heavy. 


ngraving; that is why some engravers 
have been so successful with these imita- 
tions. They feel that as long as the cus- 


tomer is satisfied there is no necessity for 
them to worry about what is right and 
proper. This should not be the case, for 
there are people who do know good en- 











Fic. 20. 
work, 


will not such 


and 
many a watch or other article having to be 


graving accept 


replaced for this reason. It would be far 
better 1f the public really knew more about 
then the store that turned out 
the finest work would get the preference. 
Here is a way a good engraver could help 
his employer and himself at the same time: 
I 
S 


engraving: 


lave a talk with him on the subject and 
how him where it would be to his benefit 





educate his customers as to what good 
engraving really is; see that they get it, 
and then watch for the results. Once the 
knows the from the bad it 
will be quick to make use of this knowl- 
dge. The public is just as anxious to get 
good engraving as it 1s to get the best 
quality of goods; for it is the engraving 
disfigure the ar- 


public eood 


( 


will either adorn or 


l, = + 
tnat 
> 


ticle. 


Lhe manner of han 
dling engraving 1s to work from a chart 
Let the customer select the style, and then 
follow it. This will not only avon! any 
misunderstanding, but also gives an oppor- 
tunity to charge for extra engraving. Some 
for a style that 


most satisfactory 


customers will gladly pay 





Fic. 21. 


they may prefer in preference to what the 
store will allow. 

A ribbon monogram should be cut open; 
that is, the surface metal should be left 
standing between the hair lines, with an 
equal amount of space between each line, 
except the shading. This is cut solid; or, 
in other words, the entire surface metal is 
cut away. There are two distinct styles of 
ribbons—full and half ribbons. Fig. 19 is 
one style of a full ribbon. It will be no- 
ticed that the main lines of the letters are 
double width, the shading being placed to 
the right and lower parts of all the lines; 
also that where one line goes over the next 
one goes under (these are termed 
and unders”), to the right and bottom of 
which a little shading is placed. A half- 
ribbon, as in Fig. 20, has hair lines similar 
to a cipher, only the main lines of the let- 
ters are cut open, with shading to the right 
and bottom. Overs and unders may or 
may not be used, as desired. Though they 
cause a little extra work, it is worth while, 
as they make a more effective monogram. 
There are also two separate styles of drop 


“overs 


-that is, full and half ribbon drops 


like drop 


ribbons— 


—which, are used in 


_—— - 
CIpiie4rs, 


preference to a monogram on articles with 
long shields or spaces. Fig. 21 is a full- 
ribbon drop, Fig. 22 a half-ribbon. One 1s 
drawn without ends, | ti other with 


This is done to show both styles. While 





them on or 
half-ribbon 


it is perfectly 
leave them off, as 
always looks best with them. 

Engraving, as with any article supplied 
to the public, is subject to changing styles. 
There are times when certain styles pre- 
dominate; at present there is a craze for 
oddities. Customers look for something 
original, something different from what 
anyone else has. This infatuation started 
a few years diamonds and 
squares made up of- plain block letters in 


proper to put 
desired, a 


avo with 





a manner to fill out the space. Later it 
was followed by circles and ovals made up 
in the same style. These styles have now 
passed away and date ; 
thing more modern is demanded. This de- 
mand has made the engravers think, the 
result being that to-day a variety of oddi- 
ties are to be seen distinctly different from 
anything ever offered to the public before. 


are out of some- 
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Combining in a Loose Leaf System, Day Journal, Cash Book, 

Daily and Monthly Summary, Invoice, Bills Receivable and 

Bills Payable, Inventory, Jewelry and Watch Repair Records. 

The Freeman Jewel Company A System of Record Keeping of Absolute Security Against 
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watch repair man Free. We make | . " . : 
Special Swiss Staffs 25 cents each. | Full Information and Specimen Sheets on Application. 
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11 John Street New York 
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Styles. like Figs. 23, 24 and 25 are among 
the most popular. To make a success of 
any of these styles great care must be 
taken both in marking and cutting. In 
order to get all the lines straight and 
evenly spaced a transparent rule should be 
used. 

A rule for this purpose, as in Fig. 26, 





can be made with a thin flexible piece of 
celluloid. First a straight edge should be 
cut with a sharp penknife like A, four 
inches long. The exact center of this 
should be found, which is two inches from 
either end. Next take a square and with 
your steel marker scratch a line, like B, 
just two inches long down to C; care 
should be taken that line B is an exact 
right-angle to A. Next cut the two edges 
D and E with the knife; this completes the 





Fic, 20. 


outline of the rule. With a pair of steel 
dividers scratch in the lines F, using A as 
a straight edge. These lines should all be 
parallel and an equal distance apart. They 
should also not be scratched too deep, 
otherwise the rule will break in bending. 
The two circles H are next cut out with 
the dividers, after which the rule is ready 


tor use. After this rule has been given a 
fair trial its value will be appreciated, and 
it will be found to be of great assistance 
besides being useful for many other pur- 
poses. 

Odd monograms look good either solid 
or cross-shaded, and must be more care- 
fully cut than any other style of lettering 
in order to look well. In cutting the letters 
solid the cutting must be clean; the lines 
must meet perfectly at the corners and be 


c- 
| 

' 

| 

| 

| 
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The style of letters used depends entirely 
on the engraver’s good taste and judgment. 
As to what is best adapted for the letters 
to be used, it is permissible to use such va- 
riations and ornamentations as may be 
necessary to balance the monogram. The 
finishing of a block monogram depends 
only on the ability of the engraver, as there 
are numerous ways of filling in the letters. 
There is but one set rule that must be fol- 
lowed; that is, the last letter should always 


ee ee ere 
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without defects. It is advisable to cut lines 
like A, B, C and D, in Fig. 27, first, then 
filling in from O to A, cutting each line 
clean and distinct, proceeding with filling 
in from A to B and so on until the letters 
are completed. With cross-shaded letters 
the shading is first cut with a “liner.” 
These shades should be placed to the right 
and underneath, after which the remaining 
parts of the letters are outlined with a 
Square graver. To be able to cross-shade 
a letter well requires not only a good deal 
of practise. but patience as well. All the 
lines should be on the same angle and 
equally spaced; that is why it is considered 
quite an accomplishment. In order to get 
all the lines at the same angle it is advis- 
able to use guide lines; these can be drawn 
by the aid of the celluloid rule and a little 
grease and powder. 

There is no style of lettering that gives 
the engraver the opportunity to show his 
ability as ornamental monograms. The va- 
riety of ornamentation that can be em- 
ployed is unlimited, and only an engraver 
who is a real artist can duplicate some of 
them. An engraver whose ability is lim- 
ited should not attempt anything too elabo- 
rate. It is more advisable to use a simple 
ornament and make a success of it than 
to take a few letters and attempt to turn 
them into a rosebush and have the public 
mistake it for a cabbage patch. 

In designing an ornamental monogram 
a plain cipher should first be drawn with 
all the shade lines in place, after which the 
ornamentation is added. In cutting the or- 
nNamental monogram ornaments should be 
cut first, after which the balance of the 
monogram is cut, leaving the shading of 
the ornaments until the last. 

Block monograms when dissected are 
nothing more than block Roman or Gothic 
letters that have been constructed in such 
a manner as to make them symmetrical. 








. 26. 


be the most conspicuous and the first letter 
the next in prominence. Therefore, if it 
is desirable to cross-shade both the first 
and last letters the shading on the last 
should be closer and ornamentation added 
to make the last letter the more pronounced 
of the two. The central letter should al- 





ways be recognizable as the plainest of the 
three. 

Inscriptions on loving cups and other ar- 
ticles used for prizes or presentations are 
customarily cut in script, block, Roman or 
Old English, either one or several styles 
of letters being used. If the article is for 
presentation the inscription should read in 
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a style very much like the following: 
Presented lO 
Henry Robert Lee 
by his 
Fellow Officers and Members 
of the firm of 
Thorndyke Bros. & Coa. 
as a token of their 
Confidence and Esteem 
for his untiring eff 
Presidett 
ROY) LOTS 
in laying out an inscriptio t this kind 
the first thing how 
much time can be ‘nt on the job 1n order 
idea as to hat style ot letters 
The line “Henry: Rob- 
most elaborate. 


nsidered 1s 


to get an 
should be employed. 
ert Lee” should be the 
“Fellow Officers and Members” and “Presi- 

prominence, fol- 
Bros. & Co.” and 
article 


dent” are the next in 
lowed by “Thorndyke 

“Confidence Esteem.” If the 
is a iarge showpiece that is going to be 
displayed, and therefore has advertising 
value, it is much 
time to it as can possibly be spared. Every 
extra minute spent will advertise the qual- 
ity of the work done. As an example ot 
what style of lettering should be used on 
a good job, let us put the “Henry Robert 
Lee” in cross-shadéd Old English; a cross- 
shaded block for “Fellow Officers and 
Members” and “President,” and an extend- 
ed block, cut solid, for “Thorndyke Bros. 
& Co.” and “Confidence and Esteem.” The 
remainder of the inscription may be put 
either in Gothic or Roman cut solid. 

Fig. 28 gives an idea how to proceed 
in laying out an inscription on a cup. First 
tie exact center should be obtained and a 
line. like A. drawn. The spaces for the 
lines should be marked next, after which 
the lines are drawn. The straight lines are 
drawn with a surface gage. A very effect- 
ive substitute for this gage is the engrav- 
ing block. Place a boxwood stick between 
the jaws of the block and fix the block so 
that it will not The block can 
now be turned at and if held 
lines can be just as 
with a gage. 


and 


advisable to devote as 


revolve. 
angle, 
made 


any 


, . 4 1, . 
steady the 
ccurate as 
The cup should be 


plate glass when drawing the straight lines 
appear t 


straight and a 
placed on a piece I 


7 


Though the bench may 
r ¢ ctly level. if 

[his little will mak: 
\n imscry 
f this 

others 

with 

place 

starting 

from 

(one ith the 

certainty rett ' n the cen- 

- the cup. and with the least possible 


ake ( 


example 


the space 
will make 
there are S1X 
the line A 
the line A, 


and making the letter T, followed by E 
and D, allowing a space the same width as 
a letter, proceed by making the T and O. 
Take a compass and get the distance from 
line A to the line B, turn the compass to 
the left and make a line like C. This will 
give the exact space it requires for the 
first line in order to get it in the center of 
the cup.’ Starting just to the right of the 
line C with the letter P, and proceeding 
with R, FE, S, E and N, if the same amount 
of space has been allowed for all the let- 
ters the space between the N and T should 
be the same as between the other letters 
This perfectly 
where there 1s an I, M or W; in 
an allowance must be made and the 
ling shifted a little to the left or 


system works excepting 
these cases 
whole 
right, as 
The same method is used 


inscription until 


the case may be. 
with all the lines of the 


TED Tp” 


& 


Fic. 28. 
completed, after which the whole of it ts 
gone over for truing up, as it is quite im- 
possible to get it perfect the first time. 

Care should be taken that the inscrip 
tion does not take up too much space. This 
is a common fault and shows poor judg- 
ment. A fair margin should be allowed. 
The proper proportion would be to con- 
fine the inscription to about three-quarters 
of the surface space. 

The lines of an 1 
vary in length. If two 


letters. the letters of 


nscription should also 


lines have the same 


number of one line 
should be spread out more than the letters 
of the other. In 


advisable t 


marking in with 


marker if 1S Stari 
hottom and work up. 
° _ 7 
bing off, 


his will avoid 
which 1s hable 1f tli 
in were started from the 

In cutting it 1s best 
block 


« ‘ ‘ 
shaded block and 


| 
h the 


whic 
utlined 


and oman first, after 
Old English are 
ling and squaring off 

kept until the last. 

‘he inscription can be made more elabo- 
rate by putting a line around some of the 
letters and also adding rnamental 
lines around the inscription itself. This 
ornamentation should not be too elaborate, 


as the lettering is expected to catch the eye 


some 


hefore the ornamentation. 


ly 4 . 4 ws 
he continued. ) 
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Drawing 10Kt, and 14 Kt. Gold Into Wire. 


from page 127.) 








023 inch—.026 inch round, then .024 inch 
and inch round. The diamond wire 
dies should be of .020 inch, .017 inch, .0145 
inch, .0125 inch, .011 inch, .010 inch, .009 
inch, .008 inch, .0075 inch and .007 inch in 
diameter, 10 diamonds in all, the drum 
speed to be 80 revolutions per minute on a 


O22 


10-inch drum. 

To start with the bar must be given the 
heaviest drafts possible without getting a 
burr one side. This rule must be strict- 
ly adhered to or the bar will crack. How 
tar the roll without 
depends on the alloy and can be found by 
trying a small piece of the same and see 


wire will annealing 


what it will stand without cracking; but it 
should be made a rule to go the limit every 
time as this improves the grain of the wire. 

The wire must be rolled twice, both 
the smallest 
readily done this 
way by guiding it with the wire held by 
two pieces of hard wood screwed together 
and then wound on a brass collar fitted 
block, both ends secured 
tightly. It is then annealed in a round 
gas furnace of suitable size. and boiled 
out in a copper pan containing one part 
sulphuric acid and 15 parts water; it is 
then rinsed off in cold water. 

Points must then be filed on both ends 
of the wire and then drawn down. Here 
again you must use your own judgment 
when to anneal the wire, but I would sug- 
gest at .0125 inch and at .007 inch. It is 
imperative that you go the limit here too, 
or the wire will break on the collar when 
annealing. The wire must be continually 
wound crosswise on the blocks, drums and 
brass collar to prevent the coils from wind- 
ing high in one place and falling over, thus 
entangling them. 

The made of 
sheet inch x 33 inch x .050 inch 
thick, bent round with a four-inch lap and 
shown in 291. If the 
rim on top and bottom is turned over at 
right ie collar will be very solid 
and Holes should be drilled at 
two-inch intervals on top and bottom to 
secure the ends of the wire. Equal parts 

t powdered boracic acid and wood alco- 
hol should be painted on the outside of 
the collar bound on 
and quickly lighted in a safe place to burn 


+1 ] 


1 1 1 bm mese ame 
Lue =AICONO! SO aS tO leave tne poracic acid. 


ways, through eroove of the 


chain rolls. It can be 


over the wood 


brass annealing collar is 


brass O 
bound together as 
angles tl 


Strong. 


hetar +1, ire 4 
perore Line Wi1Te 15S 


it must also be painted thoroughly on the 
wire after it 1s wound on and lighted as 
before. 
lt my instructions are followed in this 
horacic acid process and the wire is tightly 
will be p rtectly clean 
h when annealed. The 
| be boiled off first in 
water, then 1n the pickle and finally rinsed 


When 


per- 


wound, the wire 


+] ere —_= 
all Lil¢ Wav throug 


racic acid shoul 


with a little ammonia in it. 
is annealed this way it is 
Suitable for the purposes which I 
oned in the first paragraph. 


ltl Water 








luther M 


7 
moved 


Trippe, Cartersville, Ga., has 
Perry, Fla 
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UNITED STATES PATENTS. 





ISSUE OF MAY 25, 1915. 
1,140,477. SELIF-WINDING 
H. Myrick, ( hicago 


LOCK. (GGEORGE 


ASsignol 


by mesne as 








signments to the Munerallac Klectri Co., 
Chicago. Filed Aug. 18, 1913 Serial 785,296 
In a_ self-winding clock, a shaft, a driving 
spring having one end thereof secured to the 
shaft, a wheel loosely ‘mounted upon the shaft, 
said wheel being fastened to the other end of 
the spring, a ratchet wheel also loosely mounted 
upon said shaft, mechanism whereby the first 
wheel is unable to move under the influence of 
tne spring without rotating the ratchet wheel, a 
third wheel rigidly mounted upon the shaft, 
mechanism whereby the third wheel is unable to 
move independently of the ratchet wheel in the 

4 

/ 

4, 

} 
direction in which the spring tends to move the 
first wheel, said ratchet being adapted to move 
in said direction independently of the other 
wheels, electromagnetic mechanism adapted when 


operated to advance the third wheel, a circuit for 
said electromagnetic and a pair of 
centact springs controlling circuit riding 
upon the periphery of the ratchet wheel, an an- 
between the ratchet 


mechanisms, 
said 


nular space being interposed 
engaging surfaces of said springs. 

TRIPLE-HOOK COLLAR FAST- 
FrRaNK E. Spracue, Nashua, N. H. 
1913. Serial 784,929. 
comprising a base 
the 


1,140 41. 
ENER. 
Filed Aug. 15, 

A collar fastener 
central portion 


having a 


narrow upper edge of which 


is substantially straight and wide rounded lateral 
wings, a_ straight shank extending rearwardly 
from the narrow portion of the base, and a but- 
tonhole-engaging tongue having a tapered frear- 


: j = : 9 
wardly curved tip extending downwardly trom 





said shank, ent ing the vinds 
he ne vyertica ly Straignt i | i € uiy Cl rved from 
end to end to correspond to the curvature of the 
reckband «| ae S 1 he ' yr} 
neck l ot a re ( shan eing straight 
ind flat from end t end, e end thereof meeting 
tne base, and the other: the iongue art substantially 
1 ’ ' - " ° 
i right angie, the upper end of the tongue being 


wider than the shank to form buttonhole-engaging 


sho ide TS. 


1,140,677. BRACELET. Arr Haptey. Provi- 
dence, R. I Filed Nov. 5, 1914. Serial 
870,513. 

[n a bracelet, a guide link formed of two sepa- 
rate, oppositely disposed spaced apart  trough- 


members, each end of 
provided 


shaped each member being 


with an tntegral extension, the exten- 





sions of each member being interlocked with the 





member. 
1,140,859. WATCHMAN’S TIME DETECTOR. 
Erastus E., Boston, Mass., as 
signor to the Eco Magneto Clock Co., Boston, 
Mass. Filed Feb. Ll, 1815. 7,631. 
A device of the character described, comprising 
a two-part casing, a 
tained therein, 


opposite extensions of the other 


WADSWORTH. 
Serial 


dial mechanism 


the 


rotating 
the 


cOn- 


one of parts of casing 








having a projection to mark the dial, and a key- 
operated member carried by e part of the 
casing and adapted to i Said projection 


‘ 


to lock the casing. 
Designa. 


Paut Atsrecut, Chicago, as- 
Meyercord Co., Chicago. Filed 


other 
-rchange 


47,372. PLATE. 
signor to the 





March 8, 1915. 
3% years. 
47,373. ARTICLE OF MANUFACTURE. 
WILLIAM BLAKEMAN, Burslem, England, as- 
signor to Rudolf Gaertner, New York. Filed 


— 


Serial 12,972. 


Term of patent 





\ 
\ 





April 2, 1915. 
ent 3% years. 


47,374. COLLAR BUTTON. 


Serial 18,834. Term of pat- 


FRANK A. CAaAn- 





FIELD, 
11,065. 


Chicago. Filed Feb. 27, 1915. Serial] 
Term of patent 7 year 
47,376. WATCH BRACELET. Cuap: Es L. De- 











assignor to the Dubois 


Brooklyn, N. Y. Filed 


POLLIER, New York, 
Watch Case Co., 
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Oct. 7, 1914. 

eo’, years, 
AT 377. ARTICLE OF MANUFACTURE, 

Walter De VILLE, East Liverpool, O., as 
the Palm Bros. Co., New York. 


Serial 865,593. Term of patent 


J 
~ 
iO 
~ 
_ 

~~ 
~- 
~ 





Filed Feb. 5, 1915 Serial 6,387. Term of 


patent 7 years 





£7,378. PIN. Joun F. Farver, Brooklyn, N. Y. 
Filed March 11, 1915. Serial 13,758. Term 
I itent 7 vears 


Ep- 
Lonn., assignor to 
Meriden, 


OF MANUFACTURE. 
WARD A. Farr 


Meriden, 
Manning, Bowman & Co., Conn. 





48 
Sas oe 
hae eS Rats *: . 
( ac) ve ~ os é 4 
Lteeves: Tos x 
ee Eng’ ofSs 3 © 
yhsost> Caaseag SSS 
5 sue OUGReSESEssagE 
Los ba >. ae S BApoees’css 
- c WAS 
ie ae SUS Ose GS ES Saye 
s AS S ORO GS aged 20 2 
<i CQO eoves” eutlage, © 
? eed RE 8 ap RR asa 
3¢ . x ¢ soot 
(asvsy O PT lay 
the 0 * 4 Lo ore cae 
EAE, Careee Sed Sees & 
<4 0D re Ons «<< 
gimay oueton Say Soe Ss 
yeoes 0 owe o°7 Sess 
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Miled Oct. 28, 1914. Serial 868,341. Term 
of patent 7 years. 
47,381. “ FOR SPOONS, FORKS OR 


yé 
HANDLE 

SIMILAR ARTICLES. 
Providence, R. I., 
Mfg. Co., 


Burton P. 
assignor to 
Providence, R. I... 


JENKs, 
the Gorham 
Filed March 





A 


ol, 1915. 
years, 


7,383. MEDALLION OR SIMILAR ARTICLE 


Serial 18,414. Term of patent 14 





OF JEWELRY, Gust Karapatos, Provi- 
ence, R. [ Filed Ma 115. Serial 
15,645 [erm of patent 7 years 

17,387. EMBLEM OR SIMILAR ARTICLE. 





ee eee ee | 





134 


Jan. 18, 1915. Serial 2,991. Term of patent 


: years 
BUTTON. 


assignor to the 


SILVERMAN, New 
Button Co, 


MAXWELI 
Lnited 


47.391. 
York, 


Filed March 8, 1915. Serial 12,976. Term 


of patent 3% years. 


47,392. PAPER CUTTER OR SIMILAR ARTI- 
CLE. Wriiiam Speitet, New York. Filed 





| 


Serial] 


1915. 15,621. Term of 


years. 


March i9, 
patent 7 





BRITISH PATENTS. 
(ABRIDGMENTS OF SPECIFICATIONS, 1912, From The 
Illustrated Oficial Journal.) 


ISSUE OF MAY 12, 1916. 

1,135. HATPIN GUARDS. A. Coates, 
land, New Zealand. Jan. 15. 

Consists of a length of wire 1 terminating in 

loops 3, 4, one of which carries a shield 5, prefer- 


Auck- 





i 





“ CSA eFTEAGY, > 


The wire is fitted across 
areund either the inside 


ably faced with cork 7. 
the crown of the hat, or 
or outside. 

1,153. RETAINING DEVICES FOR HATPINS. 
A. Sresert, Rhineland, Germany. Jan. 15. 
Period for granting patent not yet expired. 

Relates to cork pads fixed in pairs in hats, and 
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consists in a plano-convex shaped pad e, as shown, 
preferably mounted in an aluminium casing a. 


The apertures act as guides for the pins. 


1,205. EXPANDING BRACELETS. H.  E. 
Hype and J. J. Hart, both in Birmingham. 
Jan. 16. 

An expanding bracelet comprises pairs of slotted 
tubular outer links a, Fig. 3, and inner links c 
connected longitudinally and _ transversely’ by 
crank-shaped members d, having ends d‘, Fig. 4, 
located in the outer links and cross-bars d* pass- 
ing through the inner links. Two springs acting 
reversely against the members d are located in 





each link as shown. The side bars d? of the mem- 
bers d slide within inner slide slots of the outer 
links a. In a modification, Fig. 8, the members d* 
are U-shaped and work pistoh-like in the mem- 
bers a, which are suitably slotted. 


1,263. WATCH BRACELETS. 
& GamMaGce and J. E. GAMMAGE, 
Jan. 16. 

For attaching a watch or 
expanding bracelet, the end link a is provided 
with a pivoted hook c furnished with undercut 
projections c!, adapted to engage notches b' in the 
central link b when extended, and to pass under a 
solid part of the link in the normal position. A 
may be employed for use 


Lawson, Warp 
London. 


other article to an 


similar arrangement 


with compressible links. Instead of the projec- 
tions and notches, a stud may be provided on the 
central link adapted to engage a keyhole slot in 
the pivoted member. One end only of the brace- 
let may be fitted with the hook member, the other 


end being permanently attached to the article. 
1,348. BRACELET AND LIKE FASTENINGS. 


G. Dennison, Birmingham. Jan. 17. 
A fastening for bracelets, necklaces, 


etc., par- 


j use with expanding bracelets, com- 
prises a spring link A, Fig. 1, and adapted to slide 


ticularly for 


June 2, 1915. 


between the side members B of the outer link and 
to snap into engagement with a crossbar C or 
the like thereon. The side members B are joined 
by cross-pins B', B*, and have small bars C!? ex- 
tending across their bottom edges to form guides 
for the link A, which has a gap A* and a snap- 
recess A! about the middle of its length. The link 
A is hooked over the pin B' and pulled so that 
the pin B' lies in the curve of the hook as shown 
in Fig. 1. The link is then pushed between the 
side members B until the bar C snaps into the 
recess A! as shown in Fig. 2. 

Application for British patent, May 3, 1915. 
6.617. WRIST WATCH HOLDER. Epwarp 

THOMAS BRADSHAW. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 


(Reported for THe Jewerers’ Crrcutar by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Cases, New 
York. ] 


oe’ 


604,357. COLLAR BUTTON 
WEAR RETAINER.  Joun 
delphia, Pa. 

604,365. NECKTIE FASTENER. 
Bucx.ier, Brooklyn, N. Y. 

Designs granted May 7, 1901, for 14 years. 


$4,466. BADGE. Henry S. StrovaLt, Weatherby, 
Mo. 


$4,467. 
Mo. 
TRADE-MARK REGISTERED, MAY 25, *915 
104,376. MEN’S AND WOMEN’S JEWELRY. 
THe Baer & Wipe Co., Attleboro, Mass. 
Filed Nov. 25, 1914. Serial 82,899. Published 
Tan. 26, 1915. 


AND 
ACRON, 


NECK- 
Phila- 


Henry W. 


BADGE. Henry S Srovatrt, Weatherby, 








Trade Gossip. 

With the hundreds of patterns of silver 
flatware that have been manufactured it is 
truly remarkable that silversmiths can con- 
tinue to design, year after year, something 
new in handle contours and yet keep within. 
the boundary of the beautiful and prac- 
tical. The Rogers, Lunt & Bowlen Co., 
Greenfield, Mass., has just placed on the 
market a new pattern in sterling silver that 
is strikingly original and something entire- 
ly different from any pattern ever created 
by American silversmiths. The most no- 
ticeable feature of this new pattern is the 
distribution of ornamentation values. Ihe 
plain handle, with all the ornament on the 
lower part of the shank, seems to be an 
arrangement of design heretofore unseen 
in flatware, and the perfect balance and 
beauty obtained in this departure is very 
unusual. The outline is far different from 
anything previously seen in flatware. The 
makers of this new pattern have named 
it “Nellie Custis,” in honor of Martha 
Washington’s granddaughter, who was 
adopted by General and Martha Washing- 
ton in early childhood. The beauty, sim- 
plicity and originality of the “Nellie Cus- 
tis” bid fair to rival the great popularity 
of the “Mount Vernon” pattern, which was 
one of the most successful ever designed 
by American silversmiths. 

* * * 

A new auto clock recently placed upon 
the market is the Thompson electric clock. 
This is made to operate on either dry cells 
or storage batteries of any voltage. It is 
made by the Thompsen Electric Clock Co., 
Memphis, Tenn., which guarantees it to 
keep accurate time in all kinds of weather 
and under all conditions. It is simple, eco- 
nomical and efficient and is not affected by 
the vibration of rattle of the car. 
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Warwick Sterling Co.......... 34 


Washburn, C. Irving........... 41 
fo eS eee 6 7 
Wheeler, Hayden W., & Co.... 70 
White, Wile & Warner........ 78 
Women (trp C..... 200 00s. [7 
Whiting & Davis Co........... 16 
Wightman & Hough Co....... II 
pO PUTT TTT Te TTT 2 


3 
Wollstein, L. & M., Inc........ 130 
Co ee Se eee 4. § 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED ic. a word for first 
25 words. Additional wcrds, Sc. per word. 

Heavy type Sc. a word; minimum charge, 
61.25. 

Name, address, initials and abbreviations count 
es words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 


DIAMOND SETTER; 
worl] age 29 Addr 


m » 


ers 11 l 





DESIGNER desires posit! smi firm; rea 
salary. Add " ; Jewel 


sol ‘ 


eTs ( 1rculal 





JEWELER, first class on 
quick and good; best reterences. 


1348 Fifth Ave., New York 


repairing and new work, 
M. Portner, 





YOUNG MAN, 20 years of age, wishes position as 
jewelry repairer or polisher. Address “F. C., 
1156,’ care Te welers Circular. 


YOUNG LADY, private 
and typist, desires a 
perience; best of 
1105,’” care Jewelers’ 


secretary, stenographer 
position; five years’ ex- 
references. Address “‘A., 
Circular. 





POSITION by first class watchmaker 
oT; hard solder work, salesman 
experience; single. Address 

Circular. 


OTAVET 
i2 years 


1166,° care Jewelers’ 





LASS watchmaker, 
1 | 





nt 


EN \M kK] 


~ 





W ATCHMAKE 


f eh 





COMPETENT WATCHMAKER, go 
appearance; best of reference; ow! 
in New York cit 


1184,” ( 


 -« 


€ 








WATCHMAKER AND ENGRAVER, mart 
osit with first 
references. 
Baltimore 


Sires 


1‘ 


permanent position 
» years experience: best 


F.. ’? 1817 Madison Ave., 





MELTER AND REFINER of gold, silver and 
platinum, also fine sand casting, wishes steady 
position: would leave city for inducements. Ad 
dress *““M., 1154,”’ care Tewelers’ Circular. 





\\ \T¢ HMAKER., first class, wishes steady posi- 
tion New York or vicinity: age 30, married 

good reference; salary expected, $18 to $22 

Address “‘N., 1153,’’ care Jewelers’ Circular. 





WATCHMAKER, plain engraver, young man, 27; 
single: own tools: best references. Address “‘C., 
932,” care Jewelers’ Circular. 





BY YOUNG MAN, good watchmaker; experienced 
n railroad watches; fine engraver; best of ret- 
erence. James Gilmore, Wattsburg, Pa. 





WATCHMAKER AND ENGRAVER, of neat ap- 
reference, desires position in 


Rodgers, Windber, Pa. 


pearance and good 
reliable store. OU. LU. 





MANUFACTURING JEWELER and engraver, 
wishes position at once; good references. Ad- 
dress ““W. C., 1020,’ care Jewelers’ Circular. 





YOUNG MAN desires position as stone setter on 
silver: salarv $16, with chance for advancement. 
Address “‘K., 1179,’’ care Jewelers’ Circula: 





‘* 
wanted: 
( ente! 


POSITION WANTED by atchmaker: long expe- 


¢ ( to 1 AC 


aTi. ( are F. I Downie, 


Wis. 





DY WISHES 


\ POSITION, 
kkeeper full irge of ofthese 
( Address an, . 1048.”’ care lewels 





EXPERIENCED SALESMAN, established trade 
in Iowa, Nebraska, Missouri and Kansas, is open 
for a position July 1. Address “‘C., 924,” care 

Jewelers’ Circular. 

















WATCHMAKER AND ENGRAVER wants steady 
position; can do ordinary jewelry repairs; 10 
vears’ experience; married, age 27: wages $24. 
Address W. H. Durham, Homer, Ont., Canada. 





EXPERT WATCHMAKER, 20 vears’ experience 
with best references, can take full charge of de- 
partment, wants position at once. Address 
“Watchmaker.” 2561 E. 38th St., Cleveland, O. 





FIRST CLASS ENGRAVER, experienced in 
watch, clock and jewelry repairing, window trim- 
ming and salesman: sample engraving and ref- 
erence submitted. ‘‘A.,’’ 308 Main St., Towanda, 
Pa. 





ENGRAVER, first class letters ’ artistic mono- 
grams, enamel cutter, visiting cards, desires po- 
10 vears in last position: can assist on 


Address “W.., 1217,’ care Tewelers Cit 





PERMANENT POSITION wanted by watchmake: 
! engraver of exceptiona bility; reasonable 
cepted where there is | r good 


ld1 yo 

















EXPERT 


\\ ishe : 


watchmaker, 
position at 
ences: sam 
\lfred N 


nati, UU 


jeweler and = engraver, 
once; best tools and reter- 
1 ¢ . ~ 
pies and photo on request. Address 
apoleon, General Delivery, Cuincin- 





WATCHMAKER, married, 
Inspection, 


CidSs 


experience 
wants permanent position 
house: best reterences: salary 


Aa 
ddress *“‘Watchmaker,’ 223 Third Ave., 





class 
neat appearance, have 
own tools, excellent references, wishes position at 
“Klein,” General Delivery, 


WATCHMAKER AND ENGRAVER, first 


mechanic, young man, «4, 


nce. \ddress 





young man, first 
engraver: can also 
have knowledge of stock- 


++ 


ress A., 1112,’ care 


AASS ENGRAVER: 
ter and monogram 


‘TS and 





er n omplicated clocks and watches, 
le nneitior y s: excellent ref- 
1140.” care 


Lat) LNYW HERE, Liti¢ ‘ itchy aKeT thoroughly 





| | ° - 
YOu thorough jobbing 
( €1 . irzve rT stock, fill orders, 
if h manutacturer or 


COV ’ 


.» 1182,’ care 


NG MAN, 


We \ 





ker and engraver, 15 
salesman and jeweler, 
> 


rst class house; gilt ref- 
good habits. 1103 





POSTTION WANTED by first class watchmaker, 

ur jeweler and engraver; 25 years’ experience; 
S30 per week; reference exchanged. Address 
‘*“Watchmaker,”’ care Apitzsch, R. F. D. No. 5, 
Box 61, N. S., Pittsburgh, Pa. 





EXPERIENCED SALESMAN. 
throughout New England, 
Tersey, Maryland and 
nect with jobber or manufacturer. 
1157,’ care Tewelers’ Circular. 


good following 
Pennsylvania, New 
Virginia, wishes to con- 
Address “M., 








OPTOMETRIST and 


Vveats 


jewelry salesman of 16 
desires position in New York 
arance: gilt edge reference: also 
watch work. Address “Y., 
Jewelers’ Circular. 


experience 





PRAVELING SALESMAN, hustler, 11 years’ ex- 
perience, established trade throughout east, west 
and south, desires manufacturer’s or jobber’s 

line; can show results; best references. Address 


“D., 913,’" care Jewelers’ Circular. 





FIRST CLASS 


+ 


| ENGRAVER desires permanent 
position; lettering, chasing, enamel cutting, die 
itting, designing; married; wide experience; 
best references; employed at present. Address 
"O.,. 1165," care Te welers’ Circular. 





GO ANYWHERE, Al watch and clock maker, ac- 

customed to take full charge of any repair de- 
partment, receive the public, estimate work, etc.; 
excellent references; wishes steady position. Ad- 


dress “*R., 1141.” care Jewelers’ Circular 





tI WATCHMAKER, 380 years old, wishes 
ike change; 12 years’ experience on Swiss 
mericay ‘ with full set of tools; 
week to start. Address 

be Jersey City, N. J. 





and optometrist, 18 

with railroad inspec- 

adjuster: age 86; 

king charge. 
? 


City. Kans. 





L\ICHMAKER at liberty June 
experience, railroad and fine 
lty; central New York preferred; 
age Address H. 


An ‘ 2Y. 
‘ast End Ave., Pittsburgh, Pa. 


were 





middle west for one 
diamond importers, is 
ving a large established 
ing over $100,000. Ad- 
' care Jewelers’ Circular. 





and salesman de- 
do some jewelry 
- age 30 and of 
reterence as to 

1197,” care 
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SITUATIONS WANTED—Continued. 





EXPERT WATCHMAKER 
hrst house; 18 years’ 
Swiss and roailroad watches; 
full charge of repair department; I am 
handling a high class trade, have 


wants position with 
experience on fine 
capable of taking 
used to 
had f 


class 


Tac- 


also 


tory experience and adjusting and fine rating. 
ddress “Fk. R., 1175,” care Jewelers Cuir- 
cular. 





OPEN FOR JULY ENGAGEMENT; am 
able to give employer what | would 
expect from a commercial traveler 
who might be representing myself; 
have a large acquaintance over sev- 
eral states; highest indorsements 
from both manufacturer and jobber. 
Ed. W. Drury, 5450 Wilkens Ave., 
Pittsburgh, Pa. 








Lines Wanted. 


3c. a word; minimum charge, 75c. 





PACIFIC COAST REPRESENTATIVE of a large 
ewelry manufacture: add to his line 
a very good platinum end 10kt. jewelry line. 
\ddress ‘‘Success, 1219,’’ care Jewelers’ Circular. 


wishes to 





WELL ESTABLISHED New York manufacturer’s 


agent, selling premium and catalogue houses, 
seeks up-to-date 4jewelry line on commission 
basis. Address “I., 1181,’’ care Jewelers’ Cir- 
cular. 





“X¥PERIENCED SALESMAN, covering important 
towns for past five years in Kansas, Arkansas, 
Missouri and Oklahoma, representing silver 
house, wishes side line not conflicting with pres- 
ent line. Address H. PD. Wachholder, 37 S 

Wabash Ave., Chicago, III. 


~_ 








Side Lines. 


Sc. a word; minimum charge, 75c. 








SALESMAN WANTED to carry as a side line 
l0kt. jewelry on commission basis; territory 
middle west. Address ‘‘X., 1178,’ care Jewelers 


Circular. 








belp Wanted. 


Sc. a werd; minimum charge, 75c. 








WANTED. good jeweler for position in Milwaukee. 
Write The Leubusher & Co., C ll Block, 
Milwaukee, Wis. 


as WwW ¢ 





A FIRST CLASS material man, one who can take 
full charge of the material department. Address 
‘Material, 1083,” care Jewelers’ Circular. 











WANTED. a first class engraver; permanent s 
tion to the right man; send samples and rete 
ences to Greenleaf & Crosby Co., Jacksonville, 
Fla. 

\\ \NI KI). t} f»Tt) Lo} oh 1T1v 1¢ we le . eTnvrTra Cl and 
Situone setter: S22) VCCK la vec lennes Cc City; 
ete et es* S TIS W ¢ \ ~~ “W.. 
1190, care Jewelers (¢ ila 

FIRS] CLASS WATCHMAKER, at once, tor 
the Sumn er: ry le iSsant T) siti mm: please is nd ref- 
erence with application; state salary expected. 
|. H. Sawyer, Llarbor, Me 





WANTED, thoroughly experienced man to cover 
tne east and m1 idle West Tor house with a big 
ind up-to-date line: tine. opportunity for right 


nati, \ddress “ * L169, iT ¢ ic welers’ Cir- 





WANTED, AT 


| ONCE, watchmaker, thoroughly 
experienced on complicated watches and clocks; 


Steady position; state salary and send reference 
in hrst letter. Address Klein & Son, Mont- 
gomery, Ala. 





TRAVELING SALESMAN 


| ' wanted with capital 
to invest in going concern, making gold jewelry; 
splendid opportunity for hustling salesman; open 





for investigation. Address “A., 1079.” care 
Jewelers’ Circular. 
WANTED, SALESMAN with established trade 
in the middle west, by a comparatively new 


Chicago jobbing house, handling a complete line 


of jewelry; only men with experience and ability 
wanted. 76,” ; 


Address “‘N., 1176, care Jewelers 
Circular. 





WANTED, first 


engraver on or before July 
work: one who can 
on jewelry repairs preferred; steady posi 
tion; state salary and send samples of engrav- 
ing and reference in first Address Klein 
& Son, Montgomery, Ala. 


Ciass 


6 for script and monogram 


ass1St 


letter. 








WANTED, good watchmaker and clock repairer; 
unmarried, good all around man, neat 
appearance, able to wait on high class customers; 
must speak good English; good references only; 
those living a distance from New York city 
need not apply; give all particulars in own hand- 
writing. Address “I., 1164,’ care Jewelers’ 
Circular. 


young, 





EXPERIENCED SALESMAN of middle age, one 
who has had several years’ experience with a 
large diamond installment house, in a city of 
abotit 100,000 population; steady position and 
good salary; none but first-class man of above 
description need apply; state references in first 
letter. Address “Y., 1147,’ care Jewelers’ Cir- 
cular. 








for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 








JEWELRY STORE for sale; fine opportunity for 
live rian; poor health reason ,for selling. Ad- 
dress ““X., 1216,’ care Jewelerg Circular. 





< 


WILL SELL old established jewelry store; or 
good watchmaker with $2,000 wanted as partner. 
P. Holler, 711 Fulton St., Brooklyn, N. Y. 





as 


LONG ESTABLISHED retail jewelry store in fine 
corner location in New York city; excellent 
trade: owner leaving city. Address “‘Y., 1133,” 
care Jewelers’ Circular. 





100 gross watch glasses, well 


TO SELECT FROM, 


known brand, at $1 per gross; call and select; 
no mail orders filled. Aisenstein & Woronock, 
292 Eldridge St... New York. 





JEWELRY BUSINESS in town 20 miles from 
sjoston, 20,000 people in radius of five miles; 
fine chance for a hustler with $5,000. Address 


a 1195,”" care lewelers’ 











JTEWELRY BUSINESS in northet Texas 5,000 
population; an elegant opening for a good 
Wal maker: stock and “fixtures ibout $2,500. 
For information write Hoyt Jewelry Co., St 
Louris, M 

UNUSUAL OPPORTUNITY for watchmaker to 
secure established jewelry business; watch. re- 

iring lone nakes vou big weekly rts not 
ney equ ( i \\ tC H T Ele nann 
( cothe, O 

[EWELRY STORE for sale in central Indiana; 

~ good stock and location eood un of bench- 
W OTK 11 IC ¢ 200 I lave ther business 


ers’ Circular. 





ON ACCOUNT OF DEATH of owner, loan busi- 

also stock of jewelry, etc.; rare opportunity 
for live person to enter good paying business; only 
licensed loan firm in town of 30,000. Address 


ness, 


‘T., 1145,” care Jewelefs’ Circular. 


SMALL 


JEWELRY 
northwestern Ohio, 
SIX years: 


STORE in best town in 
10,000 population: established 
new stock and fixtures; invoice $4,000, 
will discount if sold at once. Address “‘] 1198,” 
care Jewelers’ Circular. 





OLD ESTABLISHED jewelry and stationery busi- 


ness in 
summer; 


town of 10,000 inhabitants, 15,000 in 
great place for mineral water baths: 





























stock and fixtures invoice about $6,000: will 
discount to purchaser and give full particulars 
J. Titus, Mount Clemens, Mich. 

LOR SAI KF. q ick, ewelr -tore with FOO C- 
Pair trade: have clean st ck, Vall LSé¢ ind silent 
saiesmal showcases: 10.00 ! tants, only 
one competitor: I put this « eap rice ot! H00 
n unt eyesight getting poo Ad 
iress = lL] Cale Te elers ( ( i 

> 
for Sale. 
Tools, Fixtures, Equipment, Etc. 
sc. a werd; minimum charge, 75c. 
BIG BARGAIN in telescopes and trays. Mozar & 


Meyer, 38 Maiden Lane, New York. 








FOR 
and 


SALE, at a bargain, large 


jeweler’s safe 
30 showcase trays. Box do, i] 


Mt. Pulaski, III. 





FOR SALE, eight-day chronometer, 


\. in fine order; 
only SOU, Holler, 711 Fulton 


St., Brooklyn, 


> 





FOR SALE, Y% horse power motor and starting 





hox, in good condition. S. A. Rakower, 451 
Fulton St., Brooklyn, N. Y. 

FOR SALE, ship’s chronometer, $75; also one 
large jeweler’s safe, worth $500, will sell for 
only $125. Charles Steev, 869 Wells St., Chi- 


Caxo, Ill, 





COMPLETE SET engraver’s, jeweler’s and watch- 
maker’s tools, almost new; will .take half of 
list price. O. A. Thorson, care Jehnston Optical 
Co., 218 E. Main St., Davenport, Ta 











ONE SET horseshoe show cages; god shade; 
plate glass, mahogany, six-sid@\caseS, six feet 
long; curved case, seven feet ng; cost $400; 


make us an offer. Bush & Wal 


, Passaic, N. J. 





double-geared 
plain rolls and 
hange: in use 


kK RR SALE, big bargain: improv 
hand rolling mulls: it> has tw 
one ring roll: the rolls int 





only a short time: cost $80, sell at $36. O. 
H. Bingenheimer Co., 308 Kgterprise Bldg., Mail- 
waukee, Wis. Ps 

FOR SALE, one Green’s combination. polishing, 


uffng and grinding moto: 


lathe in pertect con- 
dition: medium size, w.th 


complete set of in- 


. | } | ’ | 
eriockKking i.djustable ( hucks: aiternating cur- 
ent; 110 volts, 60 cycles; tor $30; reason for 
~ le, lesire i V4 .p. 7 rT nresent use, A. M. 


Ambler, Middletown, N. Y. 








Business Opportunities. 


Sc. a word; minimum charge, 75c. 








IN \ | + | Vik N | i t . » OOD 
> WV cs T) ¢ e Si- 
eSs; bing sales hav n as high as $150,000 
eT ‘ vit » 9 A 
\d SS "A... | ; | \ ¢ . { 





HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made: bank references. Address M. 
lralson, Masonic Temple, Chicago, Ill. 


* 
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BUSINESS OPPORTUNITIES—Cont'd. 








or three jewelry stores to 
price must 
Wash- 


AM LOOKING pot two 
buy for cash, from $2,000 to $25,000; 
be cheap. Chale Gordon, Room 47, 373 
ington St., Boston, Mass. 





NEED MONEY? Would 


JEWELERS, DO YOU 
up-to-date sale with 


you like to have a legitimate, 
no bad features? No auction, something en- 
tirely different: a real business stimulator; best 
of references; all sales conducted personally. 
J. R. Denhof, Tegarden, Okla. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 15-17 Greene St., New York, established 


1889. 





PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 
erences. H. Schwartz, 1209 Hey- 
worth Bldg., Chicago, I!!. 





iF YOU WISH TO RETIRE from busi- 
ness or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 


' PAY CASH for your’ diamonds, 

watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
29 E. Madison St., Chicago, Ill. 





DIAMONDS at great bargains; $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the regular 
price; sent on memo. bill to rated 
dealers; sold for cash only. Dan |. 
Murray, 3 Maiden Lane, New York. 





AT ONCE! We pay spot cash for your 
entire or part of your stock of jewelry, 
diamonds and complete jewelry 
stores, with or without fixtures; send 
your entire or part of your stock to us 
at our expense and we will send to 
you, cash, immediately; if our offer is 
not accepted we will return your 
goods; all communications answered 
quickly and kept strictly confidential; 
bank and mercantile references of 
high standing. Brooklyn Purchasing 
Syndicate, F. Walker, Prop., 608 
Broadway, Brooklyn, N. Y. Estab- 
lished 1887. 








@lanted to Purchase. 


Se. a word; minimum charge, 75c 





———EE ee 





register, in 
price in first 


Tex. 


WANTED, 
good condition; 
letter. Linn Bros. 


jewelers’ national cash 
description and 
Jewelry Co., Denison, 





To Tet. 


Se. a word; minimum charge, 75c. 








PART OF SHOP to let, two flights up, no ele- 
vator; electric ae and electric equipme: \d- 


dress “‘*R, S., 1097,’ care Jewelers’ Circu ~ 





Share part of my up-to-date 
main office open 8. 30 we 
Room 908, 9 Maiden 


CUT EXPENSES, 
office; north light; 
to 6 P. M.; telephone. 
Lane, New York. 





FOR RENT, two of the finest locations in Peoria, 
Ill.: loc ated in the heart of the business district 
and in splendid location. Address “D., 1162,’ 
care Jewelers’ Circular. 





FOR RENT, a store suitable for a jeweler and 
watchmaker; no watchmaker within eight miles 
of the town; in a town of 5,000. Apply to Jos. 
S. Pogue, Rising Sun, Ceci] County, Md. 





EXTREMELY DESIRABLE SPACE, 
north light, Silversmiths Building; . 
attractive price for balance of lease, 
which can be renewed. Inquire 
Room 1304, 15 Maiden Lane, New 
York. 











Miscellaneous. 
3c. a word; minimum charge, 75c. 


_ = 





HILES WATCHMAKING and Engraving School, 
the largest and best equipped school] in the west. 
717 Market St., San Francisco, Cal. 



































me about it. 


Office Phone: 532 John 





State 
Sales for some Leading Jewelers. 


H. J. HOOPER 


New York’s Undisputed 
Leading Jewelry Auctioneer 


| have covered this entire 
in this Union I have made successful Auction 


You can procure the evidence right at home from some of the Jewelers 
you are no doubt acquainted with or know in your own State. 


I am now closing out one of the best stocks in Pennsylvania, write 


Office: 37 Maiden Lane, New York City 
Residence: 2355 Southern Boulevard, New York City 


In every 


Continent! 


Private Phene: 1856 Tremont 
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NOW IN PREPARATION 


[Illustration Actual Size] 


20th 


Annual Edition 


A correct and handy reference 
book ‘for the jewelry trade. Goes to 
the man who actually buys goods 
and used constantly during the year. 
The only directory in general use. 

Fits the vest pocket. | 


Advertising space is limited, 
so write at once if interested. 


A Buyers’ Directory 


Of Manufacturers, Importers and 
Jobbers of Jewelry and allied trades, 
geographically arranged, classified. 
Contains map of New York City for 
convenience of visiting buyers. 


Ideal 
Advertising Medium 


To display business card or illustrated 
advertisement, having the strong 
feature of being in steady use. 





Write for Advertising Rates 


They are very reasonable. If you wish a copy of last year’s edition of 
the Directory to assist you in deciding on your advertising we shall be glad 
to torward same. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway [Phone 1148 Cortlandt] NEW YORK 
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Telephone 1624 Cortlandt 


The Survival of tre Fittest 
THINK 


of the 


20 Years C & B 


Have given their services as 
Auctioneers to the Jewelry, 
Art and China Trade of the 
United States and Canada. 


Founded on Confidence 


A. J. COMRIE W. H. BROKAW 














When a business continues successfully and uninterruptedly on its course for a period covering over twenty years, 
it is fair to assume that there is some good and deep rooted reason for such a notable and creditable record. The reason 
is, we won the confidence of the trade at the start and continue to hold it. 

The Jewelry business is a vocation requiring the keene st knowledge of values. The salesman requires tact, efficiency 
and a keen knowledge of human nature. 

It may save you hundreds of dollars. You are a dealer in precious merchandise. Don’t forget that it is vital to 


the success of your business, when you contemplate an auction, to have men of proven ability. We have the evidence 
to prove we are the men to aid you. 


Our References and Booklets on Request. 


COMRIE & BROKAW 


14 Maiden Lane NEW YORK 














M. HARRIS 


ART and JEWELRY AUCTIONEER 
030 Broadway - . . NEW YORK 


I GUARANTEE PROFITS 


When business is dull I can make it just as 
booming as in best holiday season! 


. + »* 7 «+ ° . “4 nf +4 ~ 1 
Read what the Pittsfield Journal (April 9, 1915), Oo! Pi sfield, Mass » SAYS 


See Auction Attracts Crowds 


Large cr‘ vds are attracted daily to the auction sale of jewelry at 257 N St., in the 


ght block. * tire stock of Get hardt & Fiestel, who tor several yea ‘coniad on a 
n ville St , is offered at auction. The ale is being ccnducted by M. Harris, 
expert from ous York City. Mr irris’ style of operating is somewhat 

ordinary auctioneer inasmuch as he intermingl inn tories with his 

lience in good humor and succeeds admirably in holding their attention. 


7 sel . : *) in 
VY successi ly the stock LS t 


nm stock is too high smite ate me to sell ata profit. 


GERHARDT & FIESTEL, Jewelers I sell the goods you wish to sell—build your reputa- 


dag nn hey Ma go tion for future business through my legitimate way of conducting 
tsheld iss... pril ¥, 1Ylo. J , 


To Whom it May Concern in auction. The people that attend sales conducted by M. Harris 
Mr M Harris, auctioneer, has conducte . ye . ’ 

an aur “ti Harris, me At first canna rt remain customers. My meth: ds are new and ditterent irom the 
» start a sale as times are very hard |! 


ee ee ee ee ee oe ae rest. I succeed where others fail. It vou are thinking of making 
. ee eee Soe. ee Se ae Se a sale, Harris is the man to write to. 


ecter o! him e sold all my 


. °c P —- + al .¢ . “a4 Ixy - 1c 1. newts car 
Taek conih ainw: silly daar tae quel ein I personally conduct all sales, assisted by a first-class auctioneer. 
l otten smiled when I saw what he achieve : . aw . a : , — 
at a as catia ines Gene Maniees t and aan Same consideration given to small sales as well as to large ones. 
worthy. There are hundreds « uction 


tagging Can take your sale at once. Write for terms and list of 
but none like Mr. ——n 7 ghiy re ‘ ' 
ommend him J. E. GE RH ARD1 reterences. 
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Can You Make an Auction Sale of My Stock 
Without Money Loss to Me and Without In- 
juaty to My Reputation or Business Standing? 


That’s a fair question and here’s the answer: 


Upon the success of yours or any other sale that I may 
undertake depends the very life of my business. I could 
not afford, therefore, to even risk failure. 





Absolute satisfaction upon your part with the prices secured for your goods and the manner in which 
they are sold—with the maintenance of your reputation and prestige—holding your old and adding 
many new customers—selling all your dead stock and giving your store and business advertising value 
that you could not buy for ten times the cost of your auction sale. These are a few of the profitable 
results of the application of MITCHELL METHODS to auction sales. 


All of my sales, even of the largest and finest stocks, show a substantial profit above cost and expenses, 
and leave you with a. larger prestige, increased patronage and popularity for your store in days to 
come. | 
During either of the months of June, July or August, I can sell double the amount of goods you 
have ever sold during any holiday season and with almost as much profit. 


Where Can One Secure The Evidence That These Statements Are True? 


That’s another fair question and here’s the answer to that: 


You will find corroborative evidence of all of the above statements in the written word of hundreds 
of jewelers from all parts of this country and Canada, for whom “MITCHELL METHODS” have, 
during the past twenty years, proved a blessing and a safeguard—the evidence of the men who have 
already gone over the road you wish to go, and who know absolutely what the application of 
“MITCHELL METHODS?” to an auction sale mean. 


That’s the kind of evidence, and the only kind, that has any real value. 


Ideas and Work Change “‘ Want to” Into “Is” 


You want the money. I have the ideas and the methods of work that will change “want to” into “1s. 
You might just as well, therefore, during the Summer months, when retail business is dead, take 1n 
from $3,000 to $10,000 per week and accomplish all the results enumerated above. 


BP 


Reach across your desk now, Mr. Jeweler, take pen and paper and write me for the evidence that will 
help you solve your financial problems. 


Do it to-day. Your communication will be treated with the utmost confidence. 


JOHN HUBBARD MITCHELL 


JEWELERS’ AUCTIONEER 
(Formerly of Mitchell & Tillotson) Eighty Maiden Lane, New York 
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OUR NEW FIVE TON MIXER 
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USED FOR GOLD SWEEPINGS, TANKINGS & CRUCIBLES 
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5331043 GOLD ST. 





TO AVOID DELAY USE LOCAL ADDRESS. 331043 GOLD STREET. 
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_ i Gold, silver and 
Watch bracelets. LaVallieres. Lingerie ciasps. Tie Clasps. Pendants. Chains. , . 
Patent safety Gold, sineen ened Link buttons. Watch holders. — i. aoee nq — na Bo gether sy 
1 Pearl necklaces. Coat Chains. racelets. ar pins. 
guard bracelets. plated knives. Neck chains. ( ti Vest chains. Brooches Veil pins cigarette cases. 
Gold, silver and Lorgnette chains. Rope chains. Ring mountings i  B ttes. i * Bead neck chains. 
; Cigar cutters. Sautoir chains. Key rings. arrettes. Earrings. 
dee ae Cammen goods. Emblem goods. Bib holders. Monocles. Lockets. Fobs. Studs. 
Amber cigarette Onyx goods. Lapel buttons. Classrings. Fichupins. Crosses. 
holders. Locket rings. Vest buttons. Lorgnettes. Tulle pins. Charms. 


Fine platinum jewelry of every description. Lapidary work 
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HE PATRICIAN. our latest 
pattern, is made in both Plate 
and Sterling . this innovation, 
{an English custom), is to meet 
the demand of those who wish to 
duplicate in Sterling, the beautiful 
Community designs. 











HE JEWELER holds his trade 
against outside competition 
for two reasons: 


FIRS T—His confidential relation to 
his clientele—1f wisely used—opens 
to him a very desirable position as 
a semi-professional adviser. 


SECOND—By constant association 
with beautiful things, he becomes 
past master of those delicate nu- 
ances which build up “class’”—that 
subtle appeal to people who really 
know. 


9 


It 1s this sensitiveness to “class’— 
this acute perception of its asset 
value as a_ selling force — which 
makes the jeweler welcome COM- 


MUNITY SILVER. 





